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Here is classified a variety of product which covers every practical requirement for the equipment of the modern business office. The list includes 
the older, standard machines, devices, furniture, supplies and stationery articles. It aiso includes some new articles which contribute convenience and 
economy in the conduct of the office. Dealers will find here represented many articles which they can feature to their advantage. Users will find many 
Some of the manufacturers listed in the alphabetical index produce articles which are not represented in 
the classified. Should subscribers be interested in any article of office equipment which does not appear in the classified list, they are cordially 
invited to communicate with the Service Bureau, through which information will be cheerfully furnished. The full scope of the work of the Informa- 


things which will facilitate the day's work. 


tion Eureau is described on the next page. 
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The Service Bureau of Office Appliances is 
the Exclusive Use of Subscribers and 
Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 








19gI1s 





iii ii i 
mem ott ante en aria 








Tall and straight in the forest it 
erew—as a good tree should—but it 
sighed as it swayed in the wind, for 
it longed to be what it never could be 
—a tinseled, glittering Christmas 
Tree. 

Tali and straight in the world he 
grew—as a good man should—but he 
sighed as he did the daily task, for 
he longed to be what he never could 
be—a wonderful Man of Destiny. 

Oh, Man! Oh, Tree! How blessed 
is thy Calvary! 


AIR 
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Tim Thrift’s Christmas message reprinted 
to share its inspiration with our friends. 
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| President, 
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The President’s Statement of Terms. 

HI President of the United States has just 

| resented to Congress one of the most power- 
ful state papers ever read by a chief executive of 
this country. It has, indeed, been called the Magna 
Charta of peace, and gives, in terms of the broad 
est humanity, the principles to which the enemy 
must subscribe before war can cease. The Presi 
dent stated fourteen principles to which this coun 
try proposes to adhere and for which it will fight 
until they are realized: These principles, outlined 
in the briefest terms, cover the following points : 

I (Open covenants of peace; no secret interna 
tional understandings. 

2. lreedom of navigation outside territorial 
waters except when seas are closed by international 
action for the enforcement of international cove- 
nants 

3. Removal of economic barriers and establish 
ment of equality of trade conditions as far as pos 
sible among associating nations. 

j. Reduction of international armaments to low 


est point consistent with domestic safety. 


I 
5. Impartial adjustment of colonial claims, with 
full respect and equal weight to the interests of 
populations concerned. 
6. Evacuation of all Russian territory and set 


tlement of Russian questions in a way to give op 


portunity for freest development of - democratic 
principles. 

7. Evacuation, restoration and future freedom 
of Belgium, giving her back her place among the 


sovereign nations of the world. 

8. Evacuation of all French territory, repara 
tion tor damage, and the righting of the Alsace 
Lorraine question 

9g. Readjustment of frontiers of Italy on lines 


of nationality 
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10. Opportunity for peoples of Austria-Hungary 
to achieve autonomous development. 

11. Evacuation of Roumania, Serbia and Mon- 
tenegro. Serbia to have free access to the sea. 

12. Turkey assured of safety in present empire ; 
Dardanelles permanently opened as free route. 

13. A free and independent Polish state with 
secure access to the sea. 

14. General association of nations to afford 
guarantees of independence and territorial integrity 
to great and small. 

q_~0-> 
Suggestion to National Association. 

AST month Office Appliances showed a full 
a page reprint of a design adopted for news- 
paper advertising during Greeting Card Week by 
the stationers of Toledo, O. This was the design 
which won first place in the advertising division of 
that event. It is the suggestion of this publication 
that the same design, which is of exceptional merit 
and artistic beauty and strength, be adopted for 
general use by the trade throughout the country 
for newspaper advertisements of Greeting Card and 
Social Engraving Week in 1918. 

We can think of no better use to which to put this 
excellent design than to make it work for the entire 
trade. 

<--> 
Regarding Typewritten Checks. 

N THE letter from London last month our cor- 
| respondent made some comment on the fact that 
some of the banks England object to the use of 
typewritten checks and check protecting devices 
which write in the amounts on the ground that the 
machine-written checks would present a degree of 
uniformity in appearance as to everything except 
the signature that might cause tellers to be less care- 
ful than usual in the examination of them; that 
such checks might, perhaps, be more easily raised 
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than pen-written checks, where a deviation from 
the accustomed chirography of the drawer would 
instantly put the teller on notice 

Office Appliances suggests that this argument will 
hardly hold, even in England, for certainly the 
drawers of checks do not make a practice of writ- 
ing out all the checks they draw in their own hand- 
driting. In cases where many checks are drawn by 
one concern the amounts and names of payees are 
filled in by a bookkeeper or clerk, only the signa- 
ture being in the handwriting of the drawer of the 
check. 

Finally, machine check protection has been found 
to be a practical safeguard in this country and 
would certainly be of value abroad. 

<> 


Those $5.00 Dinners. 

NE of our contemporaries has made some com- 
O ments on what, on the face of the returns, 
appears to be a difference of opinion between our 
friends, Ralph Bauer of Lynn, Mass., and Charles 
H. Clough of Pittsburgh. The latter believes that 
the dinner of his association should cost $6 per 
plate, of which sum $1.67 should be for food and 
$4.33 for some worthy cause needing funds, prefer- 
ably something connected with the relief of war 
sufferers. Mr. Bauer is quoted as taking the view 
that general cheerfulness is highly important in this 
war and that we should not dispense with our 
amusements and social affairs, and that “to silence 
sociability, laughter and happiness is to make a 
nation unfit for war.” 

If there is any necessary inconsistency between 
the two views, we fail to discover it. We suspect 
that Mr. Bauer has not been fully understood and 
perhaps not. fully quoted. And we believe that 
were Mr. Clough asked to state his views in the 
matter of*good cheer and healthful amusement, he 
would be found to be in accord with the gentleman 
from Lynn, substantially, at any rate. 

Why is a $5 dinner at any time? We confess 
we don't know. A dollar and fifty cents will supply 
all the food one wants. We don't go to public din- 
ners to feed, especially now since food conservation 
is patriotism. Simplifying the food takes nothing 
away from an evening’s enjoyment ; conservation of 
food puts no one out of business. All food can be 
sold at a high price anyhow. We are simply asked 
to use certain kinds of food which are compara- 
tively abundant that there may be enough of the 
necessary foods to supply ourselves and our allies 
and the neutral nations. 

We hope that conservation will teach Americans 
not to waste food. It is heartening to note that the 
Governor of New York has declined to talk at 
elaborate dinners. He realized that waste of food, 


always foolish, is now criminal. 
It is not fair to make any one appear as being 
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against food conservation. This construction was 
not intended, we are sure, by our contemporary, 
but such an inference may be drawn by some read- 
ers. Our friend in Massachusetts is among the 
most patriotic of men, a worker for his country and 
loyal in every fibre of his being. 

<> 


Foreign Trade and the War. 

O NE of the most important conventions of the 

year will be held next month at Cincinnati— 
the fifth National Foreign Trade Convention, pre 
liminary announcement of the program of which 
will be found elsewhere in this issue. Previous 
conventions of this kind have been important, but 
the coming one transcends them because of the par 
ticipation of our country in the war against Ger 
many and Austria. 

To maintain and advance our foreign trade is 
both an opportunity and an obligation. The war 
has clarified the element of national service, and it 
will be the part of the coming convention to em- 
phasize as never before the necessity of working 
together in order that our overseas commerce shall 
proceed freely and logically and in the largest pos 
sible volume. We must have foreign products from 
our allies and from neutrals, and we must see that 
our own products are made and distributed in such 
a way as best to aid us and our allies in the prose- 
cution of the war. This refers to everything 
munitions, food, wearing apparel, labor saving de 
vices—all the products upon which people depend 
for carrying on the duties of their daily lives. Fur 
thermore, a healthy and vigorous foreign trade helps 
to maintain the gold reserve and sustain the national 
credit upon which such enormous demands are now 
being made. 


-@--@--@- 


A Hint to Salesmen. 

“(ly INSIDERING all the advice which has been 

handed to salesmen in the last few years, one 
would think that about the last thing to be over 
looked would be the personal note in the salesman’s 
canvass. Yet even now occasionally one meets a 
salesman whose work betrays the fact that he has 
learned his speech by rote. He gives one the im- 
pression that he has been wound up and set going 
and that if he were suddenly stopped there would 
be grave danger of serious complications in the 
internal mechanism. 

This is not the kind of service which the salesman 
is hired to give, nor by giving it does he do justice 
to himself or his house. To learn a ritual and then 
go forth and spout it after the manner of a stump 
speech to all and every prospective buyer, is giving 
lip service and not heart service. To be fully an 
efficient man one must understand the subject of 
which he speaks and believe sincerely in the value 


of the message he presents. In men, as in machines, 
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one often finds that the most efficient is the least 
noisy. The truly capable salesman speaks in a con- 
versational tone of voice and his eyes, brains and 
hands co-operate to give the impression of sincerity 
and earnestness based upon solid grounds for belief 
in his product. Such a man, sincerely believing in 
what he has to sell, does not learn his speech by rote, 
or if at some time he has, he has made it so 
fully his own possession that he can expand or con- 
tract at any point, take up side issues, reply to 
inquiries, answer objections and still present his 
story in a logical, consistent and convincing way. 
In other words, the real salesman talks to his cus- 
tomer and not at him presenting reasons why his 
product is of value to the prospect to whom he 
speaks. 


<-o-—> 


A Worthy Practice. 

WO loose leaf concerns, the Wilson-Jones 
+ loose Leaf Company and the Boorum & Pease 
Company have established the custom of sending 
Christmas packages to the men, formerly connected 
with them who have enlisted in the army and navy 
of the United States. 

Office Appliances commends this practice and 
suggests that it be adopted by other concerns and 
that it be extended to include not only Christmas, 
but other special days as well. Let it include birth 
days, if possible, and the Easter season, etc. Such 
remembrances need not be expensive, but they 
should be practical. It will prove to be a real heart 
warming habit not only to those who receive remem 
brances from former employers, but to those who 
rive them. 

Let the boys know that we carry them in our 
minds every day 


<-> 


Mecvement Worthy of Support. 
HE Illinois Vigilance Association of Chicago 
T an organization, organized in 1910 to combat 
the social evil and to teach by means of proper pam 


phlets the devastating effects of social diseases, 
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finds the importance of its work greatly enhanced 
as a result of the war. A recent pamphlet, for 
which there has been an enormous demand from 
college officials, army officers and others, including 
Y. M. C. A. secretaries, presents in clear and read- 
able form some of the soundest advice ever given on 
these subjects. It includes Lord Kitchener’s in- 
structions to the English soldiers, and a remarkably 
valuable paper by Dr. W. T. Belfield of Rush 
Medical College, Chicago. Dr. Belfield’s paper is 
conclusive as to the fact that relations between the 
sexes must not transgress moral laws. The pam- 
phlet presents a powerful argument for morality in 
the experience and efficiency of the Japanese army 
in the Russo-Japanese War, and in that of 
Oliver Cromwell's army in the Fifteenth Century. 
Of this the historian, Macaulay, says: 

“But that which chiefly distinguished the army 
of Cromwell from other armies was the austere 
morality and fear of God which pervaded all ranks. 

in that singular camp no oath was heard, 
no drunkenness or gambling was ‘seen, and during 
the long dominion of the soldiery the property of 
the peaceable citizen and the honor of woman were 
In war this strange force 
was irresistible. His troops moved to 
victory with the precision of machines. From the 
time when the army was remodeled to the time when 
it was disbanded, it never found, either in the 
british Islands or on the Continent an enemy who 
could stand its onset. In England, Scotland, Ire- 
land, Flanders, the Puritan warriors, often sur- 
rounded by difficulties, sometimes contending 
against threefold odds, not only never failed to 
conquer, but never failed to destroy and break in 


held sacred. 


pieces whatever force was opposed to them.” 

The Illinois Vigilance Association deserves the 
support and co-operation of every citizen of either 
sex. Efficiency can only come through knowledge 
and proper understanding. No young man can read 
the publication of this association without being 
benefited and many will be made cleaner in char- 
acter and better fitted to become fathers of the com- 


ing generation. 








“ONWARD WITH GOD” IS POTSDAM CAMOUFLAGE FOR TO HELL WITH 
EVERYBODY AND EVERYTHING NOT PRUSSIAN. 


Ike Millikan says: “ The difference between culture and kultur is everything 
that makes life worth living.” —A Hoosier. 
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Acid Retorts 


Number Eight of Which, by “Portugallo Barcelona,” Is 
Here Presented, the Title Being “Atmosphere.” 
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HE thing the visitor to a business office no- 
tices first is its atmosphere. The thing that 
is most characteristic of modern American 
business is “atmosphere,” “Cultivate atmosphere,” a 
successful actress advised a beginner on the stage, “if 
you would succeed.” 
What did she mean? 
like advice. 
Atmosphere—in an 
is an intangible form of real estate. 
and inalienable property. “Le style, c'est homme,” 
wrote Buffon. Style is personality expressed.  At- 
mosphere is personality compressed. It is the spirit- 
ual birthright of the human unit, enriched by the use 
through which he 


For it was definite. business- 


individual or an institution 
It is the elemental 


ful developmental environment 
There is a thrift of character 
a thrift which does 


Tal- 


emerges. of person 
ality—as well as of accumulation 
not hoard but, rather, uses. The Parable of the 
ents expresses the idea. 

Economy in the universe produces certain perma 
nent but elastic adjustments which we call laws of 
Nature. So economy in the individual produces a 
correlation of qualities known as character. Atmos- 
phere is character emanating—the gist and sum of the 
Man reacting against his environment 
both creature and Creator. 


molding even 
as he is molded 
‘ But even to react, you must be willing to be acted 
If you want to be influential, you must not fear 
The cactus the fungus are 

They would not work, therefore 


upon. 
being influenced. 

Nature’s anarchists. 
they might not nourish. 
te sunny—if you crave that Place in the 


and 
Refusing to evolve, they 
shriveled. , 
Sun. 
Atmospheric people are expansive. 
which they thrive is also a gift by which they live. 
They are intensive, that they may extend their useful- 


The thrift by 


ness. 
like each of the allied na- 


are integrated associations of 


Business organizations 
tions engaged in war 
atmosphere. An old house in the country, if kept in 
good repair, may have much the same individual at 
mosphere as an Old House on Broad Street.  Pre- 
cisely as the writers on the staff of a newspaper, by 
long social unison, acquire a corporate style—individ 
ual differences heightening and more clearly etching 
the points of accord—so the service you get tomorrow 
of your preferred dealer or manufacturer is the cor- 
porate product of many hands and many minds. A 
Parisian Symphony Orchestra works the way your 
sales-staff ought to work: Which is why it perhaps 
commands higher average salaries. The American 
League pennant-winners play ball the way your Board 
Which is why, 


of Directors ought to play the game. 
sometimes, you had rather go to a ball game than at- 
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tend a Directors’ meeting. If business were only as 
business-like as the recreations of business men! 
Atmosphere is more than “American hustle.” 


It is unity functioning. 


It is 
organized efficiency. W hat 
we mean by the atmosphere of a harmonious home is 
what we mean by the atmosphere of the Standard Oil 
indeed, a vast and intricately organized 


Company—or, 
Certain things are 


religious or fraternal organization. 


them and 


standardized—you will find in Zanzibar 
Nova Zembla. It is mechanism made alive by Spirit 
the God in the The spiritual commodity 


known as Good Will is dispensed 


Machine. 
because indispens 
able—with every order. 

There is still place for variety in unity. Office chairs 
differ: likewise Office Chairmen. but to the experi 
enced eve the 
There is approximation, at least, to a standard. 


the difference. 
You 
may call it the First Degree in the Lodge of Industrial 
In the elder free-masonry of Nature, it 


likeness is more than 


ficiency. 
is the Mark of the Man triumphing over the Beast. 
St. George and the Dragon! Chaos yielding to Order ! 


l‘or business ts order. That is quite all business 


is—as we come to organize it, more and more, in the 
interest of the Competent, for the Larger good of the 
Many. Because the business of the world had been 
subordinated to the selfish ambitions of the powerful, 
It is the business of 


it at 


Kurope was torn apart by war. 
it that 
business-like 


business ‘to see to peace, when length 


comes, shall be a peace. A sane and 
humane internationalism is no more in{practical to the 
vision of tomorrow than our present American organ 
ization of middlemen and dealers’ associations seemed 

-when certain “theorists” proposed it—two decades 
ago. In going to war to achieve it, President Wilson 
has proved himself a good business man. The national 
association of American stationers is a far more ideal 
istic enterprise and consummation than the present 
hectic nationalism of Central Europe. 

The atmosphere of business—as of art, literature, 
music and all enduring religion and philosophy—is a 
The cause of the Allies is 
cosmopolitanism. It is 
So- 


cosmopolitan atmosphere. 
that 
more international 
It is the discipline of the soldier plus the 
form of the 


cementing commercial 


than the “Internationale” of 
cialism. 
initiative of the commander. It is the 
coming reorganization of society. 

You and I are of and in that army, wherever placed. 
We are comrades of a common company—sharers m 
a common destiny. \ll the 
“Brotherhood of War” has grown from the seed of 
Brotherhood in 


creative new-found 


an unrecognized, unrealized prior 


Peace. The war itself, in some of its earlier phases, 
was mismanaged because Peace had already been mis 
managed. You must rightly value human life in time 
of peace, even to systematically destroy it with can- 
It is the atmosphere of a narrow na 
It is the faint stirring 


non and shell. 
tionalism that draws the sword. 
of the breath of the Internationalism of the Newer 
Business that will sheathe it, when justice at length 


is done. 
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Heart to Heart Talks on Salesmanship 


Third Talk: 


Knowing What You Have to 


Sell—By George B. Spencer. 


Note.—By the time this numbe: 
one of the field secretaries of th Y | i oe & 


is a capital teacher. 


F YOU needed a pair of shoes and you shoul: 


go into a shoe store and ask for the style, 





yaa color and size you wanted, what would you 
think of the salesman waiting on you, if he brought 
you, to try on, a totally different style, the wrong color 
and a shoe several sizes too large for you? 

Would you think he knew his business: 

Would you think him a good salesman ? 

Then 


a style and color that you did not want in a shoe sev 


suppose this salesman tried to make you take 


eral sizes too large for you. 

What would you think of that? 

Yet—that is exactly what some of us are doing to- 
day. We are trying to make people take service of a 
kind they do not want and which does not fit them any 
more than shoes several sizes too large would fit you. 

What is the matter with us? 

\re we good salesmen and saleswomen ? 

Do we know our business when we try to get people 
to take service they do not want rendered in ways they 
like ? 


Suppose someone asks you for something 


do not 
or to do 
something. 


Do you give what is wanted or 


do you try to sub 


stitute something else not as 
good ? 

How would you feel, if some 
one should try to serve you in 
a way which you did not like? 

Suppose you went to a barber 
shop to have your hair cut and, 


instead of cutting your hair, the 


barber shaved half your head. 
What would you think? What 
would vou sai What would 
you do? Yet—vou have no 
right to think worse of a barber 


who shaves half vour head after 
vou have asked to have your hair 


cut than a man or woman has 


right to think of you when in 





reaches our readers Mr. Spencer will probably be in France as 
He will do fine work at the front. 
worker, with much administrative an@ organising ability. 


He is an intensive 
He knows how to get things done and 


That is what we all of us have 
That is what our employers are buy- 
what we are paid for—service. And— 
when we fail to give value received we are cheating— 


us—to render service. 
to sell service. 


ing from us 


we are cheating those who pay us—and, worst of all, 
we are cheating ourselves out of an opportunity to 
render good service and thus develop a habit which 
will be valuable no matter where we are. 

Remember—when we do not render good service— 
when we do not render service which is required of 
us—when we do not do what we are asked to do but 
do something else instead—when we cheat ourselves— 
we are open to the accusation that we do not know our 
business just as the shoe clerk would be open to such 
an accusation from you, if he tried to sell you a style 
and color of shoes you did not want in a size much too 
large for your feet. 

Does this sound to you like a talk on knowledge— 
knowledge of what you have to sell? 

That is what it is precisely. Do you know the serv- 
do you render it? Know- 
knowing what is required of you 

knowing how to render the service you are here to 
render 


ice you should render? And 


ing your business 


knowing the service which is expected of you 

that is knowledge. 

\lore than this—it is the most 
important kind of knowledge. 

lt is more important than any- 
thing you can get out of books. 

Because—it is knowledge of 
enable : 
ou to live every day—if you 
practice it. 


life—knowledge which 


You won't get any good from 
what | say here if you just read 
and then forget all about it. 

lt won't do you any good un- 
less you remember and put this 
teaching into practice in your 
daily life. 


If you don't know what is ex- 


stead of doing as vou are asked pected of you, why don’t you 

to do vou do something else. know it? Whose fault is it? 
Close home | am bringing this Isn't it up to you? 

because—it is close home I wish Get knowledge. 

{ g it Know what is expected of 
\\ re all here—every one of George B. Spencer. ou. If you do not already 
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know, find out—learn. Ignorance may not hurt at 
first, if you have a disposition and _ inclination to 
sut—it is dangerous to stay ignorant. If you 
You must have 


learn. 
do stay ignorant, you can't get on. 
knowledge—and you must practise knowledge—that 
is, if you really wish to get on. 

I am not talking about “book learning” when I say 
knowledge, remember. 

Book learning is the very smallest part of knowledge. 
The biggest part of knowledge is to know how to live 
every day—to know how to do what you are expected 
to do—to know how to do what you are here to do- 
and to know how to do it in the very best way. This 
you learn from those around you—from those who 
are expected to teach you and from those you imitate 
because you want to learn to do what they do as well 
as they do it. 

This is the way to acquire real knowledge—knowl- 
edge that will help you to get somewhere. It is such 
knowledge which, in addition to pleasing personality, 
will help make friends for you—will enable you to get 
on in the world—will enable you to succeed. 

People respect and admire the man or woman who 
knows. And—they respect and admire even more the 
man or woman who is able to practise knowledge 
who is able to do better than others what he or she 
knows how to do. 

The job you now have is a wonderful one in which 
to gain knowledge because—it is the job you have. 
You can’t gain much knowledge from a job you 
haven't, can you? 

So—if you just look upon your job as an oppor- 
tunity—as a job which may develop the very highest 
efficiency in service, you will find yourself able to learn, 
perhaps, more than you have heretofore thought pos- 
sible. The job you have is “your opportunity” be- 
cause you have it. 
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You must make it work. And the harder it its to 


serve, the better you should try to make your service 
—the better you will make your service, if you try, 
because—the harder a muscle is worked, the stronger 
it becomes. 

You increase your ability by developing it. 

Remember, when | use the word “service,” as ap 
plied to you, I use it in its very highest sense. 

I am trying to serve you by writing this article, anc 
I am proud of this effort to serve. It may not be very 
good but | am doing my best. 

I want to serve you—by helping you to better serve 
others. 

And—what will enable you to best serve others is 
knowing what you should do—what is expected of you 
—how to do your work in the best and most pleasing 
way and then—doing it that way. 

So—if you do not now know how to render efficient 
service you should learn how and then, render such 
pleasantly, smilingly, 


willingly, cheerfully, 


in fact, the very best you know how. 


service 
efficiently 

This is the kind of service that will get you some 
where. 

If promotion isn't in sight where you are, it is some 
where else. 

Men and women who know are always in demand. 

Train yourself for the opportunity that is coming 

-either where you are now or elsewhere. Now is the 
time for you to learn—and to practise what you learn 

My next talk on salesmanship will be about the 
habits which are important to it. I am going to tell 
you how you may form habits which will make you 
prosperous, successful and happy. 

What I shall tell you in this next talk of mine will 
be of utmost importance to your future—and regard 
less of whether your future is to be spent where you 


are now or in some other place. 


Business Training As Man-Making Force 


By W. Herbert Blake. 


gaara IN has emerged from the lecture-room 
—as it once quit the monastery. Life now gives 
the diploma: graduation is a genuine Commencement. 
You are being educated every day you live, whether 
You can learn not only from your 
Cease to gloat. 


you like it or not. 
failures but even from your successes. 
Study—in the library of reality. 

Not that business has turned culture into kultur. 
failed at that, 
dreamed it worth while. The broadest acquaintance 
with the classics will not prevent your selling that 
He knew a 


(serman arms and no one else ever 


order to-morrow. Linger over Lucullus. 


thing or two. He can give you pointers—on the long 


ride in the smoker between customers. 


But work, too, is cultural. Real success is refining 
\ day filled with achievement tones up the brain cells 
You find yourself in the process of finding the buye1 
It is the morals of service, for we are beginning to 
see that all education is fundamentally moral. But it 
also influences and stimulates the mind. The better 
you learn to work—any kind of work—the clearer you 
think. Action is the teacher. 

The strength of business education is the fact that 
it co-ordinates and concentrates e\ ery effort toward a 
common end. That the old fashioned busi 


ness man meant, with a true instinct, when he criti 


is what 


cised the college curricula of a generation ago as “im 


practical.” Teaching ever so many fine and true things 
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quite independently of each other seemed to his exact 
(and scientific) mind like every man in a regiment 
firing at a different angle—and firing into the air. It 
didn’t bring down the bacon, and bacon is better for 


breakfast than Lord Bacon. Even Bacon thought so. 


Now the business of making money through genuine 
service has revolutionized our ideas of education, ex- 
actly as the business of shooting soldiers has revolu- 
tionized a good many speculative tendencies in Ger 
man science. The professors are getting together, and 
putting a new lens on their glasses. They are study- 
ing the business game. Professor James, with his 
philosophy of pragmatism, gave them the start. We're 
under the microscope, Bill—you and I—and the up- 
shot is going to be the kind of unity in education which 


will produce better graduates to win larger salaries to 


pay bigger dividends. Or turn it the other way: the 
processes move hand in hand. 
In the meanwhile, the office and the factory go on 


men The machines 
are turned out: the men are post-graduates. What the 
call Work is confined to 
Every large corporation now maintains its 


turning out as well as machines. 


scientists Research not 
studies. 
staff of experts constantly studying new ways of do- 
ing old things, as well as new things needing doing. 
\ll business which lasts is really that kind of work. 
An easy commercial suicide is simply doing the same 
in the same way without thinking about it. Ad 
As every 


thing 
vertising has taught selling this trade-last. 
‘ad” in an important campaign must be subtly but 
vitally different, so every successive order from the 
friendliest customer has its brand new angles. busi- 
ness denies the superlative: you can always better your 


1 


pest. 


Stern gentlemen used to tell us that “life was earn 


est’ as if earnestness was a kind of bludgeon. Peace 
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to their dust! Business toughens, truly, if your fiber 
is soft. The true man enjoys that kind of toughening. 
But business also softens the super-tough. Mr. Glen 
Buck’s friend, Friedrich Nietzsche, would have been 
healthier and humaner, if he had written advertising 
copy under the direction of Mr. Glen Buck. For the 
variety in commercial work—a variety in that essen- 
tial unity of purpose of which we have spoken—makes 
the mind of the worker elastic and responsive rather 
Logicians may still think in 
grooves, and be hanged to them. For you and me, 
on the job, it is more to the purpose to have a sculptor 
in our ancestry and an Edison record singing through 
our memory. For let the experts in turning the holes 
of doughnuts into dollars say what they will—and 
science always has its true word to say—the game of 
getting things done (of commanding) no less than of 
doing the things is an art—a knack—a trade, if you 
a true democrat—a long way to Tipperary, but a 
way that makes for culture of brother 


workers on which the sun never Sets. 


than rigid and stratifed. 


are 
a universal 


Young men once hesitated to go into business be- 
cause they craved what was vaguely known as the 
“larger liberty of the professions.” But the Newer 
Business is setting men free. For it is initiative that 
frees us—and the opportunity for a larger initiative. 
Service is not a Latin road, but a Greek ideal. Long 
before the war sent its passing reaction across the face 
of our lives, the American President-thinker whose 
service shall be to end that war had written “The New 
It was the product of his first contact 
with actuality since leaving academic halls. It was 
the work of a college professor who was evolving into 
How true that evolution has been, 


l‘reedom.” 


a business man. 


the sudden power of American preparedness has al- 


ready taught the world 


Teaching the Salesman How to Work 


Talk by Sales Expert Who Speaks from 
Salesman’s Viewpoint. 


O' I.ATE years much has been written on Sales- 
manship—much has been good and much has 
been—well, the less said the better. It is proper to tell 


the salesman that he should work hard, be loyal and 


his own and the other fellow’'s line. 


H hy dont we tell him 


know thoroughly 
But 
hoz 


| > | 
It has been 


we don't go far enough. 


ta work 
my good fortune to know a large num 


hom | 


found 


have 
[ am talk 


ber of salesmen, the majority of w 
to be honest, ambitious and eager to learn. 
ing entirely from the salesman’s viewpoint 


What are the 


the salesman’s 


conditions we find when it comes to 


actual work? WHaving been given an 
generally superficial—an expense ac 


idea of his line 
is told 


count and a territory, the rest is up to him. He 


that town No.1 has so many prospects ; that town No. 2 


is good for the line because it always has been so; that 
town No. 3 hasn't been giving the business that ought 
to come from it—and it is the duty of the salesman to 


find out why and get the business. 


[s the salesman told what particular goods appeal 
to the people of town No. 1, and why? Is he told 
why the people of town No. 2 favor the line? Is any 
effort made to post as to why the business does 


not come from town No. 3? Usually he is not posted 

so that considerable time and 
finding out superficially what the 
him thoroughly and thus pre- 
vented threshing [ am talking, be it 
about the average concern, not about the 


on any of these things. 
energy are 
othce could have told 
over old straw. 
understood, 
rations which maintain sales schools. 


are considering the salesman 


few big cory] 


Let us assume that we 
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who is already at work, making good v0 a greater or 
The greatest asset a salesman has, and 


less degree. 
5 
As Poor Richard 


the one he least appreciates, is 7 ime 
says: “Dost thou love Life? Then do not squander 
time, for that’s the stuff that Life is made of.” 

How goes the day of the Average Salesman? He 
rises in the morning perhaps a little later than he 
should, dresses hurriedly, breakfasts too quickly—per- 
haps at the same time reading the morning paper 
then hustles off to his territory, plunging immediately 
into the day’s work haphazard. Unexpected difhcul 
ties arise ; he is puzzled, upset and easily turned down. 
By and by the late afternoon is slipping past and he 
realizes that the day's results have been below his 
capacity. For lack of time some prospects are passed 
up until the following day, when, he hopes, his “luck” 
will be better. 

I wish this were not a true picture of how many 
salesmen work ; but because it is true, it is worth while 
to know that such methods and such results are the 
necessary effect of scattered effort and wasted time, 
and that they follow logically because the salesman has 
never been taught how to work—how to make the best 
use of that most precious of all commodities—Time. 
But, does not the salesman deliberately waste his time? 
Emphatically, No! 

He works ineffectively because he has not been 
taught how to make the best use of time. Here some 
chap arises to state that if he would only resolve to do 
better, all would be well. How so? By our old friend, 
Will Power—Pike’s Peak or Bust? 

| take issue with him right there. 
may be likened to the mountain torrent, surging and 


tearing its way to the sea, spending its power on the 


Sheer will power 


granite walls and smoothing the boulders of its grav 
elled bed, but all to no purpose. Then some day a 
man with knowledge comes along, harnesses the vast 
energy and lights a city or runs a factory. 

If we teach the salesman how to work, to plan, to 
think, his will power will soon direct his efforts along 
purposeful and productive channels. Men are not born 
with knowledge. It is the duty of a house that would 
get the best results for itself and for its men, not only 
to follow up prospects with advertising and salesmen, 
but to follow up the salesmen as well with concrete, 
practical ideas and definite information. Since man is 
a creature of habit, let us use the faculty and develop 
productive habits, which strengthen the will power and 
make it easier to do the right than the wrong thing. 
Let us make the man understand first of all that he 
must keep his health right and that it helps a lot to get 
up a few minutes earlier in the morning and go through 
some simple exercises which any physical director can 
prescribe. Following these with a sponge bath and a 
brisk towel rub clears the mental faculties and makes 
one readier for work. Let him be impressed with the 


fact that after breakfast a few minutes spent in a 


quiet place planning out the work of the day is time 
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well spent, if the mind is concentrated wholly on the 


subject in hand. Don’t plan to do too much, but plan 


to do what is done well 
or an envelope, or some easily accessible memorandum 


then write it down on a card 
pad, so that each thing, as done, can be checked off. 
Let the work of the entire day be planned thus, for it 
will aid immensely in keeping one to the line and will 
show up big in the results of the month. 


If a man is so constituted that he gets fagged out in 
the middle of the afternoon, let him take a half an hour 
for relaxation. Let him smoke a cigar if he cares to, 
or do any other sort of innocent diversion that does not 
take something away from the vitality. It is under 
stood that dalliance with Sir John Barleycorn or any 
of his minions is barred at all times. After half an 
hour's relaxation, one will usually find that it is eas) 
to continue working until five o'clock or later. 

After the salesman has mastered the idea of plan 
ning his work for the day, let us help him to plan it 
for the week and for the month, divorcing himself for- 
ever from the happy-go-lucky, hit-or-miss idea. And 
let us furnish him with good selling ideas—the best 
arguments of the other men; let us help him to analyze 
the goods, to arrange and strengthen his selling talks 
and arm him at every point for the objections which 
come up each day. Let us encourage him to read some 
of the world’s wonderful books, such as the biography 
of Benjamin Franklin, Marcus Aurelius, and other 
works which any librarian can recommend. He should 
encouraged to familiarize himself with the 
current 


also be 
trade magazines, which are the mirror of 
thought on trade topics. 


Let us give the salesman an intelligent understand 


ing of the cost of doing business; why the goods must 
bring such and such a margin of profit, the cost of 
handling them, annual depreciation, cost of selling and 
why some business is good and why some other busi 
ness cannot be accepted. Let us take him on the in 
side once in a while and treat him as a man of rea 
son, so that he will know the why and the wherefor 
of the policies of his house. 

\nd after we have won his friendship, can we not 
little tactfully 


teach him the value of money, how to save it and how 


farther with him? Can we not 


go a 
to take advantage of its earning power so as to mak« 
use of the wonderful results of Thrift, of which any 
bank can supply particulars? Always when the sales 
man is off his work the blue devils are caused by finan 
cial worries which he wouldn't have if he were mal 
ing the money he ought to make and investing it s 
for him. 


as to make the money work 


let no one fear that the salesman will resent sug 


gestions trom his house. (©n the contrary. thev at 


glad to have them. To be sure, they can be made 

the wrong man, in the wrong way. But it is up to t! 

house to avoid this mistake 
The conclusion is simply this: Help make the 


right and he will sell the goods. 
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manding big men to meet big requirements 


obtaining anywhere. 


The Sales Manager and the Advertising Manager contro! the distribution of the products of 
every concern. Their situations are among the most important in the commercial world, de- 


cultivation than that of office equipment, nor do we find better standards of office practice 


field demands a higher standard of intensive 




















Herman Price. 


Herman Price was born in Lansford, 
Pa., in 1883. He received the full advan- 
tages of the public schools, and has the 
distinction of being the youngest pupil who 
ever graduated from the high school in his 
native town. Finishing high school he 
took a business course, to which he added 
a knowledge of phonography He then 
became a stenographer in the operating 
department of the Philadelphia and Read- 
ing railroad. In 1901 he left the railroad 
and took a stenographic position with the 
Joseph Dixon Crucible Company, Phila 
delphia branch. He rose steadily, and in 
1912 was miade assistant manager of the 
branch. His ability had long been recog- 
nized at the general office and in 1915 Mr. 
Price was called to Jersey City and made 
manager of the pencil department, where 
he is at this writing. 

Miss Jessie Allen Fowler, a noted phre- 
nologist in New York City, recently made 
a study of Mr. Price. She said among 
other things: 

The photographs show that he has been well 
born, has come from good stock, and possesses 
the indications of long life, which he will be 
likely to fill with usefulness and benefit to his 
fellow men. 

There is balance of power between body and 
brain He is able to maintain an active, in- 
dustrious and executive line of work He is 
remarkably observant; nothing escapes him that 
occurs in business circles, in the character of 


people, and in atmospheric conditions 
ie is also a thinker, planner and organizer 
le has the characteristics of an honest, sin- 
e and reliable worker 
Those who are acquainted with Mr 
Price will appreciate the accuracy of this 
analysis and recognize that the character- 
istics described are among those which 
| j 


fit him so thoroughly to be the directing 


head of the pencil sales department. 

Mr. Price is married and his charming 
wife and two interesting children provide 
a delightful home life that is a complement 


of his business success. 





Charles F. Styler. 


We have with us this month Charles F. 
Styler, sales and advertising manager of 
the Imperial Methods Company of Chi- 
cago. A portrait of the upper story of 
Styler appears in this column. Those who 
know Styler will appreciate the fact that 
it was impossible to present a standing 
portrait of the gentleman without adding 
materially to the length of our page. 

Styler is a Chicagoan by birth, where he 
was born July 4, 1893, Providence thereby 
cheating him out of one holiday. In 1915 
he decided to end his career with the rail- 
road in connection with freight rates, rout- 
ing, etc., to become office manager for the 
company by whom he is now employed. 
His knowledge of railway business made it 
possible for him to bring about a number 
»f changes and to install better methods in 
many ways. In the course of his duties he 
made short visits to customers on service 
matters and thus became acquainted with 
the business in such a general and particular 
way as to earn the position he now holds. 

Styler says that the tallest man who ever 
lived was John Hale of Lancashire, Eng- 
land, who stood nine feet, six inches. 
Styler, although six feet, six inches, looks 
nine and his friends say that he is like six 
o'clock And again, in the terms of filing 
cabinets, a “five drawer bill vertical.” At 
the recent Chicago convention Styler could 
be seen everywhere from anywhere. He 
is like the Woolworth building in New 
York, except that he is not so wide. 

Styler’s pastime is watching football 
games and his chief hobby is playing golf. 
Although he does not always win a medal, 
he believes that he ought to get one for his 
follow-through. Everybody knows how a 
dollar sign is made; to see one made and 
unmade, one should see Styler on the tee. 
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The Store—The Window—The Advertisement 


Three Related Steps in the Science of Mod- 
ern Merchandising. 


The Store. 
HE trouble with too many of us is that 

t 2 we are storekeepers instead of merchan- 
disers. We sell what the customer sees in- 
stead of the service we ought to make him 
see. We sell our product for what it is in- 
stead of selling it for what it can do. And 
that vital mistake governs too many store ar- 
rangements. Nobody wants your inkwells, or 
loose leaf, or typewriters. He wants the 
difference in efficiency between them and doing 
without them. That is what your store is for 

to display that difference to his mind. The 
stock is the meatis and the illustration. The 
real sale is in invisible ink, as well as an in- 
visible link. A good salesman could sell 
Titians to a blind man. 

Merchants still talk about demonstration as 
if it were a kind of extra. It is merely a 
better word for selling. To sell without dem- 
onstrating may be merely putting it over. 
To demonstrate without an immediate sale 
may be a much better permanent bargain. A 
store is a demonstration booth nowadays, if 
it remains a stere and does not become mere 
ly a storehouse. It is a place where people 
are shown how things are done. Ther they 
buy. Even if they buy on your say-so, they 
still buy that say-so—they invest in your 
judgment and experience. Every merchandis- 
ine counter is a busines$ show. You can make 
even your shelves eloquent in unlocking cer- 
tain vaults of trade—if vou use the right 
combination, 

\ wide-awake merchant out in Texas does 
just that. He would no more think of going 
a week without changing his store-display 
than of going a week withovt changing his 
underwear. He realizes that people do not 
cease to look when their look at the display 
window pleases them and they come inside. 
The counters of his store are the second 
chapter of the story begun in the window. 
The goods are the sequel to the plot which is 
“to be continued” within. The salesmen relay 
the window-dresser. They belong to the same 
union. 

The same goods that are featured in the 
window are extra-featured in the store. That 
is only common sense, but an actual census 
of stationery stores in one of our larger 
cities showed recently an amazing failure to 
apply it. The principle of variety was car- 
ried as far as in Petrograd. There were as 
many centers of sales interest—unrelated— 
as there are republics in Russia. And in most 
of the stores, when visited, there seemed to be 
fewer sales going forward than there are 
snakes in Ireland. In the window was a 
splendid cabinet. You went inside to see 
And right then, as Mark Twain 


more of it. 
might say, while your buying mind was on 
cabinets, that wily merchant insisted on 
changing your mind. At the very first display 


case you saw inside the door you were silent- 
ly reminded of the importance of a costumer 
you had happened to purchase yesterday. Y: 
didn’t quite forget cabinets, but you had to 
ask in order to find out where they were in 
the stock. It made you think of the display 
window as a place of aristocratic Juxury 
where things were shown which were kept in 
sacred seclusion within the store itself. Given 
oriental settings and Chinese incense, it might 
have made you feel like worshiping that cal 
inet. But it certainly did not accelerate your 
eagerness to buy it—even with the eventual 
services of a very competent salesman as an 
accelerator. 

Call this exaggeration if you like Ini prin 
ciple the thing is happening in every store in 
which there is wanting a unity of policy be 
tween the window trimmer and the inside 


manager. 

There is a true unity in a store as absolute 
as the unities of the drama or the fitting of 
key and lock. The display window is the 


vestibule to purchase—that is, it is meant t 
be. The color scheme from hall to library de 
mands no more harmony in your new house 
or apartment than does the organization of 
your store And the way in which ycu, a 
proprietor, can harmonize that organization 
is to be the Central Allied Council yourself 
Encourage the specialists—recognize the ind 


vidual experts—demand originality. 
<--0--> 


The Window. 

HE above is one side of the coin a side 
T most needed in those localities where 
window dressing has just begun to come it 
as a merchandising requisite. On the othe: 
hand, there are respects in which the trim 
a window is as much of an exact science as 


the trim of a beard. Both require the razor 


of a keen, individually-thinking mind. Ont 
side of the general principles and policy of 
sales, the window-trimmer ought to be locate: 
in a certain equatorial degree—that is, \ 

as much latitude as possible. Especially, lv 
ought to be free to try experiments. He ought 


to be the kind of man who regards every sep 
arate trim as an experiment. Leon Trot 

should make an excellent window-trimmer 

and we mean that as a compliment. What 
your trimmer may be commendably consciot 
he has done fer the old established house 
Nicholas Romanoff & Company should ha 
ritin 


they are going to pay the bills. And wt 
to them—and to sell them—will remind y« 


of what you really are yourself—underneath 


the trappings. New York City revolves 
around the Jefferson County chap who comes 
up to see the sights and is dead sure what he 
wants. Come out of the skyscraper with your 
layouts and slogans. The Real Folks are 
waiting at the Corner Grocery. And they ars 


very wise to you 
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nothing to do with the concrete case—except 
as unconscious assurance—of what he is going 
to do for you tomorrow morning when the 
crowds begin to pass. Leon sometimes needs 
to realize that fact. It is odd, but you will 
often observe at the start that he will still 
seem to fancy that he is working for Brother 
Nicholas. Which proves, of course, that he 
worked well there. 

\ll this applies pre-eminently to the store 
that is perhaps dressing its first window. 
Many other simple observations of common 
sense do equally. We have seen windows 
which changed over night from Spartan sim- 
plicity to more than Corinthian magnificence 
We have seen windows that on Wednesday 
reminded us of a certain Broadway danseuse 
in the hospitable artistic environs of New 
Orleans, and again on Thursday suggested the 
more generously clothed Puritanism of the 
highly censored North. It is natural for a 
display window, as for a man, to put on dog, 


once it becomes conscious of its powers ol 


ittraction. And there is a value—a fleeting 
value—in the contrast. But the cumulative 
value, as in an advertising campaign, is 


greater if the advance into popular favor be 
gradual. Experiment, by all means, but re 
frain from “stunts?’ Surprise the buyer. He 
likes it. But not with a barrage fire Coax 
him to enter Potsdam with sugar candy. Even 
the soldiers fancy it. 

The wisest woman writer about business 
with whom the editor of this department is 
icquainted remarked the other day in print 


} 


that she knew instantly the exact way in 
which a merchant won the fair lad his 
wife, by the way he dressed his store window 


If the window was carefully dressed, she knew 


e had had a desperately hard job of it. If 
the window was in a state of comparative 
nudity, it was proof pitiful that he had had a 
too, too easy time of it Her theory was that 
he sized up the buying public by the index 
of his own success in the dearest and most 
important transaction of his own life. The 
principle might be extended farther. The old 


established merchant in the smaller cities to 
which a good many copies of this magazine 
vo regularly is suffering from over-confidence 
commercial if not domestic. He is about nine 
ty-nine per cent as cocksure of himself as 
were the Germans who lost that expected 
Christmas dinner in Paris just three years 
ago \nd so, in war times, he is in more 
danger than he realizes of riding to a tem 
porary fall. For the spirit of the age we 
live in is one in which very little is taken for 
granted. And in beginning a new policy, such 
as window trimming, the prestige of your 
house for three ancestral generations is worth 
about as much as the Kaiser's picture on the 
inner flap of Von Hindenhurg’s tent. It is 
worth something, we grant. But it doesn’t keep 
the moth out of the tent And it doesn’t 
beckon the buyers in. 

There ought to be a new word for window- 
dressing. We have had enough “decorated” 
windows. We have had, perhaps, almost 
enough window-decorators. We need a few 


window-salesmen. Employ your next window 


trimmer on that basis and with that title. 
Check up so far as possible on the actual sales 
obtained through window arrangement, A 
good way would be to make an inside sales- 
man out of the window-trimmer himself. Let 
him sell his outside ideas inside. And so per- 
haps earn the experience to be a window- 
salesman. The United States Marines are said 
to pride themselves on being the “toughest” 
fighters in either branch of the service. We 
suspect if it is true it is because they belong 
to both—“soldier and sailor, too.” 
<> 

The Advertisement. 

OUR advertising should be the most prac- 
= tical thing you do. For it must win, 
more than any other department of your 
business, by sheer merit of quality. When 
vou sell goods by talking you apply personality 
directly. You see the man you're aiming at. 
When you run an advertising campaign you 
imagine him. The advertisement is the aero- 
plane of the modern commercial combat. And 
aeronautics is not skylarking. It is science. 

That is why all real advertising begins in 
the store of the type of dealers who read 
this department. Everything in business cen- 
ters around that store, as surely as the world’s 
kindlier affections have been centering in the 
Christmas tree—even while the swords are 
whetting. The salesman sharpens his sword 
for the individval—for the exceptional-in the 
man who buys. The “ad” hits square at the 
bull’s eve of the average. It is a natural born 
democrat 

We recommend to those manufacturers who 
are systematizing the exploitation of their 
products through dealers’ publicity that they 
put their “ad” men in touch with the dealer. 
Not merely through correspondence, but 
through personal contact. Get acquainted 
with the Small Town Man and the Small 
Town Viewpoint. For it is often the City 
Viewpoint reduced to elementals and stripped 
of disguises. In this aspect there is just as 
much reason why an advertising man should 
visit the manufacturer’s agents and territorial 
representatives as for the visits of the sales- 
man. There is more. For the advertising man- 
ager is selling your house’s products through 
er; the salesman usually thinks, at 
least, of selling them to the dealer. The even- 
tual process is the same in both cases, but in 

» former instance the very writing of an 
“ad” necessitates taking the dealer’s viewpoint. 
You can’t write an “ad” unless you do. Un- 
fortunately, you can sell goods—though not, 
of course, for long. 

Don't, then, turn up your nose at “Small 
Town Stuff.” We can’t get along without it, 
even in the Big City Papers. If we laugh 
at it there, it is because it has more of the 
universal humanness of all humor than we 
can find in the Bie Town that is sometimes 
duller than it tries to make itself believe. 
\im your artillery, Mr. Manufacturer, at the 
Dealer, for use through the dealer. Not at the 
Statue of Liberty in New York Harbor or 
at the blue waves of Lake Michigan. Get 
out your gun for Si Perkins and Fritz Linn 
and Mame Brown and “Fatty” Arbuckle, for 





Our Country 


For 





terete 





Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


In the November issue of Office Appliances the fact was 
noted that, up to that time, 309 members of the Reming- 
ton Typewriter Company's organization had joined the 
colors, in the army and navy The company now an- 
nounces that this number has been increased to more than 
328, of whom 199 men are from the company’s factories 
and 129 from the company’s sales offices in the United 
States. The service flag of the organization contains 328 
stars. More will be added as soon as a complete recount 
of the service list has been made. The company takes 
just pride in the above fine record. Remington men by 
their performance will justify the highest traditions. 

.* 4 

John M. O'Malley, son of M. J. O'Malley, Superintend- 
ent of the Second Class Division at the Chicago Postoffice, 
is a member of Company L, 132nd United States Infantry, 
now stationed at Camp Logan, Houston, Tex. Young 
O'Malley, who is but twenty-two years old, has made a 
creditable record. He enlisted as a private, but his ef- 
ficiency, promptness and obedience soon marked him as a 
man competent to direct others. On De- 
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Rowell Electrotyping Company, First Lieutenant; Preston 
H. Williams, Jr., Charles T. Dearing Printing Company, 
Second Lieutenant of Infantry; Burford Jenkins Wise, 
Kentucky Lithographing Company, Second Licutenant of 
Infantry. 


* + 


Frank C. Lathrop, of the Sales Department of Lasher: 
& Lathrop, Inc., has joined the Army and is on duty at 
Fort Slocum, N. Y. 


Henry T. White, president of H. T. White & Company 
stationers, 127 South Eleventh street, Philadelphia, has 
enlisted in the Navy, and his place in business will be 
taken by O. E. Merquardt, business manager of the fi 


Three members of the store force of the Young & 
Seldon Company, Saratoga and Calvert streets, Baltimor« 
Md., have offered their services to Uncle Sam E. B 
Smith, now in France; A. A. Ward in the Navy; Sumn 
field Medairy, stationed at the Anniston, Ga., cantonment 


Baxter Webb, son of Leslie Webb. of the Webb-Biddl 


Company, printers and stationers of Cincinnati, and hit 


self active in its business, has been commissioned a lie 


tenant in the National Army and has been at Camp Sher 
man for several weeks. He spent Thanksgiving recently 
at his old home in Wyoming, O., a Cincinnati subur 
Colonel Charles S. Proctor of the Sixteenth Regiment 
Bay State Guard, who was a dinner guest of honor ri 
cently at the Algonquin Club, Boston, was so honored as 


a former prominent member of the Boston paper trade by 


his old business associates, who presented him with side 


arms suitably engraved. 


& « 


Frank M. Van Horne of the John F. Sarle sales-staft 
of New York, is a lieutenant in the Army, having ré 
cently been transferred from Camp Upton to active duty 


yn Governor’s Island. 





cember 21 he was made a battalion ser- 
geant-major, and on January 1 he was 
again promoted, this time to the posi- 
tion of regimental sergeant-major, giv- 
ing him control of all the non-commis- 
sioned officers in his regiment. Mr. 
O'Malley was employed by the Wilson- 
Jones Loose Leaf Company at the time 
he joined the colors, and his successive 
promotions speak well for the Wilson- 
Jones brand of soldiers. 
” * a 
Five stars now appear in the Service 
flag which floats over the office of the 
Japan Paper Company in New York 
City. 





* + * 


Two recent additions to the list of Ad- 
dressograph men now serving the Colors 





* *x 


Captain W. H. Horton, formerly 
the Nashville, Tenn., organization of the 
Todd Protectograph Company, Roches 
ter, N. Y., is in an Army unit at Cam] 


Green. 


« 





R. A. Day, of the North Dakota Pro 
tectograph organization, until recently, 
has graduated from the officers’ training 
camp at Fort Snelling, Minn., with the 
rank of First Lieutenant. He was united 
in marriage to Miss Harriette Marian 
Falconer in Bismarck, N. D., Dec. 2 

« * x 

D. A. Horn, former North Georgia 

salesman for the Royal Typewriter 


Company, has entered the Third Of 





J 





cers’ Training Camp at Fort Benjami: 





in the Army are W. Olschewski and F., 
Kostelnak of the factory. 
Kk * * 

The allied printing trades of Louis- 
ville, Ky., were honored by the award ol 
five commissions in the list recently an- 
nounced at the close of the Second Offi- 
ecrs’ Training Camp at Fort Benjamin 
Harrison, Ind., as follows: Leon G 
Abbett, Harcourt & Company, engravers, 
Captain; Howard C. Mayberry, Courier- 
Journal Job Printing Company, First 
Licuterrant; Robert Rowell, Robert 


SERGT. “BILL” RBEAUMEL, COM- 
PANY Cc, lO6TH MACHINE GUN 
BATTALION, CAMP WADSWORTH, 
SPARTANBURG, VA... AND HIS 
FRIEND, “JACK" PERKINS. SERG’ 
BEAUMEL IS THE MAN AT THE 
RIGHT. HE IS A SON OF W F 
BEAUMEL, OF BEAUMEL & CO 
FOUNTAIN PEN MANUFACTURERS 
OF NEW YORK, AND HAS’ HAD 
PREVIOUS ARMY EXPERIENCE, HAV- 
ING SERVED WITH CREDIT ON THE 
MEXICAN BORDER. 


other recruit from the Royal is Charles 


E. Bardwell, Jr., of the San Jose Type 
writer Company, representing that n 
chine in his vicinity, whom Harry W 
Knopp succeeds. E. A. Allen, repair 
man of the Fresno sub-branch of tl 
Royal, has 


James C. Brophy and “Al.” Meyers 
the Flsinore Paper Company, New oYrk 
has joined the navy and army resp¢ 


ively. 


ae 








The interest which obtains throughout the world in America and American products is reflected in the 


articles which are presented in this section, embracing as they do communications from more than half a 
score of countries, all the way from the Straits Settlements in the Pacific to South Africa. Another point 
will also be observed in reading these articles, vis., that the world war vitally affects conditions even im 
the remotest corners of the earth, but that business generally throughout the world is at food tide, the sup- 
ply of goods not keeping pace with the demand. Th.-s is not to be wondered at, since the great producing 
nations are engaged in a life and death grapple and are steadily absorbing men and resources in the busi- 
ness of war. It appears that there is a dearth of type writing and other machines in the markets abroad, due 
primarily to the diversion of ships to the carrying of war munitions and supplies. All ofhce supplies are 
short abroad for this reason and because of late the actual manufacture of the goods in some factories has 
been cut down by the pressure of other work 

The position of the neutral nations of Europe is not one to be envied. Supplies, except those which 
must go forward for the actual feeding of the populations, cannot be shipped even from America, now 
the world’s master storehouse, except by permission of government, to obtain which is not an easy task 
when every cubic foot of space is needed on ocean carriers. 

The destruction of Germany's dye industry in foreign markets has presented an opportunity for 
American and British color makers—an opportunity of which Americans, at any rate, seem to be taking 
full advantage lmerican ribbons and carbons lead the world according to our reports. 

A perusal of the following articles leads to the conclusion that to hold our foreign trade and develop 
it to its gust proportions, Americans should rearrange their ideas of foreign credits and determine to handle 
this matter on the same correct and logical basis as that upon which the matter of domestic credits is 
managed, gizing ear to the customs of the different countries in this respect 


The reader will discover other valuable suggest-ons which need not be recapitulated here. 


Office Appliances in Great Britain. chanic is definitely with us, although there are conflict- 
ing accounts as to her efficiency so far. lf there is any- 
sive Correspondence of ‘ Office Appliance thing in these it is probably explained by lack of suffi- 


cient time for proper training, because women are mak- 


Yecember 17th, 1917 +? Y ‘ 
London, I - a sia Mie oe ing splendid records i1 etal workshops in connection 
OQOKING back at the “ar 1917 the tvpewriter and : 
I r i¢ it the yeas / s with munitions where they operate to the most minute 
ott specialty bus ‘ountry has perhaps , 
, e specialty usin ss in this cou aS | amt measurements and prove themselves accurate, careful and 
little cause for complaint. There have, of course, been 


persevering workers 
he prohibitions upon imports and these have dried up 


<-> 
trade in typewriters for the time being ‘rior to that 
prohibition, however. sales had been heavy and con- Throughout the past twelve months there has been, 
tinuous and at increasing prices, so that it is likely that as I have indicated, a steady drain to the Army of a 
would take quite a lot of prohibition to neutralize th large number of the remaining men employed in the 
fits alreadv secured. Practically all the leading typ office applians usiness; at the same time, there is now 
ter houses report cheerfully about 1917 and point to something fa returt ement. For example, taking 
the fact that they are keeping their various departments the country’s industries as a whole over 75,000 dis- 
thic ountrv going as usual. although in 1 nv cases charged soldier have 1 een restored to civil life and 
re are reduced staffs. This latter is principally owing quite its full proporti these has accrued to type- 
men previously exempted are now being care Vrite and ‘ ‘ 
red up for the Army a See 
<-> Many of th nicer re fear more acute trouble 
Female labor has made further invasions throughout in the matter labor next year. So far, as I have said, 
he vear in all branches both of commercial life and our they have been able to get along, but the enormous way 


cular business and the female typewriter me in which both the Army and new national enterprises in 
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this country are absorbing labor makes the outlook by 
no means cheerful for the private employer. The one 
thing that does perhaps relieve the situation is the way 
in which girls who formerly remained at home and lived, 


moved, and had their being within the family circle are 


now “going out to business.” It is estimated that by the 


beginning of the New Year something like a couple of 
million “new" workers of this kind will have entered 
industry and of course the majority of them will be in 
national workshops, offices, etc. As the Government, 
however, is continually opening new departments, each 
employing hundreds of thousands of girls, the demand 
for such labor becomes more acute and private employ- 
ers who were formerly able to draw from such sources 
will probably next year find their area of choice sadly 
A loss of orders through want of labor 


circumscribed. 
this, however, they all 


is expected by many. Against 
alike look forward to the boom after the war when every- 
one will be-replenishing supplies and stocking up afresh. 
<*> 

Looking back at the year’s air raids and the way they 
have affected typewriter and office appliance companies 
[ find that in every extreme care is 
taken to look after employees’ safety. An excellent ex- 
ample of what is done is that of the Underwood Type- 


writer Company in Queen Victoria street, the center of 
This company 


practically case 


the typewriter headquarters world ‘here. 
has constructed a raid shelter on quite scientific lines. 


It is built against a 22-inch wall, and the roof is formed 


of 10-inch railway sleepers, or ties, as | think you call 
On these sleepers are placed huge bags of sand. 


them. 
“dug out” are similarly pro- 


The sides of the so-styled 
I understand that fully 15 tons of sand have been 


tected. 
There are also 


used in the construction of the shelter. 
two ventilating fans to keep the air pure and the entire 
staff can be housed in the structure. This is perhaps one of 


the best examples going, but everywhere there is the 


same disposition emphasized to take care of the lives of 
the workers and especially where large numbers of girls 


are employed. The fact that these shelters have not had, 


upon the whole, much occasion to be used does not de 
tract from the propriety of their construction. 
<> 


During the year quite a number of casualties among 
typewriter men at the front have been noted, whilst there 
important retirements and changes of 
On the whole, it can be said that 


and its allied 


hate been some 
official appointments. 
year leaves the business 
properly arranged to suit war- 


reduced to a minimum 


the close of the 
concerns in this country 
time conditions, with expenses 
and practically all thoughts directed towards the future 
and the big business which is to result after the war 
<-> 

Second-hand typewriters have been a particularly good 
They have commanded 
lots that 
have been submarined 


spot towards the end of the year. 
among some of the 


that 


large prices and have 
been rebuilt were 
Usually, however, these are in a very bad state, only fit 


machines 


for old iron. 
<---> 

The British Government sugar supply scheme, involv- 
ing as it did in its first manifestation the issue of a sugar 
card to every family in the country, and involving, as 
already explained in these columns, a very interesting 
development in the way of cabinets, index cards and filing 
systems for retail grocers, has now undergone a sudden 
and complete change. Whereas by the former scheme a 
family card was issued to each family, now these family 
cards are having substituted for them individual cards. 
Every member of the family, from baby to grandfather, 
own sugar card or he will not be 


now have his 


must 
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store. 


able to buy or secure sugar at the local grocery 

The change from the family card to the individual card 

means an increase in the number of cards from a former 

8,000,000 to a present 45,000,000 and the card filing and 

cabinet methods that I have already mentioned are being 

rapidly altered now to accommodate the new system. 
<---> 


Speaking on general lines it should be explained that 


this is not a compulsory sugar rationing scheme, but it 
is believed to be the prelude to such a compulsory ra- 
tioning scheme, with perhaps additional foodstuffs added 
to the list from time to time to be equally rationed. It 
therefore looks as though all our grocery and provision 
stores will be big buyers of card cabinets, index cards 
and filing systems. Otherwise they would never be able 
to keep track of what supplies their customers were en- 
titled to or had actually secured. As it is, while the 
period of transformation from old-fashioned office meth- 
ods to new office methods in our stores is taking place 
grocers are woefully confused. With the installation of 
modern methods of the kind already indicated in these 
columns any kind of rationing system could be carried 
out without any trouble worth mentioning. Capable firms 
are at hand to supply the drawers, the cards and, if needs 
be, advice on organization and system; it only remains, 
then, for the grocer to do his work accurately and every- 


thing will run smoothly. 
<-> 


Most recent import prohibitions that concern the busi- 
nesses covered by this article include one issued towards 


the end of November which prohibits the importation 


into the United Kingdom of pens, pen holders, pencils 
importation was not 


and all other stationery of which 


already prohibited. 
<—-o-—> 


The stationery trade throughout the year has done by 


no means badly despite the difficulties in the way 
Most of the 


oT 


securing their principal raw material, paper. 
business are 


firms that indulge in big end-of-the-year 

well to the fore as usual. Notably is this so in the case 
of Raphael Tuck and Sons, who have again issued a 
tremendous catalog of Christmas and New Year greet 


ing cards, gift books and greeting stationery. Some of 


the samples of this firm’s work are extremely beautiful 
The greeting cards of the Royal Family which Tucks 
produce each year are well up to average on the present 
The theme of King George's card is the Battle 
Fleet is shown by the 


into action. The sub- 


occasion. 
of Jutland, in 
Bernard Gribble, 
Mary’s card is the 


King Henry V 


which the Grand 


artist, steaming 
Queen wooing of Princess 


France by 


ject of 


Catherine of early in the 15th 


century. For the Dowager Queen Alexandra's card Tucks 
have issued a painting by H. M. Bennett entitled “The 
Lady of the Lamp,” the reference, of course, being to 


Florence Nightingale. To complete the list of the Royal 


cards is the Prince of Wales’ card entitled “Onward,’ 
a painting by Howard Davie of a young knight riding 
a white charger towards the dawn of the Golden Ag 


<_-o-—> 


Concluding my stationery review I might put in a re 


port of a paper making firm which seems to show 
whoever else is not doing so well that kind of 
The firm is John Dickinson and Com- 


business 


is very profitable. 
pany and their net profit just reported for twelve mont 


which is arrived at after providing 


is 1,196,855, a figure 
for depreciation, debenture interest, preference dividen 
and war excess profits duty. This net profit is about 50 
per cent of the ordinary share capital of the company 
Last year’s profit was 592,960, so that the increase on 


twelve months is seen to be prodigious. 








January, 1978. OFFICE APPLIANCES 23 


Obtaining and Keeping Foreign 
Trade 


By Charles Stanton, Export Department, 
Crown Ribbon & Carbon Company, Roches- 
or, i. 2. 


N THESE strenuous days, when ail the world save our 
vhs is looking to us to supply them with their 
wants in many, many lines of goods it behooves the 
American manufacturer of office appliances and requisites 
to lay well his plans for obtaining and more important 
still, retaining after it has been secured, his share of this 
unprecedented demand for our products. While there 
is many a manufacturer whose export department has 
been in operation for years and who has a well-organized 
foreign business there are still many producers of articles 
of merit in the line of office supplies who have either not 
yet looked beyond the boundaries of the United States for 
their markets, or have merely dabbled with the few 
orders which have, it might be said, accidentally fallen in 
their path by reason of the present almost frantic demand 
from abroad for goods to take the place of those formerly 
supplied from sources which have either been entirely 
cut off, or whose facilities for shipment have been greatly 
curtailed. 

It is a fact that many orders entirely unsought and 
unsolicited are being received by manufacturers in this 
country at the present time for many articles of every 
day office use. Paper, pencils, typewriters and supplies, 
writing inks, rubber bands and erasers, clips, fasteners, 
filing cabinets and one might say the whole gamut ot 


It is not an 


office supplies, are now in demand abroad 
uncommon thing, in the writer’s own experience, to be 
called upon by customers in other countries to supply 
them with the names and addresses of manufacturers in 
the United States of various articles of office use; more 
often, indeed, has it been that he has been asked to get 
in direct touch with such manufacturers requesting them 
to write and quote to the customer abroad, and there 
have been not a few instances where his services have 
been called into requisition to buy and ship for their 
account such goods as were urgently needed 

To any one, however, who has given the subject any 
thought at all, it will appeai that much of this trade is but 
temporary and is very likely to cease with the restoration 
of normal conditions almost as promptly as it has sprung 
up unless the proper steps are taken by the manufa 


turer to put his export business upon a basis at least 
as well-organized and with a policy quite as well defined 
as his domestic trade. While we are all agreed, I be 
lieve, that it is difficult to foresee just what post-bellum 


conditions will be as regards volume of trade and com- 
petitive conditions, it is safe to assume that the present 
high-tension era of business will be followed by much 
more normal. or even sub-normal, conditions. To what 
extent this will be true, however, it 1s impossible to pre 
dict. In the light of such a probability the man whose 
export trade is either non-existent or very limited ts 
surely going to be at a disadvantage as compared with 
the one whose intelligent and consistent foreign policy 
nas secure recognition for his goods iT the various 
markets of the world 

As Rome was not built in a day, so is it true tha 
an export trade cannot be developed overnight \ year, 


s all insufficient in which to carry out 


~ 
sf 


a broad and comprehensive export policy Nevertheless 


in a very short time a start can be made and such a 
beginning, if properly executed, at once forms the nucleus 
of a foreign trade. Around it can be built a more sub- 
stantial structure as time goes and experience is 
gathered. It is, above all, essential that a definite policy 
be adopted and unswervingly followed. It is the lack of 
just this which has caused the failure of many an export 
campaign. 

With the many aids at the beck and call of the would- 
be exporter, there is abundant opportunity for him to 
post himself thoroughly on all phases of the subject and 
there is little or no excuse for his not doing so. The 
information and assistance in regard to exporting that 
can be secured from the Bureau of Foreign and Domestic 
Commerce, of the Department of Commerce, is, in itself, 
of great value to one engaged in foreign trade; there 
are text books and carefully outlined treatises on the 
subject; there is much help to be gathered from the 
various export organizations of which there are a num- 
ber in the country, and, last but not least, there is the 
assistance and counsel which are to be had from export 
journals, much of which is gratuitous to those who adver- 
tise in their columns. Probably of all the stepping-stones 
just enumerated, the export journal, one of acknowledged 
good repute and efficient organization, can lend the most 
assistance of a concrete nature to the amateur exporter. 
The service of such publications usually includes, besides 
advertising space, the furnishing of lists of importers 
abroad, classified as to lines handled, credit reports, trans- 
lations of foreign inquiries and replies thereto, and other 
valuable services. With these aids the initial steps can 
be taken looking toward the establishment of a regular 
export department as results begin to Come in and busi- 
ness develops. It is too much to expect that errors in 
judgment be not made occasionally, but with the same 
conscientious and painstaking attention to foreign trade 
that is given to the domestic variety, it is quite safe to say 
ie be not the least profitable 
part of the manufacturer's business. 

Let a word of caution be given in this connection, 
however, and that is, do not enter the export field hastily, 
but rather only after careful deliberation and planning. 
Much damage has been done to the good name of Amer- 
by those who have, without 


that the former will in ti 


ican exporters as a whole 





Charies Stanton. 


either of these precaut ill-advisedly started upon a 


foreign trade career and through ignorance or neglect 
have, by their inattention to explicit instructions or to 
the conventional methods of exporting, done much to 
lay us, as a nation, open to just criticism abroad. Far 


better would it be for all concerned if this advice were 
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taken by all who do not intend to give the subject the 


very serious consideration it deserves. 


Summed up briefly, success or failure in the export field 


depends very largely upon one thing and that is—exac- 


titude. There are, of course, other things which 


make for either one or the other, but this one qualifica- 


many 


tion is mentioned perhaps because it is the one thing in 
Mistakes, if 


the customer is thousands of miles away, are apt to cost 


which we, as a nation, are apt to fall short 


him dear, and it is not to be wondered at if his preference 
in importing goods is influenced to a considerable extent 
by the degree of care in supplying goods, filling orders 


and shipping them, which is exercised by those from 
whom he buys. Other matters naturally are taken into 
consideration, such as price, quality, deliveries, terms, 


etc., but any advantage a manufacturer may have in these 
respects will be minimized if not entirely overcome if he 
be not accurate, painstakingly so, in every detail of his 
transactions with the foreign buyer This is a truth 
which has been repeatedly driven home, but unfortunately 
the lesson has not yet been entirely learned by many of 
those who take part in our foreign commerce. 

In conclusion, American office appliances and supplies 
have long had the reputation of being leaders in point of 
This, then, is the appointed time 


take 


recognition and purchase of their product in the many 


quality and ingenuity. 


for manufacturers to those steps which will ensure 


markets of the world, where, in so large a number of 


cases, a real scarcity of such goods at present exists. 


Reason for “Commercial War’ 


How French Merchants Are Prepared to 
Beat the Germans at Their Own Game. 


|S ee OLENT souls who are agitated as to the need 


of the organizing all over 


Europe against 


commercial war now 


Prussian pretensions to world-dominance 


should read a clear, cogent, unemotional editorial in 


‘lL, Exportateur Francais” for November 22 by Maurice 
Ajam as to just why hostilities in the economic sector are 
a life-and-death matter. Of all nations now embroiled the 
France are least sentimental, most practical. 


Amer 


motives of 
She is fighting for her life, and she knows it. So is 


ica—but just aware of the fact. The following para- 


graphs by their sanity as well as their courageous fore 


sight ought to appeal forcefully to American business men 
on the dawn of New Year, 1918 


“Over here we perceive clearly the purpose pursued by 


Germany in organizing its “Propaganda of Discourage- 
Despite its military successes, Ger- 


Allies 


It is no longer looking for 


ment’ among its foes 


many well knows that it has lost the game if the 
prove united and tenacious 
land-conquest It is seeking only to save its 


What it dreads above all is being the 


a war ol 
economic situation 
object of a boycott on the part of nearly all the universe 


“Germany well knows that its methods have drawn 


upon it the hatred of men of heart all over the world, 


and it foresees just one result—it must prepare for the 


industrial war which will fol- 


To that end. since 


economic, commercial and 


low upon the cessation of hostilities 
it can no longer invoke any sentimental argument, it must 


appeal to material interests. So it is trying to influence 


the press, to procure itself support among influential 
journalists, in the hope of rallying to itself all those 
people who, though quite devoid of sympathy for Ger- 
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many, inspired by selfish individualisms, may return to co 
operation with it for the purpose of winning German trade 


and reaping the possible profits. 


“It has often been observed that the Germans are wat 
they are not so lacking as to 


ing in psychology; however. 


be ignorant of the motives which actuate the larger irt 
of mankind, and they very well know that by an appeal 
to the pocketbook they can still find persons capable of 
proving useful to them This new method of German 
espionage, as its maneuvers already show, has nothing 
common with military operations.” 
Aim to Subsidize Allied Press. 
Reference is then made to the Schoeller incidet 


ht 


Switzerland, in which a Swiss posing as a neutral sought 


to inspire among French journalists a sympathy with Ger 


] 


man economic aims in the commercial war already devel 


oping with Switzerland as a (pseudo) “neutral” cente: 


continues M. Ajam, “it is right o1 s 


“As for us,” 


ground that we propose to defend ourselves vigorously 


» assume the offensive. We do 
Allied 


raise an impregnable wall between their own territories 


against our enemies and t 


not pretend to believe that the countries could 


and the Central Empires. But we do believe that for a 


long time the workers, the merchants and the financiers 
of the nations which have fought Germany will be im 
pelled to a mutual understanding for the resistance of 
the far-sighted organization of an adversary for hon 


the means of economic penetration are no secrets 
solve those problems 
lack divin 


from 


‘It is not for us at present to 
war is over, for we 
that 


we must shape certain progTams and Organize certain en 


which will offer when the 


ing gifts. However, we see clearly now o1 


terprises calculated to preserve French interests against 
foreign business.” 
But the same number of this Paris magazine proves 


that the French commercial advance upon Switzerland has 


already begun. An article by Ernest Bauer, official cour 


selor of foreign commerce, reports an enormous quantity 


of letters of inquiry from French merchants, traveling 
salesmen, and manufacturers as to how to “do business 
in Switzerland.” His reply contains a good deal of hard 


business sense, even apart from the occasion whicl ro 
duced it 


“Sell the Customer What He Wants.” 


“There is only one way of getting business, and that is 
to go after it, to go after it again and again and to offer 
the goods which the buyer wants 


There is absolut no 
collection of samples o 


good in adding to the 


French novelties, obvious on the face of ther th the 
idea that the buyer will take them in the lor ae | lhe 
thing to do is to satisfy the customer by selling | vhat 
he is in the habit of selling himself If he lives i e of 
the original Swiss cantons, which are French, lea th 


French labels on the goods If your customer is t 
Italian part, tickle his taste with a trademark wi 
tongue. It, on the other hand, your buyer 
Berne Zurich, Saint-G: Schaffhouse or | é é re 
double your zeal and your activity, show him that u 
goods are superior, that French manufacture has 
to dread from Germat ompetition 
The Suggestions whicl follow are among the anniest 
which war-merchandising has yet evolved on « side 
li tsa sale of small arti le Ss tor smalle rt \ 
pleasure, put on yo ickages such Germat ns 
as \ndenken’ “Remember”™), “Gruss Greet s! 
“Andenken aus Lusert us Zurich, aus Ber 
vord, don't be exclusive, and pry yourself loose t 
notion of selling o1 hat you like yoursel st 


give your customer what he likes, what his cust ers 
France 


We have 
+} 


supremacy in tne 


mand of him and it ts 


incontestable industries and 
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fashion. Let us bring these products to the very doors C on d , t , ons in France 


of the little bourses and trade centers which constitute, 
as you know, the mass of buyers. Sometimes imitation 





is a bounden duty! 


“Your heads of businesses must begin by going to 
Switzerland to find out the needs of your customers, and 
in that way you will see what the Germans and the Austr By L. M. Faguer, General Agent, Eclair 


ans are selling them. Then send out well-informed, hard- Calculating Machine, Paris. 


working, accurate-minded traveling salesmen and get ac- 

ainted fr e b ith » goods ich your 
quainted from the bottom up with the thas: Bes : VOTI author of the letter presented below is well- 
, equipped to supply information with regard to office appliance 
sentatives who know French, German and Italian. Supply conditions in the Prench Republic. For fifteen years he was 
them with passports, credentials, addresses of our consuls connected with the National Cash Register Company as mana- 
Stock up also with that ger for France and Belgium, and at another period he was 


competitors have been selling the Swiss. ( 


and of French commercial agents. 


ntie? *viaticum.’ & ‘y. ‘the Nerve of War'—com- the French representative of the Smith Premier Typewriter 

all-essential ‘viaticum, ae) =r Company. Before the war he was agent for France and Bel- 

mercial no less than military. gium of the Gledhill Cash Register Company. Because of 

: . legislation made necessary by war-time conditions it is now 

German Panic at Trade Peril Shown. impossibl fo wnport foreign ge ds, excepting necessities, and 

\ series of more explicit instructions follows as to Ur. l aguer has therefore iaké n the general agency for the 
the method of sale and of entry into Switzerland The Eclair, one of the leading French calculating machines. 


; 


onvincing as to the genuineness and the immediacy of business generally improved considerably over the 


quantity of detail in these official instructions alone 1s | prenies the period between January, 1917, and June 


the French invasion of her Sister Republic—a little mort figures of last year at the corresponding period. In June 
thorough, perhaps, as well as more humane, than a Certain the bill prohibiting importations was enacted and has 
Journey Through Belgium! The fact that these dire been very strictly enforced, with the result that stocks of 
tions are given by an official of the French government American machines have been so depleted, not only in 
in response to the urgent inquiries of thousands of busi typewriters, but in cash registers, calculating machines, 
ness men. both directly to the government and through etc., that prices have nearly doubled. The result has been 
the French press, proves not only the crucial nature of the that second hand and rebuilt machines have taken on 
situation but the confidence of the inquirers in the readi values unknown heretofore Today in Paris a new ma- 
ness of the mass of the Swiss people to welcome other chine, of standard American make, is sold for 950 francs, 
than German goods after their long “neutral” imprison or about $190 in your currency, while a second-hand ma- 
ment at the hands of the Prussian military machine. It chine in fair condition may bring 650 francs. A leading 
indicates the reality of the reported German panic at pos \merican typewriter manufacturer having a contract to 
sible loss of her richest foreign markets supply machines to the French Government is said to be 
[he tri-partite division of the Swiss people, according practically without stock at his French agency, the Gov- 
to language spoken, shows French spoken by about 750.- ernment permitting the importation of machines intended 
000, Italian by nearly 150,000 and German by the large ma for the use of the military and Government offices only. 
jority of 2,800,000. In the larger cities, especially, as in General business suffers, of course, on account of this 
plied above, German is almost the universal languagé state of affairs, but there is no one who does hot appre- 
That these definitely German parts of Switzerland ar ciate the logic of giving war services priority in all mat- 
ready and eager for an opportunity to buy other than Ger- ters 
man goods—not unlike the artificially “germanized” parts he American forces now actually in France have 
of South America—suggests how great is the opportunity ordered considerable numbers of typewriters bearing a 
for Allied merchandizers to upset one more impinging name which has heretofore not been so well known as 
prop of the Prussian autocracy on its commercial side some of the others, perhaps, among typewriter users in 
While Russia appears to be pathetically inviting the this country the publ _ “en inckned to be interested 
Prussian yoke, her small sister republic of Switzerland is in the s¢ le “s of those who come from the land which 
resolutely bent on throwing off even its shadow Apart is the birthplace of the typewriter.* 
from business, the abiding wonder of this war has been The price of cash registers in France has practically 
the pluck and spirit of the smaller peoples, from Serbia doubled, but thus far adding and calculating machines 
ont Uelaiun end Motisesin teens eee have not followed suit. The difficulty of introducing for- 
keen look ahead as to our own opportunity as Americans ae misen ae the active competition of a calculating 
desirous of extending cor fates thn ten ee eee ee machine which has achieved 
mind ourselves of an old established commercial maxim, Note.—It would doubtless be unfair to say that the Jones or 
that “Quality does not always dwell in Quantity” and the Brown or the Robinson typewriter has been selected by 
take a leaf for our own guidance from this excellent man the American forces in France. Large numbers of standard 
ual of the Newer Gallic Merchandising Spirit—a part of eo — at Oe re ee eee 
ie in the clerical ork of the expeditionary forces. Typewriter 
that older French spirit which has proved its indomitable isers in this country are f liar with the fact that there is 
wit and courage on a thousand fields, even as it sings the 1 close parity in the practical efficiency of the leading machines, 
same message into loyal hearts everywhere in the immor ind that the selection of one machine over another is gov- 
tof etraias of “La Moreaiiintes” erned very largely by conditions which may be said to be out- 
. side the question of intrinsic merit, which is taken for granted. 
Personal preferences govern individual selections, for each ma- 
NOTE Matters appear to be in such a state in Russia — geet lara van epee) Se ene 
M: ertain operators or which, perhaps, make one machine pre- 
that it is impossible for anyone to tell what the result of ferable to another in a given situation. When an order is given 
the present negotiations will be. If the authorities there in the mass by those competent to pass judgment it may be 
eee. tial = eile Remabh iis aati. « athe sasha taken for granted that a first-class machine has been ordered 
than vield. Gerasacy’s clndstian G0 bk een ties cbt a mp ile merit hes had due consideration, certain other 
actors, such as tilability f particular purpose or quantities 
than it is. Even the German people may awake! A Rus ivailable for quick delivery, may have had something to do with 


Sian peace failure might do much to that end the selection 
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a remarkable sales record during the last six months— 
have kept prices in such machines from going skyward. 

the 
If you will now permit 


The foregoing will serve as a summary of office 
machinery situation at this time. 
me, I would like to make some suggestions as to what 
the conditions will be and what may be done after the 
war. 

We do not know, of course, how long the war will last. 
But we all know that it will be finished some day and that 
it is not too early to take careful, intelligent and con 
structive action to the that those countries which 
have devoted their common energies and shed their blood 


after have 


end 


for the same high can, hostilities 


ceased, continue their association in the field of business, 


purpose, 


cementing into a lasting affection those feelings of mutual 


which are now so evident. To achieve such a 
result—a result which shall be profitab’e to all concerned 
-l suggest that the numerous Americans who are today 
officers of your army in will be 


business men again, be given an opportunity to meet our 


regard 


France and tomorrow 
people, to become acquainted and to appreciate more fully 
To this 
Paris a Franco 
Office \ppli 
men all 


the many qualities which we have in common. 
that there be opened in 
Business Club. | that 


so generally business 


end I suggest 


\merican am sure 


which is read by 


the 


ances, 


over world, would give its support to such a club 











L. M. Fagver. 


and open its columns to a monthly report of the require 
both I already belong to the principal 


commercial club of 


ments on sides 
Paris and it would, perhaps, be pos 
sible to transform it into a Franco-American club. These 
are only suggestions, and for my part, I shall be happy 
to go further in the matter, if the suggestion is deemed 
advisable, and contribute my efforts to the closer union 


and friendship of the two nations.* 


*Note.—It is only through idealism that the practical is 
We have applied this thought too much, perhaps, in 
If the tremendous tragedies and 
this and the mutual love and respect it en- 
day by day shall teach us to apply our thoughts of 
idealism to the men and who have aided us and whom 
we aided in this how magnificent will be the 
results! We are not enamored of conquest by the sword. By 
the sword we can defend ourselves; by it we can, if we must, 
ours, protect the weak and punish the ruth- 
But we do not enjoy it. It is world-surgery upon a 
colossal scale. We are going to cure the patients, but it will 
require all our own power and patience and that of our Allies 
to free the enemy from the dreadful obsessions which possess 
them. If, after the war, we can show to the world an idealism 
which justifies itself by the progress, prosperity and happiness 
of the nations which common effort and common heroism have 
cemented together in friendly co-operation, then the more 
not be long in bringing their ideals up 


achieved, 
the field of 
sorrows of 


material sciences 
war 
genders 
women 


have struggle, 


recover what is 


less. 


backward nations will 
to a better standard. 
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Suggestions from Brazil 


By Charles H. Pratt, Rio de Janeiro. 


rte Vr. Pratt ts 
Brazil, where he has had a number of years’ experience 1 


ne of the prominent business men of 


f he 


sale of American office machines and devices. He maintatns 
his principal offices at 125 Rua Ouvidor, Rio de Janeiro, and 
has branch stores at Bahia, Sanios, Curityba, Sao Paulo and 
Pernambuco. His New York office ts at 21 Park Row. Mr 
Pratt says that for the past three years most of his time has 
been spent in New York because his very efficient organization 


in Prasil has less trouble in sellong goods than he has m 
securing prompt deliveries and adequate shipping ac 


With regard to conditions in Bra 


iL moda 


says 


tions at this end. 


OUR five questions are rather formidable, and | shall 
reply to them as briefly and clearly as possibl 


l Business conditions in Brazil are better now than 
in 1915 and 1916. In 1915 they were very, very bad; in 
1916 they were better, and in 1917 they have shown still 


further improvement, but are still panicky and anything 


might upset them. 
?, Sales of typewriters, insofar as we have been able to 


secure deliveries of machines from manufacturers, have 


increased during the present year. This is due in part to 


the easing up of the financial panic, and in large part to 
the greater experience and more perfect team play of 
our sales force. I am referring to my own organization 


and to the machines which they sell, the Remington and 


( ‘ore Ma. 


3. There is but little demand in Brazil for loose-leaf 
devices, adding and calculating machines, duplicating 
machines, addressing machines or dictating machines. A 
business could be developed in some of these lines, but 
it would require years of patient and expensive effort to 
bring it to a very profitable basis. 

There is a steady demand for oftice supplies and sta 
tionery Office furniture could be sold except for the 
fact that the import duty is about 100° and present ocean 
freight rates are atrocious. For this reason, most furni- 
ture in Brazil is manufactured locally from the beautiful 
woods which abound in that country. 

4. I don’t know that | can “describe any wrong poli- 
cies which American firms have followed” in seeking trade 
in Brazil. The trouble is that some of them do not stick to 


length of time Our chief source oft 


and the coffee plant requires five 


one policy for any 
wealth in Brazil is coffee. 
careful cultivation begins to produce 

All healthy like And if 


in war time some manufacturers seem able, e Hindu 


years of before it 
that 
like tl 
magician, to produce a full grown plant with no labor or 
delay, it is to be feared that when the war is over their 


any fruit export trade is 


creation will be found, like the magician’s, to be but ashes 


Many American manufacturers, however, are far-sighted 


enough to realize that a broad export demand is worth 
working for. It may require years of effort to establish, 
but once established, it is stable. Export trade is the 


balance wheel of business. 

So far as office applications are concerned, Brazil con- 
tains a buying population smaller than that of Chicago, 
scattered over an than that of the United 
States and much The manufac- 
turer who wishes to create a demand for his product in 


area greater 


more difficult to cover 


this field must either open his own branch here in charge 








January, 1918. 


OFFICE 
of a manager speaking the Portuguese language, stock it 
with goods and organize a publicity campaign to make 
them known, or he must get somebody to do all this for 


him. There are a number of energetic and responsible 


importers in Brazil capable of doing this work if proper 
is one which 
the 


The task, however, 
valuable service 
manufacturer, rather than a privilege a 
porter who incurs 


inducements are offered. 


should be recognized as a rendered 


the im 
all the work 


( orded 


most of the risk and does 


5. As to your suggestion that I offer some advice to 
manufacturers desiring to export, I should not venture to 
do so except for the fact that such advice is seldom fol- 


lowed and therefore does no harm. 


Without 


contemplates exporting to South 


doubt the best course for the manufacturer 


who America is to leave 


his factory for a few months and visit South America 


That will accomplish more than all the books ever written. 


But there is a proviso—he should spend two weeks or 


more in each country Far better visit only one country 








and get some definite knowledge of it, than to race down 

the east coast and up the west coast of the continent, 
Charles H. Pratt. 

hitting a dozen high spots and coming back with only the 


most superficial and oftentimes misleading impressions 

In answering a letter from abroad, be sure to reply spe 
cifically to every question in it. Give too much informa 
tion rather than not enough. Quote prices in your first 
letter if you are going to quote at all. Give weights in 


dimensions in centimetres, and quote f. o 


New York or other shipping port rather than f. o. b 
facto Correspondence for Brazil should be in Portu 
gues¢ possible 

D sell an open account to a stranget Informatio1 
s t e responsibility of most Brazilian firms may be 
obtained from R. G. Dun & Co. or the National City Bank 
of New York, both of whom have branches there. On 
the other hand, if your customer is responsible do not ex- 
pect | to send cash with order. Brazilian importers are 


it lacking for any fabled “long credits”: they are ready 


within 30 or 60 days after receipt of the goods, the 


pay 
same as your customer in the United States. But some 
ody st be without his money while the goods are in 
transit, and that somebody is the manufacturer or his 
banker. If you imagine the importer in South America 
as possessed of sufficient idle capital and philanthropic dis 


ill regularly 


goods some months before receiving them, you may as 


well give up the dea of developing a permanent export 


business 
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When an order has been received, fill it promptly and 
Your nearby customer can wait, if necessary, 
and you can explain to him why it is necessary. But this 
the case customer thousands of miles 
away. Ship to him promptly, therefore, give him what he 
asks for, do not substitute, and see that your packers and 
billing clerks his instructions, however 
strange, unnecessary and troublesome they may seem. Be 
and generally a good one, for 
lf you wish to suggest some change in 
do it tactfully. Do not assume 
to put him in the wrong. 


carefully. 


is not with the 


follow minutely 


assured “there's a reason 


all his requests 
method for his next order, 


an atr ol superiority nor try 


The chances are that he knows a lot more about his busi- 
ness than you do 
\fter you have secured the services of a satisfactory 


dealer in South America, stand by him. European man- 
ufacturers have the reputation of being more honest in 


this respect than our own. When an agent has worked to 


create a demand for an article, it is disconcerting to be 
informed by the manufacturer that “this style has been 
abandoned,” or that “increased demand makes it impos- 
sible to give prompt attention to export orders,” or that 
the government is taking the entire output.” If the 


foreign dealer cannot count on you to protect him against 
these and other contingencies, he simply cannot afford to 
put his money, experience and time into building up a 
demand for your product 

your foreign 
He is per- 
branches or sign advertising con- 
additional men. Your advance information 
and he will amply repay you 
and loyalty. And mutual confi- 


are the most valuable assets 


If necessary to increase prices, notify 


dealer by cable as far in advance as possible. 


haps about to open 


f new 


tracts or hire 


may prevent loss, 


| serious 


in increased confhidencs 


dence and loyalty let me add 


in any business relationship. 

your own men on tour 
to visit your agencies in South America, do not allow him 
this as a method of selecting a fat territory where 
the dealer has done the preliminary work and inducing 


you to kick the dealer out and open a branch office with 


If vou should ever send one ol 


to use 


‘ ‘ . . 
himself in charge This little plan has been tried several 
times. In every case it has resulted in injury to the manu- 
facturer's siness and also to his reputation amongst 


other dealers 

The time to establish your South American business is 
now Do not wait until after the war. Manufacturing 
and shipping conditions may be easier then, but Euro- 
pean competition will be far more difficult to meet. The 


Brazilian buyer, in my opinion, will pay but secondary 
attention to the nationality of the goods or of their manu- 
in the past, he will place his 
re the best goods, the best prices 


facturer In the future, as 


orders where he can s¢ 


ind the most dependable s« 


American Products Admired 
By Swiss 


rvice 


By R. Legler, Neuchatel. 


MERICAN manufactured 
tige in Switzerland, for, 


manufacture, It 


products enjoy great pres- 
in general, they are of an 
is evident 


that the present situation has partially paralyzed ship- 
ments from America destined to this country, for the 
freight is around $1.50 to $2 per cubic foot, payable in 
advance, wit t ce ting warehouse charges in Mar- 
seilles or Bordeaux | have corresponded with numer- 
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ous American houses, but most of them have advised me 
to wait until the end of the war before placing orders. 

Among the American devices most appreciated in Switz- 
erland are typewriters, adding machines, duplicating ma- 
chines, etc. Since imported furniture is much increased 
in price over that of domestic manufacture, sales are of 
less volume than those of the classes of machines men- 
tioned. However, it is likely that American furniture 
will be appreciated at its just value after the war, espe- 
cially since German competition, with its prices below 
those of the Swiss factories, will no longer be able to 
figure strongly. 

It is my’ hearty desire to enter into relationship with 
American houses of the highest class with the object of 
introducing and making their products known in French- 
speaking Switzerland and eventually in German-speaking 
Switzerland. 

Office novelties which come to us from America always 
enjoy great success in our country, especially if they are 
intelligently offered to the buying public. 


Opportunity in South Africa 


By William Campbell, Manufacturers’ 
Agent, Johannesburg. 


done that | should be considered the 


HAT have I 
source of business South Africa? 


This mail alone brings me three like requests with yours 
includes a 


information in 


Remember also that my range in business 
pretty wide field, from motor cars and railway material 
to office appliances and household specialties. You can 
therefore imagine what the demands upon me are. 

I have, however, been the recipient of so much cour- 
tesy and kindness at the hands of both the trade press 
America that it would be ill my 


short 


and the business men of 
part to refuse. I have therefore written a memo 
along the lines ypu suggest, and hope that it may be of 
some little service. 

lt I talking to an manufacturer the 
first thing I would say to him Don't look at 
the map and judge the possibilities of business in South 
Africa by the country. You cannot sell 
goods where there is no population to purchase 


ber, as the basis of all your calculations, that the total 


were American 


would be 


extent of the 
Remem- 


white population numbers only about a million and a half. 
Secondly, it is worth while studying the methods, not to 
mention the mental attitude, of the merchants with whom 
you have to deal and perhaps adapting your methods the 
better to secure permanent results. What is best in Amer 
ica is not necessarily so here 

Have you not met the business man who believes that 
he has made his success because of his methods and abil- 
ity, whereas all his friends think he has succeeded in spite 
of his methods and lack of ability and solely because of 
unique and favoring circumstance? Would it be treason 
to hint that this is often so in export business? 

Perhaps such a sentence as the foregoing reveals the 
egotist, but I can speak only of things as I see them. 
Not only so, but | am an ardent admirer of your business 
men and consider their methods as exceptionally well 
adapted to the temperament and ideals of your citizens 
The question to me, however, is—Can you impose your 
spirit of venture and large vision upon business men who, 
by nature aud upbringing, are conservative and cautious? 

Today your manufacturers have a unique opportunity 
and we in South Africa 
but many of your methods irritate us. 


are largely dependent upon you; 
We admire your 


manufacturing methods and system; you are prolific in 
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ideas and in their adaptation to the growing needs of life, 
but in the selling end you do not understand our preju- 
dices nor our mental habits. For how much will this 
count when you have to face the keen competition of the 


early future, made all the keener because of Britain's new 


equipment with all that is modern and labor saving in her 
workshops? 

Business never was better in South Africa nor money 
more plentiful and with agriculture making the vast 


strides it has done, accentuated by the exceptionally high 
outlook very 


prices for wool and produce, the seems 


The demand for typewriters and all ofhce appli- 


bright. 
ances is rapidly increasing, but much business has been 
lost through the lack of shipping and the necessity 
that is 


oT 


giving preference to cargo more essential 
Loose leaf devices are now in use with all up-to-date 


firms, but there is room for large business in a more mod- 
erately priced line sold British 
opposed to the American habit of appointing sole agents 


Adding and calculating machines are largely espe- 


rather on methods as 


us¢ d, 


cially in mining circles at Johannesburg, and it might 


be possible to greatly extend their use with a popular 


priced machine adapted to our currency. Sentiment has 
led to many German machines being put out of service, 
and, so far, their place has not been entirely filled 
Addressing machines are represented here by tl 


the principal American makes. Duplicating machines have 


ree oft 


not yet been sold in considerable numbers, but the demand 


for them will grow as the mail order business extends 


One well known American machine has been handicapped 
on this market by lack of service, quite largely because 
conditions here have not warranted the expense of such 
service when wrought out on American lines 

In office furniture, holds the 
best known of American makes now heads the processior 


normal will 


steel leads. One of the 


but when conditions again become there 


doubtless be room for a slightly cheaper competitive line 
or lines. 

Dictation recording and reproducing machines have a 
certain sale and their use will be gradually extended 

In office supplies and stationery the market is held by 
however, have given 


be 


Britain. Present conditions, 


American goods an opening and I 


Great 
believe there will 


an increasing and continuing demand for better class 


goods. 


Holland Business Active Despite 
Obstacles 





Communication from the N. V. Prakta of 
Amsterdam. 

(Not Readers will, perhaps, recall the fact that not long 
ago F. W. Heythekker wncorporated his business under thi 
title, “N. V. Prakta’—a limited liability compan ind thai 
Ur. Heythekker continues as always to give his personal 
attention to the business. The views here exp i ma 
therefore be accepted as the opinions of My He 
the situation in Holland 

[TH respect to demand, business conditions are 
satisfactory, though of course it is quite impossible 
to import goods from the United States. However, many 
articles are now made in Holland, including, of course, 


office and household furniture. The inconvenient phase 
of the situation is that stocks of timber for the manufac- 
ture of furniture are running low and prices of all mate 








high. There is a steady demand 


very 


prices are readily paid, and this is all we may 


hope for under present unfavorable circumstances 


With regard to typewriters, sales have decreased during 
that 


1917 for the simple reason machines are not to be 


obtained. 


Loose leaf devices are made here. Prices are very high 
on account of the advanced cost of paper and leather 

Adding and calculating machines must be imported 
and of course this is impossible, or next to impossible 

Some of the more expensive types of duplicating ma 


hines made in Am seldom sold here as it is 


get them, while machines of the 


erica are now 
stencil type 


and addressing machines suffer for the 
[Typewriter ribbons are now 


Ssamne reason 


made in Holland, but car- 


on papers are sometimes hard to obtain, as they must 


be imported. 


The sale of steel furniture is suffering, voice writing 


machines are seldom sold, while stationery and office sup 
plies are scarce because Germany makes deliveries irreg 


ularly 
We feel that it 


wrong policies of American 


is hardly necessary for us to discuss the 


manufacturers or to suggest 


} 


they may be improved. The embargo enforced 


the American government is sufficient reason for de 


to discuss this phase of our business relations.* 
The uding sentence implies a feeling which we 
are sort to observe Our government has acted according to 

best light and understanding to bring the war to a speedy 


come 


ind itisfactory termination Inconvenience necessarily re- 
Its, and it may be that injustice follows in some ises, though 
t} wholly outside the intention of any American Britain 
herself enforces a stricter obligation upon her people than we 
enfor igainst neutral European nations, so far as imports are 
concerned In lines other than foodstuffs and material cap 
ible of military Ise the embargo is not ntended to operate 
" uct but if in practice it does so operate the reason is to 
he iid at the door Germany and her policy f ruthless sink- 
ing hich has e« pelled the Allied Governments to conserve 
rz space 


Office Machines Find Growing 


Use in Norway 


By Salomon Clausen of S. Garmann Clau- 
sen, Bergen. 


l IS a pleasure for us to answer some of your questions, 
| se we believe that a discussion of these matters 
ill be great a antage to producers as well as to deal 
s he goods which we deal include everything in 
office de es, 1 nery and equipment, generally speal 
ing The demand in Norway for such goods was greatet 
917 than in 1916, which year was still better tha 
5, but owing to the embargo we were not able to sat 
sty the requirements of our customers during the latte 
part of last year. So far as typewriters are concerned 
917 would have been a fine year—perhaps, indeed, whet 


e figures are finally compiled, it will prove to have been 
a record year ut no typewriters have 
September and further shipments may not 
time during the present year 


eason for the annual increase in the sale of type 


vriters in Norway is precisely the same as 
iuses e growth of the demand in the United States 
siness peopl nore than ever be re, realize the 
or ¢ even the necessity. for such appliances for the 
spe¢ ip of n effort 
| find that loose leaf devices are not generally used out 
side anking institutions, and card Ie ers are found 
‘ 1 few offices But tor both of these utilities there 
should e a good market in Norway as soon as conditions 


fe ten 


and the 
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are such as to permit the speedy despatch and arrival of 
the goods. 

It is interesting and perhaps significant of the trend of 
business to observe that more adding machines have been 
Norway in 1917 than in any previous year. In- 
deed, I believe that the sales records in such machines for 


the last two years exceed the records of all previous years 


sold in 


put toge the: 

[he wages paid to office help are very high at pres- 
realizes that a machine will re- 
expensive man of much work and free his time 
rather than detail work, of course he will 
the accuracy of machine work 
renders, the Norwegian man- 
more money in 
find adding machines of American 
north to the 


ent, and when a manager 


lieve an 


tor constructive 


buy one Having realized 


machine 


and the help the 


thereafter afraid to invest 


One 


ager is not 
machines will 


manufacture all the way from the farthest 


Nor way 


machines have 


extreme south of 
Dupli ting 


country 


found a ready market in 
especially rotary type. Prior 
1916 English machines of the mimeograph 
considerable numbers, thus really 
American machines of 


this those of the 
to the middle ot 
type wert sold here I 
sale of 
is now rapidly increasing. 

addressing machines have been rather new 
also American devices are commencing to 


then seives 


opening the market Phe 


this style of construction 
L'ntil recently 
here 
make a piace tor 


At the I 


Americal 


resent time there is little opportunity for 
much headway here in office 


en to the steel filing cabinets, 


houses to make 


furniture This applies « 

because frei and other costs are so enormously high, 
Good. well-finished and substantial office furniture is 
now made in Norwa pecially from “Strommen Trae- 
varefabril Swede rts to Norway a considerable 


this line. 
motherland of modern office 


part of our 
As the | 


nt if s but nat 


requirements 
nited States is the 


equipme al that people should go there 


from abroad to find the most up-to-date devices, and it 
is sincerely to be hoped that the market already so well 
opened shall not be destroyed merely on account of diffi- 
ulties in getting good 

(Americal yducers have first of all bestowed their full 


nd requirements and next to con- 
The demand in 


powers upon their inla 


sumers with easy communication. 


\merica has increased beyond all expectations, with the 
result that the export business has been put aside and 
made to wait. Had this not been the case agents abroad 
would have had some stock on hand to tide them over 
when the embargo came until such a time as the authori- 


1 


ties could have worked the matter out ona practical basis. 


Che demand tor ofthese 


achines and equipment abroad 


has also in 


as that in America, and waiting for the execution of orders 


reased, very nearly in the same proportion 


put the foreign agents \merican concerns in the em- 
barrassing position of ving empty stores even before 
the embargo came We should say that this situation 
came about because of a wrong policy on the part of the 
\merican inufacturer, but “every man likes his own 
hildren best 

\ foreign agent put re money into his business than 
does a hom« ent, because the latter is not obliged to 
take such | lois, be more rapidly re-supplied. At- 
tention should be given also to the fact that in most 
cases agents abroad pay for their goods with their orders, 
either directly or throt the forwarders, thus having a 
considerable s ( oney tied up for a long period. 

O urse, it is n trouble for the manufacturer to 
despatch g s to] s abroad than inland, but that is 
the mai of the « rt business, and the firm which 
executes its foreign orders most promptly, other things 
being equal, will soonest receive repeat orders and most 
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quickly establish the reputation of its goods. When the 
war is over and the ordinary “work-hard-for-an-order” 
times return, such concerns will be in a better position 
and will reap the best of the harvest. 


Trade in New Zealand 








By E. H. Andrews, Managing Director of 
Andrews, Baty & Co., Christchurch. 


AM of the opinion that business conditions today are 
| much as they were a year ago. American goods con- 
tinue to come to hand fairly consistently, though of course 
the restricted shipping facilities have made their arrival 
more uncertain, and the prospective further increase in 
the freightage will add to the retail price. It is generally 
expected, that with America’s entry into the 
shipping will be further restricted and prices still more 


too, war 


increased. 

Sales of typewriters as far as I can gather remain fairly 
normal. While some firms are curtailing expenditure in 
every way possible, and making old machines and appli- 
ances serve a little longer, generally the established firms 
These re- 

There is 


are continuing business on their usual lines. 

marks apply to duplicating and such machines. 
a steady demand for certain recognized makes of dupli- 
cating machines hold this country, and 
any improvements in these machines are always a source 
Adding 


which favor in 
of interest to a large number of business men. 
and calculating machines and addressing machines, while 
slowly making their way into the larger business institu- 
tions, as yet are comparatively few. Loose leaf devices 
continue to hold their own, while the demand for type- 
writer ribbons and carbon papers, general office supplies 
and stationery is surprisingly good and most of the print- 
ing works and stationery houses are able to report quite 
satisfactory business. Business in wooden office furniture, 
including cabinet ware for filing purposes, is quite up to 
normal, in fact I believe as far as my own experience 
goes the past year has shown it to be somewhat abnormal. 

As I remarked in my last article, however, local-made 
goods are rapidly gaining in favor, and as they are turned 
out now at a price which leaves the imported article 
standing, while at the same time comparing favorably in 
quality and construction, it appears to me to be only a 
matter of time when the sales of imported office furniture 
will be infinitesimal, unless the oversea manufacturers 
can reduce their prices and until the freights return to 
normal. 

It has always appeared to me that many of these goods 
could be packed in the flat and put together in New 
Zealand. If so, this would very subStantially reduce the 
freightage, which of course is charged according to meas- 
urements and is exceptionally heavy, even in normal times, 
on such bulky goods as office desks, cabinet-ware, chairs, 
etc. These remarks apply specially to wooden goods. 
There is not much demand in New Zealand for steel fur- 
niture, particularly as the price it is necessary to ask for 
any imported article made of steel is so exceedingly high. 

While voice-writing machines for office purposes are 
not much used in this country and inquiries for them are 
infrequent, it would seem that there is a field for such 
devices whose merits are incontestable. 

Regarding question No. 4 re, wrong 
many American firms have followed in New Zealand, the 
following strike me as some of the ways in which im- 


policies which 


provements might be made, viz.: 
(1) More regard to methods of shipping, so far as in- 
Zealand importer, viz., bulky 


creased cost to the New 
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packing, instead of bringing down to the smallest space 
possible. 

(2) In appointing agents for new lines, the stipulations 
for minimum quantities are often too high. American ex- 
porters often fail to realize that, though very progressive, 
New Zealand is a small country with a scattered popula- 
tion and no large cities. 

(3) Too much exclusive agency business in many lines. 
The American exporter appoints a sole agent, who too 
frequently takes advantage of his position to exact a heavy 
toll from sub-agents who do likewise from the retailers, 
who again must have their profit from the user. 

When to added the protective 
present obtaining, we find that the price has reached a 
to the 


this is high tariffs at 
figure often far in excess of the value of the article 
user, consequently sales are restricted. Generally, it would 
tend to the increase of business were the American manu- 
facturers or exporters to allow a comparatively open mar- 
ket to New Zealand retailers, and, with reliable firms who 
can furnish satisfactory references, not to be too arbitrary 
in the conditions or impose severe restrictions. Remem- 
ber that the New Zealand business man is in a completely 
different environment from that of the American busi- 
ness man, and has the best knowledge of the conditions 
peculiar to his own country. A million people spread 
over a new country as large as Great Britain have to be 
worked on different than 5,000,000 congregated in 
New York, but the business of a million people for the 


most part well educated, prosperous, keen and progressive 


lines 


is a business worth fostering, and in proportion to popu- 
lation will compare favorably with any part of the globe 


Short Stocks and Eager Buyers 
in Scotland 


urecsceneeneneneuensenentneeeneriiat 


By James S. Waterston, Director, Geo. 
Waterston & Sons, Ltd., Edinburgh. 


Vote.—In 
HWaterston intimates that it is not practicable to go 
into the business situation at the present time, since over a 
hundred of their men are away on vital matters which affect 
the welfare both of Britain and the United States. This must 
e a very large proportion of its men for one stationery con 
cern to contribute to the defense of democratic institutions, 
and we take off our hats to George Waterston & Sons and 
their courageous lads who, wherever they are fighting, are 
upholding the old-fashioned ideals of decency and valor com- 
mon to their race. 


the introductory paragraph of his letter Mr 
very freely 


USINESS conditions today are both better and worse 
than they were a year ago—better in that there is 
a greater and more appreciative demand for every up-to- 
date appliance that will save time and do better work, and 
worse, because we can’t get the supplies to meet the de- 
mand. 

Typewriter sales have increased, but will soon show a 
falling off on account of a lack of machines. 

In loose leaf devices there are more orders than can be 
filled. 


but shortage of help and the difficulty of obtaining paper 


Binders can be supplied in one form or another, 
are keeping things back. The general demand has in- 
creased enormously 

We can sell all the adding and calculating machines we 
can get and then some. The same observation applies to 
duplicating machines, addressing machines, ribbons and 
carbons, office furniture and voice-writing machines 

Office supplies and stationery can still be found to meet 
most demands, although difficulties with regard to paper 
complicate matters, and prices are extraordinarily high 

Whatever American export policies have been wrong in 








go wrong if it follows the meth- 


the past, no concern can 
ods of the several well known American concerns whom 
we represent Let the American house establish a well- 


organized headquarters in this country with plenty of 


select the right people throughout the country as 
l I f 


' 
stock, 


agents, and don't attempt a hard and fast selling agree- 
ment with all of them—take each agent on his merits. 
This firm, for instance, holds agencies for dictating ma- 


heck writers, addressing machines, filing cabinets, 


1 
chines 


duplicating machines, etc., and in no case are we tied 
uown to sell a given number of each within a specified 
time 

You need hardly be reminded at this time that the Brit 


ish temperament is not quite the saine as the American, 


and if the method suggested above is doing the business 


should be proof enough of its utility 


nere that 


Criticism from Ceylon 


of a Letter from the Sales 
Prominent Concern at 
Colombo. 


Abridgment 
Manager of a 


‘6 HE write looking through your magazine, Office 
7 \ppliances July, was struck with the headline 
f an article whi he read with interest, viz After tl 
War—What of Office Appliances?’ <A paragraph near 
the end of the struck him as beit ery logical 
It reads as follows 
Che first point to decide is whether one’s line is suit 
le for any especial market. This involves a study 


I 


he effect of climatic conditions on materials, susceptibil- 


ty « ertain woods to tropical insects, et 
“You will possibly be interested to know that in Marcl 
las received through one of our American agents a 
( ¢ office furniture consisting of a base, top and 
three inets We put this fitting tog the i st alle« 
it in our general manager’s office here. Two months afte 
t was t up we noticed something peculiat out tl 
bas¢ We dismantled it and found that the white ants 
evidently liked the timber, as they had eaten it to a mere 
shell It was providential that we noticed it in tim 
the se they would have ruined the whole fitting As 
matter of fact, we had to make an entirely new teak 
ise 
‘After this experience you will realize the vaiue of 
Mr. Rockwell’s statement, which we have quoted above 
It is likely that we shall invest in any more office 
fittings until we be assured they are made of a wood 
oO otne material w ch will resist the ravages of white 
its ich are truly a pest in this part of the world 
“In t fitting mentioned are two glass ors which run 
ona expensi etal bead. If one pulls them smart 
ss to open the fitting, we find they are likely to jun 
out. The fitting Id, we suggest, be improved in thi 
danack 
"Whe you wro lis last year you asked us to be car 
did ( nt out defects. Hence our writing y tor 
We ght also mention that we have just opened a 
shipment of goods from a firm in your city to the valu 
of $1,300. Part of the consignment consists of stem] 
ints p in lboard boxes. On each box there is 
label ir it four different languages, some of which 
one popular in this part of the world at present 
his is a repeat shipment, and when we ordered it wi 
isked the suppliers to put on a label in English only and 
t ut out the foreign languages. This they have ignored 
Che gain, we cabled them and asked when our goods 
would be shipps They did not even acknowledge the 
i e first time we heard of the shipment was when 
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they drew on us through the bank. The expense of mak- 
have been very small in Chicago. 
uush on us their standard lines 


ing a few labels would 


“If manufacturers will j 


and pay no attention to our request to make the stock 
more saleable here, then such action is not conducive to 
building up an extensive business.” 


Review of Costa Rican Conditions 





By. Antonio Font of the Agencia Interna- 
tional, San Jose. 


USINESS 


favorable as 


onditions this year in Costa Rica are not 


B with of 1915, trade 


having materially owing to the world crisis, 
which has recently manifested itself acutely in this coun- 


compart those 


decreased 


ry. 


Although co1 


the sale 


mercial nditions in general are not very 
typewriters has not decreased, for the 
demands more and 


rood, 


ie country 
ppliances every day. 


natural development of 


more of these 1 odern 


The 


aids to business 


devices tends to increase because 
re coming more generally into use. 


sale 


and calculating machines 
professional men become 


The importation of adding 

business and 
hese novelties. 

type machines and stencil 

rally used as adding and calcu- 


demat type ter ribbons and carbon papers 


furniture develops slowly, 
e better known and, of course, 
1S appre late erevel t 1s used. 
the fact that importations of voice-writ- 
chines are very moderate, we have the latest inven- 
and stationery there is always 
rything in the market. 
there are American 
Costa Rica and con- 
tiguous countries by s« ng traveling agents, but they do 
not with marked success. It would be better for 
them to name an agent each republic, pay him well, 
1g matter and support his 
Advertising matter 
if possible. Not very long 
agent came to tl ountry without knowing any 
He re terpreter when he visited the 
es to arrange for the publication of a 
him his rounds among 
business obtained at first 
ter was not very well paid and did 


As I stated in a pr is article, 


goods in 


meet 
ve him plenty of advertisn 
efforts with sinceré o-operation. 
should be written in Spanis!] 
aku an 
Spanish 
newspaper oO 
greeting and to accompany on 
prospective ustomers 


was small the nterpre 


not seem well satisfied the arrangement. Even 
though the agency for Rica and neighboring coun- 
tries be given to sucl the manufacturing house 


would not I itself si vell or so economically served 
as by following the system suggested, viz., of appointing 
an agent in each country, paying him well and supplying 
him with abundant advertising literature. 

Before vising a mat! turing house as to their ex- 
port business vould e to know the facts concerning 
their products, becaus« yunsel to a paper file maker 
would not be the same as to a paper manufacturer, or a 


typewriter produ 1 adding machine manufacturer. 
While | could vive advi 


tacturer 


edge allows, I would have t 


and suggestion to any manu- 
is field, as far as my knowl- 
handle each separately. 


desiring To enter 
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Spain in Process of Development 


By Senor Riba of Riba S. and C., Office Ap- 
pliances Dealers, Barcelona. 


similar to those of the two preceding years, allowing 
for the steadily increasing difficulties inseparable from 
the circumstances under which the world is living at the 


Cs MERCIAL conditions in Spain during 1917 were 


present time. 

The sale of 
Spain is a nation which has not yet arrived at the fullness 
It is progressing, how- 


typewriters has somewhat increased, but 
of its commercial development. 
ever, and its business is growing, and it is reasonable to 
expect that the sale of those things which assist business 
activities should also in turn increase. 

We find that loose leaf devices are not yet in great de 
mand because the knowledge of the existence and utility 
of such devices is not widely distributed in this country. 

The 
yet arrived at 
small number of important concerns the extent of whose 
this 


sale of adding and calculating machines has not 


considerable proportions because of the 


business justifies the more expensive machines of 


sort; smaller business houses, which could employ less 


costly calculating machines to advantage are not familiar 
know where to obtain 


them and do not 


It is a matter of inertia, perhaps, to a certain ex- 


with precisely 


them. 


tent—for few men will voluntarily exert themselves to 


upset methods with which they are familiar and which 


answer their purposes. They will do so, however, occa 
sionally under the urge of some good salesman who can 


demonstrate that his machine offers a better way. 

The use of duplicating machines is constantly progress- 
ing, but they have not yet become an important feature 
of this market, because of the comparatively limited ex 
tent of Spanish industries. Practically the same thing 
may be said with regard to addressing machines. 


The and 


increasing in 


sale of typewriter ribbons carbon papers is 


proportion to the increase in the use of 
typewriters. 

There are several factories in Spain which make office 
furniture of wood and the demand for wood furniture is 
growing with the development of the country; but metal 
furniture is not yet in general use because of its cost 

I have observed that but a small number of dictating 
machines are used in Spain, comparatively speaking, and 
I believe that this is for the 
conviction as to the actual utility of these devices, and 


most part due to a lack of 


perhaps it is because this sort of a machine is a bit antag- 


onistic to our temperament, which is communicative to 
excess and finds difficulty in tempering itself to the rigid 
ity of a machine.* 

*Note.—This is an thought; but we believe the 
Suggestion is open to argument In America 
have been found to be of great utility and the number employed 


interesting 
these machines 


is constantly increasing, yet so cosmopolitan is our population 
that it would be difficult for any man to say this or that is 
the American temperament The staff of this magazine, which 
is truly a “happy family,” 
hailed from almost every civilized country under the sun 
France, Italy, Spain, Sweden, 


is made up of people whose ancestors 
from 
England, Scotland, Ireland, Wales, 
Germany, and even frem the land of the Hebrew 
yet there is nothing in the temperament of this office which 


prophets 


would prevent the use of any sort of an office machine ever 
made Having curbed our politics and refused to discuss our 
religion, the temptation to overcommunicativeness is materially 
believe that our friends in Spain will 
which will preciude 


reduced. We sincerely 
find nothing in their Latin 
them from the use of dictating 


temperament 


machines once they become 


seriously convinced of the economy of these devices 
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New devices for office use are always of interest in this 
country and as a rule are readily accepted. 

As to mistakes in procedure on the part of American 
houses I would suggest that the cardinal error is a lac 


Spain as a potential market for 


Another thing which retards devel 


of serious interest in 


American products. 


betwee! the two 


banking institu 


profitable relations 


that 


opment of really 


countries is the fact there are no 
tions with direct relationship between the two countries 


so as to give facilities for the handling of accoun 
time 


merchandise within a reasonable -sixty to ninety 


It would be possible for American bankers to make 


days. 
such arrangements readily with Spanish banks, and 1! 
1 4 ; 

ustily 


something were done to this end the results would 
the effort. 
It is difficult for one to advise a manufacturer concet 


ing export business. Generally speaking, one might say 











Senor Riba. 


that it is sufficient for him to find a good agen 
caused many North 


care in the choice of agents has 


American concerns to fall short of success in their export 


enterprises. 


Uruguay Shares in Active Business 


eeepeoncs neceensecesumensonrnree 


By Juan M. Franco, of A. Soury & Cia, 
Montevideo. 


USINESS is better this year than it was last yea 
and we observe that, despite the disturbances we ar 
suffering as a result of the European war, Urug : 


constantly progressing, for it is a new country, 


natural resources. 


Here in Uruguay we share in the progress and pro 


perity of neighboring countries and, above all, in those ' 
of the United States of North America which | Is tl 
community of nations in the Western Hemispher 


Thence we receive among other things typewrit 


with every passing day, become more and more generall ( 
used, to such an extent that, aside from the exception 
that occur occasionally, we see practically all the leadt 
machines made in America in common an S¢ 
Duplicating machines of American and English n 
ture are quite liberally used, and public offices, writi 
rooms, etc., are almost all equipped with Ameri s 
ture, including sectional bookcases, pigeonhole s ‘ 
all manufactured in the United States 

Offices in Uruguay now possess an appearat 
actuality of comfort which they did not formerly ive 
I find, however, that addressing machines and dictating 
machines are seldom used in this country, but that other 
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machines and office equipment are generally to be found 
everywhere 

Notwithstanding the approbation with which Uruguay- 


ans regard the products of our big sister republic of North 
Ameri many of our business men complain of the in 
adequate credit facilities accorded by many of your man 
ufacturers, who demand payment for goods in advance 
lelivery—a policy which forms an unpleasant contrast 

vith the liberal terms which were formerly obtained from 
the Germans Furthermore, complaint is made concern 
ing tl ailure of some North American manufacturers 
t ll orders scrupulously according to the samples whic] 
mm t basis for the orders. Lack of car 1! packing 
is als other cause for considerable irritatior lf we 

e! this lack of liberality in credit terms it is because 
the | guayan siness man is among the soundest 

incially, and amor the most honorable and honest on 
this continent Hi e, there is no reason why our Nort! 
\me friends s&s uld not be quit as on ent il 
he their t sactions with us as with their us 
omers their ow land 

Per is here to emphasize the tact that not ill 
\me nanufacturers are on the same plane, f« ther 
are those who have served us and are now servin 
s te entire satisfaction in every respect 

() t Ss oO ied with the sale of paper in general 
nd sta nery sp ilties, staples, etc... and was found 

n 1843 We maintain a factory for the mani ture o 
lat ks, wl vere awarded prizes at ositions in 
( ( 1894), Brussells, Turin, etc We shall greatly 
al eciat it 1% we y receive from your ountry it 
log S stationery articles, paper, et to the end that 
ve e€ in a position to look into the advisability « 
lac ger rrders in the United States witl whose 
¢ s we have st: ted, we are greatly in sympathy 


Siberia in Straits for Supplies 


B 


y A. N. Tyshkevitch, Irkutsk, Who Han- 
dles American Devices in This Market. 
USINESS conditions have not been so od rit 
B 1917 as in previous years. We have no factories of 
( and since the war our office supplies have beet 
orte om Jay and other countries t has been 
dif l ough for some time to obtain foreign goods on 
i the destruction of transport facilities and tl 
divers transp¢ ships from the Pacific to other parts 
of the orld, but now, since remittances beyond the fron 
ti re prohibited, it is quite impossible to do any busi- 
ess t ouses a id 
I S typewriters has fallen to nothing Befo 
t i Siperia r¢ ( thousands of typewriters ve: rly, 
this ve th e entirely stopped coming Cher 
r ewriters vy to be sold except secot d-hand ma 
hines i must be repaired with inconvenient fri 
he sit t n is such that we oul sell a tl 
iters two weeks if we had then 
he) | s loose leaf devices Befor the wat 
é vere supplied t these goods partly | actories 
é Russ t principally by Germat oncerns 
N + goods af! almost unobtainable because 
sto s in tl ha ls dealers are so nearly <hausted 
\ machines hay et ( 
: sé i s country Before the wat gent 
\ W al I I rad attempted to ntr | e thes 
the Siberian market, but the war disturbed 
s rational propaganda he sale o 


a hundred machines during 


sent especial dif 


Addressing machines 


tion 


in 


properly 


Typewriter rib 


and 


sold, 


ti 


It would 


mn 


can 
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che first year ought not to pre- 


culties 


unknown here, but their adop- 
probably follow a 
rgetic introduction. 

bon papers are badly needed 
quantities—could be 
iven't got them to sell. 

ble to attempt to send wooden 


numbers would 


‘ rable 


the joiners’ workshops in this 

But steel office furni- 
might make considerable 
merchant here would under- 
ility of importing it on his own account. 

ite unknown and to introduce it prop- 
rer ¢ xporter would have to establish 
After 


natural 


ents 


his lines. 
the 


rt « xhibition of 


would 


f 


follow in 


y 
; 


achines are unknown here and would 
to introduce. 

s and stationery is very great 

Some merchants who 

rom six to twelve months ago 


ver scant 


There is a very sensible de- 


Is, pens ns, fountain pens, inks, ink- 


etc., not 
oY European Russia. The cause 
ne—destruction of transport 
remittances beyond the 


penholders, etc., 


rohi ; oft 


pt Russia under economic de- 
the Russian market 
customs-duties conven- 


rermans ke 
\ cont olling 
tions and 
rer was indispensable to the 
always did his best to oblige 
tions of convenient payment. 
for the Russian to 
tion of an article to render 
the German manufacturer would 
Suppose 


= necessary 


this inge at his own risk. 
shed to introduce a new line 
narket It was sufficient for him to 
those Russian dealers who could 
en ould immediately forward a 
ndicating the terms of credit. 
ne and two years’ extension were nor- 
ants and German manufac- 

feel tical hatred toward the Ger- 
manufac- 
t ish to do nothing toward a 


themselves and Rus- 


\merican 


olitics. 


cine { etween 


ré ir | 


gency 1 


wrote to many Amer- 
n Siberia, and, to facil- 
of the ods, asking for six months’ 
the vas always their reply. 

redit, because all goods 
liatel is But the Russian mer- 


S tior That goods be paid for 


ry res < 


Russia—not before they 
send goods the means of 
youl ily be provided somehow. 
tra rts which are operating with- 
manufacturer might put 

various office supplies whose 

00 to 700 poods* or 1,000 to 

ould obtain a good profit 


t equivalent to 36 pounds 
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from their sale. The goods could be shipped from Amer- 
ica to Vladivostock in three or four weeks, and thence by 
wagon to Irkutsk in two weeks, including settlement of 
the customs formalities, etc. All merchandise could be 
sold immediately for cash, to the satisfaction of the mer- 
chants and, I believe, to that of the exporter as well. This 
is the only way to do business now and it is the only way 
for American goods to retain their hold on this market 
after the war. 


Trying Conditions in Switzerland 


Manns insnanens ' 


By Theo. Muggli of Zurich, a Prominent 
Swiss Dealer in Office Equipment. 


WITZERLAND is in a most peculiar situation at 
S the present time. All the countries around 
the 
against regular business, while the exportation and im- 


her are 


engaged in desperate war; all frontiers are closed 
portation of necessary merchandise can be arranged only 
as a matter of compensation, or by the simple exchange 
of goods, through special offices created by the several 
governments. 

The 


Switzerland are coal and 


and needed in 
The 
not at all 
Up to August, 1917, 


staples most urgently generally 


food former we are get- 


ting from Germany in quantities sufficient; 


the latter we import from America. 


there was no great scarcity of bread. In the Spring of 
1917 the United States declared that a state of war ex 
isted between that country and Germany, and by Fall 


the food situation in Switzerland had changed entirely. 
In order to prevent the passage of foods through neutral 
states to Germany and Austria, the Entente Powers de- 
cided to ration the neutrals—a policy which, no doubt, is 


an effective and rigorous re-exporting. 
At the the 
as all other goods from the United States to this coun- 
that 


In order to 


way to prevent 


present time importation of foods as well 


try is entirely stopped, but there is hope some 


arrangement will be made to keep us alive 
actual the 
everything of importance on ration, so that we are get- 


prevent starvation Swiss government has put 
ting now per person 


Bread, 250 grammes per day, equaling 8 4/5 ounces 
avoirdupois. 

Sugar, 500 grammes per month, equaling approximately 
17 3/5 ounces per month, avoirdupois, or a shade less than 
3/5 of am ounce per day. 

Rice, 300 grammes per month, equaling approximately 
10 58/100 ounces, or about 35/100 of an ounce per day. 

Wheat, 300 grammes per month. 

Butter, 100 grammes per month, which, figured down, 
equals a shade more than 1/10 of an ounce per day. 


Translating the foregoing into broad figures, we find 


that the Swiss citizen may eat a little over half a pound 
of bread a day, which he may divide into such propor- 
tions as he desires to make it do for the customary num- 
But if he is to eat butter on 


ber of meals 


his bread, he may eat a tenth of an ounce at one meal, 


per day. 


or he may divide it into such smaller portions as he may 


find convenient. As sweetening, he may eat a little 
more than half an ounce of sugar, and by careful division 
he can determine how much he can have at each meal 


In the same way he can divide his rice and his wheaten 


food, having a little more than a third of an ounce of 
each per day.* 
Mr. Muggli states that the people of Switzerland are 


permitted to have only coal enough to keep them from 
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freezing. “This,” he continues, “means a lot of trouble 
and organization, but it is a thing of absolute necessity 
and the writer hopes it will keep Switzerland alive until 
after the war. 

“All this organizing requires much writing and calculat- 


so that the current year has been a very good one 


ing, 
for American typewriters and adding machines, as the 
German competition has been stopped entirely 

“With a few exceptions American office machines have 


arrived in sufficient quantities; but in some cases, it 
seems, the manufacturers declined to worry about their 
export business and did not ship even twenty per cent 
of the goods which they had on order for this country 


The fact that the American home market absorbed nearly 
the output of first 
the difficulty of 


facilities made importation difficult and caused a scarcity 


entire class factories, combined with 


increasing finding necessary ship 


in some lines. However, most of the importers of Amer 


ican office appliances were more or less able to meet the 
demands. Prices are now about fifteen to twenty per cent 
higher than before the war. This advance represents onl) 


the mere additional cost of freight and war insurance. Up 


to the present time there has been no advance by the 
manufacturers, but it seems probable that in the near 
future the manufacturers will have to raise their prices 
slightly owing to dearer labor and raw materials. An ad 


vance of a few dollars only will certainly be accepted 








as a natural consequence and right calculation by every 

body, but a raise of some importance would certainly 

do wrong, inasmuch as many customers would go over to 
Theo. Muggli. 

the rebuilt business, which is not so interesting at pres 

ent, as freight and insurance are the same for rebuilts as 

for new machines. 

“At the moment business is rather slack and the possi- 
bilities of an improvement become less and less every 
day, because the different public offices for rationing and 

*Note.—Mr. Mugegli gave the number of grammes allowance 
The editor has figured out the different proportions in avoir- 
dupois weight for the benefit of the American reader, feeling 
that not every reader will have the time to look up and com- 
pare the two systems and thus gain a comprehension of the 
allowances in the terms with which he is familiar One 
gramme is equivalent to 15.432 + grains troy One ounce 
avoirdupois is equivalent to 437% grains For convenience, 
without carrying the decimals out to unwieldy figures, we 
may say that one ounce avoirdupois is equivalent to 28 55100 


grammes 
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are now in full swing and the demand tor 


importing 


yfice equipment is therefore smaller. Furthermore, | 
do not think the demand will be stronger in the near 


the 


countries 


future \ few months ago Switzerland prohibited 


although all the 


exportation of typewriters, 

around Switzerland had prohibited the importation of 
typewriters before There is no risk now that any 
\merican typewriter that enters Switzerland will go to 
the Central Powers. 

There is still, of course, a strong demand for all kinds 
of office specialties, also for typewriter ribbons and car- 
bon papers, but it is so difficult and expensive to get the 
goods over here that purchasing them involves the im- 
porter in certain risks, as American manufacturers de 
nand the importer’s check with his order before even 
commencing to solve the difficulties of export and trans 
portation. Most American manufacturers, owing to thei 
good home market, do not care a great deal about export- 
ing, on account of the difficulties they encounter with this 
business at the present time; the fact that the write: 


ordered and paid goods one year ago and has not yet 
eceive invoice or shipping documents is proof that 
it is not easy now to communicate properly. Certainly 
this is ot the fault of the manufacturers alone, 
ltl h they perhaps, delayed tl execution of 
the order, but the shipping facilities are so inadequat: 
now that if exporters do not push matters on thei 
side n oods are likely to lie ror mor ths in the 

of New York awaiting shipment 

I latest news from New York regarding the shi 
ng s tion s as the transport of goods to Switz 
er] s concerned is very discouraging It seems that 
over one l undre d | ts of ceoods to be sent to this country 
ire waiting in the port of New York for licenses permit 
ting their shipment The exportation of office appliances 
it seems, has been prohibited by the United States gov 
er! except yn special license by the duly ynsti 
tuted authorities ! understand that these restrictions 
ma e tempora only, and I certainly hope that the. 
will last lor | would suggest if I may, that 
American mant turers do everything in their power 
to indi their government to permit shipments to this 
intry, as it is certainly to the interest of America that 
since American goods have almost entirely conquered 
this market, their sale be not prevented through unneces 
sary export restrictions, as this would involve the loss of 
the S s market therefore urgently appeal to the com 
bant nterested at once to take the ne teps to save 
[He 
A Word About New Zealand 
] 
By a Prominent Office Equipment Man of 
Christchurch. 

SPONDING in measure to your request dated 13th 
R‘ igust last, that | write something the January 
number of your very excellent and useful journal, I would 
first say that I a nore of a worker tl writer—this 
will become apparent as I proceed; that is, it will be 
ome arent ft l am not a writer vhether or not 
the worke an be applied to me 1 matter reé 
quirit roof inother form 

Ye ve propositions to me | will deal witl 
ther the or which you place then It is assumes 
that enquiries relate specifically to office appliances 
and isites 

l. What are siness conditions now as compared with 
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ally that they are better gener- 
ally. New Zealand our fair share 
of pessimists who always look for 110 cents to the dollar. 
That know, who if it rains complain of the 
wet: if the sun shines, complain of the heat; if a sale goes 
to the other fellow, think they are hardly done by, and in 
place of hustling to get ahead somewhere else, sit down 
still, buttonhole some poor victim 
ess is going to the ————” or 
the man who is out 
Take the 


My answer is emphat 


Of course, we have in 


class you 


srowl, ot worse 


that “busi 


and 
and complain 


somewhere else; but the live man, 


for business can get it and get it increasingly. 
case of one of our staff. Yesterday his sales were one 
typewriter, one rotary duplicator, 100 boxes of carbon, and 
a few small lines; this morning one typewriter, and this 
afternoon’ some other lines such as typewriter ribbons, 
but this w not done sitting at his desk “waiting for 
something to turn uy fomorrow I reckon he'll sell 
something else—if he “goes for it.” Others of the staff .. 
will do likewise 

2. Have sales o ewriters increased or decreased 


and will I outline the reasons? 
increased, but we are too busy 


during the 


Well, wit! 


us they have 


to bother much about the other fellow’s sales, and we 
don’t know what they are doing. We are selling more, 
and that satisfhes us lhe reason for our increased sales 
ire (a e have the best article to offer and (b) we don’t 
wait for enquiries; we try to create them. 

3. Under this nur r you specify quite an assortment 
of lines a llows 

State tion a the market for (a) loose leaf 
devices adding and calculating machines, (c) dupli- 
ating machines su is the multigraph, neostyle, etc., 
1) lres r e) typewriter ribbons and car- 

yn pap fice furniture, both steel and wood, (g) 

vice W ( office supplies and stationery. 

will give answer as efly as possible on each head. 

1) he is ag arket for a good quality moder- 

te-priced article of the style of ring-book, memorandum 
and price Oks 


(b) Adding and Calculating Machines.—It is likely 


that an efficient addi1 hine which could be sold at a 
moderate price would find an opportunity in the New 
Zealand market at command a fair sale. The 
same thought applies ilculating machines. 


(c) Duplicating Machines.—Type duplicating machines 


by reasot their sp ind large capacity are of un- 
doubted value for cot s with large mailing lists. One 
f the most ular 1 nes for the average users in the 
Dominion is a machine of the rotary stencil type made by 
1 prominent Chicago neern. Flat-bed duplicating ma- 
chines do not appear to be so much in demand. 

(d) Addressing Machines.—New Zealand would appear 
to be a fairl od fiel r the development of business 

sucl s. A eable device, if properly intro- 

iced and presented, a1 vith reasonable inducements to 
th, ee Ile y ld find 1 1 ark et 


(e) Typewriter Ribbons and Carbon Paper.—Well, now, 


here are t 10,000 typewriters in commission in this 
ttle c ifacturers can form their own 
onclus th ss to be done. The number of 
the va S hroughout the Dominion is le- 
ion an ility varied as the number, and the 

es about the sam: What is wanted is an article of 


highest mer lerate price, guaranteed quality. 


(f) Office Furniture —(1) Steel—The market for this 
line is limited at any 1 at the present time owing to 
high oceat oribund. (2) Wood.—The 
methods of your mar rers in the first place, together 
with high freights and other restrictions and heavy cus- 
toms duties. have induced dealers to encourage local in- 
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dustry and mostly these lines are now manufactured in 
the chief towns of the Dominion. 

(g) Voice Writing Machines.—I suppose you refer to 
the two makes of machines which are familiarly known in 
America. There is no agent for these or any similar de- 
vice in New Zealand, the only zgency being held in the 
city of Sydney in New South Wales, Australia, which is 
1200 miles or 4 days’ steaming from New Zeaiand 

(h) Office Supplies and Stationery.—There is a good 
market waiting for these lines but your manufacturers will 
have to materially alter their methods of doing business 
if they want to reap the full harvest that is waiting for 
properly represented articles 

Your Nos. 4 and 5 
scribe some of the wrong policies which 
have followed in your country; and 5.—If you were asked 
to advise a manufacturer regarding his export business, 
These two form a fairlv 


Please de- 


follows “4. 


American firms 


read as 


what would you say to him?” 
big order and a man must have a good conceit of himsel! 
if he thinks to give acceptable advice to your business 
men. 

l. Wrong policies followed by American firms 

They don't realize that they must look at a good map 
and study the geography of the countries they want to do 
They establish what are known as “Austral 
covering the whole of the vast continent 


business in 
asian Agencies” 
of Australia (which, by the way is a good deal larger in 
extent than the whole of the United States of America 

Oh, yes it is') and the Dominion of New Zealand, an en 
tirely separate country 1,200 distant from 
\ustralia, is unfortunately included in the term ‘“Austral- 
both Aus 


lying miles 


asia’; hence an “Australasian Agency” covet 
tralia and New Zealand, also Samoa. 

If your people want to know what is the effect of this | 
will tell them in a future article; ‘twould take up too much 
room to deal with it here 

2. In giving an agency for the control of goods your 
people seem to consider one thing only, or chiefly—the 
length of the prospective agent's purse and his ability to 
A firm in this Dominion 


held for 


buy a given quantity of goods 
of very high 
agency for one of your most valuable lines. 
period that firm did not sell half a dozen of the device, 


business standing two vears the 


During that 


but—because he was able to buy the quantity stipulated 
the market was held for two years. He kept a better man 
out of a good thing and he lost 
tunities ever offered for popularizing that article and thus 
>) 


one of the best oppor- 


prevented the manufacturer from disposing of from 
to 50 times the number of items. That particular article 
is only now, after ten years, beginning to take its proper 
place in the estimation of users, whereas it should have 
occupied premier place from the start. Further instances 
of a like nature could be given. 

Others of your people give agencies to men with any 
amount of gush and froth and push—of a kind—an un 
desirable kind, and the line is damned because of the man 
handling it 

a: wee manufacturer regarding 
his export Well, | 
think the first thing I would say to him would be: “Now 
look here, my friend, you are asking me for something 


were asked to advise 


business what would I say to him? 


that is worth a good deal to you, what is there in it for 
I can tell you a good many things that will help 
If you are 


me? 
you, do you want me to stay out in the cold? 
that kind, all right, may you live long and die happy!” 
First then my advice would be, get a map of Australia 
and study its geography, get another map of New Zealand 
and study that, and don’t give any more agencies covering 


both countries. New Zealand has sent nearly 100,000 men 


to the Battle Line of Europe and has raised over $150,000,- 


War 


000 Loan off her own bat and amongst her own 
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people and we can still hold up our end. It is time we 


were treated as grown ups, not as hangers-on. 

[So say we! Our hats are off to New Zealand.— Ed.) 

Next, I advise that your people look out for a man of 
known honesty coupled with business energy, test him, try 
him and when he has proved his capacity for work trust 
him a little —he’ll make a good record in the end, and his 
repeat orders will be satisfactory. 

One last thing I would advise. Let two or 
your manufacturers or exporters of, say, office supplies, 
loose leaf books, office sundries, calculating machines 
enquire for a suitable man who knows New Zealand and 
who would undertake to handle and introduce their lines 
he could pick out one man or 
without hav 


more of 


throughout the Dominion 
firm in each city or town to sell the goods 
ing to pay a middleman’s profit; let, I say, such a man be 
appointed to represent those special lines; let your man- 
ufacturers or exporters whose lines are being handled 
unite in paying him a decent salary for a stated period 
to introduce those particular lines. I venture to say you 
people would find such a scheme much to their advantage 


\ New Zealand Business Man 


Import Pact Impetus to French 
Trade 


| fl JAUNAULLAAAULUQUAADGAAPALLAQOONGT EOE 
By Ch. Fuchs, Director, Corona Imports 
Supply Dealers, Marseilles. 


Marseilles, November 6, 1917 


-r 
I 


INCE the appearance of my last letter, in the Octobe 
S number, a new arrangement for license of import 
France and England has been officially made 
vital moment to American exporters. It ha 
this Import 


between 


which is of 


had a great influence on the business of 


Agency, whose chief line is the Corona, located in Paris at 


No. 12, Chaussee d’Antin, for ever since our founding in 
1907 we have handled number of lines affected by its 
prohibitions. 
lo import into France goods manufactured in England, 
English exporter must apply for two licenses: One 


the 
Britain, the second from Franc: 

is secured from the French Custon 
Kingsway, London, W. C. 2. No 
accepted by the forwarding agents if not 
the indispensable license on their arriva 


to export trom Great 
the entry. The latte: 


Offices, Bank Building, 


goods are now 
accompanied by 
in France 
Announcement of this new provision was made in ou 
October letter, but this company, unfortunately, was the 
procedure of the decree—a condi 
had to pay with a certain detinite 
F rencl 


n 


unacquainted with the 
tion for which we have 
number of dollars in storage while the respective 
and British authorities themselves decided as to the int 

ts, and while the former eventually 


the all-important luct 


pretation of certain porn 


took sufficient time 
other war-details to sign the documents—a matter of two 


trom conduc oT 


months 
These details of difficulty are important because Ameri 
an goods destined for Great Britain are subject to a simi 
\nd this is also true of American 
address of the Paris Bureau 


Derogations aux Importa 


lar license provision 


goods bound for France, the 


being “Comite des 


Rue Saint 


in charge 
tions. No. 6. 


of destination 


Romain.” In either case the port 
| 


must be clearly indicated, as the General 


Duty Office in Paris sends the license in duplicate there 
followed by the official route to the destined port—the 
other license going to the importer. 

The difficulty is that thus far the two sheets are rarely 








sent coincidently. We remember, with some not alto 
gether humorous desperation, receiving a few weeks ago 
a license duplicate for a case of 200 pounds from New 
Yor nd then waiting more than three weeks for the 
license to reach the duty office here in Marseilles 
During that time our storage was, faithfully, 50 cents 

















day! But this is only the beginning of the new regime, 
ind system will come with time Already, some benefits 
re servable and considerable impetus to trade through 
the certainty that the Government is more directly man 
izing feature of merchandising too long left to the dire: 
ion of chance If it helps to win the war, we shall bear 
the delay without whimpering—as France has already 
borne more serious problems of administrative defense 
\ safe plan is for French importers to apply for a license 
when they forward their order. Many articles of luxury 
| 
Ch. Fuchs, Head of “Corona Imports,"’ a Typewriter Supplies 
Company. 
are already eliminated from import, and the list is likely 
to be augmented. 
Despite the obstacles,” as General Haig is wont to say 
tn his held announcements, business may fairly be said to 
be better “than usual” in the field of office appliances. De 


for second-hand typewriters is greatly increased, and 


as the supply is very limited it is easy to sell almost any 


machines are in 


ode t any price. Even the old “blind” 
demand, and the ultra “moderns” must often accommodate 
themsely es, with an excellent grace, to the olde r method 
of typing which we have sometimes disdained [ype 
vrit ribbons and carbons are in decided request, and 


here is no difficulty in selling the best grades very rapidly 


In this line, as in stencils, inks, etc., many of the British 


portations are of medium and less-than-medium grade, 


t lemand being such that their sale is comparativel) 
€asy It is a unique opportunity for American manufa 
turers to “get in on the ground floor,” as you say, with a 
rst-grade product in all these lines. With prices at all 
reasonable, they could very nearly dominate the present 
Fret market. 
Our own company has faced some of these experiences 
rs—even before the war. while marketing products 
France and Germany—and now by the adoptior 
method of merchandising we | e the pleasuré 
eting a special standard ribbon and carbon, at 
ering the fact that the industries ect related 
re absorbing almost the entire energi« f France and 
far the paramount position in England, one is inclined 
rd it as remarkable, not that ertail rt ‘ f con 
of medium and low grade, but that t e is found 
cture them at all. If the articles mentioned are 
ys of satisfactory quality, one must remember tl 
he not represent British or French industr at t best 
t in both nations is given to that nflict whose 


essf termination will be the salvation of the w 
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moderate price, which proves the American opportunity 
by its own popularity. Under this plan we have quadru- 
pled our business \merican manufacturers move 


quickly, the benefit of sucl experience is theirs on which 


to build. The profit margin might be small, but the un- 
uestioned size of the business now awaiting just such de- 
velopment would make up for that. 
In our next letter we will indicate in larger detail the 
extent of the esent portunity for American manufac- 
; rers i? the rer } rk ‘ 


In Trinidad 


Interesting Story of Conditions in the 
British West Indies. 
VO epn ik. nmings, the writer oy this article, 
gan life as a newspaper reporter, but subsequently took to 
nercial scl wo? which he is the pioneer in the 
sland. He 1% wner and principal of the largest commer- 


which are the Hon. Adam Smith, 
kson, M. J. J., Government Shorit- 
Victor Typewriter Company of 
in carbon paper, typewriter paper 
hewriter accessories. Mr. Cummings 
rthand writer and secretary of 
raining of Trinidad and Tobago; 
Pitman's shorthand, for which 

\0 words a minute; holder of gold 
pewriting from the Remington 
Smith Premier Typewriter 
many Government and other commis- 
j i Trinidad Century Literary Club; 
1 Fellow of the Institute of Commerce, and a Fellow of the 


( V/ ly Ind My 1 B ta 


igent for the 


thand and 


mpany and file 


Soctet Certificated Shorthand Teachers, England. A few 
ears a ted the ted States of America, and intends 
lying a sit d April-May this year, in the 
nterest of siness, and is open to agencies for goods that 

are like t tain ready sale. Business men may direct 
ymmmunications to hin his home address, “26 Dundonald 


street, Port f Spain. Trinidad before the end of February . 


atter that time wre Sinclair, 26 West 99th street, 


Vea } r 
ANKING as the second of the British West 
Indies, and being about 55 miles long by 40 miles 


largest 


broad, with an area 1974 square miles, the healthy 
island of Trinidad nestles in the southern part of the 
Caribbean Sea, separated from the Venezuelan Republic 
by the Gulf of Paria and the narrow channels of the 
Bocas. The population, which is made up of mixed races, 
umbered 371,000, up to December, 1916. 

Port of Spain, the | ipal city, has a well protected 
harbor, but this being in almost a direct line with the Ori- 
noco River of Venezuela, and being also a sort of basin 
for the rivers of the island, there is a tendency for the 
harbor to get silted up with mud. Sut Trinidad boasts 
»f an up-to-date Crown Colony Government and go ahead 
business men; so cart attention is paid to the dredg- 
ing of the harbor, tl abling vessels of light draught 
to anchor within reasonable distance of the Customs 
House. Vessels of la r draught are generally anchored 
about two miles from the quays, and their cargoes dis- 
charged in lighters, a iken to the city. The tempera- 
ture ranges from about seventy degrees Fahr. in the morn- 

r to ¢ t ght grees the afternoon, and begins 
to drop ft ibout thre clock. The health conditions 
ire vigila e y the Sanitary Department, at 
the hea¢ S distinguished medico, Dr. G. H. 
Massi D. Sc., F. R. S native of the island, and with alf 
the othe: ila ges of the colony, Trinidad is be- 


oming a regular winter resort for well-to-do Europeans 


nd Ame s. Owing to its proximity to North Amer- 
t is ge onized by Americans and Can- 
adians, and there are fe ourists who fail to pay regular 
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visits to this place, when once having seen its natural 
beauties and other attractions, the tout ensemble tending 
to make it one of the leading temperate retreats during 
the winter months. For the purpose of this article and 
the limited space at my disposal, I am forced to eliminate 
various items of interest, and deal at once with 

Business Conditions. 

Since the beginning of the European War, there has 
been a great diminution in the shipping industry; never- 
theless, during the years of 1915 and 1916, on account of 
to have in hand 


merchants finding it large 


stocks of various goods, the volume of imports, especially 


necessary 








Distributor of 
the Victor Typewriter for Trin- 
idad and Tobago. 


Joseph R. Cummings, 


from America, has proportionately increased at the min- 
imum computation of say 75% for the year 1917, as com- 
I consider this a fair 


amount of 


pared with the years 1915 and 1916. 


average, since one has to eliminate a certain 
Canadian trade which finds its way to, and is subsequently 
exported from Trinidad. As a general result of this, and 
the enhanced prices which the colony obtained in 1916 
from its exports of sugar, cocoa, oil, cocoanuts, asphalt 
and other products (the the colony's history), 
there is every assurance that the “Great War” has added 
considerable wealth to the Colony, merchants and propri- 


Even some of the poorer classes, 


best in 


etors benefiting alike. 
who have been forced to become more thrifty on account 
of the alarming rise in the prices of goods, have added 
to the 1917, as compared 
with the years 1915 and 1916. 

In the 
steady 


various savings banks during 


weneral rush of increased business, there has 


sale of typewriters. En 
passant it may be remarked that 
spread of commercial education, the use of the typewriter 
Years 


been a increase in the 


owing to the liberal 


is becoming general throughout the island. ago, 
when instructors were lacking to train the young in the 
use of the typewriter, business men experienced much dif- 
ficulty in keeping these machines in proper order; but 
thanks to the opening of the Royal Victoria Institute, an 
commercial and other training, 


institution for technical, 


and other commercial schools, for which credit may be 


extended to the writer of this article as being the pioneer, 
proficiency in the use of the typewriter is now an ac 
complished fact. There is a fair market for typewriters of 
make, the latest to the ranks being tl 


recruit he 
which, in the 


standard 
“Victor,” 


taking its place among 


hands of its agent, is 


both in Trinidad 


present 


users, and its 


island-ward, Tobago 
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Loose leaf devices have been taken up by the banks 

and a few commercial houses, in the form of ledgers and 
files. Very many firms have not as yet adopted this 


there is not an es- 
Adding, calcu- 


lating, and duplicating machines are being well handled 


system, for the simple reason that 


tablished agency in the island to foster it. 


by Mr. T. Geddes Grant, the energetic agent of the Royal 
Typewriter Company and other important firms Mr 
Grant also handles voice-writing machines. The market 
for office furniture is poor—due to the fact that such ar- 
ticles from abroad are expensive in transport, and al- 


though better finished, have to be put up in competition 


with locally made furniture, for which the luxuriant for- 
ests supply native wood in abundance 
The 


opening 


will some day be a splendid 


writer believes there 
for low-priced duplicating machines. 
difficult 


with 


to state anything which 


to \merican 
firms in the add 
much to the credit of export houses, if they would supply 
Many times importers | 


Indeed, it would be 


savors of “wrong policies” regard 


transaction of business: but it would 


goods according to sample. have 


been forced to discontinue associations with exporters 


on account of failure to supply articles according to 


sample. 


Moral: If exporters cannot supply articles as lered, 
do not substitute unless authorized. 

In conclusion, I would advise that exporters and im- 
porters enter into thorough understanding before going 


into business. The commercial resources of the island 


are abundant, and the requirements of the people are ever 


on the increase. 


French View lfof American 


Business Man 


Translated from an Article by M. Jules 
Lepain in “Commerce et Industrie.” 


(Editor's Note—Every one in France today ts alert, appar- 
ently, to everything American From Samm ntering 
the trenches, therefore, is not such a far oc to his 
brothers achieving their utmost at the daily task back home 
The editor of “Commerce et Industrie Parts ules 
Lepain, has bent his searching eyes in analysis ur na- 
tional character at work. Some of his observations are 
quoted here from that able and clever magazine ! good deal 
of his keen insight concerns only the Business Man. But 
much more is as applicable to Sammy in the Trench as to 
Samuel Brown, of Samuel Brown & Company, of Wall street, 
Vew York, or La 5 le street, Chicago It s tf the 
most appreciated unconscious tributes to the unit f the 
{merican character that this ts so. It seems to pr what 
we all know, but what it is pleasant to be remind: that 
Somewhere in France We Mean BUSINESS—Not Mtlh- 
tarism.” Some of our more candid readers may wonder, with 
the translator, whether M. Lepain has not forsake serva 
tion for kindly compliment in some paragraphs Ve hope 
we are as fine chaps as he says, but with the Ca Scot, 
there are words following whereat we hae oor doots—fattered 
doots—but still doots 

N America a business man must possess a certain parity 

of four kinds of qualities; physical, intellectual, psycho- 
logical and moral. Physically, he must be endowed with 
good, substantial health, the fundamental condition of 
business success. Rich blood, lusty lungs, taut muscles, 
in themselves go a good way toward bearing the burdet 
of the sustained effort required by modert mmerce 
The body must be kept in a permanent conditio1 trair 
ing by a calm and regulated life, a rigorous | e and 
a rational daily practice of sound sports 

Intellectually, the American man of affairs ssesses 











education and capacity. Besides a solid general 


‘ 


knowledge, he has clear and accurate ideas of 


und oft 


accountancy, banking, commercial geography, sound busi- 
ness practice, economic legislation, tariff provisions, etc 
He usually knows thoroughly several foreign languages. 


He is a good stenographer and a good typist, and there 


are no rules of filing, classification, business method and 


tem with which he is unfamiliar. Constantly a part of 


svVvs 


he progress of events and in touch with new 


+ 


methods, he 
reads with attention the specialized journals of his profes 


sion and the commercial, technical and instructive re- 


views In fact, he is acquainted with the elements of 
political economy—that “science precieuse’—which seems 
to foresee events, especially economic crises, and is most 


cases supplements experience. 


But the American business man is not content with 


being well informed generally; he also has a well devel 
oped professional and technical education. He is thor 
oughly convinced that the head of a business house should 


notice, to analyze a 


baffle 


be able, at a moment's question 


so complicated as to into its respective factors 


hat his role is that of a physician, attempting a swift 
diagnosis and applying a treatment fitting the illness 
as well as the temperament of the invalid. 

He is one of those who believe that every manager or 
hief ought to begin by being a clerk or an apprentic« 


in order that he may one day rise to the place of the 


the this 


viewpoint of professional efficiency as 


first and best employe of establishment—and 


as much from the 
istrative capacity 


all 


a business in order to be a useful manager, and 


In short, it is necessary to be in touch with the 


tay ; 


aetaiis o 


is dissatisfied with the work of an employe one 


must be able to prove to him “on the job” that one can 
do the work better one’s self. Moreover, employes are 
intimately acquainted with the ability of their chiefs, 
whose competency is never questioned if it is real. 

Many businesses go awry because their proprietors 
or the managers are obviously beneath their task; in 
such cases the workers are dissatisfied with their work, 
assume attitudes of idleness or arrogance toward their 
superiors or toward the customers, and the malady goes 
o1 etting worse until the final collapse of the business 

[wo very important and very precious qualities which 
the modern merchant must possess in a highly developed 
degree are those of common business sense and the spirit 
of initiative Common sense prevents his ever losing 


sight of the end he is seeking, which is to make money 


He st es, therefore, ceaselessly and carefully, the stock 
which is to be sold. He makes comparisons and seeks 
dargains ot adv intage 

But it is not enough to be a practical man, he must 
als« in inventor, he must have the knack of innova 
ion, the spirit of initiative: he must know how to leave 
the eaten ways of routine, that land idleness and 
ease still so dea too many of our compatriot met 
rt i wers 

Business is not quite the place to go to sleep 

Every business which does not advance, falls back 

He ist be ever striving to produce better, to manu 
1 etter, to seek out new lines, to hold his custon 
ers, to find new outlets for his goods To attain this 
resul he merchant must have the unflagging spirit o 
ein de awake He must neglect nothing needful to 

reasing his fessional acquaintances 

other essential qualities for the modern busines 
order and method. Order. or system has three 

idvantages It manages time, it relieves the memory, it 
Ss an economizer But that is not enough: in the com 
licate life of business one must have calm and self 

ssession, an equable temper, the gift of smiling: one 
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tact and diplomacy, and be a good 
one must be able to observe and 
others as well as one’s self. An 
“To be a good merchant it is 
necessary to be a good psychologist.” 

But to be the Perfect Merchandiser it is not enough to 
have a sound, robust, well trained—to have a well 
developed, general and professional education. It is not : 
sufficient to be a personality, practical, enterprising, inno- 
Not enough to have system, method, persever- 
endowed with a virile energy. It is not 
good psychologist. Nor to understand 
lo have calm, sang-froid, will, tact— 
not these together. 

lo these must be united qualities of a moral nature— 
and 4 and the first of these is honesty. 
business has become a rigid rule, and no house 

impunity. He who is not candid, 
loyal, will not stay long anywhere. Sooner 
himself repenting his blunders and find- 
The honest business man sees 


must be endowed with 


psychologist. That is 


know how to judge 


American aphorism says 


body 


vating. 
ance, or to Dé 
suthcient to be a 
ones self 


men, nor 


enough, all of 
serious rofound 
Loyalty in 
would abandon it witl 
he who ts not 


or later he finds 


ing a new field of activity 
instantly that by this he gains the confidence of his 
clients, that they believe what he says and trust him. 

[he future belongs to honest business. 

But honesty does not consist simply in never telling 
a lie 

It consists in conducting business capably, systemati- 
cally, econo1 ally 

Badly managed businesses cannot be rigorously hon- 
est, for a disorganized stock, or any other weakness, 
by causing loss to both producer and consumer, in a way 


at the customer’s expense. 

Another priceless moral quality is to have an ideal. 

duty to look upon business as an end which 
is noble and You should have as an aim the per- 
fecting of personality. Insofar as you have an ideal, you 
possess very naturally enthusiasm, that power which cre- 
ates energy, so well inured in the typical North American. 
manifest itself always in speech. 
any a young man possessed by 


impels towards dishonesty 


It is your 


loOrty 


daoes not 


Enthusiasn 


It broods il t} e soul ot wT 


a certain tranquility But it will impart to the latter 
that inner flame, that personal magnetism, which is a 
priceless pledge of the ultimate success of his business 
efforts 


Argentine Concern in Full Operation. 


The Argen Mercantile Corporation is now in opera- 


tine 


tion at New York and Buenos Aires. William H. Hunt, 
the first vice-president of the company, recently returned 
from South Ame 4, a having secured many substan- 
tial orders and hav rganized the firm of Alsina & 


Cagnoni at Buenos Aires The new firm will operate as 


a branch house of the Argentine Mercantile Corporation. 
\ssistant General Manager W. R. Barksdale, now in 
South America, will 1 ain indefinitely, and will employ 
his abilities as a director of sales, working out selling 
plans for both hous« 

Alsina & Cagnoni, the Argentine branch, occupies as its 
offices and salesrooms the entire building at Nos. 236-242 
Calle Cerrito, and also | a warehouse at 1641 Calle Cor- 
rientes, B s Aires 

2aper Company to Operate in Brazil. 

By a decree of September 12, 1917, published in the Of- 
ficial Gazette of October 17, the Parana Paper Company 
is authorized to operate in Brazil. The company is an off- 
shoot of a Massacl firm which came to Brazil in- 
tending to start mills a exploit native fibers. It has 
bought an old paper ill near Paranagua, Parana, and 
ecently i | ma ) It is said to be working 


a native water lily. 
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Export Catalogue as a Salesman 


A Glance at the Kind of Information It 
Should Contain—Importance of Physical 
Appearance—By Walter F. Wymen, Ex- 
port Manager, The Carter’s Ink Company, 
in Printers’ Ink for December 27, 1917. 


few manufacturers whose domestic 


HERE are not a 
selling organization covers, through their own rep 


resentatives, every town of average size in the United 


States. It is safe to say that no manufacturer in any 
country, through his own sales force, similarly covers 
every average city in the world 


This fact has direct bearing on the export catalogue. 
While a handsome catalogue may be of only 
sistance to the salesman’s personal attack, it is usually the 
the desire creator, and the action com- 


passing as- 


attention arrester, 
peller in mail work. 

The exceptions are those firms fortunately able to take 
part of this huge task from the catalogue by judicious 
sampling. 

This brief introduction intentionally conflicts with the 
export ideas of many. Their views are expressed clearly 
small, unattractive 
In using the word “small” it must be 


“smaller than should be.” It is folly to 


by their and non-salesmanlike export 


catalogues. under- 
stood that I mean 
expect that a catalogue omitting important items will be 
a great sale producer compared to its domestic relation 
This almost invariably possesses not only greater attrac 
tiveness, but also includes more desire-creating lures for 


the buyer 


It is only fair to admit that too many domestic cata- 
logues are overloaded with minor lines which the bold 
might say were detrimental to the manufacturer's best 


interests here at home 

Surely, it is folly to load up an export catalogue with 
lines and subdivisions of lines which divert the attention 
of the foreign buyer from the really important lines which 
are to be merchandised. It is an amusing and a costly 
trait of human nature to desire that children should learn 
to swim without going near the water 

Many an infant export department has been told to get 
foreign business without even a chance to paddle in the 
cash drawer for traveling expenses. 

We all 


boards of 


plants and 


directors that booklets 
almost to the exclusion of their products. 


know of firms so proud of their 


they issue elaborate 


featuring both 
These same firms feel confident that the foreign market 
can be won by a three-fold, 3x5 enclosure, minus illus- 
trations, and handsomely printed on tinted paper in one 
color. 

No Economy in This Sort of “Saving.” 


It must be admitted, however, that these “liberal-mind- 
ed” firms are better than the real tightwads. I well re- 


member one of these. Its export manager was hired (as 


nearly as he could figure out) because the manufacturer 
had on hand several thousand domestic catalogues which 
cost nothing because of a printer's error therein. These 
catalogues were in English, of course, but as one of the 
partners told the export manager, “They are full of pic- 
tures, and those foreigners will be tickled to see what a 
real hardware line looks like.” I have often wondered 
whether or not this complacent partner would faint if he 


the wholly admirable catalogues of Simonds and 


saw 
Disston! 
There are many markets in the world, particularly in 


the first couple of decades of a manufacturer's export ex 





perience, which are best covered by direct mail work. His 
catalogue must be his only selling representative 


Today, perhaps, in some of these markets the catalogu 


can be an “order-taker” rather than a salesman 

row (and there is bound to be a long tomorrow) the tor 

eign importer will not base his purchase upon compelling 
to sources 


necessity Very possibly he will return again t 


of supply limited only by the production of manufactur 


in more nations than existed in the pre-war perio: 

As one executive of a Philadelphia manutacturing 
poration told me “We are going out after export trade 
now for the first time [ may be extravagant, but ou 
first export catalogue is being built not so much to sell 
goods at first glance as it is to sell the foreign buyer the 
idea that we are a more desirable place to buy than any 
previous source of supply He is right. He ts using his 
first export catalogue to sell, not a fraction of what he 
has to offer, but his proposition—his exceptionally fine 
manufacturing facilities, his wonderful care in making his 


products, his liberal policies, and his ability to supply the 
right goods in the right way—after, as well as during, the 
war. 

If it is a fact that a firm can, through its correspondence 


impress its desirable personality on its foreign custo! 


that it can and should 


then it is the inevitable corollary 
do this through its export catalogue. 

The 
tractive catalogue of the 
Waltham, 


merchandise, but he 


foreign merchant who receives the eminently a 


American Crayon Company, o 
a desirable line o 


Mass., sees in it not only 


gather from a great deal 


the 


also must 


of the personality of the company intangible som« 


thing which makes it a desirable business connectio1 
The importer admiringly contemplates the well-arranged 
and substantially bound loose-leaf catalogue of the Wal 


tham Watch Company He is impressed not o1 


the variety and workmanship of the products portrayed. 


but also becomes imbued with the certainty that in secur 


ing their business co-partnership, he is aligning himself 
with a thoroughly businesslike manufacturer. The buyer 
knows that his orders are certain to be filled with atten 
tion to the best ways of handling details They are as 
certain to meet the exacting requirements of international 
trade as the sun is to rise and set. 

lt is an asset to the Miller Rubber Company, Akro1 


(Ohio, to create through the opening and explanato: 


of its export catalogue the certain impression that the 
company is a veteran in foreign fields. The” importer 
who had had disagreeable “experiences” sees in these 
explanatory pages proof positive that it will be his own 
fault if misunderstandings arise 

Out of the new thousands of American manufacturers 
who are directly exporting their products in volumes large 
and small, there are perhaps two score whose export cata 
logues are salesmen in the highest sense These sales 
men’ create confidence in the firm's ability not only to 
make good goods but also create a precumption that the 
frm behind them will be thoroughly desirable in the et 


tire business relationship 


Must Build a Separate Reputation Abroad. 


It cannot be emphasized too often nor too strongly that 


domestic reputation does not imply world recogni 


This is hard for an American to understand. It is only 


through a constant series of proofs that it becomes at all 


plausible to think that firms whose names have become 
household words here at home since childhood are still 
meaningless in many parts of the world 

In 1916 I was chatting with a large importer from one 


of the British colonies. He handed me an eight-page & 


' 


1] illustrated price list and asked, “Do you chance to know 


anything of this firm ? | need a connection with some 








maker ot their general type of goods 


things look interesting to me, but I don’t want to tie 
myselt up to a small concern that cannot fill my orders 
The flimsy eight-page folder which he handed me was 

e sole export catalogue of a $10,000,000 corporation. Its 

name is as well known as “Ivory Soap” or “Uneeda Bis 
‘ 

anced to k1 that a much smaller corporation, one 

so small that i ld hardly be recognized as a compet 

te id issued § eral years before an export catalogu¢ 
of exceeding merit lf by any chance this small maker 
had stumbled on the fact that this particular merchant 
f e Far East was thinking of adding line of his 
type in consequence had sent a catalogue, I am cert 
tain that an immediate connection would have resulted 

This would have losed a most desirable connection to 
the late appeals the far bigger company with the ir 
té atalogue 

Make easy t iy’ is the motto which sl! Id always 

r ¢ e the er of the export italogue It is no 

njustice even t some of those whose catalogues hay 
pre s ee! entioned as excellent, to include at leas 
i bal S doze! these as lacking Sol ething in thi 
respect It certainly is advisable to reheve quotatior 
letters of the burdet ot explaining certalt standarized 
detail S h as e existence or non-existence of charges 
ror ex] t pacl a 

S1 VY as al surance against oversight, it 1s wise to 
1 é the c g pages of an export catalogue all 
standardized practices which relate to the aking and 
I i Vis e a ( 

One ticis foreign merchants are justifies 
making when comparing export catalogues rom. this 
country th those of European manufacturers is the lacl 
of balance of whi we are almost constantly guilty In 
our domestic catalogues it is often good salesmanship to 
give a large amount of space and to lay particular e1 
phasis some ovelty a step in advance of domesti 
competitr O s onscious mind leads us to assume 
errones sly that ¢ should follow the Same practice 11 
Oo ex t catalogue Often we relegate to an insignifi 
cant position the very line on which depends the success 
‘ " eign campaig1 Similarly, we emphasize abroad 
some n oO teatur ot our products appreciated only it 
the he me 1 arket 

It may well be the case that in thus 1: stress o1 
the onveniences, we are overlooking the important 


tact that the article as a whole is not a common one in 


other markets. 


Possibly it is the fundamental idea, rather 


than some mere refinement, that requires ex 


e absurdity « verlooking this point is obvious « 
second t geht \ssume for the moment that automobiles 
are unknown outside the United States We in all be 
amused at the thought of a manufacturer who, as a pio 
neer exporting automobiles, urges foreign-dealers t 
lay in a stock of his cars because his car is a valve 
hea te 

This would be greater perversion of introductory 
technique than is seen in every issue of export journals 
and | etuated in editions of export catalogues year after 
year [ have repeatedly seen illustrations accompanied 
by a text absolutely meaningless because the article por 
tray as not with which foreign yers were 
1 i These illustrations, even on careful study, failed 
to reveal the purpose or service of the de ce Che text 
Notice the convenient location of the thu: screw or 
some similar phras r phrases, was as meaningless to the 
eader s though it had been printed is + micnows 

e export catalogue must be a salesmar In its prepa 
ati e she e a mental picture of Mr. Catalogue 
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ent of the foreign buyer, pre- 
letter as his letter of introduction, 
juestion natural in the circum- 


walking into the establishm 


senting your juotation 
and then answering every 
Stances 

not in your unbiased opinion 


will bring home an order. 


[ry it and see 


your Mr. Export Catalogu: 


Business in India 
| AUULNOLUOGLIRLOUOHERY UAH 


By P. K. Ramsay, Owner and Manager, 
Ramsay & Sons, Madras, India. 


USINESS CONDITIONS now, as compared with 
those of 1915-1916, appear to be about the same. 
there may be difficulty in obtaining supplies, and in 


es have to be paid, but this has 
in no way intertered w general business, as purchasers 


seve ral 


fully reali the present conditions and are quite pre- 
pared to pa igher prices. In fact, they are prepared to 
take whatever quality ods may be available, without 

Sistil Oo! part 4 int 

here is certainly a decrease in the sale of typewriters 
since the outbreak of the war This is due to the fact 
that the mor marke s tight. The general class of 
buyers, viz., ra Vays, commercial houses, and others, are 
trying to economize as h as possible. On the other 
hand, there is certainly an increase in the sale of type- 
writers to Government fhees All new offices are 
equipped with typewr machines, and during the last 
year the Government inctioned the use of typewriting 


achines in all District Munsiff’s Courts and in Taluk 
Offices his meant an additional purchase of nearly 
1000 machines for us¢ Government offices. Besides 
this, various similar offices received fresh supplies of 
typewriters in addition to renewing their old ones. Con- 
sidering the uestion typewriter sales on the whole, 
therefore, there has been no decrease in the total num- 
¢ 

Loose leaf devices are practically unknown in India, 
and, as in tl ise « ypewriters, we have to do much 
educative work before trying to sell these time-saving 
devices. Considering the trouble and expense of doing 
this educati vork, fe stationers import such goods, 
with the result that tl arket remains about the same 
as it waS years ago 

Che same servations apply to adding and calculating 


Mat hinge Ss 


Our people certait derstand the use of duplicating 
machines, but they are nservative and when once they 
have adopted a device they seldom care to make use of 
the latest provements to adopt new machines for 

oing the same worl e rotary stencil duplicating 
nachine vented y D ) Gestetner of England was 
the first machine of the kind to be introduced into India, 
and thousands of these iplicators have been and are 
being sold otwithstanding the fact that the price of 
the A ( as bes idvanced twenty-five per cent. 

he excelle achines is and other types which are 
iade in At a have not the distribution in India which 
their apparent merit deserves 

\ddressing ichines not used here. I doubt if 
there are tha these machines in use in 
the whol ndi 1 population of 350,000,000 


Typewriter Ribbons and Carbon Papers. 


ere is a y go emand for this class of goods. 


Ine or t eers typewriter trade had to per- 
an uphill task to te the public in the uses of 
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the typewriting machine, and the work of such pioneers 
and leaders, by 
bons, has brought a fair amount of business to the young- 
My firm has the sole agency for an excel- 


creating a demand for ribbons and car- 


er stationers. 


make of command a 


lent ribbons and carbons, and we 


large percentage of the total sales in India on this class 

of goods. 
Since the 

increase in the sales of goods of this class manufactured 


outbreak of the war there has been some 


by an English house. This is due, no doubt, to senti- 
ments of patriotism, since the ribbons and carbons of 
American manufacture lead in quality. 
Office Furniture. 
The situation with regard to office equipment of this 
Office 
In India timber is cheap 


class was described in my article published in 


Appliances a few years ago 
and labor is not dear, hence our office and household fur- 


niture is made at home. Steel furniture is at present but 











P. K. Ramsay. 


little used, but there seems to be an opportunity for 


an enterprising American firm to open a branch in Mad- 
ras and start an active campaign on this class of goods 
In fact, one firm opened a branch in Bombay before the 
outbreak of the war and succeeded fairly in creating a 
demand in that part of India; but the outbreak of the war 
have heard that it was 


with the business | 


wound up because the firm was of German origin. 


interfered 


Voice-Writing Machines. 

These machines are hardly used in India, and, consid 
ering the slow progress of Indians generally, it may take 
scores of years before the use of such machines becomes 
widely distributed. 

Office Supplies and Stationery. 

There is a good demand for this class of goods, as even 

the poorest office must have a fair supply. A very good 


connection can be built up with America on such goods, 
but American manufacturers do not yield to reasonable 
proposals from responsible firms in India, nor do they 
realize the importance of making the way a little easy at 
the beginning. 
Wrong Policies by American Houses. 
I feel very reluctant to take up this subject; but as my 


suggestions are more in the interest of the manufacturers 
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than of dealers here, I feel justified in mentioning a few 


wrong policies and invite your careful and immediate at- 
tention to the points raised 

First and foremost, | would deal with the serious mis 
take of not allowing credit to any responsible house in 
India. American manufacturers invariably require ash 
with order.” On receipt of the cash they have to pre- 
pare the goods—an operation which requires from te 
four weeks—then they have to wait for the steamer to 
carry the goods to India. I know of instances where 
shipments had to be delayed about six months, during 
which period the shippers in New York charge: ge 
down” rent to the buyers. Then again, the steamer carry 
ing the goods requires from two to three months in its 
passage to Madras. It therefore sometimes happens that 
a whole year passes between the time when the money ts 
remitted to America and the time when the goods are re- 
ceived. No business man cares to deal in this way It 
may also happen that after receiving the money the 
manufacturers have to make some inquiry or other 
the indentor in India—and this means an additional time 
waste of nearly three months 

American manufacturers can never get a fair footing in 
India unless they revise this policy of demanding cash 


with order. They must first of all determine the financial 


position of the firms wit! 


whom they are dealing, ar 


this subject they can get very reliable informatior 


R. G. Dun & Co., of New York 

While on the subject of extending credit t ! ul 
houses, | would warn American houses not to make the 
mistake of shipping goods to every firm in Indi 
ing for American merchandise. During the last t years 
some people of little responsibility have tried t nto 
business Several clerks, realizing how their masters 
made money, have attempted to do the same by t ere 
expedient of printing up some neat letter-heads, under the 
impression that no other capital is required to st 
business and earn a thousand or more dollars a ntl 
| expressed myself in Office Appliances a few years ago 
on this subject and can only repeat the suggestions I the 
gave. During the current year my firm has printed let 
terheads for more than twenty people of the class | hav: 
mentioned 

English firms invariably extend to responsibl ses 


at least sixty days’ credit and send the shipping 
ments through their bank to their Madras bank, deliver 
ing the documents to the consignees on receiving their 


acceptance to pay the amount after sixty days from sigh 


So far as | know no shipper in England has ever lost a 
cent by adopting this procedure. The merchants in India 
who own a fair name are always anxious to keep up their 


reputation and will never dishonor a draft unless driven 


to do so. Under the circumstances | would very strongly 
advise America manufacturers to extend credit relatior 
ships to merchants in India after ascertaining their fina 
cial position either through R. G. Dun & Co. or thei: 
American consuls, who are stationed in almost all the 
leading cities of India. 
I know a typewriter manufacturer in America 

fered very attractive prices and discounts to at ré 
sponsible dealer in Madras who would push his make of 
machine He was careful to demand cash with order 
Even with my little experience in the typewriter line 
cannot for a moment believe that any responsible dealer 
would care to invest thousands of dollars on a typewriter 


unknown in India. Typewriter manufacturers have t Y 
especially careful, as competition in that trad Ss very 
keen 

(Continued nm page I02.) 
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PRESENTING THE IMPORTANT NEWS OF THE MONTH 


WITH AN INTERESTING REPORT OF THE NOTAB 


” 
aha 


ACTIVITIES IN EVERY SECTION OF THE FIELD 


Sheaffer Wins Patent Case On Appeal. 


The United States Circuit Court of Appeals for the 
Seventh Circuit has very recently rendered a decision 
which bids fair to have an important bearing on certain 


phases of the fountain pen business. The Court consisted 


of Circuit Judges Baker, Kohlsaat and Alschuler, and the 
opi of the Court was written by Judge Kohlsaat, and 
sus ed substantially a decree rendered not long ago in 
the Court by Judge Landis upholding the validity of 
cl s 1,2, 3, 4, 5, 7 and 11 of Patent No. 1,118,240, granted 
to Walter A. Sheaffer on November 24, 1914, for Improve 
ments in Attachments for Fountain Pens The suit was 
bri by Walter A. Sheaffer, of the W \. Sheaffer 
Pen ( pany, manufacturers of self-filling fountain pens 
" \Madisor a., against C. E. Barrett and the Kraker 
Pen Company \fter the decision by the lower court 
st the defendants, Barrett and the Kraker Pen Com 
pany, the latter appealed from the decision of the United 
States District Court to the United States Circuit Court ot 
Appeals, whicl as just handed down a decision uphold 
ing the validity of the claims sued on and holding claims 
l and 2 infringed 
patent in suit relates to self-filling fountain pens 
| iT yperating lever on the exterior of the barrel, 
‘ ‘ in a slot so as to lie flush with the barrel of the 
founta en en placed in a person's pocket Phe 
operating leve s held firmly in such position, but can 
easily be operated so as to move a presser-bar on the 
interio the irrel, against the rubber sack containing 
the nd be held in such compressing position when 
released In this manner substantially all of the contents 
oO the bber sack are ejected so that when the pen 1S 
place a bottle of ink and the operating lever is snapped 
bac ts original position, the rubber sack will be filled 
witl k in a few seconds. In explaining the inventio1 
covet bv the patent in suit, the court said in part as 
foll« Ss 
(Cor ng that all the devices of the prior art failed to 
firmly |} 1 in place the lever, whether open or closed, as well 
s to provide efficient means for uniformly operating the press 
er-t both without the aid of the resilient rubber ink reser! 
\ S iffer, } nbining the lever of the prior art th a 
I ressel ithin the casing, brought the presse 
ta | nst ti lower end of the lever ul Ke] i the 
bo pen and sed positions, by spring action in such a 
r is to control the lever firmly in either position ’ ° 
to be very desirable in fountain pens tl the! 
( f movement of the parts in order to avoid leakage 
ur } disarran ent. The spring bar of the pater 
nstruction that the locking means is very reliabl This 
s stance the terpretation given to the lain 
Aft stating the facts in the case fron ch we have 
ist ted, Judge Kohlsaat in delivering the opinion « 
é rt. in further explanation of the subject-matter cov- 








ered by claims 1 and 2, of the patent in suit, said in part 


as follows 


The lever works against the tension of the spring bar and 
the resiliency of the rubber reservoir to exclude the ink from 
the iatter. The reaction of this tension serves to yieldingly 
hold the presser-bar firmly up agajnst the lower end of the lever 
when in open position and firmly held the lever in that position. 
When released, the spring bar, without any aid from the re- 
siliency of the rubber reservoir, lifts the presser-bar from the 
top of the reservoir up into snug contact with the spring bar 
igainst the inner wall of the casing and such portions of the 
lever as rest in the casing slot flush with or even slightly 
below the plane of the under face of the spring bar, thereby 
preventing vertical or other movement of the lever, and firmly 
holding the same in closed position, besides facilitating the in- 
ertion and removal of the nk reservoir. 

The objects ight are to prevent accidental pressure upon 
the ink reservoir through the careless handling of the lever, 
nd to keep the lever handle from leaving the casing slot. In 
the former case the presser-bar may be depressed, without con- 
sequent leakage, and in tl other the lever handle, coming in 
contact with the pocket, would be likely to tear it and itself be 
lifted toward open and consequently operative position, when 
not desire« ur subjected strain and other injury. 

Attention is also called in the decision of the Court of 


Appeals to the 


filed applications 
matter of the 
ings in the U1 


decisions awarding the 


fact that appellants’ assignor, one Craig, 
for patents pertaining to the subject- 
Sheaffer patent, and interference proceed- 
States Patent Office resulted, in which 
invention to Mr. Sheaffer were ren- 


ited 


dered by the Examiner of Interferences, Examiners-in- 
Chief and the Commissioner of Patents. The matter of 
priority of invention between Mr. Sheaffer and said Craig 
also came up in the infringement suit on the patent, and 
in delivering the opinion of the Court of Appeals, Judge 


Kohlsaat said 


The proc 
n the Patent 
ppellee he 
n-Chis and 
an gather tl 
Patent Offic 
that office 
on the juest 
The Court 
the decision 
the validity « 
lower court 
the Circuit ¢ 
defined spe 
( laims ] al 
peals to be 
is the . 
mirin { rit 1 
Pen Cor 
nts +< 
ait ec S 


] 


dings in the nature of interference now pending 
Office havine eventuated in findings favorable to 
hy the Examiner of Interferences, the Examiners- 
the Commissioner, and the record, so far as we 
erefrom, fu stifying the conclusions of the 
n that finding ve concur in the several findings 
n respect to the issues of the interference and 
mn of origin 


ion 


t 


f Appeals discussed the case rather fully in 


endered, sustaining the lower court as to 


ill of the claims sued on, but reversing the 
to infringement of claims 3, 4, 5, 7 and 11, 
rt of Appeals explaining that these claims 
mecha not used by the defendants. 
2, howeve were held by the Court of Ap- 
1 valid infringed and that Mr. Sheaffer 


junction against any further 
company, or the Kraker 
nting from each of the defend- 
Court was 


) | 


of the District 


re aecree 


) 
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We are informed that there can be no appeal from this 
decision and that those who make and market a lever pen 
other than that made by the Sheaffer Pen Company in 
which the lever is held open and closed by means within 
the casing independent of the rubber reservoir will either 
have to make arrangements to continue on a royalty basis 
or discontinue manufacturing pens of this type. 


Sroufe Heads Own Business. 

W. F. Sroufe, who for the last two years has been man- 
ager of the New York office of the Corona Typewriter 
Company, and who previously with the Noiseless 
Typewriter Company and other concerns in this field, has 
Fourteenth 
the 


was 


opened an office equipment store at 727-729 
street, N. W., Washington, D. C 
agency for the Noiseless Typewriter Company, the Dic- 


Manufacturing Company, 


where he holds 


Company, Lisenby 


Inc., and other concerns. 


taphone 
Mittag & Volger, 


fortunate in obtaining a store in a 


Mr. Sroufe was 
prominent location one door removed from New York 
avenue, and: having good facilities for window display 


He is a man of much energy, thorough knowledge of the 


business and of pleasing personality, and he enters the 
field the 


friends 


with confident good wishes of a large circle of 


New Honor for George Ed. Smith. 


\ copy of the first message by President George Ed 


Smith of the Royal Typewriter Company, in his new ca 
\merican Manufacturers’ Ex 


the 


pacity as president of the 


port Association, reveals same terse and vigorous 


command of common sense and the tongue of the average 
men embodying it which has often borne extended quoting 
in these columns, Mr. Smith is now a unit in an important 


position in the Hoover line which is planning the com- 


mercial auxiliary campaign in aid of the war here at home 
The association is one of the largest organizations of the 


several which are organizing the nation’s commerce and 


production in the interest of victory abroad. He has suc- 


M. Herr, 
the 


ceeded in this position to the work begun by E. 
president of the Electric Company, 
election which chose him being held at the Hotel Biltmore 


Westinghouse 


recently. There was a lively contest and the choice ot 


Mr. Smith is the more an honor for that reason. Office 
Appliances congratulates him on his selection and is sure 
he will prove one of the strong and creative personal 


forces at work for the unification of American business in 


support of the Allied cause 
A. Carlisle & Company Store for Reno. 
the Carlisle & 


pany in San Francisco has resulted in the projected open- 


Rapid growth in business of A. Com- 


ing of a new store in Reno, Nev., chartered under the 
Nevada law s. The old Ne vada Press will be used for 
manufacturing and printing W. R. Elliott has been 


named as Reno manager, devoting attention particularly 


to commercial stationery, manufacturing, book binding 


and lithographing 


Another Business Show for Providence. 


The Anthony Furniture Company of Providence, R. | 
will hold its second business show on February 27 and 28 
and March 1 and 2. Because of the success of the show 


last year the company plans to double the space available 
for exhibits and to include a larger number of exhibitors. 

It is expected that every exhibitor will furnish material 
for his display and provide constant attendance during 
the \ liberal publicity fund 
advertising 


show will be 


the 


the hours of 


spent in show. Typewriter and adding 


machine competitions will be a feature of the program 


Se he 
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Big Cincinnati Concern Takes New Factory. 


The Sam'l C. Tatum Company Removes Big Plant re 
Favorable Situation 

The removal of one of the oldest established manu- 
facturing concerns in Cincinnati from a site and tactory 
long occupied to another location even in the same city 
is an event of some interest. The Sam]! C. Tatum Com 
pany has decided to make such a move and has accord 
ingly prepared a new plant—a five-story structure oft 
concrete, 50 by 200 feet, with all modern appliances—at 
2062-64-66 and 68 Reading Road, Cincinnati Here thi 
company feels that it will be better situated to 
ture loose leaf goods, stationers’ specialties and ok 
binders’ machinery. 

Of this change Mr. Carpenter, the president of the 
company, Says 

“Our present location is in the foundry district, as the 
plant we now occupy was built when the Tatum | 
pany operated a foundry Naturally, this location is t 
so clean as our present needs require, and, furths é 


the class of labor that we use does not abou I 
present situation. In our new place we shall be very free 
from dirt and shall be located in the midst ot ( ass 
of people who work in factories which make goods r¢ 
quiring the quality of skill demanded for the goods 
turn out. 

“The negotiations have been pending for several 
months, nothing having been known outside until within 


the last few days, when final papers were signed 
“We expect 
by March |] 


made.” 


to be housed in our new building complete 


Final touches on the new property are 


being 


Holiday Remembrances to Soldiers. 
Wilson-Jones Looss Chicago and 


York last month sent Christmas packages to 
that za 
Major John M 


was the t \ 


Leaf Company of 


The 
New 


men who have joined the from organ 


( olors 


In the package which went to Sergeant 


O'Malley at Camp Logan, Houston, Tex., 


ing note in addition to the usual card of good 


the house 


“Friend John; 
] 


rmed 


I would suggest that you get an a 
open this box, as I am told that soldiers do like ‘ 


lized Ginger’ and sardines. Merry Christmas 


‘Jimmie’ Connell of the ‘Grand Old Institut 

The gift packages contained the following items Tar 
\irline honey, tin box assorted cookies, ja I] bes 
package California raisins, box of candy, two packages 
chewing gum, tin of crystallized ginger, ti led 
ham, package Dromedary dates, package home-mad 
cake, package lemon snaps, two packages mints, Jar pea 
nut butter, jar red raspberry preserves, tin oF s lines 
package Sultana figs, package Bull Durham smol to 
bacco anda pipe. 

All the boys formerly employed by the Wils Jones 
Company, but now in the military and naval service, ré 
ceived these packages, which were assembled with a sp 
cial view to the tastes of men who are doing vigorous t 
door training 

Removed from “Enemy Trading List.” 

The following names were included in the nemy 
Trading List” by error, it is announced by the War Trade 
Board, and they have accordingly been removed D..G 
W. Aimers, Manaos, Brazil, and La Razon, Buenos Aires, 


Argentina 
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Business Show for San Francisco. excellent advertisement both for the various lines of office 


- on sean de . = . 
George P. Wolcott, western representative of the Irv appliances and also for the city. 


M. C. Wells of the Burroughs Adding Machine Com- 
pany favors such a show for San Francisco. He says that 
his company always makes an exhibit in Los Angeles at 
the Orange shows and it can trace considerable business 


ing-Pitt Manufacturing Company, has caused comment in 
this city by the statement that San Francisco is ripe for a 
] ] h He « +2 @ ] : , _ 
business show, where office appliances and supplies can 


put on exhibition for the public at large, and by the 


I 


proposal that such a show be held. Such shows have long directly to these sources 
been established institutions in the large eastern centers J. P. Warren, manager for the Felt & Tarrant Manufac- 


ect 


is heartily in favor of the idea. He 


of population, and eight or nine years ago one was held turing Company, 

in San Francisco. It is said to have been a success from points out that the part which his organization took in the 
in artistic and an advertising viewpoint, but for other rea recent Land Show held in San Francisco resulted in a con- 
sons the show was not repeated. Down to the time of the siderable new business 

great fire and for many years previous San Francisco held E. W. Wilkinson, local manager of the Elliott-Fisher 
in at fair in a great building erected for the purpose Company, was one of the exhibitors in the former show 


All lines of business were represented, including office held here He believes that such a show properly con- 


supplies, and many thousands of people attended every ducted would be a good thing for his business and for the 
day for a month. Now the old Mechanics’ Fair building city 
is no more, but thi ty has a beautiful auditorium, that W. W. Erskine of the Dalton Adding Machine Com- 





Timely and Interesting Window Display of Waterman Fountain Pens and Other Products by 
the Virginia Stationery Company of Richmond, Va. 


would be just the place for such a show as Mr. Wolcott pany believes that the experiment of a business show is 
uggests. Of course no consideration of such a project well worth trying in San Francisco. It has been a suc- 
could be given seriously by the stationers during the cess in the East, he reasons, and we don’t know whether 
Christmas rush. nevertheless W. T. Yeazell, secretary ot or not it would be here until we try it. 
he Retail Stationers’ Association, thinks well of the ( L. Miller of the KeeLox Company is very positive 
( | will look into it thoroughly after the first of that such a show would be an excellent thing for the trade. 
the veat In ‘ 1) Cannas the dealers 11 typew rivers, W. E. Fites. ceneral 1 nager of the Ink Ribbon Manu- 
adding and otl er ma nines were not too busy to entertain facturing Company, San Francisco, says that if properly 
the ide nd unite in giving it hearty approval out on it would be of drent bateee: 
|. R. Bierma, manager of the Corona, says that in view F. E. Witten of the Phoenix Desk and Chair Company 
of the great success of such shows in the east there is no js decidedly favorablk He says that a good display of 
one would be a success here office furniture should wean some of the big corporations 
W. D. Larsen, Coast manager of the Royal Typewriter from furniture which they have used so long that it is 
Company, is personally warmly in favor of such a show completely out of date 
He said he believed that the home office would approve Just to get a little line on how the stationers stand on 
|r D.H ey of the Underwood is not opposed to business the propose d show twe f them were approached, not- 
s s t with the general shortage of 1 hines in the withstanding the fact that they were rushed with Christ- 
typewriter trade he does not think the time is propitious mas trade [heir answers carried conviction that they 
Robert T. Baxter, manager of the Elliott Addressing had been inspired with t thought before and that they 
Machine Company, believed that such a show would-be ar would give it hearty su rt 
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Gilmartin, general manager of the H. S. Crocker 
endorsement He said 


John T 
Company, gave it his 
that such shows always afford a splendid opportunity of 
making the business world acquainted with the modern 
development of stationers’ specialties and office supplies. 
He would like to see the thing given a fair trial in San 
Francisco. 

Harry Stratford of Payot, Stratford & Kerr said that 
He is a 


immediate 


the plan certainly merited careful consideration. 
firm believer in direct advertising and he says that a busi- 
ness show is a desirable means of reaching business men 
interested in improved office methods and equipment. In 
the conduct of such a show, however, he thinks that a 
good and at first not too ambitious show, which would 


not be too expensive to manufacturers and dealers, would 


ae es us 
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Boorum & Pease Soldiers Remembered. 
\ popular subscription, to which the company add 
an amount equal to its total, was raised to buy gifts 


Boorum & Pease Compat 


the men formerly with the y 
who are now in the service of their country The ince 
tive to the movement was the approach of Christmas, 
but it is likely to be perpetuated as a permanent fu 
perpetual remembrance of the various men wl 


left friendly memories behind on the way t 


cause of the Allies. 


Handsome Pencil Window. 
\n attractive window display was the object 
able attention Angeles At the 


store of the Cunningham, Curtiss & Welch Company. the 


some time ago in Los 





Effective Window Display of American Lead 


Pencil Company's Products 


by the Cunningham, Curtiss & Welch Company of Los Angeles, Cal. 


be much better than an elaborate affair, the cost of which 
might more than offset the benefits. 

After the holidays the whole proposition may take more 
tangible shape. Mr. Yeazell suggests that the trade of the 
Northwest and-Southern California be invited to partici- 
pate, and thus the 
local to San Francisco or the Bay region 


make show a Coast affair instead of 


Zellerbachs May Double Capital Stock. 
Increase in demand for paper, both at the central house 
in San Francisco and at the Fresno and Salt Lake City 
branches, has led the Zellerbach Paper Company seri- 
ously to consider increasing its capital stock from $3,000.- 
000 to $6,000,000. This maintains a large sta- 


department. 


comy any 


tionery 


took wre ind 


skillful window designer, Joe Bellew. 

white for his color scheme and started by hanging g 
gantic Venus pencils from the ceiling. The cut-out feat- 
uring the statue was utilized cleverly and the base of the 


display was made up of pencil boxes featuring the sev 
enteen black degrees from 6B softest to 9H hardest and 
the hard and medium indelible copying 

How excellently the fern decorations fulfill their pur- 


pose 1s apparent in the cut shown here 


Hunt Buys Canode & Hunt Company. 


of the Canode & Hunt Manufacturing Com 
ribbons 


The 
pany, makers of 
536 South Clark street, Chicago, has been 


Manufacturing Company Mr 


name 


typewriter and carbo! pers, 


hanged t The 


Jasper. Hunt 
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HE dealer who 
caters to the de- 
® mands of an exacting 
M trade, those in the 
6é 99 . . 
know,” 1s careful in 
selecting the best in 
all lines. 











There are few lines which require such discrimina- 
tion as the selection of the right brands of 


Typewriter Ribbons 
and Carbon Papers 





We make a “right” line. Our popular brands are 
known everywhere and command the right prices. 





Our advertising conveys the exact truth, as we want 
your confidence and can get it in no better way. 





We try to excel in all we produce 

We meet every condition 

We fill every require- 
ment 


MITTAG & VOLGER, Inc. 


Principal Office and Factory: 
Park Ridge, N. J., U. S. A. 


BRKANCHES 
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Over the > 
stumbling blocks |». | 


in one jump os | 















Heretofore typewriting speed has been blocked by 
machine limitations. By a simple invention—the 


SELF STARTING 
REMINGTON 


TYPEWRITER | 









@rand Prizo—Ponama-Pacific Exposition 





gives an automatic speed gain of 15 to 25 per 
cent. To fully appreciate what this means you 
should see the new time saver in operation in 
your own office. Write or phone for a demon- 
| stration—it will not obligate you in any way. 
Descriptive folders gladly mailed on request. 
Send to 
REMINGTON TYPEWRITER CO., Incorporated, 
New York and Everywhere 





















purchased the interest of Mr. Canode. The change in 


volves no alteration in the policy or the management of 
the company. 
Stickney Transferred to Milwaukee. 

W. L. Stickney, who was recently in charge of the Wak! 
adder department of the Indianapolis office of the Rem- 
ington Typewriter Company, has been advanced to thi 
position of manager of the company’s Milwaukee branc! 


Change in Ribbon and Carbon House. 

The W. W. Phillips Supply Company is the successor 
to Theodore G. Roehm & Co., dealers in typewriter rib 
bons and carbon papers, and office supplies of all kinds, at 
St. Louis. Mr. Phillips is no stranger +o this field, for he 
spent twenty-two years in the office equipment business 
For the last six years he was with the Underwood Type- 
vriter Company in St. Louis. Several years before that 
he was with the Hammond. In his work in the typewriter 
eld he made a fine record. It is interesting to note that 
he is returning to his original line, for !.e sold his first 
ypewriter ribbons more than twenty years ago. 

The house of Roehm & Co., which was 
Mr. Phillips, are the representatives in St 
Miller-Bryant-Pierce Company of Aurora, IIl., Roehm & 
o. have done well and under Mr. Phillips’ guidance the 


suurchased by 


, 
t 
Louis for the 


ouse is expected to continue its useful service 








William W. Phillips, Succeesor to Theo. G. Roehm & Co., 
St. Louis. 


Mr. Roehm has been made vice president of the Mille 


Pierce Company, his election coming about as a 


al result of the work he has done 


Member of Our Staff Marries. 


Office Appliances extends hearty and aff onate goor 
Lieutenant and Mrs. James D'Arcy Gordo1 I 

re married at Houston, Texas, on Thursday, Decembe: 

1917 he wedding would have taken place in Chic 

d not been for the fact that Lieutenant Gordon's leave 

s limited to four days. Mrs. Gordon, who was Miss 
adie Slattery, has been a member of the staff of this 
nagazine for a number of years She is sister of D1 


nd Mrs. J. Emmett Leahy of Chicago 


Leases New Quarters in St. Louis. 
W. R. Long, manufacturer of library paste, has leased 
rst floor and basement of the building at 1510-12 
lark avenue, St. Louis 
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PANAMA 


Carbon Papers and 
Typewriter Ribbons 


Are as reliable today 


as ever. 


Their slogan is and 
always will be 


‘The line that can’t 
be matched.’’ 








Manifold Supplies Co. 


Brooklyn, N. Y. 
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Tried by Fire and Passed by 
the Underwriters 


[he temperature of a test furnace is hotter by hundreds of degrees 
than the temperature of the biggest fire, but the GF Allsteel Safe 
must and does stand this test; and immediately after such test the 
contents of a GF Allsteel Safe will be found to be cooler than the 
ignition temperature of paper. Surely, the dealer is proud to show 
this safe to his trade. 


THE GENERAL FIREPROOFING CO. 


YOUNGSTOWN, OHIO 


Branches: New York Chicago Boston Atlanta Washington Seattle 
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Protection Plus Convenience 
and System 


Besides providing protection against fire and thieves, GF Allsteel 
Safes guard against carelessness by making it easy to keep every- 
thing in its proper place. GF Allsteel interiors can be selected 
from stock to suit the needs of any office, department or individual. 
If you are not handling a line of safes, or are not entirely satisfied 
with the line you are handling, write us today. 


THE GENERAL FIREPROOFING CO. 


YOUNGSTOWN, OHIO 


Branches: New York Chicago Boston Atlanta Washington Seattle 
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Change in Ontario Concern. 


It is announced that James B. and David S. Gillies 










of Buntin, Gillies & Co., Hamilton, Ontario, Canada 
You can guarantee to every retired from the company, having disposed of their inte: 
ests to C. W. Graham, who has been elected president 


and managing director 


customer for all kinds of 
pasting 


SANFORD’S 
LIBRARY 






[he company was founded in 1848 by the late Alex 


ander Buntin, then a recent arrival from 
rapidly built up a prosperous business and a 


Scotland He 





little late 


was joined by his brother, the late James Buntin, w 
became manager, Alexander Buntin moving to Montreal 
Buntin died 


several 


where he opened a similar business. James 


in 1861, the house in the meantime having moved 


Soon after tl 





times to obtain increased space 

name of the-firm was changed from James Buntin & Co 
to Buntin, Gillies & Co., the resident partner and manager 
David Gillies, a nephew of the Buntins an: 


Gillies. The death of Mr. Gil 


being the late 
father of J]. B. and D. S 







T lies in I&8&88& caused the dissolution of the partn 
PAS hk his executor, William Hendrie, a brother-in-law, taki 
over the business and conducting it until 1903, when it 
was incorporated as Buntin, Gillies & Co., Limited 
the following officers: James B. Gillies, president; C. W 


Graham, vice-president, and David S. Gillies, secreta 


Sticks quick—does not dete- 
riorate — goes farthest. 


treasurer 
Both the Gillies brothers are still ‘omparatively 
other interests Phe 





men and will devote their time to 
n, has been with the houss 






new president, Mr. Grahar si 
he left school After serving eight years he was 1 
manager on the death of the active manager, and 
elected vice-president on the incorporation of the ¢ 


pany 


Safe Company Reorganized. 
The H. D. Field Safe Company, established by Herb: 


r 


D. Field in 1897, in San Diego, Cal., has been reorgani 


and a new partnership has been formed between Mr. Field 


and Walter W. Austin, who has been associated with the 
firm as salesman for the last six years. The company is 
now known as the Field-Austin Safe Company and the 
concern has just moved into its new quarters at 941 


Broadway, in the center of the business district 

On January Ist, 1917, Mr. Field also formed a partner 
ship with R. L. Parker, another one of his salesmen, and 
opened a store at 349 Myrtle avenue, El Paso, Texa 
This company covers western Texas, Arizona and 
Mexico. Mr. Field has moved his family t 
residence there, Mr. Austin supervising 


/ 


taken up his 
of the San Diego business Both 


activities rm<« 
safes, steel 


exclusive agencies for leading lines of 


ture, calculating machines and other specialties. 


eS SANFOR p< S ) ysl q 
Sinlies PAS”. 23 \ Gotham Concern Makes Changes. 


ti PASTE JAR The house of C. R. Gibson & Co., lithographers 
alae CO, CHICAGt publishers, 

| I Forshay will succeed E. H 
South for almost a quartet 


873-875 Broadway, New York, announce 
Doolittle, who has repre- 


sented the company in the 





a century 
For a number of years Mr. Forshay has bee: 


large departm« nt stores 






The Utopian Jar for Efficiency. 
nent as a buyer in one of the 
New York City. He is a man of sterling chara 


ripe experience 





Nos. 531, 532, 533, 534. 
Quart, Pint, 8-oz., 5-oz. 








Denver Company Enlarges Scope. 


The Peerless Printing & Stationery Company 


o-partnership to a sto 





SANFORD MFG. CO. 


Ct ICAGO NEW YORK 


ver is to be changed from a 
with $100,000 capital \ new site, equipment 
ected. the present manage 





pany, 
additional departments are 





ment remaining 
. 








Recommendations by Credit Men. 
he National Association of Credit Men has made the 
following three recommendations as a result of its recent 
atized study of office procedure 
That checks received in the course of merchandis- 
ing, as well as unimportant letters and communications, be 
not acknowledged 
2. That every dispensable and non-productive office o1 
business device or system that can be released without 
decreasing the real abilities of the business be suspended 
during the war 
3. That credit departments shall not inquire of other de 
nts in unimportant cases, and that promiscuous and 
erely general inquiries be discontinued 
Nebin Manufacturing Organization. 
Nebin Manufacturing Company, makers of crepes 


1 


nd cretonnes in the paper line, announce the following 


Canada \. R MacDougall & Company, 266 King 
W.. Toronto. Illinois and Indiana—John H. Hodg 
kinsor 1270 Ocean avenue, Brooklyn. Ohio—Emil J] 
0215 Garfield avenue, Cleveland; G. E. Smith, 552 
Vest Adams street. Chicago, to cover Michigar Ne 
asl Minnesota, North Dakota, Wisconsin and low: 
nest Wallace, Board of Trade Building, San Francisco, 
eri! Washington, Oregon, California, Montana 
| Nevada, Colorado, New Mexico, Wyoming, and 
he city of El Paso, Texas 


Two Stars in Its Flag. 


Elsinore Paper Company, 131 West Twenty-fourth 


street, New York, has two stars in its service flag—one 

ne of the company’s New York City representatives, 
who was one of the first to enlist after war was declared 
and is now serving as a first class seaman, U. S. Naval Re 
serve, and is stationed on the U. S. S. “Gem,” at New 
Haven, and the other star for one of the New England 
representatives, who is now stationed at ¢ amp Gordor 
Atla i. (sa 


Typewriter Man Honored. 


I. B niga nager of the Milwaukee brancl the 

L. C. Smith & Bros. Typewriter Company, was recentl 

elected president of the Salesmanship Club of that city 

This club has a membership of more than three hundred 
er 


Milwaukee Chair Company’s New Manager. 


{ H. Eiff has been appointed sales manager for the 
Milwaukee Chair Company of Milwaukee, Wis. He has 
been with the company sixteen years and has been assist 
ant to the sales manager most of that tim« One of his 

hers formerly vas secretary of the ompany 


Hoosier Printers Add Stationery Lines. 
‘ersonal and business stationery are teatured in a new 
ent just created by the Fort Wayne Printing Con 
7 


Fort Wayne, Ind., including especially envelopes 
cards nd letter paper, as well as the urious shades in 


net 


Stationery Man in Four Minute Speaking Service. 


Milton G. Wo manager for the Burr-Vack Company 
Chicago, is one of the four-minute men who give talks 
tism at the moving picture theaters of this city 


He ranks high among the speakers 




















Can Your Stenographer Make 
a Carbon Copy in Two Seconds? 


Of course, not! Or copy thirty letters a 
minute? No! America’s champion typist 
would find such a task physically impos- 
sible. And time today is more than 
money : it is principal and interest put to- 
gether. Save time—save yourself errors 

issure yourself perfect copies and per- 


fect all around efficiency by using the 





RONES 
No-Water Copier 


which does copy thirty letters a minute. 


And Roneo copies are real copies. In- 
stead of being forever uncertain whether 
the typewritten corrections will really 
appear on the copies through the carbon, 
you can bank on the Roneo’s exact and 
clear-cut reproduction of every letter 
without needing to look at it after copy- 
ing Zoneo copies are made from the 
original. They show every fractional im- 
pression, including the signature itself. 


The Roneo Works with the Office Boy 
Better than an Old Device with an Expert 


Your time has value. Capitalize it for a 
securer efficiency by installing the Roneo 
system in your office. The Roneo sells 
squarely on its demonstration. And that 
is FREE to you because it is sure to con- 
vince you you need this service. 


Let Us Demonstrate at Your Convenience 


RONEO COMPANY 


117 Leonard Street 


NEW YORK CITY 





yes "eT. 
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4) 
@ Efficiency Desks 


Efficient, money-saving, finest qua!- 
ity throughout. In reality a new type 
of filing cabinet—built like a desk. 
Has card index and vertical file draw- 
ers, equipped with frictionless suspen- 
ston Vides. 50 models including 
Efficiency Desks with typewriter or dictating 


equipped with “Y and E" Efficiency Systems 





steel uprights 









machine pedestals. May be nad completely fs “Solid-Attachable” Steel Cabinets 


specially adapted to every customer's work A fine new type of cabinet, at the 
lowest prices ever quoted on “Y and E”’ 
Not only are they low 
priced, but they offer the biggest capacity of 
any cabinets we have ever seen, a1 

less floor space. Sectional, but with 
cost of sectional constructior Ask 
catalog folder No. 2810. 


@ Wood (Cabinets 
Upright, horizontal and half sectior 
in both oak and mahogany, of abs: 
lutely superior construction, for a 
kinds of filing, storage, etc. Frictionless 
slides on ail vertical filing drawer 
Ask for complete new catalog No. 2816. 








nd occupy 
out the 
for new 











@ Transfer Cases and 
Supplies 


Steel, wood and juteboard transfer 

















New @ Record Safes 


Extra fine new Record Safe 











cases for transferring all sizes of verti- ke 
cal, card record, shannon, loose shect @ Card Cabinet great strength and _ serviceability 
and document files. Excellent quality Steel cabinets equipped with auto- Built of heavy re-rolled steel on welded 
—moderate prices. Complete Effi- matic latch which prevents drawers angle frame; two-inch insulating dead 
ciency Systems to install after trans- from sliding out when cabinet is moved air chambers between walls. Acc 
ferring. Full line of supplies. Infor- from one place to another. Automatically = ass , Sree aes 
mation about the best transfer interlocked when stacked one above the other. modates ““Y and E steel « 
methods sent on request. Also fine ‘wood card cabinets, made for all Horizontal and Half Section 

standard sizes of cards. | 








=e U6 PAT OFF. 


66 and E” offers Efficiency Cabinets 
for all systems, and Efficiency Sys- 
tems for all cabinets; there are more 


than 4,000 proved-successful devices in the 
“Y and E” line. They are so extensive in 
variety and meet so many requirements that 
it would be difficult for you to find a single 
business of size in the United States where 
any number of them are not in daily use 
and giving complete satisfaction. 


There Are 4000 


Filing Devices 


The quality of all “Y and E” products is 
such that we are glad to have the entire line 
judged by any one of its items. 

The line includes everything in filing de 
vices and office systems for which there is a 
demand. We show a few of the varieties 
above. Write us for our new easy-to-use 
catalogs, on both cabinets and supplies—just 
published and very complete and_ necessary 
to ofhce equipment men. 


7 
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System Storage Sectional Steel Shelv- 
eon : 

ing. The only shelving made so as to @ Fi : 

i ; ae - Fire-Wall Steel Cabinets 
systemalitze the stock. Finest qualitv 

throughout, but very moderately Filing cabinets with double steel 

priced. Also non-burning, efficient, n't ‘acs , ‘mie 

very strong, flexible and capacious. walls lined with asbestos and dead-air 

Derg “+ a —_ ation ¢ _ ‘ . 

Prevents depreciation and loss. hambers, for protection against fir 
and extreme heat. Patented aut 
mati afety latches prevent the 
lrawers from coming open when not 
wanted. Drawer slides are ‘“‘friction 
less.”’ These are exclusive feature 
“Y and E” Fire-Wall Steel Cabinet 














@ Mammoth Vertical File 
Keeps hundreds of big blue-prints, 
drawings, maps, etc., flat, clean, pro- 


@ Flat Files 


tected against fire and loss. When Genuine Shannon Files and Trar 
closed, takes only 4 sq. ft. ef floor fer Cases with the famous *‘Lock-arch’”’ 
space Opened out, is a convenient which cannot gape. Eagle Clip Files 
drawing table. Exclusive patents. for handy use. Perforators, board 
Steel or Wood. files, indexes, etc. 

















- 





@ Card Record and 
Index Systems 
Complete card systems for every 
kind of business or profession. Infi- 
nite variety instock. Special systems 
designed free of charge for any partic- 
purpose by our System Service 

Ask for catalog. 


ular 


Department. 














@ Everlasting Index Tabs and 
Movable Indicators 

Many sizes. They grip like a bulldog. 

Changeable labels, celluloid windows. 


For indexing ledgers, catalogs and 
\ , also for price tags, etc. 
Movable Indicators make card sys- 


tems more than otherwise efficient and 
Two styles, seven 


operate 











“Y and E”’ Efficiency 
and Systems 


The of “Y and E” 


customers 





agents and dealers find it an Special “Y and E” sales co-op / tigation giese ened 0 
economy and a conventence to eration makes quick turn / complete catalog of office 
order all of their filing equipment overs, with full profit. equipment; O complete cat- 
° : . ; alog of system supplies; 0 

where they know their wants wil! Mail us the coupon. ie 7 ele’ 
- also. special information 
about items checked. below: 
YAWMAN~»nD] RBE I G. e / ’ Fire- Wall" Steel Cabinets; 
——_——_ / Super-Wood Cabinets; 0 Effi- 
155 St. Paul St., Rochester, N. Y. / Desks; © Index Tabs and Indica- 
Makers of “Y and E” Filing Devices and Office Systems / Transfer Cases and Supplies; 
: J ; . : e-S" Shelving; Blue Print Pile; 
ee : — 7 TR mene re Cher ae cute Zo ae ag —— wre a 'B = / Vertical Piling Supplies; 
ciseo, Oakland. Agents and Dealers in more than 1200 other cities / Flat Files and Supplies; © 

In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. Card Systems. 


be filled with goods that satisfy. 


Mail this 
Coupon 


4-7 oe ee = 9 


/ «Y and E” 
/ 155 St. Paul St. 
Rochester, N. Y. 


/ Without charge or ob- 


ne and address in the margin, 
head and mail now. 








car 
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Foor oo reer ee eee TUTTI Ti gee bo hth 








56 OFFICE APPLIANCES Januar 18. 











ALL TYPE STYLES 
All Languages 
All Sciences 
especially represented 


in one MULTIPLEX 


Change Type in a Second 


Typewriters are too frequently general- 
ized. Most are sold by sales argument. 


Preeminently the machine with a PURPOSE is the 


MULTIPLEX 


HAMMOND 


It is distinctively for the individ- 
ual writer, and its product has high 
est individuality. 


Automatic 

Type Impression 
and Perfect 
Alignment 


Its Particular PURPOSE is to Supply the Need for an INTER- 
CHANGEABLE TYPE SYSTEM 


For unusually attractive type pages 
To use on one Machine every known variety of COMMERCIAL type sets 
All varieties which are applicable to PROFESSIONAL uses 
Varieties which make for better manuscripts for AUTHORS 


ALL OF THE WORLD’S LANGUAGES 
Only an Instant—and a Change of Type Sets 
Two Type Sets on Every Machine, Either Available at Once 
“JUST TURN THE KNOB”’ 


Very particularly for: 
A Business Executive A Linguist 
A Professional Writer A Mathematician 
A Private Secretary A Chemist 
A College Professor A Surgeon or Docto. 
A Clergyman A Technical Engineer 
A Student A Lecturer 


your requirements for a writing machine can be best met by a 


MULTIPLEX HAMMOND. 


Inquire of us — why 








NEW 
PORTABLE-CONDENSED- 


ALUMINUM 
For those who travel — 
Home-and Library 


11 pounds. Full capacity. Unlimited 
width of paper. 








DEALERS — No matter what make of typewriter 
you handle, the MULTIPLEX completes your stock. 





THE HAMMOND TYPEWRITER CO. 


69th Street at East River New York City, New York 





Please send literature—without obligations 








| 


| A Machine with a Purpose’ 


| 
| 


(Continued from page: 20.) 
been claimed by the Engineers’ Corps of the Govern 


ment. 


F. E. Cavanagh, formerly of the “Grasshopper” sales 
force of the Skinner & Kennedy Stationery Company, 
St. Louis, has been commissioned a second lieutenant at 
Fort Sheridan, and was recently tendered a dinner in 
honor of his promotion by fellow salesmen and heads of 
departments. He is the eighth member of the Skinner & 
Kennedy force to join one of the national service 


branches 


John J. Bennett, former manager of the stationery 
department of William Wise & Sons, Brooklyn, N. ¥ 
and also of Bailey, Banks & siddle, Philadelphia, and 
Dempsey & Carroll, New York, has joined the Infantry 


of the National Army. He is a brother of James Bet 
nett, now with Wright, Kay & Company 


George E. Bartol, president of the C. Howard Hunt 
Pen Company of Camden, N. J., son of the late George | 


Jartol, vice president of that company, is now a liet 
tenant in the Aviation Corps 
H. ©. Blaisdell of the Underwood Typewriter Company, 


former holder of the International Championship 
speed and accuracy in typewriting, and for years one of 
the best known typewriter experts in the United States, 
has joined the 437th Detachment, Corps of Engineers, and 


is now stationed at Washington, D. C 


Alexander H. Revell Jr... son of the well known furni 
ture man, has received word from the adjutant general's 
office in Washington to report to Fort Leavenworth, Kan., 
as eligible for provisional second lieutenant of the regular 
army. Other furniture men in the national service are 
Karl B. King, former New York office manager for the 
Peck & Hills Furniture Company, and Gerald Hills, son 
of J C. Hills, president of that concern, both of whom 
have been commissioned first lieutenants at the Platts 
burg, N. Y., Reserve Officers’ Training Camp and as 
signed to duty at Camp Dix, N. J.. beginning December 
15. Hills is a former student at the Howe Military 
School and also was a member of the Monterey Training 
Camp in 1916 and prominent in military activities at Occi 
dental College, California. Later, while in Columbia Uni 
versity, he enlisted at Governor's Island was accepted for 
the second Plattsburg camp. In 1914 while traveling in 


Germany he was detained with his mother for a month at 


Munich, directly after the declaration of wat = we 
Walker of the Burr Oak Furniture Company of? Burt 
Oak, Kan., is another furniture man called to the colors 
and now in active training 
x o 

Several of the men employed by the San Francisco 
office of the Dalton Adding Machine Company have 
joined the colors. The man who most recently left to 


prepare for service is H. W. Rice, a salesman, who has 
entered the Third Officers’ Reserve Training Camp. Two 
other Dalton salesmen have recently applied for admis 


sion to the same course of training 


Edwin H. Humason, a salesman with the San Francisco 
office of the Felt & Tarrant Manufacturing Company 
joined the Naval Reserve and was called to the colors on 
January | 

* 

Percival S. Spurgin, secretary of the Spurgin Manufac- 

turing Company of Chicago, has enlisted in the radio 


(Continucd n page 0o 
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The 
Shortest Route 


to the 
Mail-Chute 


It is The Dictaphone Route. The Dictaphone has none 
of the human frailties. It cares not whether you’re a 
driver or an easy boss; whether you hit a 200-word-a- 
minute clip or squeeze out your letters drop by drop. 


It never says, ‘‘Please wait, you’re going too fast’’; or, 
, Will you repeat that last sentence?”’ 


The Dictaphone gets your cor- She loses no time waiting for 


respondence—no matter how 
it comes — without falter or 
flaw. And when it gets it, the 
typewriter is all that stands 
between your letters and the 
mail-chute. 


The Dictaphone never asks for 
time off, never quits work be- 
cause the office is too cold, or 
because an August sun is blis- 
tering the pavements. Office 
hours mean nothing to it. 


The Dictaphone is a boon to 
the operator, as well as to you. 


Dealers Everywhere. 





Stores in Principal! Cities. 


dictation. She produces letters 
faster, more accurate letters, 
with less strain. 


The cost of each letter goes 
down one-third. 


If you’d like to know what 
present users think, we'll fur- 
nish names of concerns con- 
venient to you. 


More likely, you’d prefer a 
demonstration on your own 
work. Phone today for our 
expert, or write to 


REGISTFRED 


-; DICTAPAVNE 


Dept. 119-A, Woolworth Building, New York 


Write for booklet ‘‘The Man at the Desk”’ 


The word DICTAPHONE is a TRADE MARK, registered in the United States and foreign countries. 











Ce ES $$$ . ° , . te 
Food will win the war. Don’t waste it. 
re 
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HE first sale is 


only an entering wedge 


There are two classes of merchandise which a 
dealer can carry—“one-lime items’ ’--- articles which 
are neither repeaters nor sales-builders, 


and 


“foundation builders’’—items which pave the way to 
dozens of other sales, both immediate and future. 


Van Dorn Steel Equipment is in the second and 
more profitable classification. A sale of a filing cab- 
inet creates an immediate prospect for supplies. A 
sale of a unit section is a good start toward a 
complete system. Four lockers placed in a factory 
office can bring you a fat order for both lockers and 


steel shelving later. 


There are three profits for the dealer in a Van 
Dorn sale —first, on the goods, second, on the acces- 
sories, and, third, on future additional equipment. 








An ae pease 
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Year-in-and-Year-out Mainstays 
for the dealer 


cadas 


Unit and wide Handsome, permanent steel Standard and counter- 
sections desks and chairs in oak, height filing cabinets 
in alltypes mahogany and green for letters, cards, etc. 


HESE are the “regulars’’-the items which bring you the trade 
of stores, offices, banks, factories, doctors, and other valuable custom- 
ers. Steel attracts the best trade. 


These Are Magnets for New Business 


Eu l I 





A steel letter Transfer cases Storage shelving Lockers —an introduction 
file at the for seasonable with a hundred into schools and clubs as 
cost of wood window displays possibilities well as business houses 


HE upper group is the heavy artillery of the Van Dorn line. 
In this second group are the scouts—the articles that lead you into 
new and often unexpected sources of business. These are the spe- 
cialties in which a live clerk can build a profitable business in his 


spare time. 





Send for this office equipment catalog. If you don’t carry steel furniture, it 
will probably show you some unexpected opportunities for profit. If you do, it 
can suggest to you how you can sell more with less effort. 


The Van Dorn Iron Works Company, 
Cleveland, Ohio 
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Business Built 
Upon Confidence 


Many a business has been ruined by 
basing future hopes upon the sale 
of an article that could not make 


good. 


At one time many in the trade were 
skeptical as to the future of 


CORONA 


The Personal Writing Machine 


but we believe that, in view of the 
reputation Corona has built for it- 
self, this skepticism has now en- 
tirely disappeared. 


Corona is making typewriter his- 
tory and recording world history. 
Corona dealers are reaping the har- 
vest that we have sown. 


We are still sowing. 


Corona Typewriter Co., Inc., 
Groton, N. Y. 


If you don’t know 
Corona as well as 
you should — write 
for our new catalog. 











branch of the United States Navy, having joined the ser) 
ice on January 7 at the Great Lakes Naval Station 


Clark Schumacher, a brother of Ray V. Schumacher, 


country sales manager for the Plew & Motter Company of 
Chicago, recently completed training at Fort Sherida: 
Illinois, winning a commission as first lieutenant in the 
army. 


L. C. Wheeler of Jenkins Brothers, manufacturers 
card index supplies, Los Angeles, Cal., has joined 
United States Navy 


Trade Co-operates in Saving Stamp Plan. 
The stationery trade was well represented at a meetir 
of the National War Saving Committee at the Banl 
Club December 6 at which not only plans for New York 
City were discussed, but the beginnings of the campaign 
which will soon embrace the whole country \ speaker 
was the Hon. Frank Vanderlip, who has spent a large 


of December in traveling over the country in the inter« 


rt 
st 


nt 


of this and kindred war-savings plans of the Govern: 


Ward Clerks Enjoy Educational Talks. 

\ series of talks which have been as enjoyable as they 
have been practically educational have been begun on 
Thursday nights at the Ward Franklin street store in 
Boston for the benefit of its clerks. Luncheon is served 
in connection and addresses have already been given by 
Mr. Richmond, of the William A. Davis Company of 
Boston and by Thomas A. Roe, New York manager of 


the Irving-Pitt Manufacturing Company 


New Home for Calendar Company. 

Omaha will soon have its first operating plant devoted to 
calendar-making The establishment is that of M. | 
Shafer & Company, formerly at Seventeenth and Webst 
streets due to begin operations about the time this iss 


reaches its readers. Most of the new machinery has been 


set up and the company expected to be fully moved into 
its new quarters early in January. The new site is at 


Twelfth and Farnam streets 


Changes in National Price List. 

By a new schedule in effect based on Retail List “H 
issued March 10, 1917, the National Blank Book Company 
has raised prices on eight items 10 percent, on three items 
15 percent, on seventeen items 20 percent and on four 


items 33 1-3 percent. No other changes are made 


Hunt and Barksdale Sail for Argentina. 

First Vice-President William H. Hunt and Assistant 
General Manager W. R. Barksdale sailed on the Verd1 
last June for the Argentine, representing the Argentine 
Mercantile Corporation of New York and Buenos Aires 
They will remain until plans have ben worked out for ex 


preset 


port merchandising of various lines which they rey 


Cuspidor Prices Reduced. 


The Ireland & Matthews Manufacturing Company. of 
Detroit, announce a material reduction in prices of cuspi- 
dors. The company is now completely settled in its new 
and larger plant where it has improved facilities in every 


respect 


Fire Losses for Week in Mid-Month. 
The following stationers report fire losses for tl 
week in December: J. Lean Adams, Gastonia, N. ¢ J 
Frederick & Company, Wooster, Ohio; House & 
mann, Wheeling, W. Va.; Raynor & Perkins Envelope 
Company, 220 William street, New York 








s 
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BARRETT ADDING MACHINE CO. 


BULLETIN BUILDING PHILADELPHIA, PA. 


Everywhere, 


Every minute 
with the 





Man efficiency must be developed to a degree never thought of 
before. Man-time must be saved. Mental and physical force must 
be conserved. 

Fewer mistakes must be made. We've no time to do work over, 
or for wasteful exertions, methods or processes. 

Mechanical operation must aid mental as well as physical action 
at every possible turn. 

There must be no guessing, no slip-shod methods; no delays; no 
dawdling. Everywhere, every minute, things must go in but one 
direction— Forward. 

And the machines must now be not merely ordinarily efficient 
and useful, but they must be the most efficient and have the widest 
range of utility the market affords. 

The PORTABLE BARRETT will do everything that a machine 
can do in the quick and easy handling of figures—-multiplication, 
division, subtraction, addition, with printed proof figures of every 
calculation. 

Real portability; small occupied space; visible keyboard; right 
hand control; unusually large capacity; compact keyboard; short, 
light handle pull; immediate visibility; same visual fecus for key- 
board and book; practically noiseless; easy key depression; calcu- 
lating device; non-add, non-print, repeating, and correcting attach - 
ments without extra charge. 

The United States, French, British, Italian and other Govern- 
ments have adopted the Barrett. 

The reason is plain— the Barrett offers many advantages over 
the ordinary adding machine. 


Clip and send the Coupon below. 


Handled exclusively through 
Responsible Dealers 




















Barrell Portable 
Adding Machine 


Model 12 ~ Weight 24 Pounds - 
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The 
UNDERWOOD 
BOOKKEEPING MACHINE 


Solves the office help problem 
in these the Days of War 












One Machine does the 
work of many bookkeepers 


Keeps your books in Economy 
constant balance Accuracy 


Entry in books and 
statements made at 
the same time. 


Underwood IlIypewriter Co. 
Underwood Building, New York City 
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Hoskins Company Open New Shop. 

On Monday, December 3, the William H. Hoskins 
Company of Philadelphia formally opened their remod 
eled store and The Gift Shop of Chestnut street at Ninth 
and Chestnut streets. In anticipation of this event 
thousands of handsomely engraved invitations had been 
sent out to well known business men and to a selected 
list of women. The big double store was _ tastefully 
trimmed with potted plants and holiday decorations. An 
orchestra of ten pieces concealed in a bower of palms 
played continuously throughout the day 

It is stated that nearly ten thousand persons visited the 


store on the opening day. One of the features of the 
occasion was a box of souvenirs which the company pre 
sented each visitor Each box contained an eight-inch 


celluloid combination rule, signature blotter and desk 
calendar from the Wilson-Jones Loose Leaf Company; 
one box of woven linen correspondence paper and en 
velopes for men, from the Whiting Paper Company; sam 
ples of Moore push pins, pushless hangers and map 
tacks attached to catalogue of the Moore Push Pin Com 
pany; a copy of the Christmas number of The Hoskins 
man; button of the Junior National Club of Patriot 
Americans; samples of three styles of round pointed pens, 
from the C. Howard Hunt Pen Company; eraser, from 
the Weldon Roberts Company; library pencil from the 
Blaisdell Paper Pencil Company; box of thumb tacks 
from the Solidhed Tack Company; celluloid pencil clip 
from the Automatic Pencil Sharpener Company; paper 
clips from the American Clip Company; greeting card 
from the Keating Company; box of “Gem” paper clips 
from the Cushman & Dennison Manufacturing Com 
pany; box of crayons from the American Crayon Com 
pany; box of pens from the Esterbrook Steel Pen Manu 
facturing Company; tube of glue from the Dennison 
Manufacturing Company; case and court plaster from 
the Columbia Ribbon & Carbon Manufacturing Com 


pany; blotter from the Carter’s Ink Company 


Blaisdell Company Adds Wooden Pencils. 

The Blaisdell Paper Pencil Company of Philadelphia, 
makers of paper-covered pencils, have recently added a 
line of wooden pencils, including round, hexagon and “no 
edge,” either with or without erasers and in varying de- 
grees of hardness. Much care has been exercised in the 
production of the line. 

The demand for American lead pencils abroad has in 
creased enormously since the war, all American pencil 
companies having felt the demand in increased export 
sales The Blaisdell people not only have greatly en- 
larged their production of the regular lines, but have add 


ed the wood pencils as above noted. 


Halifax Stationers Suffer in Disaster. 

Replying to an inquiry by Secretary Byers of the Na 
tional Stationers’ Association, A. & W. MacKinley, Ltd.. 
of Halifax, expressed appreciation of the offer of help 
from American stationers, and added that the stationers in 
Halifax escaped lightly in the recent disaster, except for 
the Richmond Printing Company, whose premises wer 
entirely destroved, with the loss of all hands at worl 

Our Congratulations. 

Mr. and Mrs. Alexander J. Smith announce the birth on 
November 1 of Stephen Terhune Smith, so named in 
memory of his grandfather, the late Stephen T. Smith, 


who was general manager of the Underwood 


Typewriter 
Company from the inception of that organization until his 
death a few years ago. His son, Alexander J. Smith, was 
for some time manager of that company’s office at Spring 


} 


held, Mass., resigning on September 1, 1917, to become 

















“THE WORLD’S BEST WRITING MACHINE” 





VICTOR STANDARD 
TYPEWRITER 





with its 


SIMPLE, DURABLE 
SPEEDY, ESCAPEMENT 


and its incomparable 
INCH WIDE CONE 
Typebar Bearings 


mean better work and less trouble and 
expense for repairs than with any 
competitive machine. 


W rite for Illustrated Catalogue 


Home Office and Factory 


Victor Typewriter Company 
SCRANTON, PA. U.S. A. 


Some territory open for Agents west of 
the Mississippi and in the South, 
and in a few Foreign Countries. 






































THERE IS ONLY ONE WAY 
TO SECURE AND RETAIN 
THE HIGH CLASS TRADE 
IN ANY TOWN. 


THAT WAY 
IS TO 
CARRY IN 
STOCK 
HIGH 
CLASS 
MATERIAL 


GLORIA BRAND 
Typewriter Carbon 


is essentially a high class propo- 
sition. It was created solely to 
supply that demand. It is virtu- 
ally a “made to order” Carbon 
for the concern that demands 
the best. 

Gloria Brand Carbon is tur- 
nished in three weights—Light, 
Medium, Standard, at the same 
price. 

Different in appearance — so 
much so that a substitute cannot 
readily be furnished by the itin- 
erant trying to sell your custom- 











ers. The Quality cannot be sur- 
passed. The package is consist- 


ent with the contents. 

We want to send established 
dealers a sample box free. Write 
for yours now while you think 
ot it. 


The Ault & Wiborg Co. 


MANUFACTURERS 
Cincinnati, Ohio 


Branch Houses in the Principal Cities 
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credit manager for the music publishing hous« 


Schirmer, Inc. 
Mr. Smith and his family 


reside at Shippen Point, Sta 





ford, Conn., where the second Stephen T. Smit! S 
born 
New Concern in Denver. 

R. G. Daniel, who was formerly with the Unde d 
Typewriter Company at Omaha, has removed to Deny 
Colo., where he has organized the R. G. Daniel Type 
writer Company, dealers in new and rebuilt type 
Mr. Daniel is manager of the company, which e 
agency for the Woodstock typewriter. The stor: at 
1719 Champa street. 

Mr. Daniel declares that he will miss ! 
meetings of the Underwood men in Chicago t 
there is no loss without some gain, the gain in the s 
ent case being found in the fact that it is ge 
to live under the sunny skies of Colorado 

Stationery House Damaged by Fire. 

On Saturday morning, December 8, the plant and stocl 
of Russell & Cockrell (The Panhandle Printing Co 
of Amarillo, Texas, was damaged by fire Che S 
said to have been fully covered by insurance: m 
after the fire the company obtained good temporary ul 
ters for its office and retail store, and before rs 
had stopped smoking the work of salvaging t id 
commenced. They hope to get the plant irking 
old location very soon 

Generous assistance from other printing houses at 
rillo and surrounding towns enabled the company 7 
for its manufacturing orders without a Lreak i: 
tinuity of production 

Defiance to Take Tatum Lines. 

Later announcements state that the arranget 
New York representation of Tatum lines by the De é 
Manufacturing Company of New York City includes onl) 
glassware, inkstands, tin goods, and scales. instead ll 
lines exclusively, as was at first reported in the ¢ 
trade press. The Samuel C. Tatum Company S 
its large interests in loose leaf, punches, standing s 
gem calendars, nail boxes, copying presses. et S 
issued a new revised catalog 

Pen Company Increases Capital. 

On January | the Moore Pen Company of Bosto1 " 
Massachusetts corporation, increased its capitalizatior 
issuing $50,000 worth of stock, all of which was tak 
at par by Adams, Cushing & Foster, In¢ 

The Moore Pen Company started about twelve 41 
ago,as a small department in connection with the 
ery business of Adams, Cushing & Foster. I: " 
since developed into a osition of importance 

E. M. Adelman Opens Branch Store. 

\ branch store at 106 Washington street, Hobs 
New Jersey, was oj] ned Decembe r 15 by I M Adelr 
commercial stationer, 94 Hudson street. New Yor! \ 
\ request for manufacturers’ catalogues of stati d 
othee supplies is made 

$100,000 Rental for “Elsie” Salesroom. 

The L. C. Smith Brothers Typewriter Company As 
leased for a term of years the ground floor at 6-10 se 
street, New York City, at a rental aggregating $100,000 


There will be elaborate improvements and the site 


used exclusively for offices and salesrooms 
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The 
“ROYAL” 
Master 


‘Compare the Work”’ 


The‘Royal’’is the typewriter of TRIPLE SERVICE. | 
—letter-making, card-typing and billing—all com- | 
bined at one first cost. 

It gives you perfect press-work ALWAYS. 


It is the MASTER MACHINE. that need not be 
TRADED OUT. 

It turns out EXPERT work in the hands of an 
INEXPERT operator. 


It is the machine with rapid fire action and the light- 
est touch —the typewntter that fires letters AS AN 
AUTOMATIC GUN SPITS BULLETS. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-6 BROADWAY, NEW YORK, N.Y 
MAIN BRANCHES: 





A\tlanta—16 N. Pryor St. New Orleans—332 Baronne St. 

Bal nore—116 W. Fayette St. Cleveland—620 Prospect Ave., 8. E. Philadelphia—904 Walnut St. 

Be »—268 Devonshire St. Detroit—29 Washington Ave. *ittsburgh—Chamber of Commerce Bldg. 
buffalo—76 W. Genesee St. Hartford—261 Asylum St. San Francisco—7-9 First St. 

Ch re—32-34 S. Wabash Ave. Kansas City—815 Walnut St. St. Louis—Broadway and Olive St. 

Cir nati— Main 1 6tl Minneapolis—216 S. Fifth St. Washington—1420 New York Ave., N. W. 


Also a Sub-Branch, Agency or Representative in 
Almost Every City and Town in the United States 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, WILLIAM HENRY BROOKS, Philadelphia, Pa.; First Vice-President, W. D. BEVIN, New York, N. Y.; Second Vice-President 


WILLIAM G. WHITTEMORE, New York, N. Y.; Third Vice-President, R. S. BAUER, Lynn, Mass.; 


Treasurer, HENRY W. ROGERS, New 


York, N. Y.; Auditor, J. OGDEN PIERSON, New Orlears, La.; Secretary, MORTIMER W. BYERS, New York, N. Y.; Chairman Catalogue 
Commission, R. D. PATTERSON, St. Louis, Mo. 


DIRECTORS—STATIONERS 
WP wenn arshall, Athan, ja. Uri Doolittle, Syracuse, N.Y. 


W.P.W Richmond W. W. Buchanan, Chicago, Ill. 
Heary W. Stacy, Les A to Angel Cal. Jno. P. Black, Baltimore, ae 

C. L. Mechel, T. ga Pettus, St. Louis, 

C. &. H Thom, a. Mich. Joo. F. Gilmartin, San Fennec, Cal. 


DIRECTORS—MANUFACTURERS 


Charles C. Davis, New York. N. Y. Wan. H. Redington, Chicago, Ill 
Eb-rhard Faber, New Y ork, N. Y Henry S. Deanison, Framingham, Mass 
William Pitt, Kansas City, Mo. Wa. O. Day, Springheld, Mass. 

Chas 3. Brewer, Herkimer, N Geo. E. Parmenter, Waltham, Mass. 
Carl J. Weissbrod, Greenfield, Mass. Edwina C. Ryals, Richmond, Va 


TIME AND PLACE OF NEXT MEETING—RICHMOND, VA., Oct. 7-11, 1918. 
SECRETARY'S OFFICE—41 Park Row, New York. INFORMATION BUREAU—411 Olive Street, St. Louis, Mo. 
Manager of Information Bureau—W. D. PITTMAN 


Catalog Task Begun at St. Louis. 

Harmony and progress were the keynotes of the first 
meeting of the National Catalog Commission of the Na- 
tional Stationers’ Association at St. Louis December 2 and 
3. National President Brooks, on his return to Philadel- 
phia, described the meeting as the most hopeful in pros- 
pect of a solution of basic cataloguing difficulties that has 
ever been held. Those present, besides Mr. Brooks, were 
former President Charles N. Bellman of Toledo, O.; 
President Harry A. Prizer, of the Philadelphia Associa- 
tion; Robert Patterson of St. Louis, chairman of the com- 
mission, and Fletcher B. Gibbs of Chicago. J. B. Ball, the 
other member, was detained in Portland, Ore., and sent a 
telegram of regret. 

Six sessions were held and work was laid out for sev- 
eral weeks. Another meeting is scheduled for February 
at Richmond, Va. No explicit announcement was made 
but President Brooks issued the following statement of 
general aims and progress 

“Our task is a resumption of the movement of six years 
ago to cut down the number of failures by removing the 
chief cause of bankruptcies—inadequate knowledge of the 
retailer as to costs of doing business. The manufacturers’ 
adhesion to this program, secured at the National Con- 
vention in Chicago, was the last necessary link in the chain 
of the success of the undertaking. The Catalog Commission 
will study the whole problem and recommend to the 
manufacturers resale prices of their products for the re 
tailers’ charge to the trade. There is no compulsion to 
conform to these prices, but we have no doubt there will 
be substantial adherence to the schedules finally deter 
mined upon. Our present work is purely educational, 
although St. Louis made us hospitably welcome in the 
rare intervals of time taken from our absorbing tasks.” 


Trade Acceptance Idea Discussed. 


A number of manufacturing stationers of influence in 
the trade met December 18 at the Aldine club, New York, 
and discussed the possible adoption of the trade accept- 
ance idea by the stationery industry in general. <A. G. 
Lutz, secretary and treasurer of the Elsinore Paper Com- 
pany, acted as chairman. Messrs. Goldman and Gray ot 
the Pacific Bank and the Irving National Bank, respec ctive- 
ly, gave addresses on the plan and a letter from Nationa! 
President Brooks was read regretting inability to be pres- 
ent. The following committee was appointed to investi- 
gate thoroughly the trade acceptance idea 

A. J. Caveny, George B. Hurd & Company: E. W. Pal- 
mer, J. F. Tapley Company; M. D. Patron. International 
Stationery Company; Robert B. Sainberg, L. Sainberg & 
Son. 


The following definition of the trade acceptance was 
read 

‘An acknowledgment of a debt by the buyer in favor of 
the seller, for merchandise that the seller had placed in 
the hands of the buyer The buyer agrees, in writing 
across the face of this acceptance, to pay the amount 
this certain indebtedness at a certain time at his own 
bank.” 

Baltimoreans for Price Maintenance. 

\s already forecasted, the stationers of Baltimore hav: 
come out squarely for the principle of price maintenance 
as urged by manufacturers of loose leaf. The old discount 
scale of 5 to 10 to 20 per cent is being actively discouraged 


ley “ratty 


and all buying stationers are being put on a demox ic 
Plans for Resse Leaf Week. 
The National Association appointed the week of . 
ary 2 to 9 for a nation-wide drive on loose leaf devices, 
and the drive is on as Office Appliances goes to press 
Frank R. Welsh, chairman of the Loose Leaf Commi 
tee of the National Association, worked energetically for 
the success of the movement. He recently sent 


basis. 


lowing letter to the trade 

‘Are you arranging plans to display loose leat 
this week? To make this week a success it is necessary 
that every dealer take an interest and make window dis- 
plays, advertise, and talk loose teaf. If each dealer will 
take a personal interest in this display the week will be a 
grand success. 

“Each local association should see that members make 
window displays during this week.” 

Manufacturers gave energetic cooperation by preparing 
their lines so that the newest and best staples would be 
in readiness for display by dealers during the week 

Retailers in turn cooperated by anticipating require 


ments, enabling manufacturers to start on early orde 


There was a vigorous response to the idea all along the 
line, as success at this time seems assured 
Manufacturers are now awake to the results which can 


‘ ‘ m 
be accomplished by intelligent work and cooperative ef- 


fort with the retail trade, and the cordial response the 
latter to modern merchandising ideas 
Allied Trades Push War Savings. 
The Paper and Allied Industry, in connectior 
others, has appointed a strong committee from among 


the manufacturers and jobbers to push the sale of war 
savings stamps. The subject was the topic scheduled for 
discussion at the jobbers’ monthly luncheon held the first 
week of this month. A speaker from the Central Com- 


mittee addressed the meeting 
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RESOLVE That During 
the year O18 


You Will Carry a More Varied 
Assortment of the Popular 











upplhlies 


And thereby be in a position to more promptly sup- 
ply your customer’s wants and also secure the liberal 
profit which will come with each sale. Thirteen 
years in this business has convinced us that the logi- 
cal outlet for our product is thru the established 
dealer, large or small. Our efforts always have and 
always will be to increase the dealer’s business and 
thereby increase our own. Remember, no goods are 
sold direct to the consumer if we have dealer repre- 
sentation in the town or city from which an order 
or inquiry comes. So consistent has been this policy 
that it has met with the full approval of those dealers 
who handle our goods. If you are not a S7Z& 
dealer we would be glad to submit our proposition. 


The Sle Manufacturing Co. 


162 Union Street 
Monroe -3- Michigan 


New York Office Address Mail to Factory 


368 Broadway 


Chicago Display 
511-515 S. Wabash Ave. 






































“4220” Line 


Vertical 
Filing Cabinets 


Are made with Veneered Quartered 
Oak or Birch fronts and tops, and 
Plain Oak or Birch panelled sides 
and backs. Finished in Golden or 
Natural Oak or Imitation Mahogany. 
Equipped with easily-adjusted fol- 
low blocks to keep contents in ver- 
tical position; drawers operate on 
roller bearings and extension slides 
which keep them in horizontal posi- 
tion when withdrawn from cabinet. 
A medium priced file with many 
of the high grade file features. This 
line and the ‘‘421’’ shown opposite, 
have assorted filing drawers which 
can be arranged in a cabinet to care 
for the filing of most any of the 
standard size business papers and 
record cards. 


The Sf Manufacturing Co. 
162 Union Street 
Monroe -t- Michigan 
Let us quote on your Regular and Special 


Index Cards, Guide Cards and 
Vertical File Folders. 
































“421” Line 


Vertical 
Filing Cabinets 


Are made of solid Plain Oak and 
Birch, finished Golden or Natural 
Oak or Imitation Mahogany. 
Equipped with easily-adjusted fol- 
low blocks to keep contents in verti- 
eal position. All drawers operate 
on hard fibre rollers; cannot be 
pulled out accidentally, but may be 
quickly removed when desired. 
Every joint in the frame of a "421" 
Line File is interlocked, glued and 
held with two screws, making the 
cabinet practically non-rackable. 
Eleven years on the market has 
given this line an enviable reputa- 
tion. If youare not fully acquainted 
with this sturdy cabinet request us 
to give you complete information. 


The ff es- Manufacturing Co. 


162 Union Street 
Monroe -t- Michigan 
Let us quote on your Regular and Special! 


Index Cards, Guide Cards and 
Vertical File Folders 
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Sectional Card Index Cabinets 


Ideal for Cantonment Equipment 


Are especially adapted for use in offices where there is a possibility of the 
card record system growing or expanding. They are designed for this con- 
tingency by being made in Top and Bottom Sections. A Top Section should 
be purchased first and can be used until such time that there is need for 
more than 2800 cards. Then add as many bottom sections from time to 
time as the filing system may require. Bottom sections cost less than Tops. 
Each drawer has a capacity of approximately 1400 medium weight index 
cards aside from the necessary guides, and is equipped with steel, easily 
adjusted, self-locking follow block to keep contents in vertical position. 


















Illustration above Top section 
whichshould 


shows 8x 5 Top Card 


Section, two 3x5 always be 
Bottom Card Sections purchased 
and sixteen inch leg first as a 
base. start for the 


filing system 





Illustrating Illustration belo 
Bottom Sec shows one Top 3 x 
tion \s Card Section, tnree 
many as de Bottom 3x5 ¢ 
sired can be Sections and sixteer 
stacked inch leg base 


inder a Top 


Also has pull and label holder on outside. These serviceable sections are 
made in sizes to accommodate 3x5, 4x6, 5x8 and 8x5 record cards. May be 
stacked as shown in illustrations with or without leg bases as desired. 
Furnished in Plain or Quartered Oak in Golden or Natural finish, also in 
Birch Mahogany. A section or two for display will more quickly convey to 
your customers the adaptability of a card record file of this design. If you 
do not have a W&& Dealer Catalog, your request for copy will bring a 
fully illustrated book of Filing Devices, Office Accessories, Office Supplies 
and handsome line of Sectional Bookeases with our dealer’s proposition. 


The f/&S Manufacturing Co. 


162 Union Street 


Monroe -t- Michigan 
New York Office—368 Broadway Chicago Display—511-515 S. Wabash Ave. 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


UNA 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 

You will be especially interested, perhaps, in 
the Open-End Tension Envelope you ve seen 


everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 
Our book, “Envelope Specialties,’ is in itself an ed- 


ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. 
33 to 87 34th Street 
Bush Terminal Brooklyn, New York 


Telephone SUNSET 6900 
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Complete and Practical in every Detail 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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_Northw estern Stationers’ 


Reports of Annual Meetings, Dinners, etc., 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of nr de 1g) and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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The Right Paper 
in the Right Place 


Make all your bookkeeping 
“match up” in efficiency with the new 
Bookkeeping Machine. It is certain 
ly bad business to time and 
money on part of your equipment and 
then waste it with the other part. 


supplies 


Save 


Paper is one of the most highly special 
ized items of present day office equip- 
ment, and it pays to use the paper 
that is exactly suited to the purpose 
for which you buy it. 


Typocount Linen Ledger Paper is pro- 
duced for the specific purpose of Ma- 
chine Bookkeeping. Ordinary ledger 
papers, you know, have neither the 
strength nor firmness 
work of this kind. 


necessary mn 


Qualities essential in the paper used for 
this peculiarly exacting class of work 
are found in Typocount. It is made 
with a remarkably tough fiber, a stiff, 
durable texture and a finish particu 
larly adapted for typewriting. Con- 
stant handling in and out of the ma 
chine leaves it crisp, fresh and neat 
as ever, with sufficient stamina to 
remain upright in a vertical file if 
desired. 


Buff in color, Typocount does not easily 


she Ww Sé vil. 


Moderate In Price 


Send for free iry-sheet w machine te ind the 


newest booklet on Paper Making in the Berkshire 


Byron Weston Company 
“‘The Paper Valley of the Berkshires’’ 
DALTON, MASSACHUSETTS 
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APPLIANCES Januar 8 
Boston Stationers Banquet January 23. 

The Boston Stationers’ Association will hold its i! 

dinner the evening of January 23 at the Copley Plaza 


President Brooks of the national body will be 


Hotel 


among the interview ing 


out-of-town guests In an 


moderation in the restrictions on life due to 


President Ralph S. Bauer of the Boston Asso 
tered a phrase which states the real issue in s1 
pass 
“To silence sociability, laughter and happi ) 
make our nation unfit for war.” 
Because of the Christmas rush the first meeting 
uary of the Boston Stationers’ Association has been the 
only one in nearly a month 
3oston stationers have been doing a genero 
help the Red Cross campaign in that city At tl | 
& Martin store alone thirty members were signe: 
Frank Wright Bailey 


Stationers’ War Dinner January 28. 
Association of New York will | ts 


January 28 at the Bilt: 


The Stationers’ 


annual dinner the evening 


tickets being $5 each. Both in menu and entertainn 
will be a “war dinner.” The Entertainment Cor 
includes Messrs. Gash, Seymour, Ward and Rog 


Northwestern Stationers Hold Dinner. 


he first annual dinn the newly org 
vestern Stationers’ Ass ‘ Minneapolis ! ot 
Paul will be held the ening of Jar ry 2 
son hotel, Minneapolis E. D. L. Sperry of Bre 
( & Sperry is 1 rat t 


Hunt Men Eat Hooverized Banquet 
plans for the New Year 


annual convention of the C. Howard Hunt Pen ( 


Ent Silastic 


ive ling sale STI 


staff of tr 


Philadelphia I \. Hawkes, secretary and ¢ 
ger of the company ted as toastmaster at ] 
Fishe ssistant secret S ster « ( ¢ 
itriot ent cor ¢ é é i 5 
i les or th t r 


Furniture Men for Trade Acceptance. 


The Chicago Furnitur viens Credit ( 
late last month and ted that as 
Id advocate the acle Acct es 
tive tne 1 in i Sa ] ite 1 
' 
Che adv tages « i eptances ive 
Illy se th in thes s 


| D ver dinne eeting ¢ é 
Club of Printing House ¢ ftsmen was hel 
Dec ber 13 at the H Bi a () 
structor at the S < 1 A 
ur Museun d ’ 
tine hist 


Cincinnati Furniture Men Elect Directors. 


The Cincinnati Furniture Exchange 


forty-second anniversary meeting at the 
Business Men's Club in Cincinnat! } 
tor hitteen directors. the | 


nounced until later, dinner was served at whi 


dent Henry A. Sprengard was toastmaster Aft 
meal—an enjoyable affair—the toastmaster introduced 
he Hor John Galvir or-elect of Cin 
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A Threefold Conservation 


In these days when the most stringent economy 
is necessary, the “Silent Smith” is doing its part in 
the general program of saving. There is con- 
servation of— 


The INVESTMENT, because of low cost of 
maintenance and long 
duration of service. 


The EMPLOYER, because he can enjoy a 
quiet office with no 
typewriter clatter. 


The OPERATOR, because she can do her 


work easier and better. 


Send for free booklet telling more about this 
wonderfully efficient, ball bearing, long wearing 
typewriter. 

L. C. SMITH & BROS. TYPEWRITER COMPANY 


Factory and Home Office: Syracuse, N. Y. 
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Doggone Inefficient 


Y 


Suppose you hadasales mana- | 


ger who sent your salesmen out from town to town 


end from business house to business house in ox carts ? How | 
many thousand dollars a year would such a sales manager be worth 8 -"“ 
to you? Suppose you had an office manager who refused to have a i) i. a 
telephone installed—who refused to use stenographers and type- \ a | 
writers but hired a big force of clerks to write all your letters in ! A) 2 i oo 
longhand—if you had an office manager like that, how long would you | 7, ‘ 
wait before you called in a doctor and had his head examined ¢ F 
\ = 

‘6 . P ae 99 \ / 

Doggone inefficient \, | 
would be a mild term to apply to \ 
such management, And ‘‘doggone ineffi- . 
cient’’ is the mildest term you can apply to any ( 7 ae \ 
business management that keeps on paying high pri ting \ pee 
costs and doing things in a slow old-fogy way whena Sener a 
Multigraph will not only cut costs but also give you ~ pean TI LLL 
action, insure privacy, and get new customers. ie TE TT 


Mr. R. A. Loughney, who is the 
Sales Manager for the Southern Mac- 


aroni Manufacturing Co. at New Orleans, has 

this to say: 
“This would be a lonesome old office without 
the Multigraph. Yes, more than lonesome, it 
would be doggone inefficient. We would spend 
days taking care of things the Multigraph can 
do in a few miautes. It is the most efficient 
assistant sales manager I have ever seen. It 
helps pave the way for the boys on the road. 
We print all our forms, all our enclosures and 
very often a hurry-up job that saves the day 
for us.” 


The business world is finding new 
ways and better ways of doing things 
every day. Your neighbors are finding them. 
Your competitors are finding them. Those who don't 
find them gradually but surely fall behind. Send in the 
coupon and we'll tell you what the Multigraph is doing 
in lines similar to yours. 


You Can't Buy a Multigraph Unless You Need It 

















THE MULTIGRAPH fhe Maa 
1830 E. 40th St., Cleveland, Ohio $765 --- Multigraph 
inior handdriven, 


Tell me what the Multigraph is doing in linessimilar to mine. 19andup. Easy 
payments. 


Our line is 

Name 

Official Position _ 
Firm __ = 

Street Address 


Town State— 
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‘ ice que | patriotic speech in which he re 
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ingly service flag of the mxcnange, 
j draped upon the wall above his head, closing with an 
: ti S Spa Banner and a commendation « 
H the men for their patriotism. Ju William I 
7 ‘ nl , ‘ ’ } 
: \lex we vith an interesting address in which 
: l the iture industry as one the great 
r : 
’ try unting many interesting incidents 
: men in the industry Hon, Frank Gusweile: 
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; judge the Superior Court of Cincinnati, s nt 
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ENUS 
PENCILS 


HIS famous 


pencil is not 





| a 
6B 


_ lame 


yc SB 


I \ Sprenga fm *S 
\\ | Mgt! ¥ S H | new or of war (met: 
“— Prmmnag tgs .. | time growth. @iie 
Hi ema rl Feuss, Ha 
) fo oa It has been es- 
ap aa “ | tablished for 
Furniture Exchange eins 
fe Ni bp aint ef cides over a decade. 
r s, F. H. Ballmaz \. G. Ste 
ee ap hrrre elparr Proms i: Py Saker yon It is the accepted 
cs band Chi nadie is aan Pan standard for all 
Service Pax dieciad dtover ae ta: 1 ee 
S H | er says they are 


e wl re now in the service of their « 


ell, George 


t Mayer ill of the 


( Walde H. Jacob. Cincinnati arnish Cor 
|. Phester, president of the {. B. ] 
( Dal Otte Dornette. The Jol Dor t 
pany Fred C. Lange, of the Stomps. Burl 
hardt Company, of Dayton, O., has a si 
‘ extremely proud Cl. Strateme 
St Lt Company, is a major i 
ti Ortl oon join. 


Class in War Tax Returns. 


Salle Extension University, 116 S« Mic 
icago, will conduct a class twice | 
mes tor war t 
re of every indivi 
th Mi: The 
J 4.1918, and information w 
Changes in Auer & Twitchell 
stan aff ‘ the New Eneglar ‘ 
as been mov: t H 
Old § Iding Ar 
lef i pa 
l Standl 
\ turing | 


Sherwood and Patterson Presses Co-operate. 


maintaining 


Colonel P. Lincoln Mitchell. Lieutenant Toh 
| Mulvane l_eor Todd 
Robert Mit ell Furniture 


It ist known to 
everyone and is in 
big demand. 


STOCK VENUS— 
smooth, uniform, dura- 
ble for the user, and a 
steady profit maker 
for the dealer. 


17 black degrees, 
from 6B softest to 
9H hardest, and 


hard and medium 
copying. 


Send for catalog 
and prices today. 


American Lead Pencil Co. 


220 Fifth Avenue 
New York 
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any 


ee 


very stationer, every printer, 
should have a sample book showing 
the wide range in sizes, textures and 


finishes (in white and tints) of 


Berkshire 
Papers 


This is the time of year when many 
business houses order their supply 
of commercial stationery. In Berk- 
shire Papers will be found 


“A Paper for Every Business Use’ 


. The Sample Book enables you to 
help your customers to make, 
promptly and satisfactorily, an ex- 


actly right selection 


If you haven't one of these books 


write for your copy today. 


Eaton, Crane & Pike Co. 


PITTSFIELD MASSACHUSETTS 


NEW YORK 2 Fift) \ r 
CHICAGE : M gan A n 
PHILADI PRIA Ba Ss t 
RO) N I x Str 
x N ,woe'l Miss Str t 
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Credit Men Urge Careful Inventories. 
The National Association of Credit Men is out wit a 


recommendation that merchandise inventories, customary 


at the beginning of the year. shall be at cost, no matter 


how far above cost the replacement value of 
chandise has gone. The letter has been sent out by J. H. 
Tregoe, secretary-treasurer of the National Asso 


to the 22,400 members of the organization 


Higher Prices Soon for Book Binding. 


> 


The Employing Book Binders’ Association 
York, Printing Crafts buildit Fighth avenue ar 
fourth street, have notified the trade that demands for in- 
creased wages by employes of from 20 to 35 per cent, to 
gether with increases in the prices of book cloths as well 
as other raw materials, will necessitate a rise in prices | 
tore long Publishers and manutacturers ot books are 


urged to protect themselves before making furthe 


tracts 


“Ink Is Ink’”—While It Lasts. 


The Declaration of Inde ndence is now ept il 
darkness—because it was written and signed wit 
which has not proved so enduring through more than a 
hundred years as are the principles it has recorded. | 
tain vital records of the city of New York are no so 
faded as to be hardly legible—for the same reason. These 


and similar interesting facts, are given by the note 
thority on inks, David N. Carvalho, in his book 
Centuries of Ink,” in which the interesting statement is 
made that a well-made itron-gall (blue-black) writing fluid 
actually develops its final color by the same exposure to 
light that bleaches other grades of ink Another i1 
ing statement is to the effect that it is far easier to be s 
of an “acid proof” ink than of an “alkali proot” 

Some of these inadequate fluids, Mr. Carvalho ass 


are really “laundry bluings” in masquerad¢ 


Plan One Delivery a Day. 


‘I | e ( omnrne rcial Econ Board of the Ce 


tional Defense announces as a part of its new 


eventual acceptance of one delivery a day as 
for retail stores throughcut the country ( 
livery systems in the smaller centers are Is 
Che board’s former recommendations to s 
ene oO ( ( oO! have alre vy beer ado] ted 
part in cities with a total population 
OU \s a result some 15,000 men called 
e not o be repla 1 the « ( s 
Savi il veri l er Ss WwW I] is | 


e ( |e ela d Le i é ( as ( mpa 
es erials é s g 
+ ri 1 
i es ) lios s 
1 
1 r owing t el ava S 
; ] ] 
c raw i s here é 
' 
ce ect prices OOS is 


An Error Corrected. 
New Machines and Devices Depart 


onth we described a new No. 16 table of the 1 
Co} pany ol! Mishawaka I , aS having a 
drawer. This was errone s, for the entire t S 
r steel 

The err made t neé ss yr our Misha ka ’ 
to write a considerable number of letters to 1 5 


plaining the mistake 
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-/ New Year Resolutions “= 
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Ours---and Yours f 
} 
Someone has said that New Year resolutions were made to 
be broken. Many are. 
But in this, as in numberless other things, THE SAFE- Y 
CABINET COMPANY refuses to be bound by precedent. We AL 
have made resolutions---we will keep them. 
We have resolved that THE SAFE-CABINET shall 
A ° ° ° 
V attain even greater heights in the new epoch of 
record protection it has brought to the world. 
We have resolved that SERVICE shall continue to 
be paramount in our association with the world; 
service to our dealers; service to their customers. 
- iA 
-_ 4 If you are now a SAFE-CABINET representative you will 
Z find that our 1918 plans include many new helps that will make 
( oO e_F : it easier for you to realize your New Year resolution---a more 
, a ? prosperous business in the year to come. 
Oy eS ; 
CS & f [hat your every plan and desire for 1918 may mature to a 
2] fruitful harvest is our sincere wish; our goal. 
THE SAFE-CABINET ee 
COMPANY ——— 
< 
Originators and Sole Manufacturers 
of THE SAFE-CABINET | News Notes } 
MARIETTA, OHIO . 
Holmes, of Greenville Mississippi, Yi, 
sold seven of our largest size SAFE- WU? l gp} 
“ CABINETS for use in the court house <= G, 
of Washington County, Mississippi. in “ff 4 
ig es a me secees 4 /) 
ee _ >= The Wm. C. Kreul Co., of Milwau- gi) A 
ad hice, kee, Wisconsin, sold twenty-five SAFE- 74 ’ yes 
- OG CABINETS for use in the First Nationa! J : 
‘ “Le 4 Bank Building of Milwaukee. re 
i f ye Z Ss 8 £8 2 8. 3 oY /, = 
Lng A ie ace oh 4 sySriy vafpeoal Large installations, such as these, are ” | oe 
Se . phe ” 1 f. V4 ae a | id ese, Al ai} | I 
PN Re gee i \\@@AVGA being reported every few days. They A 
we hore 2 off’ are but added evidence of SAFE- / a lh 
J _A th ka) CABINET superiority ' 
. f 4 7 £L P 
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| = / Monarch = . 

= EE : 

: T : 

: Make the Work Easy for : 

: Your ‘Typist E 

= And more work and better work are = 

- bound to be your reward. = 

= This is the one best reason why the = 

E typewriter user should buy the = 

= Fatigue is the great ingly light touch and = 

B enemy of efficiency—and easy action of the = 

z the proof of Monarch Monarch Typewriter add = 

= efficiency is the fact that to the working capacity = 

. it banishes Three o'clock — of every one of its oper- = 

3 Fatigue. The surpass- ators. = 

THE MONARCH TYPEWRITER COMPANY, Liwrev = 

165 QUEEN VICTORIA STREET . LONDON, EF. €., ENGLAND = 

a ————————— 


| 
ee a ae 





Prominent in the Envelope Field 


Sketch of Leading Envelope Manufacturer 
of the Northwest. 


PTT HE subject of this sketch, whose portrait adorns the 
frontispiece of this issue of Office Appliances, 1s 


\f 


Frat Englemann Mix, president of the Security Envelops 
Compat! § Minneapolis, Minn 

Mr. Mix has had a varied business caree \s a boy 

1 grocery store, then in a wholesale hardware 

establishment. He was born in Milwaukee, July 15, 1860, 

spent his bovhood and received a common school 

educatior When he was twelve years of age he went 

Vo! At the age of seventeen he took up a pre 

emption claim in Kansas After two vears he returned 

M ukee and went on the road for a bag manufa 


His success as a traveling salesmat was such as 
to bru him to the ttention of The National Cash Regis 


Company, which sent him to Minneapolis as its rey 


resentative in I1&&& He remained with this company 
eight years as general agent for Minnesota North ar 
S Dakot: e nineties he went into the envelope 
business as salesmen for the Northwestern Envelope Co 


\iter three years with this company he decided to 
o into business for himself, which he did on one hui 
llars borrowed money in 1898 This venture was 
e inception of the Security Envelope Company, whi 
has succeeded quite beyond the expectations even of its 
founder, having absorbed the Northwester1 Envelope 
Company and attained a solid and prosperous situatio 
Mr. Mix is a member of several fraternal orders and is 
a Rotarian. He is a member of the Episcopal Church, of 
e Minneapolis Athletic Club, West Side Commercial 
Club, Interlachen Golf Club, etc. He likes go 


1 


patron of automobiling. In his idle moments he plays soli 


taire Mir. Mix is an active church worker and is a1 
é governing board of the Wells Memorial Set 
tlement House. His winters are spent in Southern Cali 


St. Louis Man Becomes Vice President of Aurora 
Concern. 
Theodore G. Roehm of the house of Cheodore (5 


Roehm & Co., St. Louis, which recently sold out to the W 


W. I s Supply Company, has been elected vice presi 
det e Mill Brvant-Pierce Company. of- Aurora, 
Ill.. manufacturers of typewriter ribbons and carbon pa 
pers Mr. Roehm during his many years in St. Louis has 
done exceptional work in developing that field and his 
the vice presidency of the Aurora organizatior 
ture of a reward for good work 
Tables at Furniture Exhibition. 
Mutschler Brothers Company of Nappanee, Ind 
show this month at the Western Furniture Exposition 
Chicago, some interesting lines of “Nappane: 
bl 5. also dining roo! nd } 
Congratulations! 
a Mrs. Donald B. Logan are the hay 
a bab iughter born a few S] 
amed Constance Briggs Logat Lieutet 
i son of the Hon. James Logan, head I 
States Envelope Company of Springfield, Mass 
and former 1 ayor f Worcester. Lieutenant Logan is at 
resent with the Holyoke Company of the 104th | S 
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Now is the time to sell 


Old 
Hampshire 
Bond 


The time to put your best foot for- 
ward is when your competitors are 
showing signs of weakness. 

A strong, impressive letterhead is 
more valuable today than ever, be- 
cause business men are on the alert 
to detect the slightest indication of 
unfavorable conditions—and for this 
very reason every suggestion of 
strength and progress is doubly 
effective. 

The printer should bring this to his 
customer’s attention not only in con- 
nection with Old Hampshire Bond 
Stationery, but with all printed 


matter 


HAMPSHIRE PAPER 
COMPANY 


We Are the Only Paper Makers in the 
W orld Making Bond Paper Exclusively 


SOUTH HADLEY FALLS, - MASS. 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—8&4 charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 

Agents: 

Be a Charter Member of the Wood- 
stock Organization. GET IN NOW. 

The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 
CHICAGO, U.S. A. 


Cable: Woodtype, Chicago 
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Patriotism Features at Print-Chiefs’ Meeting. 
Half a dozen pretty girls in Red Cross nurse uniforms 
were guests of honor at the last a meetit 
1917 of the New York Master Printers’ Associatio1 de 
cember 13 at the Post-Keller, in that city Two hut é 
ate dinner and heard an eloquent address by A. P. West 
mayr who said, in speaking of the “Hymn of Hate” 
“We can do some hating ourselves We can hate “K 
tur,” frightfulness, the power that nearly destroyed Be 
gium And from that hate will spring tle genius S 
tice to hoid the world safe for democracy.” 
He added, with the same epigrammatic vigor, that | 
Sam had finished every job he ever started 
“In 1776 he finished crazy King George In 1812 
finished some foolish English diplomats. In 1848 | 
ished the Mexicans. In 1898 he finished the haughtiness 
of the old Spain. And, in 1918, he is going to finish tl 
Kaiser, Hindenburg and Prussia.’ 
The following were nominated for the election slat 
for January 10 President, Roy S. Knaggs: vice 
dent, William Driscoll; treasurer, Paul Overhage: s¢ 
tary, M. L. Clifford; executive committee, William Kies 
ling, M. J. Prendergast, George Ritterband and C, Irvit 
Hall; board of trustees, Robert J. Stine, Charles | 
W. A. Stizler. 
Keating Employes Hold Second waaay 
\ balancing number of ladies who were guests is s 
be one reason among many for the unusually success 
second annual dinner of el ploves of the Keating Cor 
pany of Philadelphia held recently in the Alcott 
the Sheridan building, where the Keating plant is lo 
Flags soon to adorn the company’s plant de 
room and the spirit as well as appearance of the ent 
casion was distinctly patriotic 
Coane Joins Hunt Pen eneey. 
Office Appliances is_ hay to welcome \WV1l 
Coane again into the office « juipment fiel« \1 
ment has just been received from th ( H H 
Pen Company of Camden, N. J., that Mr. Coan: 
several years has been connected with the Ajax M 
Company of Philadelphia, has been elected 
of the pen company. His el n took place 
pany’'s las t director's meetings vhere he was not 
I \. Hawkes to succeed the late Georg 
was unanimously elected 
Mr. Coan however, has not retired 
tion with the Ajax Metal Company retaining 
tions of second vice-president and sales ma 
organization. He expects that his duties 
Company will continue to require the greater 
tim He has been a director1 the C. Howar 
Company tor some years 1 is conversant 
tory and the details o siness His 
vice-pres ent will be advis I \. Ha 
only active officer in charge f the 
the president, George | Bartol Jr., is at 
lieutenant in the Aviation Corps 
Mr. Coane was for some years manage! 
delphia oftice of the Joseph Dixon Crucible ( 
Everyone who attended the Philadelphia co: I] 
remember Mr. and Mrs. Coane, whose tact and hos} 
good will made everyone happy with whom the; me in 
contact. It is pleasant to know that they are agai: 
us, and we sincerely hope that they will attend futur: 
conventions of the National Association of Stationers i 
Manufacturers 
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Receipt Printing 


Cash Regs ter 
— 








Up-to-date System for 


Electrically Operated National 
Cash Register 


Greatest labor-saving machine for 
retail merchants. 
It does 15 things in three seconds. 


It does quickly what clerks can’t 
do. 


Tells which 
goods. 


clerk sells the most 


Advertises your goods direct to your 
customers. 


Prosperity is increasing. 





Freight congestion is growing greater. 





Retail Stores 


The New N. C. R. 
Credit File 


Cuts out all bookkeeping of cus- 
tomers accounts. 


No customers’ ledger, blotter or day- 
book. 


Every customer’s account balanced to 
the minute. 


Complete record with one writing. 
Saves time and work for clerks. 
Customers like it; it saves their time. 


Hence don’t delay. 


Order now and get the profits which our system will make for you. 


[t more than pays for itself out of the money it saves. 


Sold on small monthly payments, 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 


=~ 7? 
\ea8 cce 





as. 950088 fee BO ose | “gensnsnnes Be Cerrere ee = 
> nso an genet Ge3 wa one uv emis commen Es eerrrrt =e ce en 
Pe t& €€ _ SE ENS 8 CFS OS BOG cmt SME NMED peerecECErs 80 gece cere ee fr ses 


met CSL e PbO et enorme ; 


a--=----- 7 — rd 
vf cement mee 











ue Ce 
jan 000 00 O60 Gas one | OA Gi UM sonmmsssses 
mt | sane ome cme 


Adapted to retail stores of all kinds, from the smallest to the largest 





1. Dept.169-A, National Cash Register Co.,Dayton,Ohio  \.... 


Please send me full particulars of your 
latest model cash register and the new 
C. R. credit file. 


Get the benefit of these prosperous times 





Business 
Address a 








Cut out this coupon and mail it today 
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Little Stories of Success ‘ 
No. 6 ; 


Six years ago Gilbert applied to us for a job A 
asasalesman. At that time he was pretty A 
well polished—like the proverbial “rolling 
stone’’—and he hadn’t gathered much 


moss. 


Gilbert was well posted on accounting, presented a 
good personal appearance and expressed a strong de- 
sire for a chance—and got it. 


For a while things ran along about so-so, as they 
sometimes do to test a man’s worth when he is just 
starting something. Gilbert blew up and thought he 
would try something else. The something else, was 
worse, and Gilbert came back, and we gave him an- 


FS 

ft 

other opportunity. : 
Q 

This time he really dug in—and stuck. R 

AN 

For the first seven months of 1917 his commissions have R 
been $2,593.59, while his bonus and prize earnings were $105.46 ia 
—a total of $2,699.05 for a monthly average of $385.53. : 
; 

: 

py 


Gilbert has not only made more money than he ever got 
before, but, of much more importance, he has learned that 
anyone can look around for an easy job, but it takes a man to 


hold down a real job. 


We have room for more Gilberts. 


Ellhiott-Fisher Company 


132 Elliott Parkway, Harrisburg, Pa. 


Branches in All Principal Cities 

















Music as an Office Energizer. 
For teen minutes every afte rnoon ] 
‘ t U nite \ver 


Cc) ts work nd listens to musi! 


\ 


1018 Sout! \ 


nd the entire 


eae ¢ is eter \+ + end of the quart 
S S und t bea 
¢ é ss at that m 
ecess’ a 
S ~ he could | 
¢ highly pr 
e ( ial rat w 
é \ number « 
‘ s i¢ g¢ to emp 
s is the rst ins 
n Si¢ h s | eT 
é incre. Si pS 
Book Is Aid to Efficiency. 
Motion St ” a collection « 
ient Method o ndustrial Prepared: 
B. Gilbreth, consultit management enginee! 
M. Gilbreth. PI ) is a useful and practical stud 
se s industry whicl 
o nsitving etmhoaency not alone t 
l esse is t s—but to win the world 
S nd happier peace. “Blessed is 
es es SS grTrOoOW where onl 
re is the rst sentence of the introd 
i} < ble s that general dit 
es the V« rd. adds a fe v 
e book’s importance and value vet 
“War todav is destroving wealth at a 
National debts are mounting 1] 
burdens of taxation such as 1 


faced ' Mr. Gilbreth meets this ems¢ 
readily applied met! of increasing the rest 


aste of hu n exertion to the 


] | his activity is 
soldiers.” 
es more extended revi 
‘ } n in thes w lines. but the 


leas it gives will supply this 


Paper Manufacturers Lease Property. 
Paner Ma facturers’ Company 526-% 
} ] lelp] " } & ke na long ter! 


Noble streets, 


Febr T ] S ~ modern 
é Philadelphia 
eentl and ( 

\ system, ¢ 


R. B. Williamson Starts Business. 


< r seventeen vears 
| Paper Con 
] ] s T. Mix 
siness t 
H s take 
s ( ¢ Paper Co 





te 
You make corrections jor changes 
as easy as that on 
Built for better letters 
i 


Edison. 


DICTATING MACHINE 


and the | HE Automa Correction and In- 
ae truction Dx built on the ma- 


chine, is one of the indispensables, 
an lusive features of The 
bil Edison, built by Edison for better letters. 





( 
of Your letters are a reflection of you your- 
Not | elf. If you still depend upon the steno- 
g apher’s pencil you know you don’t get 
urself into th ou don’t get that 
igor and vitalit n the typewritten 
is er lon’t talk. 
But tl can be all of that—hetter let- 
ters than you ever dictated before in 
our lif Man-to-man letters that lay 
ou | uy m ti fellow’s desk. 
: | You lictat [he Edison—the 
100°, Correspondet System that’s 


that kind letters for thou- 
men. And sav- 


bargain. 


Take ten minutes to dictate a letter to 
heerfully send the 
machine up to your office and just as 
cheerfully take ifter you have 


Send for our series of Better Letters Bulletins 


THOMAS A. EDISON, Inc.. 


ORANGE, NEW JERSEY 
SERVICE EVERYWHERE 


Nearest Edison Office 











-Flectrity your Correspondence a 





' 
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ii ; in the case of railroad salaries under Gover al 
ie agement—will be for the purpose of increasing 1 iges 
} 4 | h e M a r k e t S of the rank and file of workers, a moveme: wil 
; j mevnevnvenensvennesecensnsinenensunser puneneveneonees release a corresponding amount of pure hasing a 
: to that extent aid business more than proy 
4 . . . . 
A A Review of Market Conditions the debit 
i in the Office Equipment Field Every number « trade magazine « : on 
f . 
barometer of progress in the unprecedent: 
new concerns and sions This has bee 
of the typewriter fie Che rebuilt business is 
to teel the same st Ss Among stationers i il 
: introduction of i ganizational me es 
1 ] the more ed airection of! 
tions—i1s bringing which is telling g 
or more prospe us aitions in view 
tic vears ag Ss parti ular el I 
‘ . ol al . ; | 
root ot the cont ance the incentive 
, , 
Recmmmessecsssssssrseesessscsss | vhi ention was st onth New 
devices are being é in rapidly ‘ 
‘HE New Year opens with a large question marl siol lhe patent is busier thar , 
he } ] > . t 1 vt 
Nal s 1 ie ele! Of many, at its most acutt . 
The war 1s, in t ) (\ = vose Leaf Week n innovation . 
’ - } . nation¢e resot ¢ are more col , P 1 ' 
turning-point Phe ational sources e mo ie deciietie eg ae eae 
pletely mobilized than at any time in the last eigl 3 
J ipprop late one l 5 ¢ essenti l ( 
months. We know the fundamentals upon which we must ial ; 
S l « he pr P 
. - O1 . . Cc } s to : 
base our plans for 1918 merchandising, which 1 ay RE ae oflen are : 
that we know the limits of that merchandising The pos ; ‘ 
ul who nay S iret in ssn r 
sibilities. as never before, are matters of individual 1 ‘ ted 
avs ave already aded 1 ¢ s 
tiative And a market review can only point to the ese 
esses The S| eT { | 
scope and solid basis ‘ ‘ 
Of the general volume of business there 1s no ques 
I s cw ¢ t ¢ < \ 
So long as the Government and our allies continue , : 
: arbon problet e dvestufft 1 S 
spend at the rate of twenty billions a year in this count Api 
; Va s nwuid i i@asant thoug 
there will be no slackening in the general tone or relaxi é 
‘ - ) mis tire < if ray im f 
in the spirit which is as necessary in the bank and office : : 
‘ sources S S the S 
and factory as at the tront The office apphance dus a 
° is ali ¢s 5 ( 
trv 1s oOo! ot those i hes otf commerce vhi nN | : 
; ( ‘ sales 
to feel this the more kee y because of its ract ‘ 
a bles ‘ H * 
ture Othce equipmel! s ore than indispensable t ‘ 
its demand is steadily gaint on its supply Lhe as : 
i siness 
im ore race alor e, S ore and more ¢ the - 
ness tor erly sent act SS sS@€as Tro South \1 eT i al 
other distant lands comes our way. is a thing whi ‘ ; 
quires the ulti ate Stim lus to production [he eni ‘ . , . 
1 1 tv o : ss \M s 
ment of machine attalions’ may well become a 
First among ener? i ors to he reckoned wit ~" ™ , I 
January is the rospective flotation r initial stey ' , . = . 
that end—of a Third Liberty Loan The vigor parted ~— siete 
‘ . , | ' t ( er the art 
to business vy the Second was so tar in a nce 
. t t ha es ( lines ¢ S ? 
First as to make this, in large leasure, a ir tes : ; ‘ , , 
business conditions no less than of national : ' . - 
. , 
the Third Loan also goes over the top, with a 
crescendo of interest nd enthusiasm, we may loo Has t i! 
' ‘ 1 ¢ 1 
the same steady rise 1 the commercial thermomet stry at « : ¢ ls \ de 
which has kept our plumb-line level for the last twelve f ¢ as at ¢ sa 
months There are indications that this Loan will be electing that ¢ Wi a eC 
handled more expeditiously and systematically than thi rope r very tists : 
two former It is also mnservativelv held that the s« S \r ( Ss now 
itv market may he expect d to be affected less thar ) eties act 
‘ 1 ‘ ' 1 ] , > hr ) 
merly, and if at all in a rising direction ¢ Irdies long e finish 1s 
Among raw materials entering into the office applian« i aps the S o the keer 
industry the paper irket has shown some transit ‘ t Ss st weathe 
thirtv-dav weakness, particularly in Sulphite Bond et tions s é early 
the lower grades into which it enters Not all paper es s the « s increase in tl S 
manutacturers have een prompt to augment their ‘ \ ies wil ertisements re 
pleted forces of men with machine-workmen As this iva e from n month [he S 
transtormation becomes rT general greater uniformity r t e-honore S 1 o all small 
may he looked tor Ch steel market is showing el Vas the iper cl \ are aki mo 
couraging results of the Goverrment’s policy of pri t we are making ther things. M 
fixing Here, as in most staple lines of fundamental pr ticles which four irs ago we did not 
duction. we are assured at least against anv considerab é elation ) t ed 1s one of ti 
decline in prices In fa such reductions as occur—as ality Ame i siness in its firs 
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BETTER BUSINESS’ 


WITH THE COMING OF THE NEW YEAR, 
YOU TYPEWRITER DEALERS HAVE 
VISIONS OF BETTER BUSINESS FOR THE 
NEXT TWELVEMONTH. ARE YOU GET- 
TING AWAY RIGHT AT THE START? LET 
US HELP YOU TO MAKE A BIGGER PROFIT 
ON THIS NEXT YEAR’S BUSINESS. WE 
HAVE AN EXCELLENT DEALERSHIP PLAN 
THAT WE WILL HELP YOU WORK OUT 
IN YOUR TERRITORY. WE NEED YOU 
IN OUR GROWING ORGANIZATION. 
WRITE US IMMEDIATELY FOR DETAILS. 

















FOX TYPEWRITER COMPANY 


General Offices and Factory 


GRAND RAPIDS, MICHIGAN, U.S. A. 
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Addressograph Speed 


in “typewriting” 


en ple yes’ nan es, lo« k 
numbers, occupations 
and rates on 

clock cards 

pay envelopes 

receipts 

chec ks 

vouchers 


pay sheets 
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| _ Do Your Payroll Clerical Work 
| fn | ith. Address 





ogfaph Speed 




























\ ' HETHER your list of employes runs into the thousands or 


only a hundred, there is an equipment that will fit into your 
system and give you Addressograph speed in handling your payroll. 


Once a month, twice a month, or four would be listed on pavroll sheets at the rate 
times a month your pay day means rush, of 60 to 100 a minute. 
worry, errors, and frequently overtime, to , 

No mistakes can be made in filling i ur 


get it ready You aulwavs manage to get it 


finished by the set hcur, but the exhausting pavroll forms with the Addressog1 


effort and the big job of copying names, time cards, pay envelopes, checks 
numbers, and rates on your payroll sheets It is automatic. And being auton 
and other forms takes time and holds you absolutely accurate 
back. 
In Waterville, Conn., is the H. L. Welch 
Now then, if all this listing of names, oc Knit Underwear Company, having o1 9 
cupations, numbers, and rates could be employes and using the Addressogt to 
taken care of by a simple device, it would advantage. Names of concerns | 0, 
eliminate all that extra payroll clerical 300, 500, 8,000, and 25,000 empl 
work which requires so much tim: \nd this equipment in a similar 
this is exactly what the Addressograph will be furnished on request 
do 
You to in effect a saving and 
\long with this relief, you get Addresso solute accuracy in your payroll 
graph speed. That means at least 15 times using Addressograph equipment n 
faster than the same work could be done it right into your present systen 
with pen or typewriter For instance, ccupon below will bring the 1 
names, numbe rs, ‘ ccupations and rates vou want, Ww! thout oblig: tion 
any 
. le A , ‘a . Fe ee F : 
ddressogfa} 
un pe 
i 
_ —_ 7 — Fe NEPSR | 
a, 
Atlanta Cleveland Kansas City Omaha Tor 
faltimore Wallias Montreal Philadelphia W 
Boston Le Moines Newark Pittsburgh W 
Buttalo Detroit New Orleans Seattle 
Cincinnati Hartford New York s ! 8 
SL __, 
Addressograph Co., 910 W. Van Buren St., Chicago, Ill 
Pleas nd us infor tion reg 1 \ ssog lipment can be 1 
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1918 
BUSINESS 
SHOWS 


to be held under the management of 
Annual Business Show Co. 


Philadelphia 


March 11th to 16th inclusive 


Chicago 


September 16th to2 Ist inclusive 


New York 


October 21st to 26th inclusive 





The Business Shows as conducted by this company 
are established successes and manufacturers can 
arrange to exhibit in them with every assurance 
of satisfactory results. 


Annual Business Show Co. 


FRANK E. TUPPER, President 
150 Nassau St. New York 
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Macey Filing 
Appliances 
Fill Every 
Requirement 


There never is a season but what 
Macey Filing Appliances are in active 
Because Macey equipment 






demand. 
is made to fill every filing requirement, 
the dealer has no trouble in supplying 
the complete filing equipment for any 
business, whether large or small. 


A Filing Device for 
Every Need 


Macey equipment is made in wood 
and steel, horizontally and sectionally 
There is a Macey Filing device at 
every filing requirement and_ the 
dealer who handles Macey equipment 
is well able to fill the requirements of 


his trade. 


? 
Get Our Dealers 
Proposition 
If there is no Macey dealer in your 
city, write at once for our agency 
proposition. It will mean additional 
business and good profits for you. 


The Macey CO 


Designers and Makers ~of— 
Systems, Filing Appliances, Library _ 


GRAND RAPIDS. MICHIGAN 


Made in Canada | the Canada Furnitur Mfrs Ltd 











things, for instance, to write in such a hopeful tone 
conditions in a market review for a building mag 
Even that factor will be strengthened, and is beir 
strengthened, by the widely ramifying governmental a 


? 


tivities in the construction line. It is well to liste: 


to the pessimist though we disbelieve him. We need tl 


acid of his corrective bias, though we do not need his 
spirit. But at the same time the larger industries 
America are today unified the very necessities of t 
case What is true of one is very largely true of all 


the others unaffected by special inflations or depletions 
This very fact has placed competition itself on a hig 
plane than ever before—not from any a priori moral cor 
siderations, but as a simple matter of business necessity 
We stand shoulder to shoulder because we are so near 
to each other that the shoulders touch. The battle of 
1918 is less than ever a battle of mutual antagonism, as 
no successful battle ever was for long. The strife of the 
nations into which we have cast a shining lance has 
brought peace into the ranks of warring business. I: 
serving the weak of the earth we are to serve ourselves 
“We have given away nothing that has not come back t 
us.” We have spent ourselves—to find Our Country 


Stationers’ Ambulance Fund to go to Red Cross. 
The fund of which Robert D. Patterson of St. Louis was 
treasurer, intended for the purchase of an automobile 


bulance to be presented to the American Field Ambulanc« 


Service abroad, cannot be used for that purpose, becauss 
the United States Government has taken over the Ambu 
lance Service and donations of the kind are not now 
solicited Furthermore, sufficient funds are not in hand 
to purchase an ambulance of the kind that is now bei 
used In view of these facts Mr. Patterson suggests tl 


the money on hand be donated to the American Red Cross 
to be applied to the purchase of such vehicles as they 
need, and he asks the approval of the subscribers for sucl 


dispositior ot the fund. 


In a recent letter Mr. Patter I States that the \r é 
can Red Cross, on account of the railroad congestion ex 
isting here and abroad, is forced to rely largely ut 
notor transportation and is therefore greatly in ne¢ 


motor ve | 1¢ les 


with the tmmediate and un lined approval of the sul 


scribers 


Red Circle Men Hold Meeting. 


The Chicago Red Circle of the Oliver Typewriter Cor 


pany held their regular monthly meeting December 18 at 
the Illinois Athletic Club. After installing their new 
ficers for the ensuing term, they presented A. W. Barl 

in charge of Chicago city sales, with a Christmas tre 
laden with orders representing two days of business. De 
cember 17 and 18, in the city of Chicago only We 
state that the tree was sufficiently camouflaged with sales 
slips to make a monthly sales report from any office é 
operating under the old selling plan attract attentior 
Other members were presented with gifts appt I 

their individual idiosyncracies 


Book Stock Damaged by Blaze. 
The American Book Com; 100 Washington s 
New York, suffered a onsiderable loss in bool st 


from a fire in the basement this ten-storv building 


cember 13 


Papet Men Abandon Annual Dinner. 
Because nation al conditions the annu: il dinnet 
New York City Paper Association has been inde 


postpone d 
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NEW MODEL 
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The LEDGER FOR EFFICIENCY 


Rapid Opening — Rapid Closing —. Dependable Mechanism 
—Unexcelled Workmanship Highest Grade Materials 
— Automatic Locking — Powerful Roller, Clutch — Per- 
manently Enclosed Mechanism — Full Double Expansion 
—Smooth Steel Posts— Pressed Steel Locking Case — 
Electrically Welded —_No Lost Motion— Firm, Flat 
Writing Surface—Correctly Rounded Back — Curved 
Hinges —- Standard Binding in Best Quality Red Cowhide 
and Corduroy —Binder’s Board Specially Made and 
Rigidly Inspected. sot st st st sot 8 


SOLD EXCLUSIVELY THROUGH DEALERS 


a 
— 


Irving-Pitt Manufacturing Company 


LARGEST EXCLUSIVE LOOSE LEAF MANUFACTURERS 


er Pam ™isee 


NEW YORK 
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MODERN | 
»// BUSINESS 





Beauty and strength in every line, 
together with fire-resistance and 
mechanical perfection all combine to 
make the Berger Steel Filing Case 
truly a Master Filing Case. 


“The Drawer Slide 
ia F.nger's Touch 
(Ball - Bee aring Su 
pension 






Double walls of steel—double ends, 
tops, bottoms and backs with a dead 
air space between the walls form a 
barrier against flames, as well as 
dust and rodents. 


Expt ort ‘owt .: Be rger 





January, 1918 





The Master Filing Case 


Every drawer is equipped with a 
ball-bearing roller suspension, per- 
mitting them to coast in and out of 
the case at a finger’s touch—no stick- 
ing Or sagging. 


The rich hand-rubbed neutral olive 
green finish and heavy brass hard- 
ware make the cases unusually at- 
tractive, and their sturdy appearance 
enhances their beauty. 


Dealers: Write for our proposition and catalog. Start the New Year right. 
The Berger Manufacturing Co., Canton, Ohio 
Branches: Boston New York Philadelphia Chicago St.Louis Minneapolis San Fr 
Bldg., New York City, U. S. A. 
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Thrift Stamp Albums. 


\ prominent publisher of stamp albums and catalogs, 
mentioned in Geyer’s Stationer, is aiding the Government 
by providing spaces in his books for the 25-cent war thrift 
stamps and the $5 certificates, with the stamps accorded 
philatelic quotations in standard catalogs It has been 
estimated that if this is done several million dollars’ worth 
of these stamps will continuously be kept in these albums 
and the Government will not be asked to redeem them. 


Weis Company Opens Addition. 


The Weis Manufacturing Company tendered its em- 
ployes and the employes of the Weis Fiber Container 
Corporation a reception, entertainment and dance, De- 
cember 6, to celebrate the addition of a 90x140 feet annex 
to its plant on Union street, Monroe, Mich. This addition 
is the fourth since the company moved to Monroe. The 


hirst factory was a small two-story brick structure, which 











Portion of Interior of New Weis Factory Addition Decorated 
With Flags in Honor of the Opening. 


has grown to the present proportions of the business 
Patriotic flags and features were prominent in the day’s 
festivities, which more than 900 people attended 


Decline in Import Pencils and Leads. 

\ decline in the imports of pencils and pencil leads is 
shown for the three quarters of a year ending with last 
September, compared with the two previous years, but a 
certain increase is noted by the Department of Commerce 
in imports of penholders and pens, both fountain and 
yeraphic, as of souvenir postcards. The figures for 


the three quarters period are as follows 


Pencils and pencil leads 1917—$2,070; 1916—$78,663; 
1915—-$239,125 

Penholders and pens 1917—$136,044; 1916—$133,685; 
1915—$42,94¢ 

Postcards 1917—$44,884; 1916—$16,340; 1915—$56,165 

Exports of all these lines, except the latter, for the 
same peri xl as well as of writing ink, paper and envelope Ss 
show an increase over 1916, and except for fountain pens, 
ove! 915 


Bay State Stationer Suffers By Fire. 
Charles A. Merrill, stationer and book dealer, Winchen 
don, Mass suffered a re loss on De cember 11 whi 


vrecked his stock of Christmas goods. Insur 


complete 


. | | 
ance fully ( vered ne 1iOss., 
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More Profit For You! 


During the New Year we are just beginning 
you can make more profit by handling lines 
and selling specialties that are necessities. 

With 22% of the country’s salesmen in ser- 
vice, and with shipping conditions bad, there 
is certain to be more circularizing done by 
mail. More business done by mail. - More 
orders placed in advance. And more clerical 
and recording work required. 


NOUVEAU 













All of which will necessitate the use of 
more envelopes—both regular commercial 
sizes and special sizes—for both mailing and 
filing purposes 

Let us tell you how you can make maximum 
profits on the celebrated Security “Leath- 
erope” Line. 


Wreverre tetrad 
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EXPANDING 

This illustrates our Label Holder Envelope, un- 
equaled for the filing of stocks, bonds, mortgages, 
policies, real estate papers, etcetera. Thousands of 
banks, law rs rokers, and other financial institu- 








tions employ it regularly because of its superb wear- 
ing qualits ind its adaptability List the contents 
n the labe nd when the contents are changed, = 
nploy another abe Thus the envelope may be = 
used unt worn out insuring maximum service and — 
economy = 








ane 


Wii My) 
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My 
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34 in. Exp. eg 


Here s the Labs Holder Envelope with full length 
panel inserted etween cover and lining. This full 
face pans s desirat hen the contents are often 
bstituted r wher nterest entries or other details 

to be ‘ ym the outside Exceptionally fine 
for banks . rust companies when recording col- 
teral and er securities Saves the time, trouble 

i inconvenience of inspe ne each security indi- 

The it ur also be employed as 
1 receipt ir ng signed and filed when securities 








You realize full well that with conservatism : 
and economy being preached and practiced : 
on every hand by all progressive institutions, 
fewer “misfit” envelopes will be used this = 


year 

\ll the more reason why you should send 
for our special envelope proposition today 
because we “special in specialties” and can 





it will secure the order 


quote you prices tn 
and a liberal profit for you. Write us now. 





Hil 


THT 


Security Envelope Company 


‘The Specialty House”’ 














Minneapolis, Minn. 
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The Chair That Challenges 
A Rival in Office or Home 


Karpen Chairs have that frank, outstand- 
ing quality of hearty welcome that is the 
hallmark of American business success. 
You will see them in offices that radiate 
confidence. You will want to do busi- 
ness with the businesses that have that 
quality. You will want to do business 
that way. “Karpen” on yeur office fur- 
niture is a symbol of that spirit—tlhie 
spirit of Success. 

For the dealer who is sensitive to the best 
and most profitable in the modern furniture 
field, Karpen Chairs carry their own intro- 
duction. You are sold on them before you 
sell them, and that is why you sell them read- 


ily. A Karpen Line in any territory is a fillip 
and a stimulus to brisk and reproducing trade 


Let the Karpen Line Loosen 
the Latch-String on This 
Profit-Opportunity. 


S. KARPEN & BROS. 


Operating Ford & Johnson plant, 
formerly Midland Chair & Seating 
Company, Michigan City, Indiana. 


= CHICAGO 





Karpen 


Guaranteed 
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NEW YORK Guaranteed 


NEW R 
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New York Corona Office in New Quarters. 


The Corona Typewriter Company has moved its N« 


+ 


York City headquarters to the new Corona building at 
129 West Forty-second street, only a few doors fron 
old location, which was at No. 141. The new building is 
distinctive in appearance. It is but two stories high, wit 
a front of white granite and a second story of somewhat 
unusual design. It is said to look more like a small 
than an office building. 

rhe front half of the ground floor is devoted to the 
local sales department, the department for the city sales 
men being situated just back of the sales floor 


administration offices and private offices in the reat 


repair and service departments, receiving room and st 
room are in the basement The front part of the s« 
floor will be used for conference rooms and the ret 
space will be cut up into offices as the circumstances 
time to time demand. Furniture of unique design is 
ing made for the ground floor offices, so that whe 
equipment is finally installed there will be nothing 


appearance ol the conventional typewriter ofnce 


Power Squadrons Teach Embryo Navigators. 


Charles H. Everly, Eastern manager for Office A 


ances, is one of the organizers of a project whicl S 


already taking a useful part in the training of young 
who desire to post themselves as to the operation 
power boats preliminary to entering the United States 


navy. The organization is known as the United States 


Power Squadrons, Inc., and its object is to co-operate 


with the government by making it obligatory upon its 


members not only to provide the legal equipment 
their boats, but to pass examinations which necessitate 


a thorough knowledge of coast-wise navigation and 


ters pertaining to the government regulations in s 
things as may be regarded as coming within the familiar 
slogan, “Safety first.” Members pledge themselves 
make individual efforts among all with whom they cor 
in contact to see that these rules and regulations 
carried out and legal equipment of boats is in accord 


with the proper standards 


The present membership of the United States 
Squadrons, Inc., consists of about 600. There are a 
twenty squadrons in existence under the parent corpor 


tion, three of which are away from the Atlantic coast 
one of these being at Cleveland, another at Detroit a1 
a third at Chicago. The largest local squadron and 

one with which Mr. Everly and his son, Alan, are ass¢ 


ciated is known as the Hudson River Power Sai 


In connection with this is a free nautical school 
holds its sessions at & 1 n every Monday, Tues 
Wednesday, Thursday and Friday at the High Scl 
Commerce on Sixty-fifth street west of Broadw i\ 
purpose of this school is to give free instruction to A 


ican citizens who desire better to fit themselves 


government marine service No fees of anv kind 
ever are accepted The school will be continued 
duration of the war, and certificates will be issued 
who receive a passing marl SO per cent « te 
examination The commander of the schoo < 
Sigmund Cohr 

The school had its inception in the knowledge 
part ot the members of the squadron that ever eC! S 
man il the 1 ivy should e as we Il post | as poss ! 
that those having knowledge: t unable to take 
part in the war could at least take part by etter 
some of those who are giving their lives to the s 

Mr. Everly and his sor re oth experts o1 
boats and were it possible both would be elated 


to give all their time to the affairs of this school: but s 
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Thousands upon Thousands 
think MULTIKOPY when 
they think Carbon Paper 


You don’t have to spend valuable time selling MultiKopy. You supply 
the goods and take in the profit. 

MultiKopy advertising won’t let the buyers of carbon paper forget the 
name and story of ‘‘the carbon paper that gives satisfaction.’’ Stenog- 
raphers, tvpists, purchasing agents, and employers—the buyers of carbon 
paper—who do not already know MultiKopy try MultiKopy. They find 
that it always does give satisfaction. Back they come to stores for more 
MultiKopy. And they keep on a-coming! 


ytIAOPY 


The Carbon Paper 
That Gives Satisfaction 





Thousands upon thousands know MultiKopy and its unrivalled reputation 
for all-around excellence. They call for it by zame and will take no other. 
Carbon paper to them means MultiKopy. 


MultiKopy sales are absolutely guaranteed. You run no risk in stocking 
MultiKopy. Every MultiKopy sale gives the MultiKopy dealer a liberal 
profit. Send for our Definite Selling Plan, today. 


Star Brand Typewriter Ribbons Are 
Nationally Advertised 


Every MultiKopy advertisement mentions Star Brand Ribbons 


Stock these quality goods and get 100% that belonys to your store 
j | g : 


F. S. Webster & Co., 338 Congress St., Boston, Mass. 


NEW YORK: 114-118 Liberty Street CHICAGO: 14 North Franklin Street 
PHILADELPHIA 108 Walnut Street PITTSBURGH, PA 830 Park Building 
t and Literary Digest 








Look for MultiKopy advertising in big National papers like the Saturday Evening Po 
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—even if the Stock cost more 
you'd still make a better profit on 


“B-M’" supplies than on any other 
supplies sold the old-fashioned way. 


Aside from their physical points of superiority and 
easy -selling features—consider ‘‘B-M”’ Supplies from 
a purely money-making angle. 

The demand for Card Index and Vertical File 
Supplies always exists. To meet this demand you 
must invest in an adequete, well-selected stock 
and to realize full profits on your investment, the 
stock must be sold quickly. Otherwise, losses due 
to broken sets or soiled cards and guides, eat up the 
profit expected. 

The big reason for your investment in ‘“B-M”’ Index Guides, 
Ledger and Record Cards is not merely because they completely 
satisfy the existing demand fcr supplies of this character—but 
because, in addition, thetr profit can always be depended upon 
whether the goods are sold in six weeks, six months or a year 
hence. They are quality-guaranteed, spotless and clean when you 
get them. They REMAIN SO as long as you have them in stock. 


The Browne-Morse Line of 
Card Index & Vertical File Supplies 
is Uniformly Superior, Yet Costs 
No More Than You May Now Pay 

for Inferior Grades. 


The ‘‘B-M”’ Guarantee specifically safeguards you against 
imperfect, soiled or slovenly-printed supplies. The “B-M”’ 
method of merchandising entirely eliminates soilage waste, dts- 
colorations and broken sets. No doubt—no uncertainty—no 
disappointments—no ‘‘come-backs.’’ When you sell ““B-M”’ 
Supplies in their original, dust-proof, bindery packages, wzth 
seals unbroken—YOU CAN BE SURE OF YOUR PROFITS. 





























WARNING 
To Dealers and Users 


“B-M” Card Index and Vertical File 
Supplies are sold ONLY in their 
original, bindery packages, with 
QUALITY-GUARANTEE enclosed 
—sealed. 

The transparent wrapping, or the 
label, reveals the contents of each 
package in every instance. 

There is no need to buy or sell any 
package with the seal unbroken. 
WE GUARANTEE spotless, per 
fect goods, full count and superior 
quality and cheerfully “make good” 
any claim or imperfection without 
cost, when these simple rules are 
observed. 








Write TODAY for Complete Catalog. 
Samples and Trade Discounts. 


If you sell Card Index and Vertical File Supplies at all, YOU DESERVE ALL 
PROFIT there is to be had from their sale. Be sure of this profit this year by specializing 
in the one line that is made, packed, sold and guaranteed 100°) quality, value and service. 


Write today for Catalog, Samples and Trade Discounts. 


Browne-Morse Company 


Makers of Quality Filing Equipment 


11 McKinney Avenue 


Muskegon, Michigan 
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Start 1918 Right 


By Stocking These Popular Adjustables 
They Are Ready Sellers Everywhere 








No. 9 Burns 
Copyholder 


LIST PRICE $2.50 


A neat, portable copybook holder with adjustable 


shelf and line indicator—a big seller. 





LIST PRICE $6.00 


rhe No. 6 Allways is a portable lamp/of attractive 
design—serviceable and durable. Easily adjusted to 
any position, puts the light just where it is wanted 
Wide range of uses 

We furnish other clever types in adjustable lamps, 
also in telephone’ brackets, directory holders, 
mirrors, etc. 

A sales campaign on these adjustables will net 
you liberal profits. Ask for full information on 
trade proposition. 

We are especially well equipped to take care of export 
orders. Give us a trial. 


Manufacturer 
Serica Gbectric 


COMPANY 
STATE and 64th STREETS CHICAGO, U. S. A. 
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Make Your Customers File 
Drawers Look Like This 


Keen business men realize 
that f/ing is easy but that it 





is finding that counts. Time 
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Security Easy INDEX saves 





Delays and errors are costly. 
They can be eliminated by 
using the Securtry Easy 





InpEx. It locates desired 





. 4 . antrell Electric Boston Mm \ 
material at a glance. f Bebe Me NOY + Barvows H Personal = ; 
> eee fae _—~ —_- 7 Ml 
1 i FE Bib 2Ba-Bh * Birk Bros a = bow | 
Simple in method, econ- — in oF eS 


fy 11 — 


omical and absolutely accu- 
rate, the Security Easy 








Inpex pays for itself in 2 
few days’ time and many 
times over by cutting down 
that most expensive over- 
head charge, misspent time. 


Your customers may want 
further information. We 
can supply you with a folder 
which describes this dis- 
tinctly superior system in 


full. 


Prices quoted upon request 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


New York Branch: 25 West Forty-fifth Street 


‘ces and supplies 


. Nake rs of Security Steel Offi e Furniture and all kinds of filing aé 
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EMANCIPATION 


FROM THE 
INK 
BOTTLE 


ox YEARS all fountain pens 
were much alike. Then came 
Freedom From Leaks with the introduction of Moore’s 
Non-Leakable Fountain Pen. The year of 1918 
marks another great advance in fountain pen con- 
struction. Emancipation from the Ink Bottle. The 
perfect combination—a Moore Non-Leakable Foun- 
tain Pen with self-contained, one year’s supply of 


ink —all in one. 
The Inktab container is a part of the pen, but in no way affects its 
construction. The Inktabs are enclosed in glass and visible through 
the recessed glass window. 

This is not a hastily devised makeshift, but a perfected fountain pen 
—a non-leakable fountain pen— made the Moore way and with all of 
the Moore features plus—the only really practical tablet container on 
the market. 























3,00 WITH A YEAR’S SUPPLY 
OF INK 


iNKTAB 


The Moore bottle construction is perfectly mort 
to the use of Inktabs —no inky end to unscrew, 
no loose parts— just drop the Inktab into 
the open barrel, fill with water and write. 
Inktab ink is guaranteed to be of good 
fast color, free from sediment and of 
perfect flowing qualities, but be sure 
and get Moore’s Inktabs —Retail 

36 for 15 cents. 


THE MOORE PEN COMPANY 


168 Devonshire Street 
BOSTON °. e MASS. 






A 
YEARS 

SUPPLY 
OF INK 
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“The losses we m; 
than pay us back through the saving of time e develop- 
ment of initiative and the confidence our workers have in 
themselv es.” 

And in concluding this third incident, he says, at the 
end of the article 

“We try 


ployes as well as through our own—and our m¢ 


to look at things through the eves of our em- 


work.” 


French Initiative vs. German Imitation. 
Every number of a French commercial magazine which 


meets the eye contains new proof of the renewal ot the 


national genius for invention, even in the face of the 


enemy [he latest advance is in the direction of a “mod- 
ern school” of furniture design, both business and do- 
mesti For centuries, as Maurice Ajam remarks in a 
recent issue of “L’Exportateur Francais,” French makers 


of furniture have been living in the century of Lo 


me thods in Frans © have kept tolerable pace witl 


the | ess of the Western world, but the visible en 
vironment in which they were gradually adopted has ri 
mained pre-Revolutionary. Every reader ealizes 


how saliently the environment of furniture affects meth- 


ods themselves will see a reason for the delay, until re 
cently, on the part of Parisian business men in adopting 
many dern ideas. Conservative surroundings slow up 
even the keenest minds 

Curiously, the war has awakened the true Gallic indi 
viduality in this, as 11 ) many other ways. We all know 
what good imitators the Germans are There are even 
those who are whispering that the Prussian Kultur 
whatever it be worth—is really nothing more than a 


pinchbeck imitation of Napoleonism You will recall 


that the Kaiser’s beau ideal as a boy, according to his 
own statement, was to be as big a man as Hannibal, 
Caesar, Peter the Great and Napoleon lumped in one! 
The barbarous side of the Prussian coin is seen to bear 
the face of Attila The less savage mask is perhaps 
Fren¢ perialisti: \t least, this is what is obvious in 
study German ideals as expressed furniture lo 
quote from a correspondent for “L’Exportateur Fran- 
cais” 


wealthy foreign buyers, especially 
Americans, see no more worth in French furniture of 


styles than can be attril 


What is wanted is f 


enth Century uted to 


the mere relics of a museum. rst of 


all furniture adapted to modern conditions. Hygiene has 
taken today in our ways of living an importance which 
it was far from possessing in the century of Louis XV 
It is imposing rules with which our artists must reckon 


if they would adapt their idealism to economic common 
sens¢ 

“Do not fancy, it should be added, that in copying the 
Eighteenth Century, you are employing any 


hod All 


deeply studied by the Ge 


; ‘ 
1eas of the 


national creative met French art prior to the 


Revolution has been 


rmans, and 


they are as capable as Frenchmen of imitating those 
masterpieces. In the studios of Berlin and Munich they 
i producing admirable imitations of the old Frencl 
furniture. and these are being rushed everywhere buyers 
are to be found And so the German compet s bein 
fortified your ynal (French) conservatism You 
claim t have genius, you have employed in vour studios 
echnical experts of the first order; why 
them to create things absolutely NEW?’ 
In short, Frenchmen were content with semi-medieval 
ntil German imitation became so expert as to 
ake shamed « Prussia napoleoni France 
revolutionary! Perhaps it takes a war to make any man 
i ealize their 1 1 creative powe 
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Steel Filing Equipment 
FOWAROS 


Steel Office Furniture 


Non-Infammable and Fire Re- 

tardant, Climate Proof, Ro- 

dent-Proof, Vermin-Proof, 
Wear-Proof. 


Edwards Steel Furniture is 
a perfect reflection of present 
day office furniture, as sought 
by business houses and. busi- 
ness men, large and small, 
every where. 


Edwards Steel Office Furni- 
ture is superior in strengthand 
durability of construction, 
and in beauty of design and 
finish. 

Edwards Agencies, Foreign 


and Domestic, are still to be 
had. 


Write right now for either 
Spanish-Portuguese Catalogue 
or English Catalogue, and 
make this your first construct- 
ive business move for 1918. 


The O. M. Edwards Co. 


Incorporated 


Syracuse, New York 
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oe sea tees a ive Sods ohn ee : 
[ee _ (Continued from page 42.) 
| I must say that I do not approve of a policy which per- 
‘ mits the tipping of typists in offices to obtain orders. 
ee Such a policy is known in India. 
The situation is quite different in the case of well 
ae | known articles which are in active demand. In _ such 
hd | ° | cases dealers will find it to their advantage to get the 
HI goods, even by paying cash in advance, and putting them : 
) in stock. But in the case of new kinds of goods which 
have to be introduced in this market, the policy of Amer- 
Mesen ican manufacturers is, to use the most polite language, 
very unwise. They must learn that their articles have 





the dealers remit cash with order 


ei ° first to be introduced in India and a real demand created. 
bi | e lg When this is done they can then insist, if they must, that 


. ° 
India is, generally speaking, a very conservative coun- 
] . . ‘~~ 
yp' write Ty try, and it is a very difficult task to make the people 
change their opinions. They adhere closely to the pol- 
icies adopted by their fathers and grandfathers, and any 


aper deviation therefrom is regarded as almost a sin. 
I therefore advise American manufacturers to 


would 








i | 
| | extend a little credit to India—at least, until they create 
arty 

, , a demand for their goods. Personally, I have received 
: ) To Standardize business correspond- samples of various lines of stationery from American 
an | ence requires typewriting papers of manufacturers at a certain price. I have received samples 
| | Standard qualities. Each business of the same goods from firms in England, but with an in- 
P| : . . crease in price amounting to over 33% per cent Chat 

) requirement is met by the varied a opp hoa sh Ree 

“a . ih ‘ P percentage surely cannot account for the freight from 
| | line of Whiting’s Typewriter Papers. America to London; yet even with this increase in price 


In quality and finish they embody I have on several occasions thought it better to pay the 


the highest degree of excellence higher price and get the goods from England. 
: I am afraid my letter has become longer than I ex- 


pected, but as it is my wish to place before your readers 


resect ot iri ve 


an accurate report, I did not like to entrust this responsi- 


ble work to any of my assistants. 


Se eee 


Conditions in Malay States 


" | ' SHEEN 
PNSUUAUQUUNNOQOUUOO0LUUAEUNUUU UU 





By F. C. Grenier of Chas. Grenier & Son, 
Kuala Lumpur, F M. S. 


: | WHITING'S W = : Se lig! ma eye i ro a a 
e : a slight accident, anc s, togethe 
i TYPEWRITER PAPERS with the present strain under which all offices out here 





| are working, accounts for some delay in replying. 
We would better commence b- giving you some 

. are made from the best selected ea ne mee a ee a 
1 : formation relating to our firm, which was established in 
' stock and are so prepared as to give Kuala Lumpur, the capital city of the Federated Malay 
the finest results in typewriter § States, early in 1908. Here we enjoy a fortunate position 
: work. Sold by all Office Supply = in the stationery and printing field. Toward the end of 
. H ds , 1910 we established a branch house in the city of Ipoh, 
1 ouses an tationers. the chief business center of the state of Perak, the most 
northerly state of the Federation. 

i Write us for sample We commenced business at practically the same time 
. book and discounts. as the great rubber plantations of this country were 


being opened up—that is, before the great rubber boom 
of the memorable year of 1910, consequently it has been 


t WHITING PAPER COMPANY our good fortune to enjoy much of the business of these 


; 14th Street and 7th Avenue New York City E big plantations. We have up-to-date printing plants in 
both cities, and besides ying a large trade in gener: 
; Mills at Holyoke, Massachusetts ete ew d reside doing a large trade in general 
commercial stationery of every description, we have a 
: fair trade in typewriters. Here in Kuala Lumpur we 
| Se have the agency for the Royal covering the states of 
| Then you think of writing . ane tot epeiea ne dng Pivglne7 
\ am EWI nae a Selangor, Negri Sembilan and Malacca, under the Roneo, 
. 4 ea : ; i 
Think o iting Ltd., of Singapore, general agents for the Straits Settle- 


: 

ments and the Federated Malay States, while our Ipoh 
house acts as sub-agent for the same machine in Perak 
and handles the Pittsburgh machine direct from factory 


for the entire Federation 
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SP ah Pa nti aca ; 
ee Ae Leanne een See 
sentelitceatareh-simmeeede anita cree ee ‘ 
vey 


Announcement 


HE Macey Trade mark has for over a quarter of a 
century been recognized throughout the civilized 
world as a mark of worth on all kinds of commercial 


furniture. Our reappearance in the desk field will be 
heralded by hundreds of our friends of years’ standing. 


@ A great number of our dealers have, for the past several 
years, endeavored to persuade us to again take up the 
manufacture of office desks. That we have finally been won 
over to the idea is because office desks are a logical part 
of our line. Many years experience, together with adequate 
facilities and modern equipment fit us eminently for the task. 





@ With every understanding of what confronts us in thus 
broadening our field, we wish to go on record at this time | 
in saying that we are in the desk business to stay. We | 
pledge to every dealer our best endeavor to produce mer- | 
chandise up to the Macey standard—not down to a price, | 
and render service worthy of our trade mark and reputation. 











@ Our first desk catalogue shows only that part of our line | 
which is ready for shipment or nearing completion. We | 

intend to give you a complete line of desks that you will | | 
be proud of, and with the continuance in the future of your 
loyal and helpful cooperation of the past, we know we will 
both meet with that degree of success we wish to attain. 


Desks) | 


THE MACEY COMPANY 
GRAND RAPIDS~ MICHIGAN «U.S. A. | 
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CME Staplers are the standard by 
which all paper fastening devices are 
judged. Other machines have been 
placed on the market, a few put into 
use, and then quietly dropped into ob- 
livion. Acme Stapling Machines are the 
oldest, the simplest, the strongest, the 
best. 

THE STATIONER who carries a com- 
plete line of merchandise—who knows 
he can fill any requirement and who 
lets his trade know it, holds a posi- 
tion of strength in his community and 
makc; the most profit. For his busi- 
ness, the Acme line of paper stapling 
machines is a valuable adjunct. It has 
the features of reliability, convenience, 
simplicity and range. 

The Acme No. 1 is the heavy service 
machine. Where samples of carpet, 
roofing and like materials are to be 
bound it is a particularly useful ma- 


chine. It holds 100 staples. 





. The Acme No. 2—The utility machine 

, for business offices. It drives a broad, 

az flat staple which easily perforates thick, 

; tough stock, yet holds thin paper with- 

out tearing. This machine carries 50 
staples. 

— The Sure Shot—The old reliable machine 


which can be used by the entire office 
force and still preserve its good con- 
dition. It is the most economical per- 
manent fastening machine on the mar- 
ket, and it holds 100 staples. 


The Midget Binder—Although this ma- 
chine requires very little space on the 
desk, its usefulness extends over a 
wide variety of needs. Every business 
othce should have one or more Midgets 
in service. The Midget carries 100 
staples. 

DEALERS, Acme Stapling Machines 
advance your prestige and enhance your 
profits. Write for full particulars today. 


Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., CAMDEN, N. J. 


Canadian European Agents: 
Representative: Progress Typewriter 
Ernest J. Scott & Co., Supply Co., Ltd., 
59 St. Peter St., 8-9 ew Zealand Ave., 
Montreal London, E. C. 
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S /anuary, 1078 


L\NCE: 


Naturally before the war and even now the bulk of our 
paper and other supplies came from the United Kingdom. 
but we are endeavoring to get into touch with first class 
makers in the United States with a view to placing orders 
find it now difficult and ever 





for various lines which we 


impossible to obtain from England under present condi 


tions. 
he business conditions this year have been even bet- 
ter than they were last year, which was an exceptionally 


com para- 


good year, but the year 1915 was a poor year 
tively. This was due to the uncertain state of all markets 
in 1915, and the faet that retailers out here were very re 
1916, how- 


paper and all kindred lines went 


luctant to raise prices to their customers. In 
ever, when the price of 
soaring, prices had to be raised all round and good profits 


were made in consequence 














F. C. Grenier. 


We can hardly say whether typewriter sales were 


higher this year than last year as we were not doing very 
this line in 1916. We had the agency for these 
states for a British built war, but as 
sales fell off badly soon after the war started, we ga 


much in 
machine before the 
ve up 
the agency and for a couple of years were not very kee 
We are, however, going strong on 
owing to the fact that a well know: 
because, no doubt they 


hold of at home 


on typewriters type 
ind 


writers now, 


used, is hard to get now, 


as many machines as they can get 
are doing even better than we expected. { 

We think, however, that rebuilt typewriters, espe ; 
those of a high grade and well done up, will find a ve 
good sale here. In fact we are going to take this j 
up shortly with a very large firm of rebuilt machine suy ' 
pliers in the United States. Another type of machine 
that we know will sell in large numbers 1s a small ' 
able machine. We are going to get a good line 5 ' 
small light weight machines and we should be gla ' 
hear from makers who can give us sole selling rights 
the Federated Malay States ' 


loose leaf devices we 


With regard to the trade in 
tell you candidly up to the present time hardly anyt! 
has been done here with the exception of a tew s 
loose leaf books which we have been selling for so1 
years. We are now, however, in negotiation with a Kar 
sas City house with a view to acting as their agents 
these states and we hope shortly to have a nice little 
of their specialties on show 

There is hardly any demand here for adding 
culating machines and duplicating machines, but ther s 


sure to be a demand for some of these lines if the 1 


were shown a machine operation and the advantages 


of using it were clearly demonstrated. The same 


to addressing machines and voice writing machines, all 


which are practically unexploited out here and 


surely pay an enterprising nufacturer to send an aget 


out with a complete range of sample machines and gi 
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The U. S. Govern- 


ment computes the 
Nation’s resources 
on the 10-key 





e 





The World’s Fastest Mathematician 


ODAY, when the life of the Nation depends on speed, you will find 

the rapid fire Dalton at arsenals, army posts, navy yards, food conser- 

vation headquarters, on battleships, and with Pershing’s forces in France. 

A score of government bureaus are estimating the number of domestic 

animals, calculating the grain, vegetable, and cotton crops, listing the 

timber and mineral resources, and computing the man power and taxable 
wealth of the country on the Dalton. 

The Dalton was adopted because a ten-key machine is simpler in con- 
struction, easier to learn, and faster for the novice as well as the expert. 
A Dalton user can write by touch without looking at the keys and write 
as fast as he reads. 

The Dalton adds, subtracts, multiplies and divides, cross foots, tabulates, 
figures interest and chain discounts. It is visible, versatile, simple and durable. 

l ** Dalit ephone a ur ¢ shou 


THE DALTON ADDING MACHINE COMPANY 
110BEECH STREET NORWOOD, OHIO 
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ral Offer 


to 


Dealers 


on the 


New 





Improved 





National Portable Iypewriter 


(Model No. 3) 


Write us at once for our ex 
. tremely liberal dealer offer 
Retail on the New Model No. 3, 
Price National Portable Type 
writer. Here is a portable 
48 50 typewriter,of standard type 
7 bar construction, non-fold 
ing — with rigid, durable 
frame of cold rolled steel 
built to stand rough usage—full size universal 
keyboard, full width carriage; has every essential 
advantage of the big $100 typewriters; yet stands 
only 6% inches high and weighs a little over 9 














pounds. 


The New Model No. 3 is a material improvement 
over all previous models—in fact, a really remark 
able little machine. Among the notable improve 
ments are: Re-designed shift frame, of great 
strength, operated by adjustable roller guides, in 
suring permanent perfect alignment; lighter touch 
easier carriage shift, three unit assembly; easy rr 

moval of type bars; simplified ribbon shift. Al 
together, the New Model No. 3 is positiv ely the 
finest, strongest, most durable portable typewriter 
on the market. Sold for only $48.50, with a big 


margin of profit for dealers. 


Write for Dealer Offer! 


Let us send you at once our exceptionally liberal 
terms to dealers everywhere. War conditions 
are bringing the portable typewriter into greater 
prominence every day. Cash in now on the wide- 
spread, rapidly growing demand for a low priced, 


handy, durable typewriter that can be carried any- 
where and that will stand hard usage. The on 
typewriter that combines all these qualities in th: 
highest degree is unquestionably the New Model 


No. 3 National Portabl: 


Write for our dealer offer TODAY! 


NATIONAL TYPEWRITER DEPARTMEN|! 


REX TYPEWRITER COMPANY 


180 N. Wabash Avenue 
Chicago 


European Representative: 
Piero Castelli Della Vinca, 
9 Via Revere, Milan, Italy 
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here and 


in every important town 


in other parts of the East and Far East, and he can go on 


to India and The Dutch 


We 


rippons, 


Satistat 
Wirtl 
we ha 
far as 
being 


| he S¢ 


various 


Indies from here 


do a large trade in carbon paper and typewriter 
handling an English line which we find highly 
tory 
regard to office furniture, both steel and wood, 
e so far not handled these lines, the only firm as 


we know in the near neighborhood who does so 


Roneo, Ltd. who have an office in Singapore. 
people carry a full line of these goods and also 
other lines of card index supplies, etc. 

ards general office stationery and supplies there 
idy and increasing demand for all manner and 

nes usually carried by a stationer, and an ex 
opportunity awaits American manufacturers in 
lines of stationers’ glassware, hardware, files, pen- 
1s, inks, gums, erasers, drawing materials, etc., etc 


Suggestions to American Manufacturers. 


We should prefer not to criticise the past policies of 
Ame an manufacturers, as we think these have only 
been due to the t that the special requirements of the 
market have not been too carefully studied, but we think 
T jual manufacturer cannot do better than follow 
the ex ple of all the more enterprising British makers 
and = sé out a thoroughly competent traveling repr 
sentative to all the Far Eastern markets and thereby get 
first | forma from the actual buyers as to condi 
ons all other details, which it is practically tmpos 
sible to get any knowledge about except by such contact 

it would be advice to every American manutat 
ture Send along the best man you have and give him a 
Seas rst to study the field and acquaint himself 
the ly with ide conditions in the Far East, India 
surma, Straits, Dy h Indies and Sian D ot be too 
anxt to get orders the very first tri ut once ood 
ynne ns are made out in these markets and once the 
travels as gone back to the factory and discussed fully 
ll ers connected with the various markets a each 

e's special requirements, when he comes round agai 
, s of the goods that sell best in thos« 

at vill have no difficulty in getti excell 

1¢ < 

It trying to sell lines out here that 

ke say in the eastern states of the United States 

specialties and these | e to be 

at studiec ;y et. otherwis¢ the trade will 1 

ish mar icturers are even now making a 
get more and more of the trad hese irts 
along the right lines Almost ever 
with these parts sends out a mat 
é s (noncompeting) will join in sending 
I sé s to be an excellent plan and of late 
ogue, but it has the disadvantag 
i e a master of all the lines he repré 
ot better than not sending a mar t all 
er s, F. C. Grenier, who is the son of tl 
is. Grenier, who is a partner in the firm, hopes 
s ble to visit the United States early 
and the benefit of his healt 
5 isiness t visit the centers ) manutacture 
s d all other lines that we handle 
vriters. etc., and it is his 
r t e in the Sta : < 
Brief Word on Italian Conditions. 
©) \ppliances recently received an interesting let 





IMPRESSIONS 


The Most Interesting 
Magazine Published in 


GREAT BRITAIN 


IG and constructive in thought, “Im- 

pressions” has been one of the most 

wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga- 
zine in the world. It deals with business in 
its human aspect, and says things which 
other magazines dare not say, for fear that 
If you be- 
business is something good as a 
your life, then you will like and en- 
If you 
you won't like “Im- 


a subscriber might be offended. 
lieve that 
part of 
joy and enthuse over “Impressiéns.” 
do not like business, 


pressions ™ 


Well known and successful business men 
write regularly, giving their opinions. Here 


area fe extracts 


t is an inspiration, sound Your optimism is cheer- 
honest, straight from the ing, inspiring, helpful and 
shoulder it has g 


encouraging. 


new ideas It is refreshing to know 


that there is a man who 
fearlessly prints his ideas 
for lifting business to a 
higher level. 


It is a little ussic wh 
must prove f value to 


every right-thinking pers 


It is worth far more than 


Go . t t 5 

n It hel you charge. When I begin 
ne p . read I cannot put it 
work iown. 


SUBSCRIPTION 


price is One 
Dollar Bill, as 


right away Your 


Send me an Amer- 
get your name on my list 
ney returned immediately 
iny way disappointed with 
In three years only 
r his money back. 


year. 


ican 


if you ay you are 


receive, 


the first number you 


G. E. WHITEHOUSE 


76, Hanover Street, Edinburgh, Scotland 
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THE NEW 


(ADCO 


ILLUSTRATED 
CATALOG 
NO. 3 


Contains 80 Pages 
Devoted to 


DC 


FLEXION EXPANSION 
BINDERS 


SECTIONAL POST 
BINDERS 


SOLID POST BINDERS 

SHEET HOLDERS 

PERIODICAL HOLDERS 

PRICE BOOKS 

MACHINE POSTING 
OUTFITS 

SHEETS and INDEXES 








AN UP-TO-DATE LINE for 
PROGRESSIVE DEALERS 


WRITE 


ACCOUNTING DEVICES COMPANY 
564-570 W. MONROE ST. 


CHICAGO, ILL. 
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ter from Camillo Olivetti of the house of Camillo Olive 
& Co., at Ivrea, Italy, a concern which before the wa 
was engaged in the manufacture of typewriters. Bu s 
factory now follows the patriotic trend of s 
[he comparatively prosaic typewriter is relegate: 
background. Mr. Olivetti says 
“Since Italy has entered into this mig! : 
against the Germans the writer has thought 
to devote himself and his factory to war work 
‘Business in Italy, generally speaking, is oe 
condition. Money is rather abundant, but its s 
power is small and the gold premium its hea O 
young men for the most part are now in the ar 
engaged in war business, so that many firms 
pelled to reduce their staffs 
“Last year the Brotherhood of Manufacturers 
ian) = Offices \pphances suffered an tirreparabl ss 
through the death on the field of battle of Dr. Sant 
Rozzamari of Voghera, the founder of a well | 
manufacturing establishment making typewriter 
and carbon papers under the name of the Mercurius 
products 
“His memory will be honored as that of a ul 
life worked hard for the development of Italian u s 
and who sacrificed his life in young manhos é 
welfare of his native land 
Queen City Furniture Club Dines. 
The annual meeting and dirner of the Queen ( 
niture Club of Cincinnati held last month was ar 
able occasion Music, consisting of songs and s 
mental selections, was furnished by an excellent 
band. Henry R. Hagemann, president of the clu 
toastmaster. The dinner came well within the li S 
quested by the food conservation board, but was 
theless quite as thoroughly enjoyed as dinners ( 
occasions After the meal Municipal Judge W. Yeat 
praised the work of the club and then, in a hum : 
vein, recounted many amusing incidents of his expe 
as judge of the police court 
President Hagemann announced that the electi 
resulted in the choice of the following officers to s ( 
for the ensuing year 
President, A. Steinkamp; vice-president, A] 
mers; treasurer, George J]. Nunner; secretary, Julius 
ger; directors, Henry R. Hagemann, Raymond | : 
Otis Miller, Leo S. Mode, Herman B. Kemper 
\fter the newly elected officers had made s ' 
dresses, a service flag was displayed, showing that é 
members of the Queen City Furniture Club are 
service of their country \fter a series of patrioti ' 
dresses and songs, all joined in the singing of the S : 
Spangled Banner. The meeting then adjourned a 
members and guests spent the remainder of the ¢ 
at the several games to be found in the ha 
A Patriotic Message. 
\n inspiring New Year greeting card comes 
Crane & Co. of Topeka, Kans. On one side is a | 
of the store and factory and some appropriate woré 
greeting, and on the other is a cartoon of C. L. Mi 
secretary and sales manager, in colors, with his wonderft 
smile He opens up his advice with the Golden Rul 
Then he hands out the wish that our profits may be 
that we may do much for others who are fighting } 
of us. And finally he gives this splendid reasor 
happy 
“Because I'm a small part of a big corporation \ : 
directors unanimously agreed to turn all of its profits : 
into channels to help win this wat : 
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The Reputation of Esterbrook Pens 
is based on Excellence of Performance 


Every Esterbrook Pen is made to sustain the Esterbrook reputation for Quality. 
Our experience of the past 60 years is used in making these pens the standard for 
pen excellence. 

When you, Mr. Dealer, show a customer a comprehensive assortment of Ester- 
brook Pens, in one of the 10 Esterbrook Counter Display Cases, 
he is sure to be satisfied with the service. And, he’s sure to 
be satisfied with the pen he selects. A satisfied customer is a 
strong asset for you. 






S 





re) 





If you use Esterbrook Counter Display Cases 
You tie up less money in stock— 
You save counter space— 
You get maximum display— 
You offer the most complete assortment— 
You make it easier for the customer to buy— 
You make your customer a satisfied customer— 






The Esterbrook Counter Display Case 


The Esterbrook Signs 


A . 


are evidence of Pen Prestige—Pen Quality in the service you 
offer. 


lt 


Write us about the new counter display cases and signs. 


Esterbrook Pens 


Esterbrook Pen Mfg. Co. 


80-100 Delaware Avenue 


Camden, N. J., U.S.A. 


Easiest to Sell! 


R. ESTERBROOK & C 

























110 





January, I9 


APPLIANCES 


OFFICE 




























HAL 





One pair of clean hands will 
eet out on the new mimeograph 


five thousand copies of a letter or 
form in an hour—at almost no cost. Look 
to your printing bills these strenuous days! 

The mimeograph has solved many immedi- 
ate problems for others—and it will for you. 


It clarifies and speeds up routine—makes easier the 
training, of new workers and the management of old 
ones—eliminates delays—saves countless dollars on 
costly printinj}—and opens up new and _ profitable 
. It prints 


approaches to customers and employees 
No type to set up and 

















illustrations without cuts 
distribute. Quiet and clean—it delivers brilliant, finely- 
Our interesting, booklet “T” suggests 
ies. Ask for 


printed duplicates. 
many ways to meet present labor emergencies 


it—now. A.B. Dick ay ChicaB}o—and New York 






NINESSIA PH 
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C. M. Meyer Joins Wilson-Jones Organization. 


Charles M. Meyer, who for a number of years was 
Western representative of the Boorum & Pease Com- 
pany, has joined the Wilson-Jones organization and in 


the capacity of secretary of the company will give his 
attention to the financial and credit departments of the 


His with the 


trade and his wide experience in 


business long and favorable connection 


stationery general busi- 
fit him well for the position he has taken and 


with the 


ness lines 
his many friends predict for him a bright future 
Wilson-Jones Company 

Mr. Meyer 


stationery store when sixteen years of age 


actively connected with the stationery business since that 


began his business career as a clerk in a 


and has been 


time In 1893 he became a traveling salesman for the 
Tower Manufacturing & Novelty Company of New 
York, covering the states of Michigan, Illinois, Minne- 
sota, Iowa, Nebraska and the Dakotas He remained 
with the Tower Company for nine years, leaving them 
to become a member of the sales force of the Boorum & 


whose service he was continuously 


Pease Company, in 
employed until 1917. 

After a service of over twenty years of continuous road 
work, Mr. Meyer decided that it 
leave the 


was time for him to 


arduous duties of the traveling man and give 








Charles M. Meyer. 


to a number of personal matters, arranging 


his affairs so that he could spend a larger part of his 
time at home with his delightful family. His new con- 
nection, therefore, presents a line of work which is di- 


rectly accord with his ambitions and his ability, as 


of an executive character, divid- 


Wilson- 


his duties will be largely 
responsibilities of the other officers of the 


Jones Company. 


During his long service on the road, Mr. Meyer has 
built up many close, personal friendships, both within 
the organizations with which he has been associated and 
imong the dealers, and since the announcement of his 
new connection has gone out, many warm letters of con 
oratulati I have beer re eived. 


Fire Causes Stationers’ Removal. 


\ Pittsheld, Mass which destroyed practically all 
the building and stock of the Canaan Press, stationers. 
has res 1 the company’s occupying 1 new locatio1 
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Metal F urniture 
Specialties 


Profitable to Sell and to Use In 
Every Corner of the World 





Metal Office Desks 


The counterpart of wood furniture in ap- 
pearance; embodying advantages which in 
wood desks are impossible. They are fire- 
proof and insect and rodent proof. They 
are especially desirable for offices in which 
excellent appearance is desired, combined with 
maximum service and durability. 


Metal Office 
Baskets 


Made to match 
the desks just des- 
cribed. These bas- 
kets are equipped 
with live-rubber 
cushioned corners, 
which prevents 
scratching by the basket when it is pushed 
against some other piece of furniture. 





The dealer abroad as well as the retailer in 
this country can handle this line to advantage. 
Let us give you further particulars. 


METAL OFFICE FURNITURE 
COMPANY 


GRAND RAPIDS . . MICHIGAN 











112 OFFIC 





ea 











ie 


- 


oe So 


as oad 


pS oe ot 





Turn Over a New Year 
Leaf with the Chicago 


Glass Desk Pad 


The opportunity was never better than 


at this entrance of the New Year 


the “up-and-awake” dealer to make 
good on useful office specialties. The big 
advantage in Chicago Mirror & Art 
Glass Products is their STEADY 
ACTUAL DEMAND based on service 


already rendered the 


trade. 








The Chicago Glass Desk Pad is made in 
two sizes—1I8x24 and 20x36—and sells 
at from $3 to $7. Heavy, beautifully 


polished glass gives it that rare gloss 
and finish that makes it stand unique 


in its line. 


THE “CHICAGO SPECIAL” 


This latest addition to the “Chicago” 
line is made up with 18x24-'4__ thick 
Plate Glass with 44 Beveled and Pol 
ished Edges fitted in heavy felt Pad with 
4 suede leather corners—Green—bBrown 
and Maroon colors. A Superior Pad— 
neat, attractive and an excellent seller. 


These goods are bringing steady profits 
to hundreds of dealers. The manufac- 
ture is exclusive and although we carry 
stock of 18x24 and 20x36 only, can make 


up any special size required 


The Chicago Mirror & Art Glass Co. 


Established 1890 


217-A N. Clinton St., Chicago, Ill. 


Let us furnish you with glass tops for flat top 


desks, tables and other furniture 
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Foreign Trade Convention Centers on War. 

The following advance announcement of the fifth for 
eign trade convention was received recently from O. K 
Davis, secretary of the National Foreign Trade Council, 
New York 

James A. Farrell, chairman of the National Foreign 
Trade Council, has issued the formal call for the fifth Na- 
tional Foreign Trade Convention to meet at the Gibson 


hotel, Cincinnati, Ohio, Thursday, Friday and Saturday, 


February 7th, 8th and 9th, 1918. The theme of the con 
vention will be “The Part of Foreign Trade in Winning 
the War.” 


“American participation in the war against Germany,’ 
says Chairman Farrell in his call, “has laid a new obliga- 
tion upon the foreign trade enterprise of the United 
States, and at the same time presented it a new oppor 
tunity. To consider that obligation and that opportun- 
ity; to discuss what has been done by the different ele 
ments of foreign trade, and to give serious thought to the 
demands and the problems of the future, delegates from 
every part of the United States, representing all phases 
of commercial and civic development, will assemble for 
the three days’ sessions at Cincinnati 

“The war has added importance to the maintenance and 
development of foreign trade,” continues the chairman 
“It has made clear and paramount the element of national 
service It is our duty, as never before, to see to it that 
the How of overseas commerce proceeds with uninterrupt- 
ed regularity and in the largest possible volume, steadily 
ringing to us the products necessary to the life of the 
enterprise on which we are embarked, and steadily carry 
ing to our allies, and to our neutral sources of supply, the 
materials and manufactures that will enable them to main 
tain their efforts in the field or to continue to produce the 
food and raw materials so essential to our military suc 
cess. More than ever the foreign trade of the nation 
serves a vital national purpose in maintaining the gold 
reserve and sustaining the huge bulk of national credit 
upon which the necessities of war are making such enor 
mous demands.” 

\ll Americans engaged in, or desirous of entering over 
seas commerce, and especially all chambers of commerce, 


boards of trade, and other commercial and industrial or- 


ganizations, as well as firms and individuals, are invited 
to take part in the Convention, individually or by appoint- 
ment of delegates. The discussion will be led by men 
who are foremost in the foreign trade experience of the 


United States 
Approximately one-half of the time of the Convention 


will be given to the presentation of prepared papers and 
reports dealing with one or another of the numerous 
phases of this great convention theme. The remainder 
will be devoted to group sessions for the intensive dis 


cussion of single problems under the leadership of speci 
ally qualified experts 
Che preliminary program is announced as follows 
First Day, Thursday, February 7th. 
Convention called to order at 10 A. M. by James A 
Farrell, Chairman, National Foreign Trade Council; Ad- 
dresses of Welcome on behalf of State of Ohio and City 


of Cincinnati; Organization of Convention—Election ot 
President of Convention Topic of Session, Foreign 
Trade Achievements Up to Date—a series of brief ad 
dresses presenting the share of the different elements of 


foreign trade—Shipping, Railroads, Finance, Steel, Tex 


tiles, Chemicals and Lumber, in war preparation and 


work. 
Afternoon Session 2:30 P. M Topic of Session, Ait 
er-War Conditions of Foreign Trade—Two or three pa- 


measures necessary for American Foreign 


pers discussing 
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a 
* Office Equipment: 
t= cme A Built to Endure” 
i at The Famous “2000 Wood Line” 
| In Use All Over the World 


A SQUARE Edge design—in quartered oak, dull finish, 
or a beautiful native wood which it is difficult to dis- 
tinguish from mahogany—makes office fittings of the very 
highest tone in wood. All the units—and there’s one for 
every possible office need—can be securely fastened together 
without the aid of tools, and completed with End Panels. 


The Files have the improved Globe-Wernicke Side Extension Slide 
that is as perfect as human ingenuity can make it. Every drawer 
pulls out and closes so smoothly you are unconscious of the act; it 
never disturbs your mind from the papers you are consulting. 

Send for Illustrated List showing the various Sections. Ask for 


Catalog No. 818A, also a copy of ‘‘Filing and Finding Papers,”’ a 
book every executive should have at hand. 


The Slobe-Wernicke Co, 


Originators of Sectional Bookcases and Filing Cabinets 
Manufacturers of Sectional Bookcases; Sectional Filing Cabinets; Wood and 
Steel; Commercial Stationer’s Supplies; Steel Safes; Disc Record Cabinets, etc. 
ne End Panel in place and the oth’r ° s ° Branch Stores: New York. Chicago, Philadelphia, St. Lou} 

eady for pla bia ale Cincinnati, U.S.A. Boston, Washington, D. Agencies in over 2,000 cities 


placing 
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Vert tical Files for P F] / I ¢ for ¢ p double 375 double 426 
F é rrespondence zed paper ( d In- Card Index 
uch hipping tick- egalblank mag a File Files. 


pan et clippings, zine 


Besides the above, the ‘‘2000’’ Line includes: Unit No. 2045, having seven double 5 x 8 Card Index Files; Unit No. 2049, 
having twelve document compartments; Unit No. 2047, having 24 Legal Blank Files; Unit No. 2051, an office wardrobe; 
Unit No. 2048, having adjustable roller shelves. 

The Steel Line, equivalent to this and having the same units, is the ‘7000 Steel Line.”’ 











Globe Wernickd 
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LOOSE LEAF 


The Logical Line!! 



















































AR pursuits are drawing 

from offices and stores an 
army of workers. These work- 
ers must be replaced by labor sav- 
ing devices and expedients. Bet- 
ter business methods, time and 
Labor Saving records—these are 
uppermost in the minds of busi- 
ness executives during the pres- 
ent national emergency. 


The Cesco Line represents an 
| assortment of Loose Leaf Ledg- 
ers and Accounting short-cuts, so 
extensive that every possible re- 
quirement is provided for. The 
range of construction and price 
has been so carefully worked out 
from the consumer’s standpoint, 
that the .Cesco dealer has every 
possible advantage. 


No matter how well you may 
be satisfied with your present 
connection, let us send you our 
Catalog with full information 
covering terms, discounts, etc. 


_ THE C. E. SHEPPARD CO. 


311 Hudson Street New York City 
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Trade, to meet the new situation when peace is restored, 
and to hold the gains it has made in recent years—or 
ganization in production and co-operatio: arketing. 

Group Sessions at 4 P. M. 

Group |. Exports Control and Imports Control \t- 
tended by representatives of the War Trade Board 

Group I! Foreign Credits. In co-operation with the 
National Association of Credit men. 

Group II] Education for Foreign Trad 

Group I1\ The Smaller Manufacturer and Merchant 
In co-operation with the American Manufacturers’ Export 


up \ Getting Into the Game. Experience Session 


for Beginners 
Second Day, Friday, February 8th. 
Morning Session 10 A. M. l opie, 
it Marine 


—Session Phe Mert 


1 


char Addresses dealing with the rehabilitation 
of the American merchant fleet, and means to assure its 
permanent retention; the American foreigt ade policy 
of the t and the problem of the Pacifi 

rida \fternoon, 2:30 P. M.., Group Sessio1 

Frid Evening, 7 P. M., Banquet, Gibson Hotel 

Third Day, Saturday, February 9th. 

Mornit Session 10 A. M. Reports ot Grouy Ses 
sions; Reports of General Convention Committees; Mis- 
cellaneous Business; Adjournment. Foreign Trade Spe: 


- 
~~ 


ials leave Cincinnati for New York and Boston, 2:3 


O. K. Davis, Secretary of the National Foreign Trade 
Council nounces that the various Departments of the 
Government, Commissions, Boards and Bure s, the a 


which 


ouncil 


foreign trade, are co-o] 
to 


tivities of concer? 


with the ¢ to make available 


egates gov- 


ernment trade information and advice regarding foreign 
markets Several members of the spec ially trained Gov 
ernment forces will be assigned by their departments to 
assist in the work of the Convention. 

The Secretary of State will assign to the Convention 
several Consuls General and Consuls from Europe, Latin 


America and the Far East, who are expected in the 


States on leave at the time of the Conventio1 These of 
ficials, several of whom have been in the Consular Ser 
vice for many years, will be accessible to delegates for 


the purpose of personal conversation or for informal con- 
ference with groups of delegates 
In addition the Secretary of Commerce will assign to 


Cincinnati during the Convention officials and 


the 


1 


be available for 


Bureau of Foreign and Domestic Commerce, 


individual consultation. 
the ¢ 


features ot onvention 


Among the special 


a large collection of samples assembled by the Bureau of 
Foreign and Domestic Commerce from all parts of the 
world, vividly showing the character of products marketed 
by other nations. The Pan-American Union will have 
representatives at the Convention to supply information 
regarding the Pan-American friendship in commerce, and 
1 number gentlemen, long experienced in fore trade 
either as heads of foreign selling organizations large 


manufacturers or as export and import merchants, will 


be present to give particular advice to delegates on the 
details of foreign trade 
The work of organizing the Convention is beit o1 


Davis, Secretary of the National Foreig: 
Har New York City 
Cincinnati Committee. 


Trade Council, 1 over Square, 


The ¢ innati Executive Committee in charge of the 
local arrangements includes the following 

Robert S Alter. Chairman: Vice-President, Americat 
lool Works Company A. B. Fishwick, Vice-Chairman 
Chairman, Physical Arrangements Committee, 812 Com 


a 
bune Blds A. Clifford Shinkle, Treasurer 


ittee: President. lhe Cc 
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The Most Popular Desk 
in the United States 














The 2-in-1 Clemco-is proven the most efficient piece 


furniture in the office today. 


The CLEMCO Ball Bearing 
All Steel Mechanism 


possible to change the Clemco 
1 typewriter desk in a mo- 


T his de vice akes if 


from a clerical desk to 


ment, or vice versa. Study the two cuts. The ma- 
chine can be kept at hand for instant use while the 
operator has complete use of the entire desk top 
for other purposes 


Dealers in Other Countries. 


You know yme reliable and progressive dealer in 
the United States. Write and ask him about this 
desk. Write us too. Allow us to send you further 


information 


\ desk so widely sold as is the Clemco in this 
country can be sold readily wherever desks are 
used. Dealers in various parts of the world are 
selling these desks profitably now. 

















\ a rei = The Clemetsen 
=. Company 


In) {ea 
1 7R—A-— 9) Eye 
<a SMETSEN CO 2608 Flournoy St. 
~ CHICAGS SA 


4 Chicago, Ill. 
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Make friends fast 
with the 
Sundstrand 
figuring 
machine 












The SUNDSTRAND will make 
business friends for any Dealer. 


Buyers, office workers and execu- 
tives like this different and better 
adding 2nd listing machine. 


They like it because it fits in so 
well on all figuring jobs—because 
it is so speedy, and so easy to oper- 


ate. And it is truly portable. 


There are many reasons why the 
SUNDSTRAND has always sold 
faster than we could make them. 


You should know all these reasons 
—and you can know them all by 
writing us for complete information. 


Better do this right quick because the 
SUNDSTRAND is the leading adding 
and listing machine of the day—and 
you want to be with a winner. 


The Sundstrand 
Adding Machine Co. 


1227 25th St. Rockford, III. 
DEALERS: The SUNDSTRAND is the fastest 


selling adding machine. Maybe there 


is territory you can get. Writeus at once for details. 











[rust Company. Thomas Quinlan, Secretary; Manage 
Convention and Publicity Department, Cincinnati Chat 
ber of Commerce. Willian Biddle, Chairman, Hotel 
Committee; Sales Manager, American Laundry Machi 
ery Co. A. C. Hoefinzhoff, Chairman, Publicity Com: 
tee; Pres. and Treas., The Cincinnati Grinder Co., H. M. 
Houston, Chairman, Exhibits: Treasurer, Houston, Stat 
wood & Gamble Co. Luke W. Smith, Chairman, Enter 
tainment Committee; President, The Chas. E. Smith & 
Sons Co James I. Stephenson, Chairman, Banquet 
Committee; President, Cincinnati lron & Steel Company 
E. W. Tapley, Chairman, Printing Committee; Gen. Agent, 


\merican Express Company 


Stationers Aid Typothetae Efficiency. 

The following stationers have been named on various 
committees to assist the United Typothetae in intensify- 
ing effort throughout the United States and Canada, due 
to war conditions: Ennis Cargill, Houston, Tex.; A. M 
Glossbrenner, Indianapolis; John A. Hutton, Savannah, 
Ga.; Eugene Saenger, Sioux Falls, S. D.; H. W. J. Meyer, 


Milwaukee, Wis. 


Advertising Agencies Consolidate. 
Beginning December 1, there is a consolidation of 
Redtield and the Walter L. Houghton advertising age! 
cies, to be known as the Redfield Advertising Agency, ot 
which C. S. Redfield ts president and W I Houghton, 
vice-president. The offices are at 34 West Thirty-third 


street, New York City 


Company Organized to Sell Used Check Protectors. 

A Chicago company has been organized as the Check 
Writer Emporium whose object is to sell for cash rebuilt 
check protecting and check writing machines. It has es 
tablished a store at 655-659 Franklin street, and will sell 


to dealers 


Ink Company in New Quarters. 

[The Durabl-Ink Company is now settled in its new 
quarters in the downtown district of Chicago—54 West 
Lake street—having moved from the former office and 
factory at 2858 North Halsted street the first of last 
month. 


J. Edward Wilson was elected president of the Essex 
Pad & Paper Company at its annual meeting recently, 
James J. O'Donnell, treasurer, and Michael Cleary, with 


these, as directors. 


Two Sales Offices Move Uptown. 


Sales offices of the Bayless and of the Odell Manutac 


turing companies, respectively, have removed from 29] 
Broadway to 527 Fifth avenue at Forty-fourth street, New 
York City 
Argus Company in New Location. 
The Argus Manufacturing Company has moved int: S 
new home at 402-6 North Paulina street, Chicago, witl 


more room and a better disposal of stock 


Hunt Pen Company Adds “Gem” Line. 


The C. Howard Hunt Pen Company of Camden, N 
has arranged to manufacture and distribute the “G 
clip 

Craig, Finley & Company. well known printing est 
lishment of Philadelphia, has just completed the le 


tion of its fiftieth anniversary 
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It’s going to be a great 
F year for Art Metal 
Dealers—here’s why—_ | 






















I. a 

iis Art Metal dealers think they had a good year in 1917. ig 

th Incidentally, it was the biggest year by far in Art Metal history — 7 
Dealer's profits were big in 1917—But— I 
1917 will look small a year from now. Why? ie 
The big Art Metal Portfolio of Advertising and Sales Helps for 1918 fie 


tells why. It’s the biggest piece of real co-operation ever offered to office- 
equipment dealers. There are some pleasant surprises for the Art Metai 
Stores who have done their bit in 1917. When 
you ve read it, you will know that extra profits are 
on the way to the pockets of every Art Meta! Dealer. 





Ask for a copy of 
this big book 


Every Art Metal Store will, of course, re- 
ceive one of these books. But we have a few 
extra copies, and you can get one by writ- 
ing for it promptly. There is still some 
Art Metal territory open. Ask us about the 
Art Metal dealer proposition. There'll be 
money in it this year. 











Art Metal Construction Co. 
91 J & G Ave., 





Jamestown, N. Y. 
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Dealers in Filing Supplies Dealers in Loose Leaf Binders 
are interested in ACCO FASTENERS are interested in ACCO FASTENERS 


because with Nos. 1 and 2 they make their own prong because they make their own covers and use the fasten- 
folders for vertical files. The prongs are 2% in. apart ers as the post, producing transfer binders that sell 


(same as standard arch-file punching) and for 1 in. and for as low as 25 cents each 


2 in. capacities. : ; 
Acco Fasteners Nos. 3 to 6 have interchangeable 

We will gladly send samples and prices with neces- prongs from 1 in. to 6 in. in length and are of 2% in., 
sary instructions how to make the folders. 4% in. 5% in. and 7 in. center-to-centers. Send for 


: : 7 . samples and prices. 

Acco Fasteners are also used in large quantities for 
binding agreements, contracts, specifications, and any 
other kind and size of papers where positive security 
is desired. 





They are easy sellers and active repeaters. 














z 
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The ACCO FASTENER PERFECT BINDING at Little Cost 
with Prong Shield Washer Just like a bound book 















































ADJUSTABLE PRONG 


All Dealers should stock ACCO FASTENERS. Liberal Discounts. 


(I American Clip Company (() 


obo LONG ISLAND CITY, N. Y. 
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Soldier and Sailor Insurance. 

[If a soldier or sailor is killed, and he has a wife id 
children, the Government will provide compensation for 
the wife, so long as she remains unmarried, and s1 rt 
to the ¢ dren until tl ey become 18 years of age 

These ents range from $25 for a widow alone to 
$57.50 widow and four children. If the man is to 
tally dis he Government will make a fixed monthly 
payme ‘anging from $30 a month, if he is mar 
rie< $75 a month, if he has a wife and three re 
chil Should he be so helpless as to require a nurse 
or attendant he will be given up to $20 additional. Should 
he lose e¢ hands, or both eyes, OF he r- 
manently bedridden, he will be paid $100 a month, 
whethe sa ba l married 

A. P. _ Jackson Is Honored. 

Phe stees oO e Stationers’ & Publishers 
Tr sented A. P. Jackson with a hand 
Ww: fi ognition of his services while a 
bo \ é its president for the last fou 
yea S¢ is made it 
Di e a number of sed 
hi ‘ er culminati 

Amateranm Buyer Visits America. 

VW ( s tins Rikkers Brothers, 

Amst ul S he United States on his " 

u is Ss ing with New ty 
v he ess i een 2 Stone street His 
in Amsterdam is one ¢ the largest thers | 
izes : S 

pape ge Man Helps Y. M. C. A. Fund. 

The r vy ot Worcester, Mass., re s 
$350 y. M. ¢ A. ( Fund quota ahead ny 
othe he state is ascribed, in material 1 ff he 
acti is good work of ex-Mayor James | al 
ofte illed Worcester’s best-beloved citi 1 ell 
kn the envelope trade 

Creditors Take 25 Cents on Dollar. 

Fe settle vith creditors of 25 
doll judge Mantor s dismissed a pet 
rupt ew months ago against O’Cont Foste 
doing ss as tl Suburban Printing ( 

183 ue, New York City 
Change in Name and Ownership. 

( g & Company of Spokar 
hanged t r name to the B. G. Ewing Pat r ( 
Mr ed the Gravy sto 
The B. G. | esident, a | M 
sé e ites 

New Member of Board of Trade. 

| the ationer 
r a | ‘ Yo is ad 
hershi ne 
Wi! MI. Ss 

Moore Push Pin People ener gah and Dance. 

‘ ae . aaencnl . ' 

Pr idelphia 
aoa east 
mi . iv eve LD 
the } isquera i 
we ( varded t 
th ’ Ss ant 

ie athe 
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The Maximum of Service 


you have a right to expect 
old or new. Your 
efficiency is maintaining 
ge unless you get it. 
figuring and 
between all 
s, your machines as well 


trained to do the ulti- 


is the least 
from a typewriter, 
office not 
even its due avera 
close 


In these days of 


disciplined co-operation 
kinds of unit 


as men must be 


mate bit. Doing less than that, they 
lose you money. Offices which rec- 
ognize that fact today have adopted 
the 


RAMER 
REMANUFACTURED 
TYPEWRITER 


customer is to 


lo show thi camer to a 

interest him at onc: He sees what has 
been done tor ne machine—one transfor- 
mation of | effici into 100 per cent 


orking perfection—and it starts him 


thinking of his own typewriter problem. 
Our salesmen are selliu 1e Ramer service 
by exhibiting the Ramer re-made product 
The eves of the p1 clinch the bargain. 


Let The Re-Made Ramer 
Re-Make Your Profit Balance 


There ar t of typewriter-users in your 
eld, as ealer, v e going to face this 
rt] rn machines—a lot 

t t now. The Ramer 
r will solve their 


| 
t the same time. We have the proof 
letters of i1 ry; you e the opportunity 
t. Write us today. 


You Will Find Our Bureau of 
Service Eager to Assist You 


Wholesale Typewriter Co. 
314-316 Broadway 


profit problem— 


New York, N. Y. 
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Wide-Awake 
Typewriter Men 


realize the fact that the 


RED UNIVERSAL 


Cushion roller is the Universal 
typewriter roller of the future! 


The “RED UNIVERSAL” Cushion 
Typewriter Roller Will: 


Save one-half on ribbons. 

Save one-half on carbon paper 
Save the type. 

Reduce the noise. 

Turn out perfect work. 

Lighten the touch. 

Fit any standard typewriter. 


What one user says 
Chicago, IIL, 
November 13th, 1917 
Universal Roller Co., 
1509 Manhattan Bldg., Chicago, Il. 


Gentlemen In regard to the rollers we 
have recently put on our machines, wish to 
say that we are well pleased with them 
We believe they make good, clear copies 
and we are having no difficulty whatever 
in making ten carbon copies which hereto- 
fore has bothered us considerably 

We believe, too, that they considerably 
lessen the noise of the typewriter and are 
sure the ribbon will wear longer on ac- 
count of their composition 

Very truly yours, 
MEILICKE CALCULATOR CO 
C. A. Meilicke, President 
CAM/LK 


DEALERS WANTED 


Order a “Red Universal” cushion roller 
for your trial machine and ask about our 
exclusive territory contract without a finan- 
cial guarantee. 


Price $3.50 
THE UNIVERSAL ROLLER CO 


431 South Dearborn Street, Chicago, III. 


WARNING! 

Our cushion roller is covered by U.S. Let- 
ters Patent All manutacturers, jobbers, 
wholesalers and retailers infringing on this 
patent will be prosecuted 











address was delivered by William Percy Mulls, president 


of the company. Montgomery Wright, advertising mana- 


ger of the John B. Stetson Company, gave an interesting 
talk on co-operation and get-together meetings. 
\ll members of the sales and office force were 


including J. T. Shields, Pacific Coast representative 


Kaufman, Middle Western representative, Mr. Burkhart 


and Sales Manager Underwood 

Each department staged a clever sk the 
evening consisting of a patrioti sketcl 
departments The members o Lie ma Ine S 
sented a burlesque of the kind of conversatior 5 
heard at the lunch hour Che packing depart 


sented a sketch built about the character of “Hu 


Finn.” Mr. Bendernagle, foreman of the printing 

ment, particularly distinguished himself at this 

opportunity to reveal his ability as an entert 
After the concert handsome souvenirs were 

by the company with tle mpliments of Preside 


Minnesota Office Equipment Concern Incorporates. 


H. C. Currier, whose patents on steel drawer f 
recently allowed by the Patent Office, has 
the Currier Manufacturi Company, capital $5 





der the laws ot Minnesota I ile Oo pany s adq 
are at Minneapolis 

lor a number of years \ Currier has de 
time to the subject of saving the waste of time 
ergy 11 ithices He has studied all phases of t sit 
tion, and has made the interesting discovery that 


" 
there ar manv excellent svstems to are 








ne ERNE Reso 





ona pe 








“ 
— 
—_ 





4 


ar OFFICE 





APPLIANCES 


121 





Better buying 


The Key to Bigger Profits 


CHICAGO, JANUARY, 1918 


FKASY BUSINESS 


The average business man and his 
office manager have a warm spot in 
their hearts for the dealer in office 
furniture and appliances and for such 

dealer's salesman. 

The most confirmed grouch is wait 
ing and willing to talk to a man who 
is telling him how to improve his op 
erating efficiency —is willing to 
“loosen up” to the man who comes 
prepared to show him a way to cut 
yperating time or cost. 

] 


Consider the business - bringing 


power of modern office equipment! 

[It begins in the Outer Office. 

Our first glance inside the door is 
an indication of the particular brand 
of business-efficiency we will find be 

ond the glass-door. 

Our old friend, False Economy, has 
an office that is full of furniture but 


neve furnished —an “Old Chair’s 
Home with a shaky table that has 
ul ed its usefulness and chairs that 
make the sitter think he has St 
\itus’ dance. 
rhen there is the Down-to-Now 
thee, turnished for orders. 
lhe chairs spell Welcome! Chairs 
lat support, chairs with a seat that 
has a heart—vyou say “Ah!” as you 
ot them. The messenger 


nsignareceipt or the visiting buyer 


the center table it is that 


| 


The filing cabinets are up-to-date 
models doing their work properly. 
The modern filing cabinet can do al- 
most everything but talk. Every office 
for best results must be well supplied 
with filing equipment. No dealer can 
give too much importance to this key- 
stone in the foundation of business 
efficiency. 

[desks are business battlers cleared 
for action, and are handsome 
pieces of furniture which add to#the 
The modern man 
at the modern desk with a modern 
chair and filing cabinets can accom- 


also 


tone of the office. 


plish four times as much as the man 
equipment. 
The advertisements in OFFICE 
\PPLIANCES show the newest and 
best in office equipment. Every stand- 


with old and insufficient 


ardized othce appliance, every new 
mechanical short-cut that is good 


enough to stand the test of advertis- 
ing, has representation here—most of 


ime, the remainder occa- 


it all of the t 
sionally. 


\nd this is the only sort that is 


worth using or se 
rly equipped 


The firm that’s prop 
the dealer 


. ith omce ; ppl 


hel ae Ke 


who is stocked with tl with all of 
them is also organized for EASY 


I: Nn) lohnson. 


TUPPEUUEEEEUEEEECCEEECCEE EDGE EO CCEC DEER TEE eee 


. 


SUUPULERUEEUEEUREREOATSUGEREGUEEUSEREEOUEEUDEOOEOGUECUEOUEROEEUUEOUEACEEUEOUEEOUEOASOGUOOEOEEOEEEOEOODEEOEEOOEOOEOUGEECEEOCEUDOEOEOOUEEEOGEOSUEEUDOEOEEOGEOOGOROROOOEOOEOOOSOOGROOERO0RON0NEORENONN 
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Device for Sorting Checks. 
The Numerical Sorter here illustrated is made by the 
Kohlhaas Company of Chicago. It is designed to facili- 


tate the rapid sorting of checks, sales slips, requisitions, 





etc., into numerical order, or for the temporary or perma- 


nent storage of matter requiring immediate reference 











The device is elastic, as sectional posts may be added to 
allow for any number of guides required, while the guides 
may be made in such size as may be necessary and num- 
bered or worded as desired 

By pushing the front plates back the device locks auto- 
matically. 

New Self-Inking Band Stamp. 

The Osborn Manufacturing Company, 105 Chambers 
street, New York, is introducing a new self-inkine band 
stamp of steel, felt and rubber adjustable to any desired 
tension and with its felt ink pad readily removable from 
the steel pad box. The latter, also removable, is made of 
one piece of steel, including a spring handle which holds 


the pad box secure 


New Offer on Thumb Tacks. 

The Hoge Manufacturing Company, 45 John street, 
New York City, are making what they call the “Hoover 
Package” of thumb tacks containing two dozen brass 
plated steel %-inch modern thumb tacks, thus doubling 
the quantity usually put up in packages. 


New Items in Luckett Line. 


The Luckett Loose Leai 
eral new items in its lines, 
dum books in “Sterlock 


the Keratol variety, which 


wearing quality. Another new item is a medium-sized 
ledger bound in the same material \ new post-binder 
has the slotted metal means of locking. This obviates the 
necessity for removing the sheets by lifting them off the 
posts. The new device locks firmly at any point 


Calculator for Computing Yard Goods. 


The Meilicke Calculator Company of Chicago has de- 
vised a series of cards on a substantial standard for the 
calculation of yard and dozen price computations The 





1 


device is fitted with visibl 


cards. The device contains 1,600 square inches of pre- 


calculated answers, which, 


inding, an imitation leather of 


is a stout substance of strong 


( 


inmud? 


Company has introduced s« 


ncluding a series of memoran- 





tabs and linen-lined, hinged 


decimally arranged, make it 


possible for the user to find the desired answer with ce- 


lerity. 
New Stapling Device. ' 
The Defiance Manufacturing Company of New York : 
have designed and perfected a machine known as the “No ' 
hich is described as a strong 


Miss” stapling machine, w 


and durable device made of 





heavy stamped steel, nickel 


a 


—— 





ple in construction. If 
it can be taken apart 


sembled without the aid « 


New Column 

The Boorum & Pease ( 
binder for holding column 
post type bound in canvas 


in stock to fit according to 


atl i 
eason it ¢ mes 
S¢ cleaned ic S- 
expe t me i 
es oO the str 


Record Binder. 


pany is marketing a handy ' 
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Is This the Condition of | 
_ Your Office Each Month? 


i! Bi Ht q ™~ iy ™ — 


racy and Speed of Machine Bookkeeping 
ill Eliminate the Above Monthly Troubles 





=) 
rs 
a 

ste 





e 2 [2 : $ 

. a fi ae 4 .~ = * > oa — ‘ 

. : i ee £3 ¥ % > 

3 ij i dl 4 . Ae. “7G28 & 

Corduroy Carpet Fil 
- rm 1 Tabbed 

pact keeps posted and index. D road ae Capacity Sheets always at Direct Screw 
I t t be enn mig counts and easy to read unlimited rrect angle Compression 
























































edséer Thai ows With Your Business’’ 


The Adjustabilt Posting Ledger and Burroughs bookkeeping machine in 
your office will make sure that statements %0 out promptly—ive 
your bookkeeping absolute accuracy—keep your accounts posted up to 
the minute—make a worthwhile saving of time and salaries of high priced 
men doing your accounting work. With overhead mounting higher and 
an increasing shortage of employees, you should not delay investigating 
the special savings of the Adjustabilt Posting Ledger for use in machine 


bookkeepin3. 
Write Us on your Letterhead for Booklet A. S. 
giving valuable data on Machine Bookkeeping. 


Stationers Loose Leaf Co. 


208 Broadway 


25 S. Market St. 
wasp Milwaukee New York 


Chicago 
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Bargains 





~ To Beat 
Competition 


Bargains—rea/ ones—draw trade today as never 7 
before. Think what a “drawing card” a “good s 
as new” Underwood—a $100.00 model—one that 


looks and writes and 1s as good as a just-from-the- 
factory Underwood—would be for your store! 






q titan ‘a 

. ie UNpeRWwOO! ae 

il | e vs 
a a 


You could sell that Underwood right now at an attractive price—and still make a Y% 
i] fine, fat profit! This is an opportunity worth your investigation. Write us at once ¥e- 
for Confidential Price List No. 1. oe 


We Protect You Against Any Drop in Price ee 


Some dealers are fearful that prevailing prices of our weekly price list. We will reimburse 
will drop after they buy. For this reason they hesi you to the amount of any drop in our prices 
tate to order. For this reason, we GUARANTEE on any and all of our Underwoods ordered 
7 | TO PROTECT YOU AGAINST LOSS should now that you have not sold or rented prior 
there be any drop in prices for 60 days from date to the 60 days. 


TYPORIUM 


w Rebuilt Underwoods ‘ 


or 





q 
> 
+, are sold at prices that permit you to sell them In rebuilding it, every machine is torn down to the od 
Cy as ‘‘big bargains’’ and still make a splendid frame and every worn part replaced with a brand-new : 
3 *, profit. We also allow 5 per cent discount part. New platens, new front scales, new thumb knobs, 
it An, on cash or C. O. D. orders. new keyboard, new key rings, new feed rolls, new rub 
“? : = a i ber feet and new ribbons are used All type and type 
€ Every Typorium Rebuilt Underwood bars and all important bright parts are renickled. The 
ty I gn y 1 
a must prove to be all that we claim frames are newly enameled, relettered and restriped. Ane 
“p it to be or your money will be ‘ 
» , : , We prepay the express to all points east of the Missouri 
- promptly refunded, including | 2% 
2 7 o River if two or more machines are shipped at one time, 
? express. Every Typorium ; 
: . or will allow one-half the express on a single shipment 


detail before being $s 
YY Send the coupon for Free Copy of Confidential Price List No. 1. % 


TYPEWRITER EMPORIUM Ff: 


’ ‘ 
“ E S : c ¥ 
*e, - PeW 2 

Sime” 34-36 WEST LAKE ST., CHICAGO, | ny 

BATA ho °: 


Rebuilt is tested and must nes - 

“7 . . To points west of the Missouri River we will allow ex- 
4 be perfect in every bata Ah 

, press to Omaha, which ainounts to $2.25 fortwomachines 
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Commencing January Ist Barbee 


WIRE BASKETS 


will bear the following trade mark 


ah ay RRR PZ 
‘BAR = AAR XY) 


9, 

Za =. XY 

tive Sia 2, One 
iy phe scent 


Ks 


G » Be r ay b sone 
a YW YY YY aust © y. we wi 
OCs atin varios od 


A NEW TRADE MARK FOR AN OLD ESTABLISHED LINE 





You want the most complete line of wire 
baskets made. Specify--- 


‘Barbee, the Best Line. Nuff Said 


Catalog and prices upon application 


BARBEE WIRE & IRON WORKS 


180 N. Dearborn Street, Chicago 
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MEARS 


HYGIENIC RUBBER 


FINGER PADS 


Thousands of People 
in Your City Count 
or Handle Money, 
Paper or Cards. 


Make them your custom- 
ers for this convenient, 
hygienic office and work- 
room device. 
I1—BOOKKEEPERS—Keep_ records 


clean and make posting easier 
Fine for loose-leaf sheets 


2—JEWELRY PACKERS—Can work 
faster with less effort The sure 
grip of Marsh Finger Pads never 
slips. 

8—FILING CLERKS Increase speed 
and accuracy on cards, tissue 
sheets and correspondence 

‘—ENVELOPE STUFFERS — Elimi- 
nate waste and increase speed. 
The tip grips one sheet at a 
time. 

5—PRINTERS AND MULTIGRAPH 
OPERATORS—Make press feed- 
ing fast and accurate Will 
handle large sheets or small 


6—SCHOOL TEACHERS—Avoid dis- 































ease dangers Marsh Finger 
Pads protect from germ laden 
paper 


7—TICKET SELLERS—Gain in ac- 
curacy and speed in handling 
both tickets and money 

8—FRUIT PACKERS The corru- 
gated tip on Marsh Finger Pads 
is ideal for picking up tissue 
sheets—always one at a time. 

9—POST OFFICE CLERKS Marsh 
Finger Pads are necessary for 
fast, accurate work The tips 
never slip. 


NEW OPEN PACKAGES 


for display and easy sales. } 
gross and } gross sizes. Price, 
$5.50 per gross. 

Dealers—Write for special price on 5 
gross lots. 


RETAIL PRICES 
10c each, 3 for 25c. 75c per dozen 


DAVOL 
RUBBER COMPANY 


Providence, R.1., U.S.A. 


a 
NO MOISTENING: __ 
THE TIP Do x 








Three New Devices. 

The Imperial Methcds Company of Chicago has re 
cently designed and perfected a line of bankers’ check 
cases; “Liberty” grade two, three and four-drawer letter 
size vertical filing cabinets, and a line of card cabinets 
in plain oak. 

The bankers’ check case is a strongly hinged cabinet 


with three tumbler locks (brass), and two keys. It is 





New Bankers’ Check Case. 


finished in birch mahogany and the handle is of brushed 
brass. Inside filing dimensions are 1054 inches wide, 53 
inches high, and 1434 inches long, accommodating checks 
1014 by 4% inches. 

The letter size vertical filing cabinets referred to above 
are made of solid quartered oak throughout, selected 
clear-grained wood being used to give uniformity of color 
The finish is antique or golden, hand sanded, finished and 
waxed dull, giving cabinet satin effect to match the 
standard finish of modern office furniture. Card-holders, 
handles and guide-rod knobs are finished in dull “lemon 
brass. \ matching, interchangeable leg base may 


used on either two, three or four-drawer cabinets 





New Imperial Plain Oak Card Cabinets. 


The new plain oak card cabinets contain one and two 
drawers for cards and guides. They are made of plain oak 
with quarter-sawed lip front (dust proof), with drawers 
and steel follower-blocks lo the three-drawer cabinet 
for cards 5 by 3 inches can be added a two-drawert 
net for cards 8& by 5 inches. 

FE. R. Whitfield, formerly foreman at the plant of the 


Stenotype Company at Indianapolis, Ind., is now co 
nected with the International Money Machine Company 


here. He is foreman of the japanning room 
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NATI ONAL 
HOLYOKE LEDGER 





DURABLE low-priced ledger, in sizes 

suitable for various lines of business. 

The frame consists of three pieces of 
pressed steel. The mechanism is very simple. 
[wo capacities: 14 inch, for 200 to 325 sheets; 
2 inches, for 350 to 625 sheets, with index. 
Bound in Corduroy with red cowhide back 
and corners, gold-tooled. A handsome book 
that can be sold at a reasonable price. 


Handsome window poster cards like the 
above illustration furnished upon request. 


earioesal BLANY Beek  Comnaare 























MOLVOKE, MASS. 
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Do You Master Your Business 
Or Does It Sometimes Master You? 


The test of business success 1s M ASTER Y—control—conquest ot 








obstacles. You are not going forward to your limit-capacity unless 
you are solving those sales-problems which have held you back. 
And the one way to master them is to sell a Line made to turn pros- 





pects’ doubts into buyers’ certainties. Here it is 


The Masters Line '5) 
of Office Chairs | I | 





LUCAS 
l= = 
Master of Obstacles, New and 3 c= —— ? 
Old, in Any Modern Business “a 
: A wl 
As the New Year faces you with the choice i 4 — 


of new ponicies, seize this new lever on new ZY ~ ® 

f . 

Neo ook ™ 
and larger business. Make the prestige of Ue 21004 
the Masters Line YOUR prestige and master 
the demand for progress in 1918 in advance. 





Foreign Expo: ts of A Real Catalogue 


— e Sone gue The quality in these goods masters because “ Is a Buying 
; - ag . inves tunity. Let 
They Mesinam of it is REAL QUALITY—made_ square—sold ae” endl aes Gar 
. , a? . . ™ : “*Traveli 
YOUR Larger square—every angle of goods and transac- Display . Window” 





oat tad for tion absolutely true. 


Turn into the Home-Stretch Right With 
the New Year and Master That Bigger 
Profit. 


We have a proposition to dealers for 1918 


y 
Return Mail 


that will make your idea of what your busi- 
ness should be a live and growing reality. 
It's working now—all around you 


“To-morrow Never Made You a Dollar 
Write Us To-day. 


THE TAYLOR CHAIR CO. 
BEDFORD, OHIO 





























Silent Salesman for Blotters. 

Finis light a dark oak, mahogany cherry, 
oO it teri fixtures of the store where it is 
ust e new display stand for blotters of the Standard 
Pape Manufacturing Company, Richmond, Va., is de- 

ribed S office fixture de luxe.” This cabinet comes 

ymple 2.200 sheets of blotting paper twenty 

New Trial Balance Book. 

nal Blank Book Company is making a new 

se al alance whose covers are extra heavy and 

‘ sink allowing for ring space, thus reducing 

msiderably the bul he binding is of fine red texhids 

al ( ‘ ed th with gold side stamp. White 
Yorks ger pape s used for the fillers 

New Eraser-Holder. 

The Polar Manufacturing Company of Philadelphia, 
Pa troducing a new patented automatic eraser 

| astens to any typewriting ma ie. It is 

id spring steel, fitting any machine and hold 

go s any size desired. 

It ] s a place for the eraser so that the st can 

vays is necessary tool at the tips of ngers 
* s re¢ 

Scrap-Book Letter for Soldiers. 
he plex Envelope Company, Richmond, lakes 
a “scrat k letter vhich includes a one-sheet vider 
envelo] ombining a letter and a scraj On 

c act " itten message and o1 e othe 

os, etc., may be pasted. The sheet folds 

( ( e which will pass the censor wit 

is sold as “Foll e Fla 

Ss I é \ clipping pocket anies 

New Adjustable Card Case. 
ter & Company, Irvington, > 
sta frame can 
( us sizes of cards e 
le Cards can | 
ur hem and can be re 
S supplied in three 
< open ¢ and with end s 

It Ss i Morocco leather ans g 

ed and plated is 
% inches to 2% inches in widt N : 
hes to 2% inches wide 


29 











Here— 
The Perfect 


Paste 


Afte years of experimenting, 
comparisons and tests, we 
have developed the perfection 
in pastes—our new 





Semi-Liquid 
Paste 





SRULLISITESE EET VET Pee 


| DAVIDS# 


‘se ~2 a> ofr 


SEMI-LIQUID 


PASTE 








It requires no water, 1s 
strongly adhesive. It will 
withstand cold and heat. It 
will remain good and sweet 
favored to the last drop. It 
contains neither acid nor al- 
kali. and can be used on tinted 
papers and photographs with- 
ear of discoloration. 


DAVIDS’ SEMI - LIQUID 
PASTE comes in 5 oz., 8 oz.., 


and gallon jars. 


teal 


out 


pint, quart 


Thaddeus Davids 
Ink Company, Inc. 


New York and Chicago 
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STRENGTH 
CHARACTER 


are virtues of 
Nappanee Office and 
Directors Tables 


A comprehensive line. De- 
signed. and moderately priced 
to meet the requirements of 
business man 


the average 


NAPPANEE 
TABLES 


the progressive dealers’ driv- 
ing wedge for better and more 
profitable table business 
Now is a good time to place 
your order 


Complete Catalog 
upon request 


MUTSCHLER BROTHERS 
COMPANY 
NAPPANEE, IND., U.S.A 





Nappanee Tables 


are on permanent exhibition 


Western Furniture Exposition Bldg. 
1433 So. Wabash Ave. 
Chicago, Ill. 


Special Show During January 


Paxtite Loose Leaf Ledger. 


The Paxtite Loose Leaf Binder Company, a new 
cern at 25 City Hall Place, New York City, is marke 
a new binder which has added the following six featur 
to the customary article in this line: safety locks, leat 
thongs, steel linked binding parts, unlimited capa 
lightness of weight and flat pening Every 
controlled by a “Multi Dis tion clutch lo sO 
removal of sheets by unauthorized persons is preve 
\ torn sheet will leave edge, making t 
to trace such an attempt he three leather tl 
make possible perfect and alignment The li 


1 which prevents stretcl 


The weight 
a minimut y eliminating all 
some metal parts and the general flexibility is urg 


spe ial advantage 


binding parts are of 
loosening of backs with constant use 


device is reduc ed to 


For Sammy’s Snap-Shots Over There. 
W. Horn, Brother & (| 541 Pearl 
New York, camera 


the pr 


pany, 


have devised a loose leat 


eservation of unmount photographs, d: 


1 


especially for soldiers and sailors who wis] 

photo-souvenirs of some of the scenes throug! 
they will soon be passing. 17 binding is full 
cloth with patriotic emblen gilt on the front 
[The book contains fifty leaves of good quality 


laced together with strings 


packed one in a 


paper It is 
box, size 7x10 


posts; 


This company is also marketing a gummed s 


containing 100 gummed stul Ss, size to 


postcards to a stub; also regular correspondence 


note size, etc., all of which when 


There are three colors of binding 


blue and khaki. On 


emblem in gilt. The size of 


sides 


both 


front cover apy] 


blue, navy 


patriotic this file is 


and they are packed two in a 


fling postcards, corresponden etc., at the front 


home. 


Two New Specialties. 


Ravenswood Office Specialties Company 


The 


cago announces the taking over two new lines 

metal tip guides and the Banker's note case ry 

are metal tips finished in black rubber enamel Phe 
: eg ; 

ings are printed in heavy black type on white 


trast and giving no reflection under 

cards are made ot heavy pressboard an Vy ne 
for rods, holes are eveletted ly There 
sizes of tips. Up to one inch are used for date 
phabets. The two inch size is used for months a 
names, and the three inch f k checks 
mercial firms for custome s ind addr ss 

Che Banker's Case is a1 le fireproof « " 
or storing rec s or documents value S 
f hardened alt 1 and we s \ urtec | 

- 
oO plete I Is € ameled i1 dull finish anc 

1 gold: lined 1 heavy asbestos bi I ‘ 
i Bi h tl K and Cquip ped w I kel lasps 
end It al s eig nick s and 
le rs olte 

Combination Fountain Pen. 

On January 1 the Moore | tain Pen pla 
market a regular style, non-leakable pen witl | 
tion of an i container « dies the 
pen This cor r holding six tablets. is 
lined, wit 1 essed glass w t ‘ 
supply of < tablets is visible 

In filling e pe which has e fea S 


filed can be read 


accommodate 


package It is handy 
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The Badger *50-Word Competition 


ANNOUNCEMENT OF THE WINNING WORD 


PTT 








‘THE HEINN COMPANY, of Milwaukee, Manu- 

facturers and Patentees of The Badger Line of 
Loose-Leaf Devices, thank the thousands of Competi- 
tors for their efforts to invent a word suitable to des- 
ignate their new material as a substitute for leather in 
the covering of Badger books. 


In accordance with their offer they have forwarded a check for $50 to 


Mr. H. A. Hahn, 306 Caxton Bldg., Cleveland, Ohio 


for the word: 














TUFIDE 


The Heinn Company, while reserving all rights to register this word for sub- 
sequent adoption, should occasion arise, have decided to continue the use of 
their own established word, “Badgeride’’—the name adopted prior to the 
competition—and given as an example on which to improve, in the suggestions 


accompanying their competition advertisement. 


Badgeride will therefore continue to desig- 
nate the exquisite fabric with which The 
Heinn Company will bind Ring Books, 
Ledgersand otherloose-leafbooks demanding 
bindings of leather-like strength, appearance 
and wear, at a less prohibitive and more 
stationary price than is possible in leather- 
hound books. 

Leather bindings willl be continued, as 
usual, but leather prices being especially 
subject to war conditions and market fluctua- 
tions, little stability in prices can be assured. 


This illustration is an example of 
the  eamaae of a Badgeride-bound 
book. 








. 
a | 


: MILWAUKEE =: 


—— is 
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The Tatum Current Ledger. 


TATUM 








protects the trade—sells 
only thru the trade 
co-operates with the 
trade—and the trade 
profits thru handling 
Tatum products. 











Operating Mechanism of Tatum Ledger 


WHY the TATUM 


Loose Leaf Ledger? 


Loose Leaf Ledgers are all more or less alike 
to look at. But in operation and lasting sat- 
and 


isfaction they are as different as a mule 
motor car. 


Some Loose Leaf Ledgers balk and get stub 


born and “won't go.” 


Others operate smoothly, respond quickl 
they “get there” with an ease and certain 
that is refreshing. 


The Tatum Loose Leat Ledger is in the “get 


2 


there” class—and why: 


Because of its strength—Su)stantial in con 
struction, it will stand more hard us¢ 
and abuse than any ledger on _ the 
market. 


Because of its simplicity—A\ perfect and effi 
cient mechanism secured with remarl 
ably few parts, thus eliminating habilit 


to get out of order. 


Because of its material—\leta! parts entirely 
of steel so accurately fitted as to work 
with clock-like precision. Covers of best 
quality of binder’s board. Corduroy and 
leather of highest orade. 5 edg rer sheets, 
fat lying, Weston’s Flexo ledger paper 


Because of Tatum Guarantee and Service 
The name of Tatum is a guarantee o 
absolute satisfaction. And it’s a further 
guarantee of an unusual service—a ser\ 
ice that assures prompt securing of 
ledgers and supplies—something we ]« 
lieve stationers will appreciate. 


Our catalog tells you a lot more about these 
ledgers—and other Loose Leaf devices, tox 
Send for it—get in touch with Tatum 


Activities. 


She Saml C. alum G. 


Main Office and ‘ork Of 
Fact ory “ ictor 
Cincinnat:, Ohic 4-60 La t 























nouth of the barrel, 





ny S regular prod 
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ict, a tablet is dropped into the open 


water is added, the screw cap is re- 
ready to write. 


Memorandum Calendar. 


\ fine rund 
> days r tn year 
] 
n\ 5 rle 1 
1 Park | 
1 
) es L he 
, 
\ vith a 
t ind 
] i al 
me obs te it ¢ 
| 
ts i es 


; 


emorandum book subdivided for the 


is offered by the Kiggins & Tooker 
ce, New York City, under the name 
book is good for an indefinite num 


le memoranda space, for the sheets 


as soon as one memorandum has be 


1 


e torn out, leaving the remaining 


+} ' 


ers are available at any future 


Real Estate Record Book. 


\1 urate record book which saves a good deal of 

e is being put out by the Boorum & Pease Company, 

taining S¢ rm) spaces for setting down neces 
yn and data 


Reliable Clutch Pencil. 


The Hoge Manufacturing Company, Inc., 49 John street, 
w York, is offering the trade a clutch pencil known as 
he Modern” in three finishes—goldine, nickel plate and 


nicke 

Some Wisdom from the Mayor of Pecan Gap. 

Charles P. Garvin, who used to travel down in Texas 
for the F. S. Webster Company, but who now manage: 
their New York office, after having acquired great fame 
at the Toledo convention of 1909 as the Mayor of Pecan 
Gap, which is said to be located “somewhere in Texas,” 
-ecently tributed some wise saws and modern in- 
stances to the company’s house organ. Here are a few 
Oo ther 

I Oo l isiness. The fellow who is labe led 
lucky is ivs the one who knows how to wit 


€¢ 

4 

wil 

tha 
HH 
I 

1 

‘ 

’ a 

al 
al 


+ 


the way a chap looks how many aces 


} ave ) rese e 
* 
The winning salesman gets the order because he can 
ite s customer to think of him whenever he thinks 
* 
| oney @€a is not the whole thing with the 
‘ He gets his greatest satisfaction from the fa 
é s it in vin and that he can win and is 
= 
\y S il loss does not discourage a real winnet 
does st e€ way twice. 
\\ al neg don't forget that vou have at 
Oo ‘ ireless and forget hi you are 
, 
¢ i if he | 
* 
Phe ex sleep in the dayti Night 
i t at 
* 
W he 1 put tl best you have into 4 r work you 
ly eat iving, but you are working out 
( S a lea re distinct footprints i! the sands 
Saa with the leather trade as sales 
ears led early in the month of pneu 
Dr. Stern's New York Sanitariun He was a 
Jo Mehl & Company organi 
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Ghe E/LIM Filing Safe 
MES \rasters Model 








**100% a Safe With a Cabinet Interior’’ 


That is what thoughtful business men demand—the 
protection of a real Safe with the adaptability of a 
Filing Cabinet. 

The appearance of the Meilink is its own convincing argument 
—a stronger appeal by far than superlative word pictures. 
The Meilink is the choice of all who make compagisons. The 
protection of a Safe is visible in its construction. 










Investigate for Y ourself 


The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address ali mail to factory 








PRTTAADTVOCOTAAOELY LAOH DEROONNE F LADUUREARENLLGNT A LEA Aenean eae TT 








Speed 


Quality 
Convenience 






and 
Economy 


Whether in form letter work, imprinting lit- 
erature, printing letter heads, envelopes, office 
forms, leaflets, etc. 


lf you are interested in properly equipping 
yourself for such work—investigate— 


The Multicolor Press 


The most practical office printing device on 
the market. 


Lisenby Manufacturing Company 


Factor Fresno, Cal. 


Address all correspondence to General Sales Department 


298 Broadway - New York 
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Leaders 





Eclipse 
Two Well Set 


Eclipse Pneumatic Inkwells 





Note the pen dips just the 
needed amount of ink — no 
waste. 





Patent opening does the trick 


TiGXETS The Perfect Ink-Tablet 


INKWELLS INK TABLETS 
No Rubber parts. Biue-black, Red, Green or 
No plunger to crust and stick. Violet. 
No spouting. Packed in air-tight tin boxes 
No wasteful evaporation. that easily slip into a vest 
No dirty fingers. pocket. 


SEND FOR SAMPLE BOX OF “INKLETS” MAKING FULL QUART 


75c for Blue-black, - - - (32 tablets) 
$1.00 for Red, Green or Violet - (32 tablets) 


Catalog sent free on request 
General Eclipse Co., pept. a. Danielson, Conn. 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 

You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Azora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 

Azora Air Cushions would work in with 
your business excellently. We'll be glad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features 





PAT. DECEMBER 21, 1915 


Let Us Hear from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
ADAM GODREZ & CO., 201 Hornby Rd., Bomba 

















Walter A. Papworth, General Manager, Fox 








Typewriter Company. 


Two Fox Department Heads. 


The portraits shown in this column are 


Walter A. 


have recently 


taken promin¢s 


Papworth and Frank M. Brick, 


places in the 


writer Company of Grand Rapids, Mich. 


formerly with the Corona Typewriter Company, | 
made general 
Frank M. Brick was made sales 
the Fox organization last November, succeeding 


Brick had heretofore for two years | 


executive 


Franks. Mr 


company Ss < 


manager. He is an experienced 


manager 





Frank M. Brick, General Sales Manager, 


Fox Typewriter Company. 
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And no wonder. Carter Inx products have been giving 
satisfactory service for nearly 60 years. They are known and 
used for their high quality. 


Give your customers the best. Sell the entire Carter Inx line. Right 
now, be sure you have a sufficient supply of CICO, the new liquid paste. 
The advertisements now running in the national magazines are creating a big 
demand for it. Better stock up. 


THE CARTER’S INK CO. 


Boston Chicago New York Montreal 


Also manufacturers of Carter’s Typewriter Ribbons and Carbons 












136 OFFICE APPLIANCES Janua 


See Ce eee 






' 


You have practical, hard-headed customers 
who have been waiting for— 


The Liberty Ledger 


PE ae eee 


a Fe eg ae mee BR 








Seeeenenarer tocaraieeeee eee 











—-it's the current binder of the hour. Neat in appearance, 
strong in serviceability, attractive in price. The high grade 
DeLuxe Ledger Metal —-bound in exceptionally fine double 
filled army duck, khaki color; with red russia corners. Imme- 


diate delivery. 
Price List of Stock Sizes 


Stock No. L9118— 73 x 102 inches..... .. _...Each, $ 9.50 
Stock No. L9I06— 93 x IIZ inches............. - 10.00 
Stock No. L9112—113 x IlZ inches............. “ — 11.50 
Stock No. L9II7—I1 x14 inches............. °. oe 


Made in |}, 2 and 3 inch capacities 
4 


Write for complete list showing outfits, special price, etc. 


WILSON-JONES LOOSE LEAF Co. 


CHICAGO and NEW YORK 


PULL CUCU 


7 

















D. E. Paris in New Work. 


5 ¢ 


Printers’ Ink” states that Daniel E. Paris, who for 


he past eleven years has managed the advertising tor 
the Hampshire Paper Company of South Hadley Falls, 


Mass., has become associated with Barrett Smith of Bos 





ton. Office Appliances is sorry that “Dan” Paris is leay 
g this field, but rejoices that he is to ret 
D. E. Paris. 
advertising profession, where he will doubtless keey 


touch more or less closely with the Stationery trade 


hich he has done such fine work 


Ww 
Daniel E. Paris is now about thirty-six y« 

the very prime of life, when a man is capable of his 
best and most vigorous work. He was born at Albany 
N. Y., and received his education at Troy Academy 
Early in his business life he became interested in adver 
tising. In 1901 he went to Scranton, Pa., where for three 
years he was chief instructor in a prominent school of 
advertising. He left this position to become manager of 
the Lord Advertising Agency, and in 1906 went 

the Hampshire Paper Company as advertising manager 








Three men well known in this fie’'d photographed at the 
top of Echo Mountain in Southern California. Elevation, 5,680 
feet; temperature, 65 it has occurred to us that s ome Cali- 
forn'a press agent has put it over on us. Such.a temperature 
at such a height in December! Hoot,mon! 
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If you want to Punch up to 
4 Inch of Paper, use a 


Samson No. l 


for Loose Leaf Sheets, cancelling Stock Cer- 
tificates, Coupons, Liberty Loan Cards, etc. 


SEVEN INTERCHANGEABLE DIES—-FIT SAME TOOL HEAD 








CLEAN 
HOLE 


Free From 
Burr 


SIZES OF HOLES- PUNCH NO 1 


2 $ g 
$2 -. - 32 : 32 4 


€ 








Machine Appliance Corporation 


351 Jay St., Brooklyn, N. Y. 














ge ACTIVE 
eilicke “PHONE 
LISTS 
Here’s a device that will double 
the efficiency of your telephone, 
ing it unnecessary to floun- 
through a huge directory. 
95 per cent of your calls 
in be listed in a 
Meilicke 
Active ’Phone List 


MADE IN THREE STYLES 








Detachable style snaps 


phone, holds 44 
I attached 





> e EF for switehboard operators 
Holds 1890 names, exchanges and 
2um bers Has 45 division index, 
Style F for desk use. Holds 880 uds 6)x5. This size has a column for 





names. Price $2.00 <idress or party to call. Price $5.06 
Sold by most dealers or sent direct on receipt of price 
DEALERS GET OUR PROPOSITION 


MEILICKE CALCULATOR CO. 


Makers of Dictaforms, Pay Roll Devices, Price Checkers, 
Phone Liste, Yard Goods Calculators, and many other 
time and money saving office appliances. 


Dept. B12, 350 North Clark St., CHICACO, ILL. 
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Skyscraper construction 
as used in the famous 
Woolworth Building, 
New York, and a Shaw 
Walker filing cabinet. 







SHAW-WALKER 


STEEL LETTER FILES 


KYSCRAPER strength! Skyscraper 
efficiency! That’s what you get in 
a Shaw-Walker Steel Letter File 







And economy! 





Strong? Shaw-Walker Files are “Built 
Like a Skyscraper,"’ entirely of channel steel, 
electric-welded into solid strength. Drawers 
so strong that you can jump in them all day 


without making them sag 








Efficient? You can pull out the he: 
loaded drawer with your little finger. What's 
more, the drawer will coast smoothly, silently 
and never rebound, Never a creak or a 
squeak 







Economical? Built without nuts—bolt 
rivets—rods—screws, Shaw-Walkers will last 
100 years without repair or attention. And 
when you note the increased filing space, you 
see a new kind of economy. 








But be your own judge. Visit a Shaw- 
Walker dealer. Make any tests you pleas« 
to prove the strength, efficiency and econ- 
omy of the Shaw-Walker. When you've 
proved everything to your own satisfaction, 
you will know why your office musi have 
Shaw - Walker “‘ Built Like a Skyscraper”’ 
Letter Files. 


THE SHAW-WALKER CO. 
Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 

NEW YORK --CHICAGO-- WASHING TON--DETROIT--ST. LOUIS--LONDON 


Factory and Home Office: 
1101-13 Western Avenue, Muskegon, Michigan | 























Important Conference of Business Papers. 


An important and interesting conference of business 
papers was held at Washington, D. C., on December 13 
in the ballroom of the New Willard Hotel. The subje 


) 


of the conference was, in simple terms, “How Can 
Business Papers of the Country Help to Win the War 


‘ 


Representatives of many of the leading trade papers 


the United States were present—in fact, the attendar 


was large and representative of the spirit of the trad 
press of the United States The central idea arout 
which the proceedings of the day revolved was stated 
the official announcement lo promote the more eff« 


tive use of the energies of the country by a closer 
operation of the business press with the Government 

The vital impression made on all who heard the addresses 
and discussions was that everyone and everything must 
go into the great fight to make sure that what Liberty 
and Democracy stand for may be possible in this and 
other countries, 

\ war conference interfered somewhat with the cor 
tinuity of the program as originally outlined, but in the 
main it was carried out. Twenty-minute talks were given 
by F. W. Taussig, chairman of the United States Tariff 
Board; Eliot Wadsworth, vice-chairman, American Red 
Cross; H. A. Garfield, Fuel Administrator; Mr. Requa of 
the Food Administration;; Frederick A. Delano, men 
ber. Federal Reserve Board; Senator Francis G New- 
lands, chairman, Joint Congressional Committee on [1 
terstate Commerce: E. N. Hurley, chairman, U. S. Ship 


T)- 


ping Board: Senator Atlee Pomerene, member of Cor 
mittees on Banking and Currency, Foreign Relations and 
Manufacturing; Daniel C. Roper, Revenue Commissioner 
and Commissioner in charge of the Collection of Excess 
Profits; A. W. Shaw, chairman, Commercial Economy 
Committee, Council of National Defense: Dr. Anna How 
ard Shaw. chairman, Women’s Committee, Counci 


National Defense; C. A. Richards, chief, Bureau of Ex 


ports. 
naners 


Mr. Taussig stated that it is the duty of business pap 


to make clear to their constituency the attitude of 


+ 


Tariff Board. No one can realize what the conditions 
may be after the war, but the tariff cannot be taken o1 
of politics No one body can decide what ought to ¢ 
done in the broad field of tariff revision and admiunist 
tion Effective action is left first to Congress and last 
to the people as the final arbiters [The Commission is 
subordinate body. It can aid in scientific tariff analysis 
Its main business is to secure information from vario 


sources and prepare it so that Congress can act wit 
knowledge of the conditions Che Commission is esta 
lishing a tariff information catalogue to be as compl 
as possible so Congress may guide its considerations by 
accurate information The members of the Commissi 


are impartial and they want all the information they 


get 
Mr. Wadsworth summarized the history of the Re 
Cross since its organization in 1865. He outlined 


organization in the different countries, in some of 
it is a branch of the government service. In this country 


th 


until a year and a half ago the work had been conducted 


on a peace basis. In six months the number of chapters 
has increased from 250 to 3,200 and the membership fr 
278,000 to 6,500,000. The work has been enormous. O 
ninety million dollars of the hundred millions asked I 
the American people is now in the hands of the Re 
Cross. The money is devoted to the relief of sufferi: 
in the countries of our allies and in our own \ repre 


sentative is stationed at every point of activity of troops 
to look after the needs of the men. The -organizatior 


has bought 550,000 sweaters in addition to those knitt: 


by volunteers. The work done in France is enormous 
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Aid has been extended to French families; children have 
been cared for; families reunited as territory in northern 
France is recaptured; refugees and others are examined 
and treated for tuberculosis and other diseases; bathing 
facilities are provided; clothing is furnished, and neces- 
sary aid is extended every way. Throughout all fields 
an extended ambulance service is provided. Major Mut 
phy has over 2,000 people in his branch of the service 
whose average pay is only $300 a year. Commissions in 
Russia and Roumania are going ahead with t r work 
Emergency supplies accumulated in Paris were loaded 
into ambulances and other motor vehicles when the Ital- 
ian emergency arose; drivers were recruited and the cars 
were driven to Milan and thence up behind the front 
Italian lines. The Red Cross must meet the need wher 
and where the need arises without question or argument 
Exceedingly large numbers of sweaters have been made 
by volunteer workers. Thirteen warehouses have been 
established in different parts of the country rhe tales 
going about intends to hurt the Red Cross are mali 
cious falsehoods, and their actual source has never been 
traced down, for investigators always come to some per 
son who said he uld not remember who told hi 
Mr. Morrow, representing the National Coal Associa 
tion, a -oducers ganization, said that tl primary 
ause for the non-« ery of coal is lack of transporta 
tior He claimed the coal operators had done their st 
nder existing conditions and that the Fuel Ad: stra 
on had done its best. He urged appropriate actior 
ediately to bring about the movement t nts it 
eed of supplies Note The action the ern 
( t k gy ove the railroads has or S é S 
eting at the ilties described i 
| cess eIne f me.) 
Dr. Garfield des ed the work of t \ - 
. }} uarter of a 
stration in the g ng of production 5 yn : eight can’t pul a 
; +} P . 1 f - business or 
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1 lab shortage notwithstanding ; ictior 
reas¢ ring / ut not enough t reas¢ SI 1 AW WALKER 
h a s { al ¢ had if notice is 
ng Dr. Garfield urg ~ 4 hy F LES 
: : STEEL LETTER FI 
il i i t pase t to Of t ‘ 
\f } ¢ ks ‘ conservat : . x 
Spok erva ou buy Shaw- 
\\ 7 7 ‘ 
Ve ; st supply ourselves i ‘ 
: nd good money. 
‘ " the neutrals . - 
1 are elec- 
; ts st all go er No nuts 
i SK We ave O SCTeCWwSs., 
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. kr ecti str ; Sverything tn Filing Equipment—Com- 
"e i Lines in Wood and Supplies. 
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; “ Factory and Home Office: 
. -_ 1101-13 Western Avenue, Muskegon, Michigan 
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The Kohlhaas Letter Sorter 
Saves Minutes in Every Hour 











Large shippers find it indis- 
pensable for sorting and stor- 
ing bills of lading, requisi- 
tions, etc. Smaller firms know no rival to the 
Kohlhaas for temporary storing of letters for 
instant reference. We also handle: 











Address Files Dental Files Pass-Book Holders 
Desk Reminders House Records Currency Holders 
Follow-up Files Check Sorters Real Estate Files 
Recipe Files Note Case Files Signature Files 
Petty Ledgers Physicians’ Files 


TO DEALERS: The demand for these lines is a guarantee 
of ready sales. Stock up NOW and profit proportionately. 


THE KOHLHAAS COMPANY 


31 W. Lake St. CHICAGO 











Your 1918 DESK CALENDAR 
MAKE IT A “WORLD” 












PAD 


CALENDAR 
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WORLD PADS 


SIZE 4X6 

“Just a Little more Memo Space Than You Ever Had Before.” 

The “World” Daily Leaf Desk Calendar is 
size 4° x 6", made with Fibre and Metal stands, 
either you desire, perforated at top to tear off 
easily. Price, 75c for Metal Base, 50c for 
Fibre Base. At your stationer, or by mail 
from 
CLARK PRINTING & MANUFACTURING CO. 

LOCK HAVEN, PA. 


Cash with Mail Order) 
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of price fixing, but in a world war many things have to 
gO overboard for the good of the cause. He spoke on 


price fixing legislation, fuel and fuel prices, the action o 


Congress, iron and steel and “profiteering a common im- 


pulse.” 
Mr. Roper defended the war revenue act and discussed 
its applications. “The end sought,” he said, “is to collect 


the tax which the law imposes with the least possible 
hardship and inequality.” 

Mr. Shaw discussed the work of the Economy Board 
of the Council of National Defense. He covered non- 
essential industries, co-operative delivery systems 11 
small towns, returned goods, help not needlessly re 
leased, conservation and the curtailment of waste, regu- 
lating styles in women’s wear, and finally what the trade 
and technical press can do—‘to get men’s minds in such 
a condition that they will be fresh for new ideas and 
ready to apply the suggestions which are necessary in the 
conservation of all national resources.” 

Dr. Anna Howard Shaw gave an interesting talk on 


women in war industry. She suggested ways in which 
women can aid directly. Men and women work in their 
organizations in different ways. There is a_ universal 


eagerness to serve, but they are in many cases doing 
work for which they are not fitted. Dr. Shaw made sev- 
eral useful suggestions as to the application of the fem 
inine energies in war work, and asked for the co-opera- 
tion of the men. 

C. A. Richards spoke interestingly of the work of the 
War Trade Board and what it is doing. 


New Washington House. 


Under the head of Furniture News there is an item an 
nouncing the formation of the W. D. Campbell Company, 
office furniture and equipment dealers, Washington, D. (¢ 
Mr. Campbell is well known in Washington. He managed 
the Globe-Wernicke branch there beginning in 1910 and 
continuing until recently when his present company was 
formed. The new company is incorporated for $100,000 
and has a store in a very favorable location with ample 
room. 

Mr. Campbell is Kentuckyborn and country-raised, and 
is a man who has measured up splendidly to every oppor- 


tunity. 


Golf Players Dine and Present Medals. 


The Chicago Stationers’ Golf Association, in honor 
the victory last October over the Eastern players, gav« 
a most enjoyable dinner on Thursday evening, Dece 
ber 20, at the Illinois Athletic Association on Michigat 
avenue. Most of the players prominent in the Wester 


association were present, the absence of two or three o 


the leaders having been unavoidable The menu was 
in accordance with the food regulations, fowl being served 
in place of red meat. There was a lot of wholesom: 

and laughter, the speeches being in the main after the 


manner of burlesque—and some of the work reflected 


credit on the ability of the members at the gentle art of 
extemporaneous repartee. Medals were presented to thos 
who made the most creditable scores. The hit of the 
evening was made by Fred Butenschoen, president of the 
association. Witty talks were also made by Fletcher B 


Gibbs, John W. Ogren, chairman of the Chicago Sta- 
tioners’ Association; Charles A. Stevens, Charles Ham 
burger, Sidney Collins, and others. Harold Struble told 
a number of humorous stories, which he said he had 
picked up during a recent visit to the East 

While the fun was vigorous, the diners finished it at a 


comparatively early hour in ample time for those living 


in the suburbs to catch their trains for home 
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‘fresh has come. 


q sizing up your opportuni 
t overlook the aids we 
counter and window 
folders and cards, 
all effectively im 
printed with your name and address. 


And the way we stand back of 

goods helps you to serve your trade 
the very best advantage. 

7 We 
of the 
own language, 
represent us, 

will make you 


Sengbusch Self-Closing Inkstand Co. 


400 STROH BLDG. MILWAUKEE, WiS. 


In 

ties don 
offer you, such 
display cards, mailing 
circulars, 
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outside 
in your 
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everywhere 
Write us, 
where and how 
name references, 
a good offer. 


want Agents 
United States. 
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Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as the best 
kiln-dried hardwoods 
and skilled workmanship 
can make them. 


Write for 
Catalog 


Our Latest Sanitary 


THE J. DORNETTE & BRO. CO. 
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Cincinnati, Ohio 
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Western Desks for Wise Dealers 


The desk shown in the 
illustration is made of 
oak inside and out. All 
exterior surfaces are 
beautifully figured; fin- 
ished light golden, dull 
rubbed. Each pedestal 
has a dust proof sheet 
iron bottom. 


Desks like this will sel! 
themselves and sell oth- 
ers. They are made for 
efficiency, which is de 
manded in these war- 
times when every one 
must use all his facilities 
to best advantage. 





Write for new catalog, which is now on press, to be forwarded just as soon as received 


WESTERN FURNITURE COMPANY 


Blair Avenue and Palm St. St. Louis, Mo. 
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POUNCED CETTE 





SUUTUUNETUANAEEDE AARNE Hit 


Climax Numbering Machine Climax Line Dater 


Patented. Other patents pending 


A SERIES of CLIMAXES 














Stz Whees 
1 to 999,999 


Three 


Movements : 
Consecutie, The Greatest TIME SAVERS on the Market 
Duplicate . 

These Machines are ALL METAL (with the ex- 


ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impfessions. 





They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 


We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. . 
1 Union Sq., New York, U.S. A. JAN 15.15 





123456 


Showing full size imprint 


Factory: New Britain, Conn. 
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Chamberlain Again in This Field. 
many years was well 


oO. # 


known in 


Chamberlain, who for 
the office equipment world, especially in the 
duplicating machine and kindred lines, and who for a few 
years has been engaged in other lines, has become gen- 
eral sales manager for the Printasign Company of Chi- 
cago 


Mr. Char 
and an expert on salesmanship. 


iberlain is a man of pleasing and vigorous per- 


sonality Readers will re- 





O. H. Chamberlain. 


of salesmanship articles 
Othce Applian 


esa few years at 


An Effective Trade-Mark. 
( e earliest developments of the ( 
vnershy vas the individual, distinguishing mark, by 
whicl the owner of at object set it apart tron other 
cts vave to others of the Tact of propri 
orshy ater when men began to attain skill in 
i ar is the making of weapons, pottery, et 
e sl d makers set their individual marks upon the 
bjects which they made Thus the trade mark arose 
1 as men advanced in skill and commerce ecame i 
i trade mark took on an added value and be 
came recognized in law as a valuable asset The trade 
irk r € Ss t the object itself. but 1s some dis 


upon the object 

















Clever Trade Mark of Barbee Wire & Iron Works. 


s a certa firm or individual who owns the 
trade mark, but sells only the object to which it ts at- 
a he her rds. the sale of the ol ject passes 


A? Pk 


IANCES 








For the Convenience 


of the Trade 


The Melton-Rhodes Company now have 
a large stock of M-R office equipment, 
including filing cabinets, sectional book- 
cases and specialties, in their western 
warehouse, 28 S. Fifth avenue, Chicago. 
Mr. E. J. Black is in charge. This west- 
ern warehouse was established some 
months ago and has proven such a bene- 


fit to dealers in the 





Middle West that 
the company has de- 
cided to 
large a stock as pos 
sible, so as to serve 
the trade in this sec- 


placed on the 
carry as “ ; 
. list. You will re- 


formation from 
time to time con- 


tion to bet . — R 
‘r advan gag = Oe 
it Sen “Made-Right 


tage. Office Equipment. 








Have your name 
Chicago mailing 


ceive valuable in- 








The Melton-Rhodes Company 
GREENSBORO, N. C. 
Western Warehouse: 28 So. Fifth Ave., Chicago 
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MR. DEALER: 


This is the age of standardization. 
It has even béen reported that men’s 
clothing may soon be made from one 
standaré cloth and style. 


This is the logical time to cut out 
the "fancy" product, discontinue the 
"cheap" stuff and have for sale only one 
good réliable article to meet a certain 
definite office neéd. An article that 
is really satisfactory both in quality 
and price. 


We have standardized typewriter rib- 
bons and carbon paper. A good reliable 
quality of the necessary materials, plus 
the very best colors properly applied, 
gives us THE ONE QUALITY in the various 
colors that fully meets all requirements. 
We consider one quality is enough for us 
to make, or you to sell. 


We call our brand "Majestic". We also 
put it up as a “private brand" for many 
dealers. Your inquiry will bring prices 


and sapples. 
Sincerely, 
AY 7 p 


les 


rt 
it 


SR AMAR LA 


resident. ‘ 
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“‘U-NEED-ME’’ Desk Tray 


Combines Beauty with Utility 


The polished plate-glass desk tray illustrated en- 
ables the dealer to sell desk trays in cases where 
he might not otherwise make a sale. Every busi- 
ness man uses desk trays. 





The ‘‘U-NEED-ME’”’ 


clinches sales because it is different from the rest 
It is made of %” plate glass, edges highly ground 
and polished. The clamps are nickel-plated. It 
has rubber feet which protect furniture. 


Packed in Strong Individual Cartons. Offers 
big dealer profits. Why not write—Right Now? 


GEORGE E. FOX & CO. 


33 West Kinzie Street CHICAGO, U.S. A 
Mfrs. of U-NEED-ME Glass Chair and Blotter Pads 


ownership of the article, but not of the mark whi s 
tinguishes its origin. 

An excellent example of a trade mark conception ts 
that which has been adopted by the Barbee Wire and 
Iron Works of Chicago. Attached to a wire screen, as 
shown in the accompanying cut, is the word “Bar”; be 


low is a picture of a bee with wings extended, and beside 
this is the word “Bee.” This onception, therefore OV 
ers the fact that the company manutactures wire goods 


and similar specialties and at the same _ time 





takably emphasizes the name of the makers 


Another Hooverized Dinner in Chicago. 
Another Hooverized dinner was enjoyed on the evening 
of December 12 at the Stevens restaurant, 17 North Stat 
street, by the members of the Chicago Stationers’ Asso 


ciation, John W. Ogren, chairman, presiding. Fletcher B 


Gibbs reviewed the history of the association along the 

lines of the résumé printed in these columns shortly afte: 

the national convention, concluding with a discussion 
the 


the work of Henry P. Dimond of San Francisco and 
consequent gradual reorganization in many city associa 
tions which are still progressing and in which the Chicag 
association has been a pioneer 


Mr. Ogren urged the open price policy, all goods to 


marked in plain figures, and defined the limitations which 
must be heeded by business men as to price fixing Phe 
latter, he said, is possible for associations, but individuals 
can only recommend. 

Charles R. Fargo of the Wilson-Jones Loose Leaf 
pany and Mr. Watt of Mead & Wheeler spoke On associa 
tion work. The former described the effective worl 





which the Loose Leaf Association is doing in redu 


costs and unifying trade customs \ resolution of reeret 





on the death of George A. Olney was passed, 








A Beautiful Calendar. 











A Safe You Can Turn Inside Out 


Interchangeable metal interiors enable you to substitute 
any inside combination of drawers, shelves and files you 
want right on the minute You can make your own 


safe, so far as the interior is concerned, in a jiffy 





LIGHT WEIGHT 
FILING SAFE 


DIEBOLD 


The advantage to the buyer is so obvious that a dealer 
has only to demonstrate the “flexible inside’ idea, and 
emphasize the “bantamweight” feature to nail the sale 


down tight 


Ask for Catalog and Special Dealer Prices 


DIEBOLD SAFE & LOCK COMPANY 


Canton, Ohio 





The Goes Lithographing Company of Chicago sent ou 
4 7 


this year to customers a limited number of calendars « 
quite exceptional beauty. The card was of 
panel design and bore a reproduction in fac simile of a 


painting of the Bay of Naples by the distinguished Italiar 


artist, G. Battista. The reproduction of the colors is ex 
tremely effective, being soft and ple asing Ofttice Appli 
ances acknowledges the receipt of one of these « iler s 


with thanks 


Chicago Stationers to Dine. 
Che sixteenth annual dinner of the Chicago Stationers 
\ssociation will be held at the Hotel La Salle Saturda 


‘ 
( 


evening, January 19 


Our Guest Book. 


Since the last issue the following gentlemen have signs 
Othce Appliances’ Guest Book: E. P. Radford, Ad 
Paper Co., St. Louis; L. J. Cowie, Washington, D. ( \\ 
\. Parker, Eau Claire, Wis.; R. W. Layman, Dayton, O 
C. L. Austin, Royal agent, Des Moines, Ia.; Arvi Kuha, O 
Y. Systema A. B., Helsingfors, Finland; Fred Pritcha: 
Davenport, Ia.; O. A. Hakanson, Woodstock, Ill; J. ¢ 
Fleenor, New England Furniture & Carpet Co., Minneap 
olis, Minn.; F. P. Miller, Baker Office Furniture Co., Pitts 
burgh; W. T. Hughes, Monroe, Mich.; Matt. M. Corbett, 
Van Dorn Iron Works Co., Cleveland; W. A. Sheaffer, W 
\. Sheaffer Pen Co., Ft. Madison, Ia \. L. Kugel, Sheaf 
fer Pen Co. representative, New York 

Halifax Typewriter House Safe. 
Word has been received from A. Milne Fraser. rey 











resentative of the Remington and Smith Premier type- 


























January, 1918 OFFICE APPLIANCES 145 


SUECTUUCULUUDEEEOUCEUUEECAUACEUECEOUAESTUUESOAUTUUEOUUEEEUOOEEUAEUEUEEDOOAOEOAEEOOEEEECEEOOAESUEEEOUEEOOUREEONEROOOORCOUOEOUUESEOOEEEOOAEOAOEOOUEEOOUOODDONDORE 


ESTABLISHED 1824 CATALOGUE ON REQUEST 





Pioneer Builders of Exclusive Office Furniture 





No. 5262 
One of Our Popular Typewriter Models 


Cutler Quality, Cutler Con- 
struction, Cutler Service for 
Your Consideration 


Cutler Desk Co. 


Buffalo, N. Y. 











We Sell Dealers Only 


Corporation Flat Top Corporation Roll Top 
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PU 











Mr. Dealer — Do you sell discrim- 


inating buyers of Office Furniture? 


If you do, our complete Office 
Chair catalog will interest 
you. Mailed on request. 


Our list of users includes the most prominent 
Banks, Public Buildings, Corpora 
























A tions and individuals, known 
» throughout the world. We are 
a establishing new agencies and 
= AN sell our products only through 
\ o; reputable dealers. 






Write for information. 








We also manufacture an extensive line 
of Dining, Cafe and Bed-room Chairs, 
which we catalog separately. 


TheMarble & Shattuck Chair Co. 


34 Foster Ave., Cleveland, Ohio 
“Designed for Comfort and Built to Last” 
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Quality Production—Prompt Deliveries 
—Low Overhead — 


We have for some years made the HIGHEST GRADI: 
Carbon Papers and Typewriter Ribbons. 

Our entire output has been taken by a few discriminating buyers 
The growth of our business necessitated increased facilities. 
WE HAVE ENLARGED OUR FACTORY and put in nev 
equipment that triples our output. 

WE SELL DEALERS ONLY and have the lowest overhea: 


and selling cost of any manufacturer in the country. 


Our success is due to the fact that we make and sell at a profit 
the highest grade of goods at a lower price than the cheay 
grades of our competitors. 


We put our saving in overhead into material. 


Write Us for Samples 


THE MERCURY MANUFACTURING COMPANY 


E. F. GUERTIN, General Manager 


ROCHESTER, NEW YORK 
Manufacturers of CARBON PAPERS AND TYPEWRITER RIBBONS 
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| 
1 REBUILT TYPEWRITERS 
| | Unequaled Finish 
| Superior Quality 
| Exclusively Wholesale 
' | All makes, all sizes, all styles, particular 












f : , , 
‘i attention to special requirements. 
ei 

i Your trade solicited. 


General Typewriter Exchange, Inc. 
70 Washington Street BROOKLYN, N. Y. 


























writers at Halifax, to the effect that he came through the 
recent disaster safely \t his residence twenty panes of 
lass and two mirrors were shattered, the front door 


ittered about the rooms \ falling 


soot sci 


chimney broke the roof of his garage, but the automobile 


was not injured and Mr. Fraser operated it the day fol- 


lowing the explosion as an ambulance. At his office the 


plate glass front was blown in and some minor damage 


occurred. Had he not been ten minutes late on the fate 
ful morning he would have been killed. All Halifax suf 
erers are w being fed and housed. 


Death of Alexander Weyrick. 

As Of Appliances was about to go to press, word 

Alexander Weyrick at 
Atlantic City on Friday, January 4. 

Mr. Weyrick, well known throughout the | 


was recei d of the passing of 


I derwood 


organization, was twenty-eight years of age, thirteen of 
which he spent in faithful work with the Underwood 
Typewriter Company He came to the company in 1904 
as an omece boy in the department of Treasurer D W 
Bergen. | short time his ability recon mended him 
to a clerical position to which he was promoted After 
serving in this capacity and practically growing up with 
the organization, he was placed in charge of inventories 
ind gene equipment, which position he held until his 
ith 

Som s ago | nvented an Underwood exhibition 
1 hine, demonstrating the development of typewriters 
This was known as “Progress” and was exhibited at the 
Panama-Paci Exposition in San Francis: Cal., and 
in business shows generally. It is now located in the 
Underwe xhibit at Atlantic City. 

\ few months ago Mr. Weyrick developed an illness 
which could not be diagnosed by the doctors and it wa 
not until after his death that the trouble was found to b 
a tumor on the brain For some weeks he had been 
Atlantic City in the hope of recuperating He is sur- 

ved by s ea young son. 

he 1 vas br ht from Atlantic City to his lat 
home in Brooklyn on a 5 and was taken to undet 
taking rs on Fiitl venue where on January 6 it 
was viewed by many tie The funeral was held 
the I Angels rch on Fourth avenue, Brookl 
at 10 lock Janua 7. The remains were buried in St 
lol = ¢ 

M ¢ I Oot great ge i 

ke tre lar with eve ) \ 1 
he y! He will be 1 ss 

> 

A Striking Questing Card. 
J. Dornette & Bro. Company of Cincinnati greet 
if iends this year with a card in the national colors 


Vas ntitled My National Creed,” and stated belief 
I bl iples of the Declaration 


P S 
Independence the ( nstitution of the United States 
the Articles of Confederation, and pledging sacred duty) 
e inchised freedom of the tl 
St s and ee nations. The s 
"1 . , 

‘ s i ( taining the 5 the 
sta , 1 shield worked int ths gure 
About tft ed’ Vel pictures of the Luibert 7 
I = (y S| 1gton \} 

11 ¢ 
\ S< S SC t kK 
~ ‘ he | } ne? 
































Live Dealers’ 


Proposition 


This typewriter 
a2- stand is 100% 
S efficient. It is 
made of metal, 
can easily be elevat- 
ed or lowered. Will 
last a lifetime, Saves 
office space and in- 
creases stenogra- 
pher’s efficiency by 
from 10 to 20%. 

It is used by some 
of the biggest cor- 
porations in the 
United States, The 
Larkin Company 
alone uses over 500 
in their offices. 

We have an un- 
usually attractive 
offer for dealers, 
This stand is a sales 
builder and a profit 
maker 


Write 
for 
Dealers’ 
Proposition 





Write at once for Complete Details 
of this Profitable Seller. 


ADJUSTABLE TABLE COMPANY 
Grand Rapids, Michigan 























Now 
Is The 
Time 


when office men are 

hinking about new 
and more efficient office 
uipment. INKONOMY, 

Inkwell that means 
real convenience and econ- 
omy, will be particularly interesting 


to ther Being made air-tight and dust- 
proof, it keeps the ink clean and clear, and 
eliminates waste by clogging and evaporation. 
has an adjustabl ntainer that makes the 
las ir | I ink ava labl le for use. 


|, the INKONOMY has 
parts or loose attachments 
wrder The ink cannot 
damage, 
Single Well $1.50 Double Well $3.00 
Write for Our Attractive Dealer Offer. 


irers Of an extensive line of 


We are als 
I ation and prices on request. 


sther Goods Infort 


Harold Chesson 
& Son 


West Brookfield 
Massachusetts 


THE 


INKONOMY 


INK WELL 
“SAVES INK 
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STEEL TRANSFER FILES 






Electrically Welded 
Strong and Rigid 
Lifelong Durability 
Solid Sides 

Dust Proof 
Vermin Proof 

Rat Proof 

Damp Proo’ 

Fire Resisting 
Inexpensive 
Economical 

Baked Olive Green 
Finish. 


Prompt Shipment. 


Aurora Metal Cabinet Works 


N. Y. Office, 368 Broadway Aurora, Illinois 














Index Cards and Guides 
Vertical File Folders 


Vertical Folders 
AND 
Special Printed and Ruled Forms 















The confidence of the dealer 





i in the quality of our supplies 
i is the keynote to our success 






and we shall endeavor always 
to maintain this confidence. 






ee 


BOSTON INDEX CARD Co. 


113 PURCHASE ST., BOSTON 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
Tinished. 


wr ase 





SRS eT oer 


aan nies 








First Red Star for Addressograph Flag. 

The Addressograph Service Flag has a new star—a 
Star of Red. It denotes the Life Laid Down—the first 
death of a member of the organization on the American 
front in France 

Sergeant S. S. Stevens died of pneumonia three weeks 
after reaching French soil as a unit in the famous Rain 
bow Division 

His chums in the “long brown line” called him “Little 
Steve.” His friends in the office did so before them. He 
came of fighting stock. His father was with Grant in ‘6l. 
The father’s blood stirred in him in 1915 when Villa made 
his raid on Columbus, N. M., and he reported to his for- 
mer chief of Battery E, old First Illinois Field Artillery 
Funston was his chief all through the border war Chat 
completed, “Little Steve” returned to the home office in 
Chicago, as an advertising man 

He made his mark in the army, however, and the army 
remembered him. It was not long before he was sum- 
moned to succeed one who had gone as a soldier from the 
Tennessee territory, W. F. Milburn, with the American 
Red Cross in France. Then came the final German insult 
and the President's message Steve had been ill two 
months, but the emergency seemed to make a new man of 
him. He joined his regiment at Fort Sheridan and took 
the training hurdles easily. He studied, too, and just be- 
fore the boat sailed he won his Sergeantcy in the crack 
Field Artilley Regiment of the Country—the 149th. His 
dearest wish was to get into the thick of the fight. While 
the first report gave pneumonia as the cause of death, a 
later rumor has it that he was wounded in actual engage- 
ment with the enemy. Somehow his friends who shared 
his spirit hope so. The same loyal hope was voiced by 
his sister, Miss Marjorie Stevens, who said at the first 
news of his death 
“I know he was proud to die in uniform, anywhere in 
service, but since he had to go my great regret is that it 
did not happen just as he went over the top, as he had 
pictured it to us so many times, with that light in his eyes 


which somehow would not let us be afraid.” 


“Little Steve’ was 25 and a University of Wisconsin 
man. 
We for whose liberty he died e salute him! 


Zenas Crane. 

Zenas Crane, senior member of t paper manufacturing 
firms of Z. & M. W. Crane and Crane & Company, died 
December 17 at his home at Willow Brook, Dalton, Mass 
He was 76 years old and for a year ha t 
health, submitting to an operation some months ago in 


Boston. He was a brother of the Hon W. Murray Crane 


of Dalton, former United States senator and governor of 
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New customers for you in every 
Polar Specialty 


These are the practical office 


articles that tie customers to your 






store. For instance the Non- 
3 ‘ . — . . Non-Shine Chair Pad $1.50 Desk Reminder $2.00 
Shine Chair Pad—which we orig 
inated—that thick felt pad that 
clings to the clothes, takes the 
rub, prevents the shine. Or any 
one of these good Polar articles 
that sell on their appearance and 
on their merit. : 
T. W. Shock Absorber Pad Letter Head Rack Felt T. W. Cushions 50c 
4 ‘ ° o $1.50 $6.00 
\ wide line. Write today for 





catalogue. 


Polar Manufacturing Co. 
101-107 N. Marshall St., Philadelphia, Pa. 


Export Inquiries Solicited 





Association of Stationers 


Valuable Parer Wallets 


Members of National Pocket Index Card Case 


Single $1.50 Double $2.00 


Signature Blotter Book 
$3.00 


and Manufacturers 50c 75c -$1.50 








New Amfil Typewriter Specialties 
Amfil Ribbon Re-Winder 









particulars of these 
and other new Amfil 
Products. 


THE AMES & FILSTEAD CO. 


Producers of Better Pletens 
CHICAGO SAN FRANCISCO 


5 ) S 


NEW YORK 





rs 


for Typerrit 


rn St 


DENVER 





\ wonderful time saver for re-winding ribbons from one spool to 
another. Also in winding onto spools from a reel as shown in the 
F, illustrati This appliance correctly fills need that has 
r = existed for twenty years. 
Amfil Secti i 
mfil Sectional Cabinet for Parts 

An instan at sible receptacle fe endles ver of typewriter 
parts whi go lake up a complete stock. It w reatly assist you to 
keep : ff s ck, so necessary it he handlir Rebuilt Typewrit- 
ers Jelays are usual a is time; avoid ch if sible 

The outside, including 
the draw mts, S 

teel, finished in olive 
green enat Th 

erior is 1 

ade sé . 

Write for further 
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Real Binder Bargains 


625 H. W. Arch Lock Post Binders, 8% in. x 13% in.— perfora- 
tions 2% in. from center to center—% In. post—corduroy covered 
red pressed board with alphabetic index divisions, index tabs 
covered with celluloid—vulcanized divisions. ‘These binders are 
all brand new, never used. They cost $11.00 each in the market. 
We will consider a fair price. 


310 Canvas Covered Transfer Binders 


Same posting and perforating as the above. Present market 
price is $2.25 each. We will sell for 25 per cent off: 


Write the Salvage Dept. 


THE B.F.GOODRICH RUBBER COMPANY 


Makers of the Celebrated Goodrich Automobile Tires —‘‘Best in the Long Run’”’ 
AKRON, OHIO 














This “Ad” Is Our Store-Window: Look In and See for Yourself 
the Advantages of This Newest Thing in Tables 





CLOSED AFTER USE READY FOR WORK 
The bookkeeper’s economy of time and energy is as vita! a part of the common fund of power in your 
business as any other. Reduce time-waste to the minimum and raise the energy that means surer accuracy 
to the limit by installing this Accounting Machine Table as a unit in your “battery” of office machines. 


Five-ply top; quartered oak finish and material; slanting top; ample drawer. 
FURNAS OFFICE FURNITURE WILL FURNISH YOUR BEST PROFITS FOR 1918 


Let us mail you at once our Catalog of this entire Line, which has created hundreds of retail furniture 
businesses by its solid worth of make and dependability of service. 


FURNAS OFFICE FURNITURE COMPANY, INC. 


Indianapolis, Ind. 
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Massachusetts, also well known in the paper trade Many 
persons prominent in the paper trade attended the funeral 
the following Wednesd 

Mr. Crane was born in Dalton in 1841, the son of Mr 
and Mrs. Z. Marshal Crane. His father was one of the 


founders of 


ay 


in Dalton, a grandson of Zenas 


papermaking 
Crane, pioneer papermaker of the Berkshires, who cam 


from Canton, and in 1799 secured a mill site in Dalton 


where in 1801 he built a mill. From this grew the chait 
of mills in Dalton and Pittsfield, owned by the Cran: 
imily 

Zenas Crane followed the business of his father and 
vrandfather and accumulated a large fortun: He was 
one of the Cranes who gave to Dalton its town hall and 
library He was also the donor of its \ M & \. 


building, Congregational Church and assisted in the build 


ing of other churches in the city. 


Admiral Peary’s final sue 
cessful attempt to reach the North Pole, the latter nam 


Mr. Crane was a patron of 


ing one of his camps used in the dash “Camp Crane,” and 
after his return giving Mr. Crane one of the five sledges 
which reached the Pol Mr. 


$50.000 to 


Crane gave 
Peary 

In 1901 he gave to thi County of Berkshire the Mu 
seum of Natural History and Art in Pittsfield—a gift 


worth $1,500,000—including its equipment. He was the 


founder and largest supporter of the Boys’ Club of Pitts 
field and a patron of the Girls’ Club and Y. M. C. A. His 
gifts to the Pittsheld House of Mercy were also large 


He was a director in Pittsfield banks and a former mem- 
ber of xecutive Council. 

He leaves a wife, who was Miss Ella J. Kittredge, of 
ughter of Mrs. Samuel Colt of Pittsfield; two 
sons, Charles Crane of London, England. and Z. Mar- 

Dalton sister, Miss Clara Crane, of 
brother, the former senator. 





Thomas Fitzwilliam. 
\s a result of an accident which happened three years 


ror which he never recovered Thor s Fitz 


william, dean of the Ca street merchants, died at his 
home in New Orleans last month.- Mr. Fitzwilliam was 
nearly eighty-four years of age, and his death lowed 
1 long and painful illness. He is survived by four daugh- 
ters and one son—Sister Mary Fitzwilliam, Superior of 


the Sacred Heart Convent; Miss Theresa Fitzwilliam, Miss 
Alice Fitzwilliam, Mrs Agnes Sharon, wife of A. C 


Sharon of the New Orleans school board: and Thomas 


Thomas Fitzwilliam was born in County Wexford, Ire 
o New Orleans in 1853. He 





land, in 1834, and came 
learned the printing and bookbinding trade as a th 
and in his young manhood embarked in business him- 
self in the same building which his firm occupied at the 

‘ is death—a period of fifty-seven years in on 
locati His advertisement appeared in the first issue 
( The Times of New Orleans in 1863, and his adver- 
tisements rinti lithographing, bookbinding, sta 
tionery and office supplies continued from the incept 

lhe Times through all its successors to and includin 

e ] s-Picay e < i 

| é irs M | \ lia was th in 
levator accident in the building at the rear of his 

gv and s r ste 324 Camp street Because 

is advanced ag it was believed at the time 

jury would soon prove to be fatal, but his stu 
stitution inherited from his Irish ancestors ar 

ned by the exemplary habits of a long and upright lite 

abled him to remain in this life for three 

Mr. I s i many charities t was 








Poise Spells the 
Differenee Between 
Success and Failure 


Economize in office ener 
gy and good mper by 








Moves 
ata 
Finger’s 


Touch 


Equipoise Telephone Arm 


Dealers all over America art monstrating it to their 
trade in actual use in their own stores. When you show 
to YOU in your busi- 


Mail That Catalog-Request Today to 


The Holtzer-Cabot Electric Co. 


125 Amory St., Boston 6161 S. State St., Chicago 











HAVE YOU ENLISTED? 


AS A DEALER—YOU ARE INVITED TO JOIN 
THE MANY DEALERS NOW PREPARED FOR 
PROFIT ON ROSCO AND RAVENS- 
WOOD GLASS DESK PADS. 





When one considers 
the tangible value of 
these specialties and 
the saving of time and 
temper effected by 
their use, and the tes- 
timony of dealers who 
are already handling 
the line, he finds the 
saying “Goods well 
bought are half.sold” 
applies with particular 
foree to these devices. 


“ROSCO” AND “‘“RAVENSWOOD”’ GLASS DESK PADS 
are a convenience whose value cannot be overestimated. For 
memoranda they provide a place which cannot be overlooked, 
because it is right in the line of vision of the man at the desk. 








DEALERS: These specialties have proven their merit and 
their salableness A display of them will prove a steady 
source of profit to you Write for information and descrip- 
tive matter NOTE Rosco and Ravenswood Glass Desk 
Pads are covered by U. 8S. Patent 


Ravenswood Office Specialties Co. 


Originators of Glass Desk Pads 
West Ravenswood and Newport Aves., 


CHICAGO 
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Books 


FOR RAIL AND 
AUTO TRAVELERS * 


J ~<A | Li 
> 





Note the pecu- 
liararrangement ("3 
of leaves, show- —— 


ing total of each tas towers tome] 50 





9 “Titus. ae co 
day’s expense. [emmmene__ fre) ] 


Liberally advertised ~ Quick Sales 

Good Profits. Get a supply of 1918 
edition now in time for the big first-of- 
the yeardemand. Samples free. Note 
Big Advertising campaign now in 


System, Modern Methods, T. P. A. 


and Salesmanship Magazines. 


WHITMORE & GARRET, Inc. 


P. O. Box O-855 RICHMOND, VA. 








said that his right hand knew not what his left hand 
did. He was a devoted and faithful member of the Cath- 
olic church and was interested in its many activities. His 

long expected, is sincerely mourned by the 


death, though 
people of New Orleans. 
bereaved family 


Office Appliances extends con- 


dolences to the and friends. 


Death of S. J. Grosse. 
Word has just reached us of the untimely death of S. J 
most valued members of the organiza 
Marietta, Ohio. Mr 


and 


the 
Cabinet Company of 


Grosse, one of 


tion of the Safe- 
Grosse was a man of fine and exceptional character, 
his progress in the commercial world was especially note- 


and creditable because of the extreme and painful 


worthy 

physical disabilities under which he labored. He attended 
college in a wheel chair; later he was able to get about 
on crutches, and finally, as the result of an operation 
which only a man of the greatest fortitude would have 
found the courage to undergo, he was enabled to walk by 
means of wooden legs. 

Mr. Grosse was a man of fine intellect and was loved 
and respected by all who knew him. His life is an ex 
ample of what a brave man can accomplish even under 
adverse conditions Such lives are a rebuke to those who 
with sound bodies, complain of a hard lot. 

The life of Mr. Grosse recalls to our mind another man 
now a leader in the office equipment field—one of the 
ablest, most efficient and cheerful of men, who once did 


who now, using artificial limbs 


people who know this 


his work on crutches, but 


gets about with a cane. Very few 








U-NEED-ME 


For Comfort and Economy 


article can be de- 
demand for it. 
















an 
the 
for 


The use of 
termined by 
The demand 


U-NEED-ME 


Thick— Yielding — Soft — Comfortable 


Felt Chair Pads 


is greater today than ever be- 
fore. It offers big opportunities 
to every dealer 


The purpose of the U- 
Veed-Me Chair Pad is 
to prevent the shine 


and thereby save the 
clothes. As it is made 
of heavy felt it also 
serves as a cushion 

U-Need-Me’s in 


Display 
and watch 


window 








your 

them draw business for y 

Feature it in your store If vou 

have outside salesmen let the 
carry samples and you will be pleasar 
Surpreee at the large volume of busi 
which will result 


Write today for complete information 


GEO. E. FOX & CO. 
33 West Kinzie Street 
Chicago, U. S. A. 


“‘U-Need-Me"’ Glass, Blotter and 
Typewriter Pads. 





gentleman know the handicap under which he labors 
These two lives vividly recall the saying, “Mind is the 
master power that knows and makes.” 

Albert Komp. 

Che pioneer paper and stationery maker of New York 
City passes with Albert Komp, who died December 4 at 
the home of his granddaughter, Mrs. Harry Sothern, a 
niece of E. H. Sothern, the actor, 54 West Thirty-ninth 
street, New York. Mr. Komp was &6 years old and since 
his emigration to America in the group of liberty-seek- 


had lived in this country. 
Brooklyn. He 


paper manufacture 


‘48 from Germany 
at 4 


every 


ing patriots of 


His last home was 


was 23 Fulton street, 
and 


held 


and burial 


an authority on process of 


distribution, were 


‘ognized Services 


»bell 


son 


and so re 
following Friday at the Cam} 


Woodlawn cemetery 


was 


the Church 


was at One survives 


Ferdinand Schloss. 


Ferdinand Schloss died December 12 at his home i: 
New York City. He was for a long time the Paci 
Coast representative of the American Lead Pencil Con 
pany and for the last six years was connected with 
the sales department in the main office. He was a 
center of friendship and cordial business relationships 
lasting many years in the Fifth avenue salesrooms. He 
was 67 years old, and leaves a son and daughter 

Arthur E. Davis. 

Arthur E. Davis, for several years the representat 
of the Whiting Paper Company in New England an: 
Canada, died recently as a result of an accidental cut t 
his thumb, which being neglected, ended in lockjaw. He 
was well known throughout the trade and widely popular 

William A. Burke. 

\ well known New York salesman died recently wit 
the passing of William A. Burke, of the George W. Muil- 
lar Company, his territory being downtown 
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am 


Duplicator Dollars 
For the Dealer 



























Here 1 a real duplicator which offers the dealer a most attractive opportunity 


e value for the n y than any other duplicator 


The Jiffy Duplicator $3.00 


retalis 


JIFFY DUPLICATOR DEPARTMENT 
The Barrett Bindery Company 732 Federal Street, Chicago 





I Start The New Year Right 


STEEL EQUIPMENT Bind last year’s Sales Records, Financial Reports and Operating 
Statements—Quickly, Neatly and Firmly 
for Put them together permanent!y—make a real bound Record 
BUSINESS OFFICES with the 
To AJAX EYELET FASTENER 


is the title of a new catalogue of 


Steel Furniture and Filing Cases 


built solely for the purpose of helping 
the Dealer sell a quality product. 

In addition to a complete stock 
line, ample space is given to built-to 
order work on which this Company 
has specialized, to arouse a genuine 
interest in this class of equipment. 





POSITIVE 
sh eee be . cake eae: AUTOMATIC 
| = ‘—r% —— dive ea gs ( — DURABLE 

logue as the Efficiency Line is a Deal 
ers’ Line—is The Line for your ter 


Ory. 
The Catalogue and terms will be EYELETS 
furnished upon request. LONG — MEDIUM — SHOR’ 


WATSON MFG. COMPANY Machine Appliance Corporation 


Jamestown, N. Y. 351 Jay Street Brooklyn, N. . J 
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petitive test. 


What It Will Do — Seat 





our representatives in every field. 


six to nine thousand per hour. Can be easily operated by a boy 
or girl. Will avert delay, disappointment and loss in your Mailing Department 
Send by return mail for our literature and the details of our special proposition to agents 
You will be making money by acting NOW. 


This Sealer Costs Only $25 





By embracing this opportunity as a dealer, for a very productive agency, you 
will be in a position to gather at once the big harvest of profits now awaiting 
The Standard has beaten all rivals, in every fair com- 


An Opportunity for YOU That Has Already Made Good Profits for 


Hundreds of Dealers 


The Standard Line of Mailing 
Machines are an established prod- 
uct whose value is so well recog- 
nized as to be adopted by thou- 
sands of the largest concerns in 
the world It includes in its list 
of satisfied users such names 4s 
U.S. Government 









British Government Price 
Canadian G'vernm't 

Standard Oil Co $15 
Goodrich R'bb’r Co. 

Bell Telephone Co. With 
Ford Motor Car Co. Register 


General Electric Co. 
Internat’! Harv. Co. 
Bank of England 
Armour & Co 
National Biscuit Co. 
United Shoe M‘ch'y. 
W'st'rn Elec.Co 


$20 





STANDARD ENVELOPE SEALER MFG. COMPANY, Somerville, Massachusetts 











Three Sizes, Nos. 


l, 


THE ORIGINAL “GEM” PAPER CLIPS 


ARE UNEQUALED FOR QUALITY AND FINISH 





2 and 3 ASK FOR THE BLACK BOXES ! 
CUSHMAN & DENISON MFG. CO., 240-242 West 23rd St., NEW YORK CITY 











at a moderate figure. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 


Bentley & Gerwig Desks are well made and sell 


DESKS THAT MAKE A LIVING 





upon them as the basis of their income. Let us 


Many dealers depend tell you about the complete line. 
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Anniston, Ala. 

vell has opened a new 

Austin, Texas. 

lewis has opened a stationery store at this place 
Delhi, India. 

is sent to the 

Wilbur & 

Delhi, 


National Association 
Hastings, New 


Septem 


The following letter 


News by H. W 


York City, being dated from 


Rogers, for 


India, last 


“We take ple 
American made goods We 
suitable 


isure to announce that our dealers deal in 


therefore solicit the favor of 


your kindly sending us samples of papers, foun 


tain pens, lead and copying pencils, holders, inkpots, office 


routine books and other stationery requisites with full 
details, quoting c. i. f. prices in British or Indian cut 
rency, free Indian Harbour, which, let’s hope, will stan: 
competition in the marke 

“You will be glad to know that we are now epares 
to serve you as your sole agents for the Delhi Province 


the Seat of the Government of India and one of the most 
flourishing isiness marts. But if you hesitate to start 

siness with us, we be strangers to you just at pres- 
ent, we are yt documents at your orks 
hrough « é a ends 

For refer standing you may refer t 
National B Ine Ltd Delhi, or through their 
Head O l 

Denver, Colo. 

Harry F. V oe former treasurer of the Aarons 
Stationery Company, has established a concern known as 

é De stationery { ompany. 

Fresno, Cal. 
Mrs. Effie Eshelman has established a new stationery 
e in t | sythe 
Madura, India. 

S. Devarajah Aiyar, a lesale importer and distribu 
tor of typewriters, duplicators and supplies at 52 Palace 
Road, desires to get in touch with American manuf 
rs with a view to future business relations. 

Meridian, Mass. 
s| he P Tag 1 Stati mery \ 17 pany is the Natne of i 


. Joseph, Mo. 


The Hughes Book and News Company is the ty le fa 
} 1- . 
ew stationery oncer t this place 
St. Louis, Mo. 
Typewriter Sales Company, 301 Title Guaranty 
building, Seventh and Pine streets, desires to secur 
agency for some good ofhce spec ialty, also for a small 


stationery store here. 
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National Improved Photo Mailers 
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with the 
which 


Made 
thoroughness 
other lines. 


same painstaking care and 


have distinguished our 


fastened; of high class 
and well designed. 


and quickly 
strong 


Easily 
appeararce; 

An exclusive feature is the overlapping cor- 
ners which automatically locks the flaps in 
place, so that there is no possibility of the 
contents being lost. 


Send for further particulars, samples and 


price list. 


National Fiberstok Envelope Co. 


427-449 Moyer St. Philadelphia, Pa. — 
= 
ie 


iL.LLH1 NADIA 








=. a“ 


' 
Ht 
\ 


MODERN 
PAPER CLIPS 


MN, No. 1 




















= mea 
1 CS) CeaaD i 
_ No. 2 No. 3 


ih “Known the World Over’’ 
9 MADE OF THE BEST SPRING STEEL WIRE 
100 to a Box 


ff 
‘\ 





10 Boxes to Carton 


|)! GET- OUR PRIGES - AND- SAMPLES. (5 











LAI before placing order elsewhere. Order 
/ now while prices are low. Can make ' 

vy deliveries at once | 
oy'\\ ORDER YOUR YEARLY NEEDS NOW 

\\ al 

\ mj Send for our Illustrated Catalog with prices and samples 

®, 
i, . 
k) The Hoge Manufacturing Company, Inc. 
f MANUFACTURERS OF 


STATIONERS’ 


Modern Specialties 
Forty-five John Street. 


SUNDRIES 
Steel and Wire 


NEW YORK, U.S. A. 


in Brass. 
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<a , = - ny Stockton, Calif. 


J. M. Call has sold his stationery business to George 


Here Is a Coin-Holder | R. and F. R. Scattlebury. 
| That Is a Cash- Reckoner | The Washington heist ial reports a com- 


; ; ee a ~. Fe sch ie ie market. among other 
You can know at any moment of the rush hour just |} pany in South Africa which is in the market, among othe 
how much coin is available for meeting demands in the items, for all kinds of stationery, paper and paper bags. 
smaller denominations by “banking’’ your change in Quotations may be made f. 0. b. New York. Payment by 


lette r credi ‘Ise goods ll be purchased throug 
THE LONSON ae Suk Geen. Carmepcodioe may be 
COIN BOX : 
















in English. (Mention No. 25,894.) Other Bureau of 
It spares you the Commerce opportunities follow 
bother of coin wrap- 
pers and bags. The 


| 
| 
] 
boxes are not counters, | 


No. 25,903—A French company desires to purchase or 





secure an agency for the sale, among other items, 





but, since each states curved wood furniture and writing paper. Payments will 
its contents-amount, 
they go a long way 
toward making count- 
ing the work of a mo- No. 25,907—A Scottish firm wishes to purchase rebuilt 
ment. Banks, res- typewriters on which quotations should be made f. o. b. 
taurants, large pay- ' 

ers of every kind 
find them a neces- : 


be made on the tenth of each month Correspondence 


should be in French. 


New York. Payment will be made by cash against bills 











of lading. 


: Sity of efficient = No. 25,912--An agency for paper envelopes, wrapping 
; business. ; a _ 2 » 3 o 

; : and news print paper, among other items, is desired by 
i . ° : , aie ue et nne Sans » exnoart nackine and 
A Live Selling amanin Cuba. Prices should include export packing and 


delivery f. o. b. steamer, New York. Bank and trade 


Opportunity for Live Dealers. 


references will be furnished with all initial orders 


The turnovers from the Lonson are quick. Selling Write and quote prices in Spanish. 
these boxes is your best Christmas present to yourself. ’ - ; ; ‘ial F 
’ No. 25,904—A firm in Spain desires to buy new an 
Wrile for prices. reconstructed typewriters, calculating machines and paper 


sewing apparatus. It also desires to entertain an agency 
P. W. SHARP PTG. & MFG. CO. proposition. Payment will be made by check on New 
THIEF RIVER FALLS, MINN. York bank on receipt of goods. Correspondence may b 


in English. 











No. 25,929—A firm in Brazil desires an agency for the 
sale of rabbit skins for the manufacture of felt. and also 
of office supplies and paper. Credit terms are desire 
Correspondence may be in English 
24202—A firm in Bolivia would like to receive quotations 

American manufacturers and exporters of blank books, let 

ter copying books, writing inks, composition books, writing 








pads, envelopes and novels and textbooks in Spanish Cor 


oop, ” 4 rn = ~~ 
a Leaf Binders The — respondence should be in Spanish 
fron 


24214—A man in Bolivia wishes to receive quotations 


are Rapid Sellers Every where American manufacturers and exporters on 150 letter size 


and 150 cap size, indexed copying books, containing 500 





To fully realize the superiority of Proudfit Loose pages each of good quality white copying paper, with cheap 


Leaf Binders over all others, you must compare cloth binding Payment will be made against documents 
them to others, you must notice that Proudfit Bind- through New York commission house. Correspondence should 
ers are easy to unlock, additional pages are quickly be in Spanish. 

inserted. The book is no thicker than the leaves 24215—A firm in the United States, which is representing firms 


themselves. There is no metal on the outside of the in Mexico, Porto Rico, Spain, Australia and Switzerland, is 


book tO mar or scratch a highly polished desk or 
other office furniture. 


in the market for canned goods, carbonate of potash, chlor 
ide of lime, carbonate of magnesia, cottonseed oil, sulphate 
of copper (large crystals 99 per cent), pencils, pens, pen- 
A Proudfit Binder for Every Purpose holders, ink, safety pins, snap fasteners, bone and metal but- 
tons, paper, mirrors, furniture, electrical supplies, horn 
hard India rubber, celluloid and white bone razor handles 
from 5.53 to 5.85 inches long, and lumber for 300,000 wine 


Proudfit Binders are made in all sizes and dimen- 
sions. You can find a Proudfit Loose Leaf Binder 


for every known purpose, whether it be a small , 
ss barrels References 





pocket memo book or a large salesman’s catalog. be Metis ‘ 
24252—A commission merchant in Syain desires to purchase 
. , *,° ’ ‘rs or secure ;: agency fo e sale o . a V- 
Write at Once for Dealers Proposition type writers or secure an agen for th sale f same Pay 
> ° ° . ment will be made through a New York bank. Correspond- 
Proudfit Loose Leaf Binders offer every dealer jin sii he tn Sends Retaves. ros 
some unusually good inducements. They are easy to $4966...An oficial of a ferelen government wishes to be nleced 
t > 242 ‘ ‘ g ’ res to be placed 
sell and allow a_ handsome in communication with American manufacturers and export- 
proht on every sale. ers of Stationery. These goods are desired in large quan- 
» « ‘ tities. 
Write at once for catalog ane : 
: : ° : 24299—A business man in Spain desires to secure an aget 
and price list. : 
a commission basis, for the sale of low-priced automobiles 
He will purchase sample car if satisfactory terms are of- 
fered. Quotations shovld be made ec. i. f. destinati r 
The Barcelona. Correspondence may be in English. Reference 
24306—A company in India wishes to secure an agency for the 
EfcAr @ sale of portable typewriters. Quotations should be made f. o 
b. New York, or c. i. f. destination. Payment will be made 
Unlocked—New Leaves In- : s hg ; ae Ee ao rege aoe 
serted in a Jiffy Grand Rapids, Mich. by 50 days’ sight draft through a New York bank. Cor- 


respondence may be in English. References 
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We Are Proud and Appreciative 


ROUD to find so many recognized leaders tn the sale of Filing Equipment, listed among 

our steady customers. Especially proud as we know that your success has been builded 

upon the solid foundation of Quality and Service. Appreciative béCatse your success, your 
loyalty and your substantial recognition of our products have made our enomenal success 
and growth possible. 

We pledge our thirty-three vears of experience, our half a thousand skilled employees, our 
up-to-the-minute facilities and enormous cap icity to a continuous effort to deserve your 
well-merited further success in this New Year. 


We Wish You a Prosperous New Y ear 
THE WABASH CABINET COMPANY 


Main salesrooms, executive office and factories 
Est. 1883 Wabash, Ind. 


Manufacturers of Filing Cabinets, Systems and Supplies for Filing Cabinets. 











If You Want 1918 to Be Your Winning Year, Play Your 
Best Sales-Hand on This All-Steel Table 


We have made “No. 16,” shown here, so simply and 
elastically that you can literally knock it down when 
you're through, and be able to set it up again without 
damage to either table or temper. But, while you're 
using it, it will withstand the hardest usage—as rigid 


as the machine itself 


‘6 a 
A Bang-Up Value for a Knock-Down Price 
Sell yourself this table by letting us sell you a Dealer’s 
Sample for examination and window display. When 
the buyers begin to demand immediate deliveries, 

we'll receive your regular orders. 
In writing for Catalog mention ‘‘No. 16’’—and write today. 


PREMIER BED CO., MISHAWAKA, IND. 














FOR A RUSH OF BUSINESS— 


try Imperial Desks. Our dealers 
find it easy to sell them as fast as 
they are received. They never 
become dead stock. Careful modern 
construction at a price within the 
reach of all, is the secret. With 
more advantages in its favor it be- 
comes the line of least resistance. 


IMPERIAL DESK CO. 


Evansville, Indiana 





No. 960 
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THE “STABILITY” SECTIONAL POST BINDER bivice'wirn arracueb knosin Place oF THe REMOVABLE Ke? 





FOUR STYLES 
OF BINDING 


A SIMPLE 
POWERFUL 
LOCK WHICH 


CANNOT SEVENTEEN 
GET OUT OF SIZES IN 
STOCK 


ORDER 
c 


MADE ANY 
SIZE ON 
ORDER 


METAL HINGES 


OR LEATHER re 
HINGES — 


WE GUARANTEE THE NEW MECHANISM OF THIS B'NDER AGAINST BREAKAGE. IT WILL QUTWEAR ANY BINDING THAT CAN BE PUT UPON IT 


This Binder offers Stationers big possibilities of many sales. Stock and bring it to the 
attention of your customers. 
WRITE FOR OUR CATALOG AND FULL INFORMATION 


The Plew & Motter Department ©??it#! and Surplus, $200,000.00 
of 


Racine Ave. and Monroe St. 


The Workman Manufacturing Co. CHICAGO 








An Attractive 
Typewriter Desk 


This desk has been designed so 
as to give the maximum desk of 
efficiency and to be an ornament 
as well. It is made of carefully 
selected lumber thoroughly kiln 
dried. It is not expensive. 


This is just a sample of the Tell 
City Line. Upon inquiry we shall 
send you a catalog showing the 
entire line in detail. Every dealer 
in ofice desks should have this 
catalog on file. 


TELL CITY DESK CO. 


TELL CITY, IND. 
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BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


veeeecicceoo em Visible Writing and All 
pe e/eege Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


The New Number Nine Model THE BLICKENSDERFER MFG. CO. 


Mis 





— er oy 9 Bones =o Executive Office and Factory 
th Standard or Scie ey- 
Board. Send for Catalog 32 STAMFORD CONNECTICUT 


IDUIT.VUUNTOUTVUAUULAUAUSU UU 
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[RIBBONS AND CARBONS 











Boston, Mass. 
O. T. Erickson, Edwin K. Porter, W. J. Rhodes ane 
Walter F. Wyman of the Carter’s Ink organization have 
applied for membership in the Boston Chamber of Com- 


merce, 
Walter F the Carter's 


Wyman, sales manager of 


Company, was a guest of honor at a recent dinner of th 
Boston Credit Men's Association at Young’s Hotel it 
this city, speaking on “Co-operation Between the Credit 


Sales Departments.” 


Chicago, IIl. 


and Export 


Jasper Hunt, Jr., formerly secretary of the Canode & 
Hunt Manufacturing Company, has purchased the in 
terests of Mr. Canode in the company and has changed 
its name to the Jasper Hunt Manufacturing Company 

Denver, Colo. 

The R. G. Daniel Typewriter Company (not incor 
rated), R. G. Daniel manager, has been recently organ 
ized here The company will do a general. typewnt 
business at 1719 Champa street. In addition to type 
writers it will handle ty pewriter ribbons and carbon pa 
pers. 


Lansing, Mich. 
The Carbor Holder & Saver 
corporated here with a capital stock of $2,000. 


New York, N. Y. 


Company has bee 


The Indestru tible Writir Fluid Compar y has been 
incorporated by A. L. Haas, S. B. Sack and J. B. Ell 
with a capital stock of $50,000 


Ink & Color Company has been incorpor- 
A. McManus and J. Alexander, 


End avenue. 


The Crescent 
f $100.000 by N 


tor 
of 495 West 


ated 
both 


New York representative of the Mercury 


W. W. Bunn 


Manufacturing Company of Rochester, paid a visit to the 


1 


factory recently to tamuiliarize 
ls at the home office and became acquainted 
} 


hich have recently been added to 


himself with conditions, 
called on frien 
with the improvements w 
the plant. 

San Francisco, Calif. 


The Fites Ink Manufacturing Company is preparing to 


increase its lines, the first novelty being a library paste in 
tube form. This company recently took over the Na 
tional Paste & Tube ¢ pany of Seattle, Was! ind 
has pla ed ( \ Elliott in charge of the brat 
tained in tha 
The Ink Ma turing Company, of San Frar 
S s de side export business It nne 
tion with exporting ribbor ink, paste and. car] 
their customers are constantly calling upon them to pur 


chandise, including paper, metal 


chase all kinds of me 


tton goods and second-hand office ap! 


oods, co 


Recently they made a large shipment of blotting 


Australasia 





Made to Stand 
Wear and Tear 


&é 9 


Dandy 


Attractive— 
finished in dark 
green enamel 





_ by ¥ ‘ 
’ A) if 
' 


iy PE MIEAE OEY 






Strong— Wi . 
sturdy mesh i \ thy 
y DOP 
substantial top, my) LEANNA 
rim and solid limi OOOO AM 
i BOOKA 
steel bottom. iy he OA 


a ; Oh 
a YW 
Wey, ; 4 


4 


A quick seller with 


profitable turn- a he 
over. ty ‘ ae " 


¥ 
: VA} 


Write us for prices 
and discounts. 


North Western 


983 Old Colony Bldg. 


Expanded Metal Co. 


CHICAGO 


—ROTOSPEED— 


STENCIL DUPLICATOR 


The only stencil duplicator with semi-auto- 
matic feed—adjustable feed board and flexible 
head spacing device that prints a perfect copy 
the handle. 











with every forward turn of 


One Model — One Price 





This one low-priced model prints typewritten, 
hand-written, ruled or drawn forms. LETTER 
AND SIGNATURE WITH ONE OPERA- 


TION—RULINGS AND HEADING AT THE 
SAME TIME. A marvel of simplicity, accu- 
racy and operating ease 
Wonderful Opportunity 
For Good Dealers 


Double profit. Machine 
vertising co-operation 


A real 


Ad- 


and supplies. 


money-making business builder. 


Write at once for samples of work and de- 
tails of our offer. 


The Rotospeed Co. 
573 W. Fifth Street 
DAYTON, O., U.S. A. 











Foreign 
Correspondence 
Invited 
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j LIBERTY I-STATIONERY 


| Parcel - Post 
| Scale 


h “The 
Up-to-the-Minute 
| Weighing Device” 








veennen naee 











It shows au- 
toma tically 
the right 
amount of 
postage on 
parcels, as 
well as the 
quantity of 
special reve- 
nue stamps 
demanded by the war tax. Zone numbers are 
printed in black and the amount of postage is 
shown in red figures, the revenue amounts in 
smaller red. Each pound section on the dial is ~ s 


alternately shaded, aiding instant recognition by: ; 
the eye. ; E. B. Luckett has taken charge of the commercial 


euvensenen tonne 


Auburn, N. Y. 


The Hubbard Press has been incorporated at $5,00 


here to manufacture double pocket offering envelopes by 
J 


J. E. McAfee, 200 Clermont avenue, Brooklyn and G. R 


Trae} 


Brauer. 


Baltimore, Md. 
Walter P. Reese of the J. W. Kennedy Company, 13 


South Gay street, is receiving congratulations on h 


marriage 


COOEANEEL LENDS HeeneND 


3 was Lee ’ Races Se . inet & ’ 
Substantially built of best cold rolled steel and 3 pee gone _— aC gargs asap As. oeimanan 
handsomely enameled. Glass and nickel plated ard Book Company, 501 North Charles street 
sash cover for the dial. Felt lining cushion as- 
sures proof against dust. Double steel supports 
Packed in corrugated box. Prices—$3.50, $3.75 
and $4.00. 





* 


J. G. Lipford, for sixteen years with the Southern 
Stamp & Stationery Company, of Richmond, Va., is the 
new assistant to Dan Miller as Kohn & Pollock, manager 
in West Baltimore street. J. A. Gibson, also the sam: 


former connection, has become a Kohn & Pollock outsid: 





Dealers: Seize This Chance for New Profits. 


TRINER SCALE & MFG. CO. 


salesman. 
Brockton, Mass. 








seeunennvenensnens 























Vertical File Folder ; ; 
Style V best in your locality. 


ited were in Massachusetts. 
* x = 


: 2714 W. 2ist Street CHICAGO, ILL. 
: The Hunter Stationery Company, 8 High street, has 
7 hain sito nay nanan leased larger quarters at 181 Main street, and after the 
early part of January will be found there—in the Ply- 
mouth Trust building 
Dayton, Ohio. 
T k h The Drury Printing Company has been incorporated 
ake t e $15,000 by William C. Drury, Walter P. Hoffman, Arthur 
“<p id” R R. Rossell, William I. Tharp and Iva E. Rossell 
aperoid houte Denver, Colo. 
t P fit The Hand Printing Company has been succeeded 
' 0 rofl the Hartman-Brudersleive-Foster Stationery Company. 
i I-verv time you add a Bushnell's ‘Paperoid” 7 ; Evanston, IIl. a ; 
: : y : v Expanding Wallets Miss Mae E. Matthews has left her position as station 
; Standard line of goods to ery buyer for H. E. Chandler & Company here to join the 
: your stock, you do vourself and the public Lord & Taylor organization in New York City. 
- a service. Everett, Wash. 
: The Walter Berg Stationery Company has taken over 
: Quality counts. Durable goods are eco- the business of Mrs. Kate J. Hawes 
+ nomical. The public learns which store Monticello, N. Y. 
? gives best values. George Gluck is the successor of E. D. Billingham’s 
: business here 
If you seek “repeat” business in Red Fn- New York, N. Y. 
velopes and Wallets, don’t substitute an in- The Premier Printing Company, Inc., have incorpor 
ferior line for “Bushnell’s ated for $40,000, including a stationery business. The in 
Paperoid.” There's a eood corporators sas Sigmund Notes, Maurice M. Greenwal 
ey “ge and Charles Pitschmann 
profit in Bushnell’s. 
Keep a stock of best \ mill-visiting trip on behalf of the H. P. Andrews 
: Paper Company, 104 Worth street, was participated it 
sellers on hand. Let us 
; : early in December by H. P. Andrews, with the following 
: a = mark a catalog for you, salesmen: F. R. Dunn, Ward Leary, W. A. Wadswortl 
/ a genet She eeang showing what will go G. W. Fairman and T. I. Jones. Most of the places vis 


ALVAH BUSHNELL COMPANY ; The following are among new incorporations Charles 


Leach & Son, 355 West Thirty-sixth street, $15,000; Miles 


925 Filbert Street Philadel phia : Press, Inc., $25,000, by A. Skellman, A. G. Thaanum and 


‘asnenenene carver. op pemunnnnnrne A. Foshey: Southern Slav News Company Inc., $60,000, 


Henpoeasie runs enee 
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Chair 
Comiort 


Cook “‘Quality”’ Spring 
Back Typewriter Chairs 
are made to give the 
= highest degree of com- 

fort. The seat is care- 

fully shaped and the back 
e is adjustable to a posi- 
2 tion so as to properly 


OAATANLLIEUELLL MURAL EAA TOE 


~ 





SET TT 





VUVEUUNUALNDEUNUG FLUO ATEN EASA 


TVET 


HTN 
WAU ITN 


Mill 





support the back of the 


user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
z suited for those who 
have work to do and 
want it done quickly. 


PONTOON 


PONUCUEN NU NAEN NANA 
HUET TAN 


TT) 


These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 











HUMANITY 


TANT 


for their wide sale is 


found in their merit. 2 


TN 


Handle this line and 
watch your profit grow. 


A Catalog will be mailed 
upon request. 


C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 


apn Mey 
5 

a 

: 

= 

z 

amit 
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A 
Sales Campaign 


Is A Battle 


which is won right if it is 
planned right. The strategy 
of a thousand offices cen- 


ters today in the tables 
around which the _ quiet, 
powerful men of mastery 


gather to direct the poli- 
cies of as many businesses 
from one end of the coun- 
try to another. They are 


ST. JOHNS 


OFFICE TABLES 
“The Battlefields of Business” 


reason for St. 


The 


eminence 


Johns pre 


throughout the entire 
office equipment field lies in their 
strong and exquisitely artistic de- 
that 


goes into their manufacture—and 


sign—the staunch quality 


the rock-bottom cost. 


A Little Better Than Any Other 
‘‘Best’’ for Less Money Than 
Any Other First Grade Product 


St. Johns tables are made in the 
largest table factory in the world. 
They are made with more-than- 
the-average care for more-than- 
They are 


the-average careful. 


made for you—and to realize your 
ideal of a perfectly equipped and 
appointed office. 
DEALERS: Write for our Cata- 
logue before completing your 


plan for Fall Agencies 


ST. JOHNS TABLE CO. 


CADILLAC, MICHIGAN, U.S.A 
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NIFORMITY of 

inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point — par 
excellence. | 


Our ribbons are made 
in the following writing 
strengths : i] 


Extra Light—No. 31 
Light—No. 34 
Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 




















Also 
1305 Arch Street, Philadelphia, Pa. 


DIXON, HOLMES & DIXON 
Proprietors 

HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 
212-213 Upper Thames St., Leaden, E. C. 
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Ideal Tubular Stands 


Used for practically every kind of office machine 
Ideal Tubular Stands are made in an endless 
variety of styles. They are strong and easily 
moved,yet support the machine firmly. 

They occupy the minimum of floor spa-e. \ 
Mount a typewriter, a duplicating ma- 
chine, an adding machine, a card index 
cabinet, or some other office appliance 
on one of these stands, roll it to wher- 
ever it is wanted, throw the crank 
which raises the castors and you have 
a stand as strong and rigid as a heavy 
cumbersome table, with none of the 
tables’ disadvantages. 

Cut at left shows No. 3, combination portable 
and rigid typewriter stand Same stand can 
be furnished for any other office utility 

Manufacturers and branch managers inter 

ested in a stand that will increase the value 


of their product are invited to send us speci- 
fications, upon receipt of which we shall sub 











mit samples and quotations at our risk. Spe | 
cial terms to dealers 2 
. ing 
No. 3 Combination Fowler -Manson-Sherman Cycle Mfg. Co. §f Machine 
ypewriter Stand 1447-1455 W. Austin Ave., Chicago , _— 














A Profit Without Investment! 


Every business using 10 stamps a day or more is a logical “prospect” for the 
Multipost. We are constantly developing them into purchasers by intensive 
publicity work. You can cash in on the merits of the machine and our efforts, 
add to your profits, without investing a single cent! A clean-cut, profitable 
business proposition for you. 


She MULTI and Recorder 


25,000 in use. Saves two-thirds 





Oldest and best known affixer on the market. Over 
time affixing stamps, protects and records them and prevents waste by spoilage, loss, 
misuse and theft. Covered by basic patents. Backed by largest concern in the business, 
Oe py financially prepared to render service in 
mULTIPOST with A future as it has in past. 

RECOROER TO KEEP 
TAGS Ow iT! 











We'Re BUYING ALOT 
MORE STAMPS THAN 












Link up with the leader. Write at once for 
interesting dealer proposition. 


Multipost Company 
Rochester, N. Y. 

















A RECORD BREAKING YEAR 


During the year 1917 this space was used for directing attention to 
the merits of the 


VAN DYKE DRAWING PENCIL 


(Symbol of Quality) 
Sccanaaal —= —— 


V7 Ba) asta DRAWING EBE RHARD FABER USA. <> 600 —HB_ 

















Our reports show a largely increased sale of this pencil. We always knew that merit 
This year we expect even greater things of the pencil that symbolizes Quality. 


Oldest Pencil Factory in America NEW YORK 


would win. 


EBERHARD FABER 
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by A. Tanaskovi D. Grskovic (461 Eighth avenue) and 
G. S. Mark, 34 Nassau street. 
* > ~ 

The Graham-Chisholm Company, manufacturing sta- 
tioners, have moved from 63 Cliff street to 9 Murray 
street. 

* * * 

The Committee Publishing Company has incorporated 
with $50,000 capital; incorporators, J. W. Pennock, Jr., 
M. A. and R. Fletcher, 507 Fifth avenue. 

Philadelphia, Pa. 

The Service Printing Company is a new organization 
here, with its plant at Third and Arch streets. E. Rob- 
ert Stackhouse, former editor and publisher of the 
Moorestown, N. J., Republican, is president. 

k * 

The Yorke Printing business and plant has been bought 
by the Energetic Printing Company, 331 Arch street, and 
new equipment added 

San Francisco, Calif. 

The Kaas Paper Company in the Hearst building has 
changed its name to the Kaas-Hopkins Company, Steph- 
en Hopkins, who has had office room with the company 
for some time, having taken an active interest in the busi- 


ness 


San Francisco stationers are finishing up a Christmas 
business, which, while it may not prove a record-breaker 


in amount 


1f money spent, is certainly satisfactory from 


the point of view of crowds in the stores. The heads of 


departments are too busy even to talk of the volume of 
business, and one must depend upon observation to form 
an estimate It would seem as if one of the greatest 
demands, again referring to numbers, is for cards. This 
is doubtless due to the large number of friends: which 
the young defenders of Liberty have left in the city to 
regret their absence. The nearer friends and relatives 
of the absent ones are buying more costly offerings, and 
perhaps the fountain pen is the favorite for these. Other 
holiday lines carried by the modern stationer are also 
selling well. if one may judge by the crowds about the 
counters. The demand for commercial stationery which 
always develops at this time of the year seems entirely 
normal 
a 

_ Alexander M. Thyes, with the H. S. Crocker Company 
who was recently married and has been spending his 
honeymoon in the southern part of the state, has returned 


to his position in time to assist in the holiday rush 


Payott. Stratford & Kerr have arranged a system o 
small wire trays on a large table in the center of the 
store for the purpose of displaying odds and ends. They 
find that the demand for many of these articles has been 
materially increased on account of the suggestions made 


1 


the display 


by 


The Emporium, one of the city’s large department 
stores. has moved its stationery department to the rear of 
the first floor, where much more room is assigned 


this de partment 


The Ingrim Stationery Company, located 415 Mon 
gomery street, of which Elmer A. Ingrim, E. A. Wood 


and Sylvester Andriano are directors, are planning to 
change their name to the Ingrim-Rutledge Co., and in- 
crease the capital stock from $25,000 to $50,000 
St. Louis, Mo. 
The Blum Printing Company has moved from the 
Howard Building to 1006 Chouteau avenue, with double 














LEECK S THIN 


ee SS 


~< 








WHAT DO YOU LOOK FOR 
when you buy Thin paper for Invoice 
Blanks and other printed Manifold forms, 
Lists, Reports, and for copies of Letters, 
Records, etc. ? 

Is it Quality, Economy or Service? 


You will find them all— 
HIGH QUALITY 
TRUE ECONOMY 
FULL SERVICE— 


ESLEECK’S TH IN PAPERS 


Sold by leading jobbers 





Ask Dept. O for Samples 


ESLEECK MFG. CO. 


TURNERS FALLS, MASS 


























USE “KELLER’S 


American 
Black 
Writing 
Fluid” 







Peewee ame 


(Actual | 
$0.15 


Jee 2 
24 2 © & og 5 


Size) [A = 
RICAN BLACK WRI 


FAST & PERMA 


An ideal black writing fluid Can be used with any kind of 
per und in fountain pen 4 not corrode Writes clear 
ind distinct on an color stat t Fast and permanent. 
Give it a tria Put pina ‘ und in bulk For prices 
ind information write 


THE ROBERT KELLER INK CO. 


Manufacturers of Inks, Mucitfage, Paste and Sealing Wax 


DETROIT, MICHIGAN 
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Adams 


Patented 
Feb. 4, 1902 


For Perforated Sheets and Binders of All 
Sorts—The Ring with Unlimited Uses. 





The simplest, quickest operated and most satisfactory ring 
ever invented for perforated sheets and binders of all sorts. 
Allows the sheets wr binder to lie perfectly flat when opened. 
The enlarged joint keeps the ring right side up in position 
to be instantly opened. When closed, it is securely locked. 


The Adams Ideal Book Ring is made with nicely rounded 
corners and no sharp edges to mar the furniture It is 
used wherever a cheap, quickly operated binder is wanted. 


The Adams ring is also one of the best key rings on the 
market. A key can be put on or taken off in a jiffy. 


These rings are made in five sizes Inside measurements: 


No. 0 Diameter % inch No. 4 Diameter 2% inch 
No. 1 Diameter 1% inch No. 6 Diameter 3 inch 


No. 2 Diameter 1% inch 
Our goods are handled by leading stationers, to whom 
cuts for illustrating catalogs will be furnished, on request. 
If you do not carry them, order through your jobber, o- 
write us at once. 


HENRY T. ADAMS MFG. CO., Inc. 
6796-6798 S. Chicago Ave., Chicago, U. S. A. 











AUTO SLIDING TRAY SETS 


WITH SECTIONAL RACK 


(Patents Applied for> 


Buy a two Tray Set to start with, if that is all you need now. You can 
add to it later as Many more trays as you may have use for. Trays slide 
out or sus- 
pend from 
either end 
Easily acces- 
sible front or 
rear and very 
handy for 
temporary 
filing and 
distributing 















A sub- 
stantially 
made metal 
rack elec- 
trieally 
welded 
with shal- 
low tray 
base and in sections 
with joints securely 
bolted together is 
easily arranged to 
take letter or cap 
size desk trays from 
two to six or eight 
hieh Top tray is 
secured to upper 
rack section which adds to the rigidity of the rack 

Trays and base highly finished in light golden quartered oak and genu- 
ine mahogany and metal rack enamelcd in a harmonizing color. Special 
finishes to order 

Prices F. O. B. Factory 
Letter Size, trays inside 10x12)x2) 
No 22L Two Tray Set, complete - 


Qr. Oak Mah 
- $3.75 $4 50 


No. 20L Additional Tray and Rack Section - - 1.50 1.75 
Cap Bize, trays inside 10x15)x2} Qr.Oak Mah, 
No. 22C Two Tray Set, complete - - - - $425 $5.00 
No. 20C Additional Tray and Rack Section - - - 1.75 2.00 


Introductory Offer on first orders, express prepaid, at above prices 
and sent on 30 days’ trial toresponsible parties 
Discount to Office Supply Dealers 


Sole Manufacturers 


THE AUTOMATIC FILE & INDEX CO. 


143-157 N. Pearl St. 


- - GREEN BAY, WIS. 
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Atlanta, Ga. 

Sales Manager D. M. Alkire, R. H. Page and G. | 
Cartwright, were recent business visitors to the Royal 
office here 

Chicago, Ill. 

The progress of American goods in foreign markets is 
illustrated by the increase in export business reported for 
the last twelve months by the Harry A. Smith Typ 

| 


writer Company, manufacturers and _ rebuilders, wi 

general offices at 231 North Fifth avenue. Chicago. This 
company is now putting on the market 1,200 machines 
each month and more than half of them are being 
shipped abroad. South America, France, Spain and Ital 


are embraced in their operations, althoug 
strongest at present, due to the influence of the war 
There is marked improvement in Mexican trade relations 
as the country approaches a more stable basis. H. N 
Rice is general manager of this company and A. Al 
Arie, superintendent, with O. Ortiz, Jr.. export manager 


A. C. Metcalf, an expert typewriter mechanic, as wel 


1 
1 es 


as a junior salesman, is an addition to the Royal sa 
staff here, working under B. P. Hamil 
* * + 

Fred G. Kennedy, sub-branch Royal manager at Mil 
waukee, stopped here on his way to Kansas, where h: 
was called by the death of his mother 

Dover, N. H. 

The Typewriter Store, a new organization here wit! 
a stock of supplies and stationery as well as typewriters 
has its place of business at Washington and Myrtle 
streets, with Edward H. Quimby as manager 

Jacksonville, Fla. 

W. A. Powers, formerly connected with a leading type 
writer company at Tampa, Fla., has removed to Jack- 
sonville, where he has become manager of the local office 
of the Royal Typewriter Company 

Los Angeles, Cal. 
John W. Mack, who has dealt in typewriters for sev 


; 


eral years, has sold his business to the Corona-Pacific 

Typewriter Company and has taken an agency for wash 

ing machines in the northern section of the city 
Milwaukee, Wis. 

J. B. Lanigan, Milwaukee manager for the L. C. Smit 
& Bros. Typewriter Company, is the new president ot 
the Salesmanship Club of that city 

2 4 

W. L. Stickney, formerly connected with the Indiaz 
apolis office of the Remington Typewriter Company, has 
been made manager of the company’s Milwaukee brancl 

New York, N. Y. 
\. Rihani, J. D. Robinson and G. E. Morris, 63 Nassa 


street, have incorporated the Southern Latin Trading Cor 
poration in this city, with a capital stock of $25.00 


to deal in typewriters 


Business Appliances, of this city, has been incorporate: 
with a capital stock of $50,000 to deal in typewriters, con 


puting machines and office furniture. The incorporators 
L. Lockwood, F. R. Denton and G. C. Tillotson 


are J. 
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RUBBER STAMPS —wW STEEL STAMPS Ss tand 
Manufacture } f 
SEALS, inspection 


STENCILS, 
BADGES, “g* 


Rubber = Steel 
“@ STAMPS, 


METH CHECKS | 
poCeT COINS 
BRASS SIGNS 


BADGES STENCILS 


FOR SALE | 











DVERTISE yourself 
with every sale. If 





In fact, the closer your cus- 
tomers typewriter ribbon tomers inspect the Vul-Cot 


and carbon paper demand MEYER n > WENTHE Waste Basket, the more 
f easily can you sell it. 


by furnishing high class 


+ ~ 
z ee ; t 
go nds under your own STORE: 108 fi. DEARBORN ST. CHICAGO As there are no _ concealed, 


weak points, a careful exami- 
nation tends only to bring out 


you will supply your cus- 

















name and brand, you will 








find that every sale of 

Pay 2: ir more strongly the numerous 
these goods is a distinct a 
boost for vour business. w. 
PERG EELS, -C' ast 
This, of course, will have E VY ? a / O Baskets 
an excellent effect on Mention GUARANTEED 


sturdily constructed in 


your profit. Your cus- Office ar tu 
, every detait 


tomers will come back be- 
[he material is practically 


e 
cause your name on the Appliances wearcetest thee aaa 


container will show them 
‘ ly seamed and the bottoms 
where more goods of the and show it to all go — firmly and permanently at- 
: ho are connectec rit t 
same style and quality can iin ‘tie ae tached 
ffi juipment idus " 
be secured. Perhaps some of them are not Both sides and bottoms are 
~ P ° subscribers. To show them 4 ’ . : - 
Send for amples ot our OFFICE APPLIANCES will i at the a ee 
typewriter ribbons and be to do a good turn which Of peper satay . See t 
: will be appreciated by them through 
carbon paper. Try them seit aio il 
Sy — Vul-Cot Baskets are light in 
out thoroughly. Put them Read each number of OFFICE weight. canitare.. cae aa a 
to the most difficult tests. on Sitar ee — tractive in appearance, and they 
You will decide that they the special articles—take time will not split, rust or corrode. 
are the kind you would be § th = ae w he ey [There are no sharp corners. 
as anda i/e' es xy G ne nis ‘ . . 
clad to have associated wanes Gill the cieiallen ahi Colors harmonize nicely with 
> * s ‘ aaa ¥ ‘ se 2 : : 4 é a . 
: tt ennenn ¢ the service & woodwork and furnishings. 
with your name. ot as sien : & 
ae ae Altogether Vul-Cot Baskets 
Write today for samples e Subscription rate is $1.50 a have a combination of strong 
ar, 1 is 7 6 
ta: $2.00 F emia selling points that keep them 
‘ anada; $2.( *oreign. 
. 
Rib on f List prices, 90 cents and up. 
Mfg. Co., THE OFFICE Write for full particulars, in- 
F APPLIANCE COMPANY lu ling j 7 rs’ terms. 


eset & 8 Sts. 
: 417 S. Dearborn St. 
Philadelphia, Pa. Chisees, Ui. American Vulcanized Fibre Co. 
m ) o 520-525 Equitable Bldg., 
A. Wilmington, Delaware 
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Appeal—Your Profits 


CHAIR PAD has that “instant 
that is of vital importance because 





Selling 


The WIDNEY 


Gand’ 











No. 3 Punch 
Black Enamel Finish 
gauge only 


No. 3 Riveto 
Eyelet Machines 
Furnished with 200 Eyelets 27” 
with each Machine 











No Miss Stapling Machines 
Made of Stamped Steel 
Handsome in appearance 


Defiance A Clips 
Six sizes, 1)” to 6” 


Defiance Manufacturing Co. 
96 Church Street -s 
New York 


Manufacturers of 3—_} 
Stationery Specialties 


selling appeal” 
it means more profits. 
more money and save 
clothes for the buyer—it 
means a growing profit to 
you because the fellow at 
the next desk must have 
one also. 


THE WIDNEY PATENT 
CHAIR PAD 


The one with 
the patent but- 
ton-on - fasten- 
‘r—the one that 
moves as you 
move but never 
leaves the 
chair. No straps 
to break, bind 
or mar the looks of the 
chair. Stays PUT. Can 
also furnish with old style 
straps when wanted. 











Helps for Dealers 


Our live Sales Promotion Department 
in his sé anting campaign Literature 
for use on your mailing list, display « 
pull more id in your !ocal papers 
iy CHAIR 
line nduced 
The Widney Patent 


er your 


business than a full page 
PADS comprise the 


Extra Quality 
With Straps) 


{ } 

(2) The Widney-Regular Qualit 

(3) The Widney-B Quality (With Straps) 
The only first class cheap pad made 
Prices 50c ta $1.50 


WRITE TODAY 





Its mission is to make you 





backs up the dealer 
own imprint 
ds and suggestions, 


ONLY COMPLE TE 


THE WIDNEY CO.., 3105S. Jefferson St., Chicago, Ill. 














Take the Drudgery Out of 


Mathematics with a 
Marchant Calculator 









, isi 
. af 


ee 


Does away with all the detail of math- 
ematics — insures accuracy by proving 
each operation automatically. One man 
with the MARCHANT can do the work 
of four men without it. 


Let us prove this to you. 
Write for booklet (Dept. O12) 


MARCHANT CALCULATING MACHINE CO. 
Oakland, California 





BSTAN TIA! 
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USEFUL CARBON co PIES 


supposed to be convenle 


All carbon copies are 
agera itlor ae 


the majority of them are an 
are not made yn suitable paper 

Dexter's Star Manifold Linen is made for manifold eop) 
work Its surface finished that it picks up the 
carbon in clear, sharp impressions The texture is firm 
and strong, made to withstand long and hard handling 


is so 


without tearing or becoming flims 
Seven distinct colors, and Whit in several finishes 
make Star Manifold suitable for even the most elaborate 


“systems 


Send for samples, and list 
of sizes, weights and prices. 


C. H. DEXTER & SONS, Inc. 


WINDSOR LOCKS, CONNECTICUT 
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Pittsburgh, Pa. 


J. M. McMullan of this city is the winner of the sec- 
ond Three Months’ Selling Contest of the Royal Type- 
writer organization. C. E. Anderson of the Chicago 
Royal branch was second and W. C. Lavatt of Kansas 


Louis, L. S. Cramer of 


San 


City, third. G. G. Ralls of St. 


Cincinnati and W. B. Larsen of Francisco followed, 


in the order named. 
Salt Lake City, Utah. 
\. L. Armstrong, Royal salesman, with headquarters at 


this city, was seriously injured in a train wreck a few 


weeks ago and has been convalescing in the Latter-Day 


Saints Hospital here. Thirty stitches were taken in his 


head and his back 


unusually 


was severely wrenched, but his recov- 
rapid under the circumstances 
Calif. 

has been 
Wolf, Fred Parisien, W. S 
and F, H. Hillebrandt to 


well as to care for 


ery has been 


San Francisco, 


Company incorpor 


The Typewriter Service 
ated here at 0,000, by W. J 
Gesner, Charles W Lynch 


ndle office supplies in general as 


typewriting machines. 
liss Marior Doyle Roval employment Managel here, 
addressed a large audience of school pupils in this city 


recently on the requirements and possibilities for women 


1 


in business. Earle J. Williams has recently joined the 
local Royal selling organization. Local Manager Larsen 
ip to Los Angeles where he 


recently returned from a tr 
) 


issisted J. H. Page in handling business 


[The general typewriter business is good with the same 


iditions of shortage of supply as has prevailed for some 


time. Sales of new typewriters frequently bear a clause 


of sixty or ninety days’ delivery. Pending delivery the 


ustomer is persuaded to hire an old machine \s a con- 


sequence the price of old machines is constantly advanc- 


exports to Australia a number 
says that the 


from 25 to 33 per 


ing. One concern which 


of second-hand typewriters standard second- 


hand machines have advanced cent in 


value during the past few months. 


* 


The Underwood Typewriter Company has added two 
lnnal 


men to its local 


Phoenix office and F ea 


department, R. A. Henry, formerly 


Rickart of 


repair 
with the the Chicago 


omce 


Indianapolis Under- 


Los Ang 
Indianapolis to his new 


with him his 


J. J. Vorrheis, manager of the 
wood office, is now with the 
Mr. Vorrheis drove 


with his family in an 


Royal force at reles. 


from home 
automobile, carrying 


supplies and camp equipment in a trailer. 


Morris 


agencies for 


P. M. Eberhart, and Bros 


of Stockton, have 


stationer, Richmond, 


taken 


towns 


over the Corona 


| eir respective 


E. W. Hall, of the E. W. Hall Company, the Corona 
representative in Seattle, is in San Francisco and will 
isit the southern part of the state before returning to 
is home 


Miss R. ( \bel, saleslady in the San Francisco office 
the Corona Typewriter Company, was married Thanks- 
giving Day to Lieutenant Oscar Goldman of the Engi- 
neers’ Corps. She will continue her work with the com- 


contest of 
first 
sales, but on 


resent. Recently in a national 
Miss Abel took the 


based on number of 


pany for the 
the company’s salesmen prize. 
The award was not 
salesmanship, of 


regarding methods of 


deals and hz 


written answers 


andling unexpected situations 
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DIAMOND INKS 


Your profits will flow faster when 
‘‘DIAMOND” flows your way 


There is no limit to the increase of business pos- 


sible when you begin to put the power of steady 
which are in DIAMOND prod- 
campaign 

surer than 


prestige and quality, 
ucts, behind your selling 
adhesives. Ink flows no 
popularity toward 


for inks and 
the tide of 








Diamond Inks 
and Adhesives 


Our approach 
to the dealer 
is made on 
this four- 
square basis of ac- 
tual product - qual- 
ity plus DIAMOND 
service, which is 
guaranteed at every 


step of the trans- 
action, from _ pur- 
chase to. delivery 


and use. 


Write Us Today 
For Our Special 
Dealer-Plan 


THE DIAMOND 
INK CO. 


Milwaukee, Wis. 


woAS Leet : 
STICKINE.. 


Style—5% and 8 oz. Desk Pots 
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RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you sho :ld. 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, . NEW YORK 


/ NOTICE LOT ELT ELT ERE TERE 
(Slateve otet LEE EES lel oie elec (= (=) = =) = 
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SOLDIERS 
SAILORS 
CIVILIANS 


Trussell 
Style F 
_ Memorandum 


Books 


THE BOOK OF THE HOUR 
A cheap book of excellent value for the keep- 
ing of notes and data. Used in large quantities 
by Army and Navy Men. Write for prices. 





ELEAF 
MEMO pook 





Cover and sheets retail for from 20c. to 45c. 


Carton No. 6 contains 36 04416F, 246 x 419. 
Carton No. 7 contains 12 04416F, 214 x 410. 
Carton No. 9 contains 6 each of the following: 


O04416F, 214x414, end open 3416F, 414x214, side open 
OSIGF, 3x5, end open 3516F, 5x3, side open 
0616F, 314x6, end open 3616F, 6x314, side open 


Write for prices 


Trussell Manufacturing Company 
POUGHKEEPSIE, N. Y. 














PEEREESS 


“MASTERGAUSE” 
The Dominant Carbon Paper 


It is with a keen sense of complete 
satisfaction, to yourself and to your 
customer, that you sell them MAS- 
TERGAUSE, and you can feel assured 
that the only comeback you will have 
isa REORDER. 

QUALITY at all times, not some- 
times. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 


EUROPE CANADA, Toronto 
176 Richmond St., West 
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ADDING MACHINES 


KEY 











Chicago, III. 


Instruction in the operation of adding and calculati 


school for otn 


William \W 


machines will be a feature of the night 
boys and workers being now established by 


Roberts, night school superintendent for the Chicago 


Board of Education, in the McClure building, 218 South 
Wabash avenue. Several hundred young men are alread 
enrolled 

Dover, Del. 

The McCaleb Adding Machine Company has filed pa 
pers at the Capitol here increasing its capital stock fri 
$1,000,000 to $1,250,000. 

Edwardsville, Ill. 

The Liberty Systems Corporation of this city has be¢ 
incorporated in Delaware, with capital stock 
$1,000,000, to manufacture accounting machines. 


Lloyd, L. A. Watters and E. L. Reel of Edwardsville, ars 


the incorporators 


De 


Rockford, III. 

Sales offices’ for the Sundstrand Adding Machine 
rapidly being located in all the larger centers of trade i 
the country. At the Chicago office, 
street, the latest models from the local factory are being 
Noell on the multiplica 


110 South Dearbor: 


demonstrated by Manager E. E 
tion, subtraction and division which these machines ar¢ 
also equipped to perform. 


San Francisco, Cal. 


W. W. Cooley has been appointed district advertisi: 
manager for District No. 25, including nine western states 
by the Burroughs Adding. Machine Company. M 


Cooley was formerly local sales manager in San Frat 
cisco. 
* * * 


The Dalton Adding Machine Company's local office 
reports that the business offices whicl 


deal of help through the demands of the war, are now 


1 have lost a great 


turning to machines. as much as possible to take their 
place. The company is now selling machines to many 
people who would not purchase them hefore the shortage 


of help became acute 
Syracuse, N. Y. 

The Porter-Cable Machine Company, manufacturer 
machine tools, lathes and milling attachments, owing 
lack of space in its old factory, has removed to a 
establishment at 1708 North Salina street The plat 
formerly belonged to a carriage manufacturer. It’ is 

’ 


five-story brick building, with basement, and is  fitt 


throughout with modern equipment 


New Salesrooms and Engraving House. 
The new salesrooms of Peter Paul & Son, Inc., at 2 


Delaware avenue, Buffalo, N. Y., are now occupic 
laid in as a 


»¢ 


concern with a considerably larger sto 


sult of the additional space 


Tessie Zitentield, formerly in the paper business at 42¢ 
Sixth avenue, New York, as T. Zitenfield & Company, ha 
filed bankruptcy schedules showing liabilities of $9,747 an: 


assets of $2,976 


d by that 
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A MACHINE EQUIPPED WITH 


PEERLESS RUBBER TYPEWRITER KEYS 


They Slip over regular keys, made for all machines 
in green, white or black. Characters of heavily 
inlaid rubber. Peerless Keys prevent finger slip- 
ping, calloused fingers, split nails, increase speed 
and efficiency, and save operator's eyes by remov- 


ing the harmful glare of the glass shiny nickel rim 
keytops Guaranteed for one ear $3.50 a set 
retail 


A BIG EASY SELLER 


Peerless Rubber Typewriter Keys 
Are a logical addition to the typewriter supply line of every dealer. 
There’s a big demand for rubber keys. proved by the fact that most 
progressive offices use them. 

Peerless Keys sell surprisingly easy, with a fine profit for the 
dealer. Liberal quantity of ad matter furnished with dealer’s 
Imprint. 

Write us for discount 


PEERLESS KEY COMPANY, Inc., 


176 Fulton Street 
New York City 
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Simple, Serviceable, Sound 


" 


ENGLEWOOD DESK COMPANY 


5816 Lowe Ave., 





Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thcusand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS; STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE 


Chicago, III. DALTON, 


MASS58. 
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EVANS ADDRESSING MACHINES 


POST CARD PRINTERS AND TAG ADDRESSERS 





The EVANS has exclusive features of importance, that take the place of specia 
and expensive attachments on other makes of addressing machines 
With this simple device you can print Postal Cards and other small fo 
a stencil that is low in cost and can be cut on any standard typewriter 
At last—a practical and inexpensive Tag and Label addresser, will address al! 
Sold separately, or a combination of 3 ma- : ‘ , 
chines in one. sizes, stencil quickly made on any typewriter 
A money maker for Agents and Dealers, as these machines are useful, and it doesn’t take yng to conv a man of this 


EVANS DEVICES CORPORATION 747 Main Street, Buffalo, N. Y. 
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tt P Filing Specialti 
|| Paper Filing Specialties 
) 
| Steel 
Storage 
Facilities 
mae ya 
of the most efficient grade are afforded by . . 
Terrell’s shelves and cupboards. The con- A Line That Meets All Requirements 
struction of the cupboards is such as to permit Backed up by 47 years’ experience in the 
the adjustment of shelves within an inch of manufacture of Flat, Box and Expanding En- 
any desired space. The shelves may in turn velopes, Vertical File Pockets, Wallets, Folders, 
be divided into compartments by adjustable, Metal End Filing Boxes, Expanding Document 
vertical partitions. This system of space di- Files, Transfer Files, Mailing Boxes, Leather- 
vision permits so wide a variety of space sizes ette Envelopes and other such specialties. 
that 
—— the most peculiar requirement can WRITE FOR OUR CATALOG 
Terrell also makes wardrobes, open shelving and 
lockers. Write for full particulars. JOHN F DIEMER COMPANY 
e 
| TERRELL’S EQUIPMENT CO. Senne Sete 
| Hilton Street Grand Rapids, Mick 67 Cortlandt St. New York City 
! 








THE EABERA BLOTTER BATH and THE EUREKA SANITARY COPYING C: LOTH 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cutc opies. 


There are more Eureka baths in use than 


all others combined. 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL. U. S. A. 
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Chicago, IIl. 
R. N. Fellows has returned to the home office 
Addressograph Company from his trip East, after a profit 
able visit in New York City with the members of the 


company’s organization there 
Columbia, S. C. 
J. B. Spillman, vice-president and secretary of the Lev- 
ers shoe store in this city, and an active church worker 


is adopting the sales quota system used by the National 

Cash Register Company in organizing on a Southert 

state-wide scale the finances of the Southern Presby- 

terian Church, in which he is a prominent layman 
Evansville, Ind. 

W. H. Tate, general sales agent for the Todd Prote: 
tograph Company here, has been in the hospital for a 
number of weeks, with the probability of an operation 
hanging over him, but at last reports was improving and 
hoped to escape without severe surgery 

Milwaukee, Wis. 

H. E. Hummer, a new man in the local sales organiza 
tion of the Dictaphone, has added three stars to 
and is the second man here to record his recent month's 
quota 

New York, N. Y. 

The Utility Machine Appliance Company has been in- 
corporated here with a capital stock of $10, by ; 
Walsh, G. F. Woolston and E. E. Haines of 45 West 


Thirty-fourth street 


= 
7 


The Farograph Development Corporation has bee 
corporated at $12,000 here by E. M. Farrington, ( H 
Osborne and H. Wagner, 392 Fifth avenue 

Rochester, N. Y. 


LL. E. Gronseth of the Minnesota territory was a visit 


at the To Protectograph factory this month, as was 
Travel Agent E. J. ¢ of Camden, N 
* 
For the second time in less than a year Jean | An 
gers eneral s S age for Manitoba, Canada, of 


Todd Protectograph Company, has won the Master Ger 

eral’s cup offered by the company for the best productive 

organization. Thr 

now gone to Canada two to Mr. Angers and the other t 
San Francisco, Calif. 

George Brosche, until recently with the Cardinell-Vi1 
cent Company. has een appointed to take harge of 
‘ the Belknap Rapid Addressing Svstem, 618 
Mission street. in this city 

gr te m ©. 


Harry May of the rrote; r ph org 1Zatiol was 
recent Washington visitor, after a trip pina New Eng- 
land and a visit to tl h e office at Rochester N = 

Philadelphia, Pa. 

The local Dictay e is in a new location—924 
Chestnut street—the center of the city’s specialty distri 
Philadelphia Manager C. J. Welford has been appoint 
n the committee of the Rotary Army and Nav 


A Line You Should Know 








The Tenacity Line of loose leaf devices affords the 
dealer a complete assortment at minimum outlay. 

It has features which will enable you to clinch sales 
which might otherwise be lost 


Here 1S 


The C. L. Steel Back Ledger 











The metals are electrically welded. You know what 
that means in the way of service-durability. 

The C. L. is made in five capacities, each of which is 

ipal le of 100 OI 

The large capacity binder in connection with our 
ledger-rack makes an idea! bination for machine- 
posting 

You really ought to know about the Tenacity 


The TENACITY MFG. CO., Inc. 
CINCINNATI, OHIO 


ur catalog? 


Reading 











Gleich’s 
Handy 
Desk 


Jars 


In 5 oz. and 8 oz. 
sizes. Filled with 





ready for use. 
Paste will not dry 


in jar. 


Gleich’ 8 Liquid Paste 


. a thorough test before 
market, and is guaranteed to 


This paste was su 


being placed upon 





be satisfactor For use at office or home. Jt will 
not mold nor separate 

Put up in 2 oz. to 1 g: urs. Now being sold 
by hundreds of first-class dealer 

We also manufacture high-grade inks in all colors. 


The Commercial Paste Co., Columbus, Ohio 
@ 0000008080008 80888888 @ 
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PAYS FOR ITSELF 


The Minute You Install a 





Not only does the COMMERCIAL DUPLICATOR 
effect tremendous money saving, but it simplifies the 
duplicating problems of every firm by which it is 
used. 


197 LINES OF BUSINESS 
are now saving labor, gaining time, cutting expense, 
reducing errors—in fact, speeding up and improving 
every department of their business by means of the 
“COMMERCIAL” process. It does away with re- 
writing, eliminates all copying errors, cuts down 
supply expense and reduces labor to a minimum. It 
saves the time lost in rewriting of salesmen’s or- 
ders; accounting forms can be copied in perfect 
alignment, and all possibility of costly mistakes, due 
to errors in rewriting, is done away with. 


DUPLICATOR MANUFACTURING CO. 
913 Commercial Duplicator Building, CHICAGO, ILL. 














Colors as Varied as the Shades of 
the Rainbow But Only ONE Quality 


That is the double advantage to purchasers of 
exceptionally exacting requirements in placing 
their orders for the 


Crown Line of 
Ribbons and Carbons 


the line that is made to meet the demands of 
the more-than-average critical buyer and the 
more-than- particular merchandising dealer. 
The purchaser can bank on Crown goods—and 
the dealer can bank on Crown profits. We are 
able to make them just a little bit better every 
year because we have made good on that guar- 
antee 





To Foreign Inquirers: 
Please address Ex- 
port Department, 
care our Roches- 
ter Office. Cata- 
logue in English, 
French or Span- 
ish, export dis- 
count sheet, to- 
gether with sam- 
pies and full 
information, sent 

on request 


Branch Offices: 
81 Nassau Street, 
New York City; 
542 South Dear- 
born Street, Chi- 
cago, lll.; Century 
Building, St. 
Louis. Mo.; 327- 
328 Williamson 
Building, Cleve- 
land, Ohio. 
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PENS AND PENCILS 











Atlantic City, N. J. 

Harry A. Lee, who conducts a stationery and foun- 
tain pen store at 1543 Boardwalk in this city, has been 
elected vice-president of the Boardwalk Association 

Camden, N. J. 

Harry C. Sharp of the Esterbrook Pen Company is 
prominent in the campaign to raise $100,000 for a new 
hospital in this city 


The Blaisdell Pencil Company has been incorporated 
here with a capital stock of $500,000 by Charles Kropp of 
Trenton, N. J., Stuart H. Heist of Centre Square, Pa., and 
F. A. Cigal of Little Falls, N. J. 

New York, N. Y. 

Charles E. Wehn, representative of the Joseph Dixon 
Crucible Company at San Francisco, and H. A. Nealy, 
New England agent of the same organization at Boston, 
met this month for the first time, apart from trade 
gatherings, in many years, and agreed in reporting a 
healthy business condition in their widely separated fields 


* * * 


Robert G. Macbeth has joined the sales force of the 
Automatic Pencil Sharpener Company at 395 Broadway 


* ¥ = 


Although in business at 29 Sullivan street for several 
years, the Wall-Stieh Company, Inc., recently has been 
incorporated for $20,000 to manufacture fountain pens, 
as a result of growth and development. The incorpor- 
ators are John Wall, Joseph Walheimer and Albert 


Stieh 


Che Bankers’ Pen & Office Supply Company has issued 
a 208-page catalog-encyclopedia entitled “Office Supplies 
and Stationery,” listing and illustrating its lines, espe- 
cially pens and pencils. 

San Francisco, Calif. 

Angy B. Thomas and Wallace T. Wetherby, represent 
ing Eberhard Faber on the Pacific’ Coast, returned re- 
cently from the Northwest and the South, respectively 
\. W. Williams, sales manager for Eberhard Faber, for- 
merly of this city, was another recent caller, leaving later 
for a Southern trip, en route to New York 

Philadelphia, Pa 

The Liberty Tire & Rubber Company is a new concern 
at 1109 Columbus avenue in this city, handling fountain 
pens among other lines. 

Stevens Point, Wis. 

For the third time in three months a local store has 
been robbed of fountain pens, the establishments being 
different in each instance, but the mode of entrance and 
method of loot being identical. The latest robbery was 
at the Hannon-Bach pharmacy, ten dozen pens being 
taken, valued at $400. The robbers also emptied the reg- 
isters of $7. Other similar robberies have taken place at 
the McCulloch and Krembs drug stores, which lost goods 


aggregating $1,700 





ee eee 
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The New McM Flexible Post Ledger 


has variable capacity of from one to one thou- 
sand sheets or up to full six inches of expansion 
as shown, To open or lock you simply press one 
of the levers. An attractive efficient device. It 
operates instantly and is thoroughly adaptable 
to your work. 





Write for Circular or Ask Your Stationer 


McMillan Book Co. Syracuse, N. Y. 


TELE ee 


ed 








: THE ONLY ADJUSTABLE 
The Vital Part einasaaiae 
of Any Record ON THE MARKET 
is the ink with which it Here’s a simple device that enables the office 
is written. The docu- to bind into book form “‘in a jiffy” any kind of loose 


; “- leaf records. 
ment itself is worth every- : 


thing or nothing ac2ord- The “F-B” Loose Leaf Holder 
ing to the durability of 
the ink which is used in 
the writing. 














UNDERWOOD’S 
“EVERLASTING” 
SaaS at Bank Ink 
iia ‘lasts as long as the 
paper’ on which it is 
used. Pat. May 13, 1913. 
Underwood's is real ink. Let us tell you eh ap Rial yn ce between punch holes 
more about it. The retail price is $3.00 a dozen with liberal 
discounts to dealers. 
John Underwood & Co. ROCKHILL & VIETOR 
62 Park Place NEW YORK, N. Y. Sole Agents 
Dept. “‘F-B’’ 22 Cliff St. New York City 


BRANCH OFFICES: 


Poston Toronto London Paris Vienna Branch: 180 N. Market Street, Chicago 




















The O. K. Manufacturing Co. 
Syracuse, N. Y., U.S.A. 





Stationery Specialties. Sole Makers of 





The WASHBURNE “O. K.”’ Paper Fasteners 
The SANITARY “O. K.” Erasers 
The “O. K.”” Letter Openers 
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The “WILLARD,” A Sensational Pen 





Beoensvosenees snes isveverevsenneevevenecsvenseenssnennutne 


“uaa 


LOTUDEERDEN ENCED adi 





Lever-filler. 


Absolutely highest grade. 


Lowest wholesale prices in the trade. 


Retail No. 2, $2.50; No. 4, $4.00. Electric Silver ‘‘Grip-Clip’’ included free. 


Guaranteed for life. 


We also make the “‘Overland,’’ 


WILLARD PEN COMPANY, 


It Costs But $3.00 to Add Years to the 
Life of Your Typewriter 


Automatics spare you the normal wear 
body of your machine, while securing 
in operation. Being removable, 
make improvements 
saved. 


N olseless 
and tear on the 
the minimum of noise 
they enable the repair man to 
without delay That means money 


Noiseless Automatics 
of order, because you 
better 


The Typewriter equipped with 
is repaired at once, when out 
can get at it That means less repairing 
condition for your machine—longer life The 
matic-equipped typewriter can often be 
the typist herself. Saving No. 2. 


The Dealer's Most 


THE SPEED KEY MFG. CO., 
92 West Broadway 


Auto- 
repaired by 


Profitable Specialty for 1918 


INC. 
New York 


OUSAAD ALA LAME PALE uli 


1 It’s sa a Daisy ! 


WMMUAUUL EDDA i 


. \ | | | | 
NM 


‘na 


PL iTS 


SCL 


_ “Wherever a Waste Basket 
Is Preferred in an Order 


the explanation of a dealer in 
sending a rush-reorder The 
DAISY stays in any office it enters, 








for it is as neat in appearance as 
it is durable in construction. 


The DAISY 


Wire Waste Basket 


is as much of a modern office necessity as a standard type- 
writer or a loose leaf ledger It is the dealer’s certain mint 
of profit, for it advertises his ability to serve the trade 
Write for catalog 


THE MASSILLON WIRE BASKET CO. 


MASSILLON, OHIO 







*Tereeseeer?" a? 





**‘United States,’’ 


Bought officially by U. S. Government. 


**‘Sunbeam”’ to retail from $1 to $1.50. 


BAYONNE, N. J. 


**Orient,’’ 


(Established 1912 


IQIS 





GUMMED CLOTH 


INDEX TABS 
—— that stick — 
For ound Dox Jccse Leaf, Card Index. 
ar iY, tical Fi! ter 
Printed Tabs Gasctell in Stock 
Alphabets, Days of t Week. Me 


Gent, Demet foath Muntstel 1 to 33, 
and State 


Consecutive Numbers ! to 200 t S 
| For Special Indexing we have plain tabs that 
| u can write on with pen and ink. 

Send Stamp for Complete List 
STATIONERS This is a profitable and stap] 


mut S¢ ther athens teas 

















— 


| 


ard on 








em wit h go od rest t Our on ‘ 
2 your counter w f 
No. 1 Alphabet... 15c set The Prudon Specialty Mfg. Co. 


No. 2 Alphabet 2c set 921 Demott Street, North Bergen, N. J. 














Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


<< 


Gold Pens for Fountain Pens a Specialty. 


Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 
































The Biggest Best Buy Today 


Maximum Value 
Maximum Service 





The “CHICAGO” 


$1.00 


Eight Models To Choose From. 
Durable Construction 


Without Competition 
Write Today For Prices. 


1510 Garland Building 


Beautiful Finish — Practical Operation. 
Highest Quality. 


Comparison Impossible. 


AUTOMATIC PENCIL SHARPENER CO. 





“DEXTER”’ 
$3.50 


The 


CHICAGO 
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Boston, Mass. 


George Whitney, eastern representative of tl Wilson- 
Tones Loose Leaf Company, was a late December visitor 
Chicago, IIl. 

Sales Manager Schumacher of Plew & Motter has 


returned from a trip to St. Louis following the recent ex- 


tension of the company’s sales activities, including a re 
ently announced order 5,000 sectional post binders to 
the Gover ent 
* + 
An employes’ lunch club has been established at the 


Wilson-] s Loose Leaf factory, the workers being sup- 
plied with l-cooke od practically at cost 
* * * 

The Steel Back File & Ledger Company has been in- 

wrporated for $25,000 by J. E. Norling, J. McLaughlin 
and i T Wheelock 

Los Angeles, Calif. 

Cc. &. Hats & Comy] vy, a new concern at 7 Gladys 

avenue, in this city, is handling loose leaf and general 


vank supplies, along other stationery lines 
New York, N. Y. 
The Paxtile Leal 


at $20,000 by A. E. 


Binder Company has been in- 


Moore, S. C. P 


Loose 


corporated Dodd and 


G. F. Jebbett, 120 Sherman avenue. 
Bowne & Company, blank book makers, have moved 
from &1 Beaver street to 161 Maiden lane. 


Norfolk, Va. 


The Virginia Specialty Company, 301 Tazewell Build- 
ing, has changed its name to the Virginia Printing & 
Lithographing Company, manufacturing among other 
lines loose leaf checks and binders. 


San Francisco, Calif. 


E. D. Hathaway, connected with the Kalamazoo Loose 
Leaf Binde Company Washington, D. ( was a 
recent visitor to this cit) 

St. Louis, Mo. 
Ray V. Schumacher ountry salesmanager for the 


Plew & Motter loose leaf lines of Chicago, was a recent 


visitor to this city, which formerly was his home His 
brother, Clark, has just completed his army training at 
Fort Sheridan, winning a first leutenancy. 
~ * 
Robert Hare, representing the Heinn Company sited 


r, starting on his next itinerary 


t arly n De ber 
* 2 
lol C. Williams, of the Boorum & Pease organiza 
tion, stopped in St. Louis about the first of last month 
More Room for Majestic Mills. 
\ large ] thle buildir 462-4 Broome stre t New 
York, has been leased by the Majestic Mills Paper Com 
pany ane ‘ ent é will become a large new paper 
warehouse Each of its ten floors is 100x25 feet. wit 
lofty ceilings ipable of holding a large stock 






HERE IS THE MACHINE THAT HAS RE-MADE 
ONE VITAL DEPARTMENT 
OF THOUSANDS 
OF BUSINESSES 


Speed and thoroughness 
in the ACORN-THEX- 
TON SEALER are in- 
stantly seen to be super- 
rior, at the frst trial di monstra- 
tion. Four models: $27.50. $47.50, 
$65.00 and $80.00. It not only saves 
priceless time: it saves energy. 
th operation and silent efficiency 
emergency and every test. 







ACORN- 
THEXTON 
SEALER 








Smo 
meets any 


Ten Days’ Trial Proves It 
responsible firm can have the advantage 





Motor 


Driven: trial offer on our guarantee and at our 
Price, risk. Write for our booklet, “Efficiency in the 
$65.00 Malling Department.” 


‘Acorn Brass Manufacturing Co., 537 S. Clinton St., Chicago, Ill. 


“BUMP” 


The New Stand Model 
PAPER FASTENER 
and PUNCH 


S now on the mar- 
ket and is win- 
ning instant suc- 
cess. It can be used 
as a paper fastener 
at one end and at 
theother asa punch 
to accommodate a 
1 


} in. binder post. 












A useful combina- 
tion. Ask to see 
sample 


AS USUAL THE HAND MODEL 


“BUMP” 


PAPER FASTENER 
Is having big sale and is giv- 
ing satisfactory results. 

You should have both on dis- 


play, to satisfy the increasing 
demand for these models. 


BUMP PAPER FASTENER CO. 
LA CROSSE, WIS 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway New York 

















WELDON ROBERTS 
RUBBER ERASERS 


) THE WELDON ROBERTS METAL POLISHER 

—a rubber tablet —is a lightning seller. A mar- 
velous -ust remover and cleaner. A favorite with 
soldiers for mess-kits and bayonets, housewives 
for cutlery and kitchen utensils, mechanics for 
rusty tools, chauffeurs for carbon and rust trou- 
bles, etc 


Sells at 10 cents. 
WELDON ROBERTS RUBBER CoO., 


7 


















Easel dozen cards 
Newark New Jersey 
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Here’s the Paper Clip that Sells at Sight 


PEET’S 


Patent Improved 


TRIANGLE PAPER CLIPS 


i, P| 0? 
‘nN THe oe 


HOLDS PAPERS SECURELY 
Patented May 22, 1917 
Don't buy a Clip without the Patent CRIMP. 


takes hold and keeps holding. 
Send for free samples and prices. Be convinced yourself of 
the firm grip the CRIMP gives in this new clip. 


PEET BROTHERS Philadelphia, Pa. 


The CRIMP 








UR message in the next 
issue of this paper will be 
very interesting to every mer- 
chant who sells fountain pens. 


READ IT! 


W. A. Sheaffer Pen Co. 


FORT MADISON, IOWA 











= 


ENVFLOPE SEALER 

| is the one that will give the longest continuous 

service without cost for supplies or repairs 

sealers have been used in hundreds of concerns 

REYNOLDS for five years or more without a cent of expense 
Ask tve man who has one 


» PRICE 


$35 


Size 7x8x14 
inches 
Weight 21 


pounds. 
No ad- 


justments. 





| Reynolds Envelope Sealer Co. 
| 109 N. Market Street, Chicago 





It is well worth your time to look into this case — 
the Best and Simplest on the market 


(Carried in 21 Sizes) 





li holds one 
card in place 
as well as 


The only case 
in which Fol- 
der cards can 


be used. twenty cards 


Ordinary cards can be used, which does 


the expensive scoring or perforating and 
We will send one Sample Case for 60c net prepaid 
(to the trade). Money refunded if not satisfactory. 


C™ STAUDER ENGRAVING CO. We 


away with 
tabbing. 


231 N. Fifth Avenue CHICAGO 
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Anniston, Ala. 
The Military Supply Store is a new firm in this 
Chicago, III. 
J. W. True, of the Art Metal Constru 


building, has beer 


t1i0n Organizatio 
in the Republic slightly ill with 
ptomaine poisoning, only prompt treatment preventing a 
serious attack. 

Denver, Colo. 

The Kendrick-Bellamy Company, agents for the Weis 
Manufacturing Company, has been featuring in its win- 
dow display a recent line of filing cabinets, trays, se¢ 
tional bookcases, etc 

Indianapolis, Ind. 

The Fulton Office Furniture Company of this city has 

removed from 31-37 South Pennsylvania street to 105-7 


North 
at hand. 


Pennsylvania street, where larger facilities are 


New York, N. Y. 

The Hutchinson Office Specialty Company is now at 

501 Fifth avenue 
Joliette, Quebec. 

Office furniture is one of the principal lines carried 
by the Canadian Stationery Company of this city, recently 
incorporated at $49,000 to handle various trade lines 

Rochester, N. Y. 

\ new department has been created at the home offic: 
of the Yawman & Erbe Manufacturing Company here, to 
be known as “Stores and Supplies,” with A. W. Southgate 
Bernard Bates, former assistant’ to Mr. Sout! 


gate, will be in charge of the finished stock rooms and 


in charge. 
will answer all correspondence affecting unshipped or 
ders. W. C. 


chasing agent formerly, has been transfert 


Greene, of the same organization, as put 
ed to the Gates 
Erbe. A 
tte 


H. Goetz, former cost accountant, has been made put 


plant as assistant to the superintendent, F. G 


chasing agent 


.s 2. e 
Four a & | ns sale smen recently captured 100 per cent 

plus watches as members of the club of “elite” salesm«e 

of that organization \. L. Butler. manager of the Los 


Angeles branch: George L. Weir of New York: Percy S 
Fassett, Buffalo, and C. G. Woolsey of Pittsburg] 
Rockford, IIl. 
The Continental Desk Company, recently incorporate 
here at $30,000 by Messrs. Wall, Nelson and Wall. is no 


located in a_ three-story factory 48x7 feet, at Cedar 
and West streets, with the early prospect of a larg 
addition to the property The company will manufactur: 
office desks and tables as well as a line of genera 


Martin R. Wall. one of the 
secretary of the National Furnitur 


furniture and equipment 
incorporators, is 
Company 

San Francisco, Calif. 
Yawman & Erbe Manufacturing Compam 
building on Sutter street, is nearing completion. The 


The new 
entire front will be of glass, giving unusual 
tageous lighting facilities. The company will move fror 
its Mission street headquarters early in the year 

‘ * * 


H. S. Crocker & Company have changed their general 
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It’s 
“Over There’ a= 





the handy Graffco VISE SIGNAI for your office files and memoranda 


prevents mistakes, speeds up detail, reminds of credit, shipments, adver- 
tising schec tule and so forth Grafico Vise Signals come in 12 bright 
enameled colo “ach color ref © acertain business detail 

are not a separat ostly syste the} make your present system more 
rapid—more - emic: ie nt These bright aced little markers are now used by 
national organizations like Red Cross, military units, war relief committees 
by large and smal! concerns in ever line of business. Sample SIGNALS 


upon request 


GEORGE B. GRAFF COMPANY 
294 Washington St. Boston, Mass. 


Manufacturers of Vise Clips and Vise Tabs. 








The Only All -Steel 
Stationery File 


Sets inside desk drawer. Appeals to every business 
man. Needed by every typewriter user. 


Stock and push this file. 
It pays a real profit. 
Send for new 


folder. 


CURRIER 
MFG. CO., Inc. 
Boston Block 
Minneapolis 


U.S. A. 










Salesmen Wa nted 























RIBBONS AND CARBONS 


““Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro 
ductive methods assure satisfaction at all 
stages of the transaction. 


The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op 
portunity in your 
field. 


The Buckeye 
Ribbon & Carbon Co. 


Manufacturers 


1466-68 E. 55th St., Cleveland, Ohio 














Vertical File 
Transfer Cases 


and 


Card Index Trays 


Also 


All Kinds of Wood. 
and Paper Filing 
Boxes made to order. 
Standard Sizes Carried in Stock. 


Write us for Catalogue and Prices 


ADVANCE PAPER BOX COMPANY 
Pine Street at Twenty-first ST. LOUIS, MO. 











OCS 


Lithographed 


BLANKS 


——_J Of Quality = 


ry THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 


Bonds : Diplomas: Checks: Charters- 


Goes Corporation Record 
also 
Lithographed Calendar Pads 


GOES 2 7Haseeraine co. CHICAGO 


* SAMPLES ON REQUEST: 
TT | 





G 














A Clasp That Holds Friendship 








Actual size 6\% inches long. 


Ranker | ‘ is friends wherever it 
After ! ring a tr zen, bankers, manu- 
ther s1 < k for a second help- 
, The clasp is proven 
It would take a page » tell ossible uses of the 
Banker's ¢ sp it er t is convenient and 
ne- piece 1 le f e f t ‘ pered steel 


BANKERS CLASP CO., 3671 Lafayette Ave., St. Louis, Mo. 
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TRY THIS TABLE ON YOUR BEST TYPIST | 


It Relieves Temper While It Releases Dealers’ Profits 
There is a style and a end >» 
“chic” about this “Style 
G Collapsible Table for 
Typists” which made it 
an instant favorite with 
the Expert Key - Lady. 
All the room in the world for 
stationery in the removable 
two-drawer cabinet. 


Finished in standard shades 
of vak or birch mahogany. 
Set up in a minute and stands 
rigid. A wonder at the price. 
Ask for folder. 


THE MANUAL ARTS FURNITURE CO. 
2211-17 Eastern Ave. Cincinnati, Ohio 
ORDERS FOR SPECIAL CABINET WORK SOLICITED 








PEERLESS WIRE GOODS CO. 


20JEast Jackson Blvd. 





January, rors 





Complete Line 
of Wire Baskets 


Waste paper baskets, wire 
or tin ttom Space bas- 
kets 3-4-5-6 spaces 
Mai ul envelope baskets 
Specia baskets made to 
order r npt attention on 
all r r ind quick deliv- 
ery 

Write for talog and price 


CHICAGO, ILL. 














ELSANE 


New Idea 
Card Index Cabinets 


These cabinets are 
entirely covered with 
fine, strong, black 
fancy line cloth, 
They are 
equipped with 
follower blocks, 
each of which op- 
erates On two Ccop- 
pered steel rods 


L. SAINBERG 













THE 
PRICE 
is very low 
The cabinet has 


the double ad- 
vantage of bein 
low-priced an 4 
handsome in appear- 
ance. They give ex- 
cellent service and 
ell rapidly. Dealers 
are finding them good 
money makers. 


65-67 W. Houston St., New York 











KIPCO BRAND 


DUPLICATOR INK 


FOR ROTARY STENCIL MACHINES 








The quality of this ink is 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 


Write for samples and prices; also our agency proposition. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - NEW YORK 




















RELIABLE TYPEWRITERS 


Thoroughly Rebuilt Type- 
writers of all standard 
makes at as low prices as are 
consistent with honest work 
and good quali \y 

All machines guaranteed 
against defect. 

Courteous and prompt at- 
tention to correspondence. 


Special terms and in- 
ducements to reliable 
merchants and agents. 


We respectfully solicit your inquiry 


F ARRY A. SMITH TYPEWRITER CO. 


MANUFACTU RERS—REBUILDERS 
£pecial Export Dept., 231 N. Fifth Avenue, Chicago, Ill., U. S. A. 












Buy the 


Automatic 
Make 80 to 90% 


on card-printing jobs 





This prints and feeds Auto maticai- 
ly 100 a minute, 6000 an hour. 





f cards from 4x 
¢ in. and no other 
an do better work 


Any size or style 
2 in. up to 3hox5! 
PRESS at any pri 


ooklet, or get wt from your dealer. 


Send for our free l 


S. B. FEUERSTEIN & CO. 


Manu facturers 542Jackson Blvd., Chicago 











Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Yypourting 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 
OFFICE FURNITURE and 
everything with bright 
surface should be so 
rotected. We are 
large manufacturers of 
these goods-and believe 
we make the greatest 
quantity and variety. 

Send us Sample or diagram of your article and we will quote you 
prices and send sample of the material. 

No article too large or too smaii for us to make and figure upon. 


THE WILEY, BICKFORD, SWEET CO. 
The Wm. H. Wiley & Son Co. Division, 


\X PX | \ r\ \ X R \ \) iY R 








HARTFORD - - - CONNECTICUT 





TWO SIDES TO THE GRIP QUESTION 
Outside: Inside: 
Here is : ae You | 


Case you can take - ault 
eres emt 
anywhere, and Fiumy i 
» il ever 
carry any ordinary : ‘ 
sales baggage wt i ; : 
Strong handsorre A 


order-winning. 


HAND 


Why cumber your 


self with excess 

baggage? All the . 
Space you ft eed 1s : : H 
here F 





Send for Catalog 


Cleveland Leather Goods Co., 26-8 Noble Ct., N. W., Cleveland 
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business system to a departmental basis, uniting in one 
department, beginning with office furniture, all lines of 
goods handled by them. The accounting system is now 
being adjusted to meet the changed conditions Che 
bookkeeping department will be centered on the first 
floor 

P. C. White, for five years with the Phoenix Desk 
and Chair Company, and for sixteen years in the furniture 
and stationery business in Buffalo and Seattle, has re- 
signed his present position to engage in the sale of 


automobiles and auto trucks in Seattle. 


The American National Bank, which is building a new 
home in San Francisco, has closed a contract with 
M. G. West ¢ 
cases. The amount is not made public. 


St. Louis, Mo. 


J. J. Lusk of the Globe-Wernicke Company, was a 


for special steel desks, filing cabinets and 


recent trade visiter. 
Tulsa, Okla. 

The Palace Office Supply Company of Tulsa, whose 
establishment recently was destroyed by fire, is being 
rebuilt with improved equipment. 

Washington, D. C. 

W. D. Campbell, for many years agent for the Globe- 
Wernicke Company here, has gone into business on his 
own account and has opened a store at 724 Thirteenth 
street, N. W., under the name of the W. D. Campbell 
Company. The new company is agent for the Standard 
Desk Company and kindred lines. 

Washington, D. C. 

A. A. King, a well-known office equipment man, par- 
ticularly in the South, has been made agent for the Au- 
rora Metal Cabinet Works of Aurora, Ill. He will cover 
the southeastern states and will maintain headquarters it 
Washington 

Williamsport, Pa., 

The Smith Printing Company of Williamsport, Pa., has 
purchased the old opera house in that city and is erecting 
a modern three-story building to cost $100,000. The new 
structure will afford 70,000 square feet of floor space. It 
will be ready to occupy by January 1, 1918. This concern 


1 


features bank and trust company equipment, and is the 


> 


selling agency for steel and wood filing devices Loose 
leaf binders will also be added soon after the removal 
takes place. 


Trip Through Big Furniture Factory. 

‘A Trip through the ‘Y and E’ Factories—From Twen 
ty Feet to Twenty Acres,” is the title of a 32-page illus- 
trated booklet just issued by the Yawman & | Manu- 
facturing Company of Rochester, N. Y. The booklet is 





the 


designed to give those who receive it a fair idea of 
size of the plant and of some of the operations necessary 
in the manufacture of the company’s lines. 

The first few pages are devoted to a brief history of 
the business, its inception and growth. On page thre: 
is shown an interesting snapshot of Mr. Yawman and 
Mr. EF rbe taken tl irty-s¢ ven ve@ars ago by Georg: Eastman 
himself with his first kodak in front of the original fa 
tory They are shown in workmen’s aprons just as they 


appeared at the door to snapshotted.” An inset pre 


sents a likeness of both as they appear today. The orig- 
inal picture is very good; but we suggest that if Mr 
Eastman would take another one now he could do much 
better. The comparison would be interesting. 

Various departments of the home office. the steel plant 
the woodworking plant, et are freely and interestingly 
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Time and Space Saved 
Is Money Earned 


The time required by the typist for handling erasers, carbon 
paper, letter heads, second sheets and other stationery, is 
reduced to a minimum in 


THE BYRON 


Typewriter Cabinet 
Furthermore, this cabinet, by 
its compact arrangement, re- 
quires less space than other 
cabinets or typewriter desks, 
which do not render such effi- 
client service. THE BYRON 
TYPEWRITER CABINET is 
ma scientifically. 

DEALER Display one BYRON 

cabinet in your window 
or on your floor and watch the orders 
come. Write for catalog today. 


Byron Typewriter Cabinet Co. 


33 Washington Avenue 
Mt. Clemens, Mich., U. 8. A. 






Occupies Smal! 
Floor Space 











Insure Perfect Service 


BANK PINS 
CUSHION PINS 


PYRAMID PINS 





Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them te 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 











UUETEEEEEU EEO EEO EEE EEO TEE EEE EEE EEE EEE CEE TEETER EERE 
Are You Our Customer? 


If not, we are both losing money. Our goods give’ 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 
“APEX” “CYCLO” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 


vinced. Write us immediately 


UNION RIBBON & CARBON CO. 


Main Office and Factory 
Front and Laurel Sts. PHILADELPHIA, PA. 


PECOUEROOUREOOEEROOEEREEROCOGEREOREROGRSOCGERDOREECCEROEEEOCEE RODE OOT ES 
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of all makes. 


rices. 


160 N. Fifth Avenue 





Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs Gelatine Duplicators, Film Duplicators and supplies, 
are supplying the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 








They are also in position to furnish the trade with Hektograph 
carbon paper and Hektograph typewriter ribbons at lowest 


omestic and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


CHICAGO, ILL. 




















TO ALL STATIONERS Ws 8S 


a well-known mill 
which specializes on 


Medium Priced 
Typewriter Papers 


Goods can be shipped 
from stock or direct from 
mill, in original packing 
or imprinted, as desired 
Always the same, no 
jobs, seconds or ends. 


HAMILTON CARD 
and PAPER CO. 
27 Greene St., New York 


Ee ee 


SAMPLE BOOKS ON APPLICATION 

















At a price lower than 
you expect in these 
days of close margins. 
this finely designed and 
sturd ly built type- 
wrter desk of white 
oak is a seller which 
bu Ids business You 
need it to keep the 
pace with the buyer. 
Our catalogue tells the 
whole story. You will 
find rea! opportun.ty 
on every page. 











This Natural Leader Will Magnetize 
Your Desk-Selling Business 





No. 193 


Write Us for Details and Prices on Our Full Line. 


ILLINOIS SCHOOL FURNITURE CoO. 
Rockford, Illinois 




















Costs $10: retails 
at $15. \ 
Send for free samples Xx 
and dealers’ dis- 4 
counts. e/ 





What Our Dealers Say 
of the Style L Cabinet 


F. Weber & Company, St. Louis, Mo., 
Says 

“We consider this Cabinet or 
assortment the most satisfac- 
tory one ever gotten up for 
the Display of sma!! package 
goods Its completeness as 
well as the ease and speed 
with which one can dispense 
merchandise from the same, 
make it a most desirable ad- 
dition to any retailer’s stock 
It is of neat and attractive 
appearance and always in the 
customer’s eye; when placed 
upon the counter or show case 
it suggests and makes sales 
In fact, we consider the same 
a very active silent salesman 
not on our pay-roll.” 

Send us your testimony 


Noj 1 The Moore Push-Pin Company 


121 Berkley Street 


Philadelphia, Pa. 

















“The Village Beautiful” is a finely illustrated and 
clearly written statement of the plans of the Connecticut 
Mills Company, Danielson, Conn., for supplying good 
homes for mill workers. In spite of all that one reads 
of the progress of the ideal of service in business, it is 
surprising to encounter ever-new proofs of its practical 
application. Here is a company which has gone into tlie 
business of furnishing homes of the most modern and 
up-to-date kind for its employes—on a plain business 
basis of greater efficiency as the end sought—and also 
conducts a library, hospital, community house and othe: 
centers of social interest for their benefit. It is all called 
“The Village Beautiful.’ The sub-title of this booklet 
which is a catalogue of the Science of Good Will and 
Its Real Value in Business—is “It Pays—and Why? 


* * > 


A group of interesting advertising literature comes with 
this month’s number of “Baer Facts,” representing Baer’s 
of Canton, Ohio. Among the items is a finely colored 
Christmas card illustrating the fountain pen lines handled 
by the company 

. 2 

The National Blank Book Company of Holyoke, Mass., 
have issued a notice relating to changes in their loose leaf 
prices. The new schedule, now in effect, is based on re- 
tail list ““H,”’ issued March 10, 1917. This list has been 
raised ten per cent on eight items, fifteen per cent on three 
items, twenty per cent on seventeen items and thirty- 
three and a third per cent on four items. No change has 


been made on remaining items 


* * 2 


\ very tasteful and informative catalogue of loose leaf 
devices is that of the Accounting Devices Company of 
Chicago, just off the press. The catalogue is completely 
illustrated with large, clear half-tone cuts The descrip- 


tive portions are concise and clear and the lines of the 
company are completely covered. A number of new de 
vices are described and illustrated, including a new ma- 
chine posting equipment and other additions. The com- 
pany, which sells through dealers only, publishes this 
catalogue without price so that it may be used as a book 
let for reference by customers of commercial stationery 
houses who may be interested in the lines described. The 
catalogue contains eighty pages exclusive of the cover, 
and is & by 11 inches in size. 


A. Roy MacDougall, representing a Canadian house 
marketing the product of the Joseph Dixon Crucible 
Company, addressed a recent meeting of the Rotary Club 
here on “The Making of a Modern Lead Pencil.” In 
speaking of the ingredient of clay used in the process, the 
speaker noted the fact that since the war our former 
dependence on Germany for this substance had ceased, an 
American clay having been developed which is just as 


good. 
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Pad Your Own Stationery 


Makeup discarded vt shows No 1 Press + ~ ta 
Stationery into in horizontal position. 
handy, usable 

scratch pads. 


GOLDING 


TABLETING 


PRESS 


Let your office boy pad your stationery and save money by 
eliminating waste on billhe ads, let terheads, memo sheet s and all office 
forms. You can, with this Tableting Press, net a good profit by cutting your 
stationer and printing bills. Easy to operate--aial ple—strong—convenient. 


DEALERS There is a large profitin these office requisites—every office, 
school and printer a possible customer—-sell on demonstration, 





Add Our Experts to Your Staff 


Any article in Plain and Cut Ink Stands, 
Sponge Cups, Ash Receivers, etc., which you 
may require will be supplied from stock 
lines or made to your order by our staff 
of expert engineers and designers, who 
serve the changing needs of the trade. 





Dealers will find of interest this op- 
portunity to connect their own office 
equipment service with a high grade 
headquarters for the best articles 
obtainable in their class. 


Our Catalog Is at Your Service 
The New Martinsville 
Glass Manufacturing Co. 
New Martinsville, W. Va. 





Write for particulars. 


GOLDING MFG. CO., Franklin, Mass. 1} in. No. 101 


[ONE COMPANY | 


in each town to act as our agent for 


ENGRAVED STATIONERY 


The up-to-the-minute Stationer or Printer should ask for 
our Sample Books and investigate our character and proposition 























TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 








ECKER & COMPANY ENGRAVERS, PLATE PRINTERS 
Benoist Building, AND DIE EMBOSSERS—TO THE 
ST. LOUIS, MO. TRADE J PAPER 








i 


“ADDING MACHINES: : SERVICE 


Burroughs, Wales, Dalton, American = A en con ed ns 
CALCULATING MACHINES: ee Se 
Comptometer, _ Standard Carbon & Ribbon Co., Inc. 





UUnenuessucducngensecanscescesscensengegecgneaconesagnsseeanaenNe 


3 ee New York City 

3 riumphator, : 

= Millionaire = Business as Usual During Alterations to Map of Europe 
and others } 





MT 





Rebuilt and 


ulls 
guaranteed. All 3 


andexchanged =F $100-VALUE 





Write for booklet. at a $60 PRICE 
Representatives ee ie 
Wanted Superior strength and simplicity in 








this machine are results of the same 
economy in manufacture which 
permits its sale at a 40% saving 
over the costlier typewriters 


The Wellington 


(. 
Ex sis 2 oe 


MO 4 ‘9 sy 
ay yy 


JAS. E. PLEW 


327 S. La Salle St., CHICAGO 





Pramas iin 








TMM tT 1 MMM a mt 
= jp > Visibie in writing, with perfect 
Sv ERIOR CALCULA I ING DIAL alignment impossible to disturb, is 

. ’ a combined price-and-quality bar 

a Because of increasing metal costs we have decided to gain. It sells because instantly 

close out these instruments at once. You have rhe demonstrable in its quality points 


a advantage of securing one at half-price , , 
SSS ae td The Canadian Pacific Railway uses 2,000 Wellington Visibies. We 





P ~~ rhe Superior Calculating Dial is superior } De 
sF- \\ . because one simple noiseless operation solves implicitly guerantee every machine against any defect in mechanism. 
>> any problem in Percentage, Pro-Rata, pay. ‘. 

i roll Calculation, etc. Other mac Nines re- ° h I ) 
LZ walre & molay operation Ser cash unt fee ee- St. Louis Typewriter Exchange (Inc. 
Ss a digit oO only one silent operation on the General Sales Agents 
o Superior. Especially adapted for figuring : 
“percentages, used forthis purpose even where ma- 211 North Tenth Strest St. Louis, Mo. 
chines of larger capacity are used to multiply 3 75 Leeal Seili A wv, tod E h 

cal Selling Agents ante verywhere 





L. J. Leishman Co., Dept. J, Ogden, Utah 
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PREPAREDNESS 


r Be prepared to handle any 

and all inquiries for good 
avele “REBUILT” t ewriters. 

Cleth Covered Cabinets fai F (c YP 


Desk Pode STOCK up NOW! 


L. HOFFMAN £5 L*fazette Brest “UTICO” typewriters are 
— — ~ guaranteed “REBUILT” also 


machines in the select ‘‘Rough.” 














Mi hi A i i i i a i MM MM i Mt 
POPP POPPE EI DDI PDP DID DDD DD DEO 








“Write 
4 Our motto: “‘He profits most who serves best.” 
at Piet Send for our price list. 
. UNITED TYPEWRITER EXCHANGE COMPANY 
: Parts Wholesalers and Jobbers Supplies 
Document Cs binets Letter ard Legal ( abinets 93 Federal St. Boston, Mass. 
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We would advise you to 
place your next order for 
Rough and Rebuilt type- 
writers with us, as we are 


prepared to take care of 
your wants, being wholesal- 
ers only 

If you have not already 
received our latest whole- 


sale quotations just issued, 
drop us a line TODAY and 





same will be forwarded to 
you at once. 
All inquiries receive our 


prompt, personal attention. 


National Typewriter Exchange Co. 


110 BROAD STREET BOSTON, MASS. 





A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 








Capillary Ink Channel Send 
Modern Filling Device for Samples 
Safety Screw Cap and Discounts 

Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo”’ 


BIRD BILL PEN CO. 


Dept. B 309 Broadway, New York 








DOLLAR ADDING MACHINE * J 
SSSSOSG| 








Adds and multiplies automatically. Seven columns capacity. Insures accu- 
racy. Saves money, time and brain-wear. Combines high operating speed, 
durability, neatness of workmanship and simplicity of construction. Weight, 


one ounce. Constructed entirely of metal and celluloid 
L. J. LEISHMAN CO., Dept. K, OGDEN, UTAH 


GOLD PEN . == All Shapes and Styles 








Imprint Prompt 
Work a Repair 
Specialty Service 
All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New York 











Rither Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 
New York, New Orleans, Los Angeles 





Price to dealers $1.20 per dozen—postage extra—weight two pounds 

The only brush that will clean all parts of machines. Small end cleans type™ 

large end cleans in between keys, under carriage, the type rods and al! hard-to. 

get-at places. Total length l4inches. All bristles. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 














The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
linear feet. The stock white wove, hard sized 
writing, 18 pound folio, free from lint or dust 
We manufacture small rolls of every description. 
Write for prices, giving us your specifications. 
GEORGE IRISH PAPER CO., Manufacturers 
iver St., BUFFALO, N. Y. 


21 Ri 
CANADIAN HOUSE — Monarch Paper Co., Ltd, 
78 Spadina Ave., Toronto, Canada 








SLIGHTLY USED 


MULTIGRAPHS 
At 1-3 COST 


Guaranteed for Two Years 
RUSSELL E. BAUM, Bourse Bidg., Phila., Pa, 











“ARGUS” PEN AND PENCIL CLIP 


Try our new model pen and pencil clip. Cheapest clip with ball point. 
Made in two sizes, from 


rust-proof spring brass, 
nickel plated and highly 
finished. Will fit any size 
fountain pen and pencil. 
Write for prices. 





EXACT s1z€ 





DIX G ESS 
OFS cr 
grad 


stock and work. Buy direct from makers. 
Samples and ey Larne gladly furnished. State kind 
of samples desired. American Embossing Co., Buffalo, N.Y. 











Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and t will tell you that 
we have the BEST article of 85c 
its kind on the market to-day. 
pet anghe also a large anategenes suit- 
Nov. 22, 1904 able for large offices an pping 
EStented June 16, 1915 rooms. Price, $2.75 each. 


Simple, Useful and Economical 


bone hg stamps, envelopes, labels and fingers in handling 

currency. siness given careful attention. Advertising matter 
sent in Spanish if desired. 

Write for particulars. Sample sent on approval. 


PEERLESS MOISTENER OMPANY 
826 S. Claremont Avenue Chicago, Ill. 















Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing In 


Taurine Mucilage 

Photo Mounter Paste 

Drawing Goard and Library Mucilage 
Office Paste 


Liquid Paste 
Vegetable Glue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 

Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., uigins'ers 204 Maoutscturers 
Main Office and Factory, Brooklyn, N.Y.,U.S.A. New York-Chicage-Lendes 
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“The Minuteman” is one of several bright house 
organs edited by Mass 


It is the representative of the Brown-Howland Company 


Thomas Dreier of Cambridge, 


of Boston, and is cleverly illustrated. 


* - * 


“A Christmas Message 


from President George Ed 
Smith” is the first page | 


spread-feature of last month's 

Royal Standard There is also a well-written column 

and a half on “Real Salesmanship™ by D. M. Alkire and 

a clever collection of items of the shorter sort which 

interest the trade. The standing in the “Collection Con 
' 


tests’’ shows the prosperity which is being felt through- 
out the typewriter field. 


* 


The Boorum & Pease “Standard” presents as its inside 
double page spread color-illustrations of the various mani 
fold books, special ruled, and printed forms of its loose 
leaf lines. “The Passing of Leather” is described in a 
page article, in the course of which several recent sul 


stitutes are described. There are two well laid-out adver- 
tisements presented in the monthly “ad” contest 


* * * 


Prizes for the best stories of actual selling experience 


are offered by the Todd Protectograph Company of Roch- 
ester, N. Y., for printing in its house organ, “The Pro 
tectograph Weekly Bulletin,” for the New Year Che con 


test is limited to Protectograph salesmen and the an 

nouncement is made in the last number for November 
* > * 

Growth of the Addressograph Company's Hundred Club 


is reported in a recent number of “The Addressographer,” 


several salesmen entering the winning class with the last 
weeks of the Old Year 


by Thomas Dreier as to the uses of a Guest Book in mer- 


There is also a pungent article 
chandising in preference to the sometimes. unemotional, 
“Write your name on this slip, please.” 


St. Louis office of the company gets an artisti 


The progressive 
three- 
quarter-page “spread” of picture and text 


x 


Eight steps in the process of making a National Cash 
Register are pictured on the first page of a recent num- 
ber of the “N. (¢ 


main objective, and the selling record of units on the in- 


R.” The enamel cabinet finish is the 


side proves that it is being attained in increasing sales 
* * * 
Some of the things as to simplicity and unity in window 


display wl 


lich have been said as general principles in 
this magazine during recent months are visualized in con- 
crete instances by two pictures in the center pages of 


Eaton, Crane & Pike's “Pull-Together” of recent date 


Some stationery stores we know whose windows still 
affect that dropsical appearance would do well to stop, 
look and listen 
* 
“T am a part of all that I have met,”’ remarked a Roman 
philosopher of wide and traveled observation. Slightly 


paraphrased, the sentence is the foreword of a message 


to customers “Ammunition” (Safe-Cabinet Company) 


SIMONSON 
ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 
ling Follow-up, Check 
/ Files, Note Ticklers and all other 
ing an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, lasts indefiniteiy 
and does not mar card 
or folder, 
Liberal Quantity Terms to Dealers. 
Roger A. Simonson & Co. 
122 South Michigan Ave., CHICAGO 










Filing Systems 


requll! 














CLINCH PAPER CLIPS 
Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c; 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 
bulk, 100,000 clips, $8.00; 500,000 clips, $37.50; 
1,000,000 clips, $70.00 


THE BLACKHALL CO., Buitalo, N. Y. 


Life Size 











$1 THERAPHONY SPEEDS UP 


ORGANIZATION AND PROGRESS 
EVOLUTION “THERAPHONE” 


NEW STANDARD RECEIVER EARPIECE 
ENDS THE TELEPHONE DRUDGERY; 
CLEAR AS A BELL AND NON-CONFUSING 
“n SAVES PRECIOUS TIME anp MONEY. 
“Speed and Progress’’ Get Display, Bulletin 2 and Quantity Prices. 


THE EVOLUTION PHONE CO. Inc., 48 Greenwich Ave., New York 








le Results” 














The “Anco” Pen and Pencil Clip 





ee ayy ion price. Made in one plece of epring steel, ball point, heavily 
highly polished. Write for prices 


The Ansonia Novelty Co., Ansonia, Conn 











HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 
The above cut illustrates our Model 8 Distributor when fully 
set u Apy number of compartments less than eight are ob- 
tained by leaving out some of the partitions, all of which are 
removable or insertable at will. Size of base, 12in. x 64 in. z 
34in. All metal construction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 
If the size shown above is not suited to your needs send for our 
circular illustrating the other sizes. 
Liberal proposition to dealers and office outfitters. 


FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J. 
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TODD PROTECTOGRAPH (CO. : 


(ESTABLISHED 1899) 





Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
(Tedd Patents) 

Peerless Check Writer 
PROTOD Registered Checks 


World's Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


TUUUUUACEEOEODEGEOEEEOGEGEORODOSOCUOEUOCOAONOROOUECOEGHEUDEOHORODEOEOONONOEONEDE 


New Home for Apt-Er Ribbons and Carbons 


growing business has forced us to engage 





A continually 


larger quarters from which we can take care of the 
trade better than ever before Our typewriter ribbons 
are durable and brilliant in color and produce sharp, 


clean impressions. A few more “live dealers’’ are wanted 
to handle the Apt-Er line 


Multigraph Ribbons Our Specialty. 


APTER BROS.'MFG. CO., 552 W. Harrison St.. Chicago, Ill. 
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This Typewriter Brush Sells Rapidly Because 


it ie made right and the peice is ym The bristles are non-breakable. The 
~~. OF permits pao brush im the smallest openings without 


Retail Price per doz. $3.00 





MORTON'S Washable Bristle 
TYPEWRITER CLEANING BRUSH. 
Send 20c for sample postpaid and ask for dealer's terms. 
MORTON MANUFACTURING CO., Louisville, ‘Kentucky 
ON FL. 





SLL 





| THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 


NEW RIVAL SELF-FILLER Pen is filled by simply turning the collar 
center of barrel to opening. Press hard rubber bar, release and pen is 
No metal parts to corrode or to rot rubber sack. Has all the good, 
ound in aay of our pens, plus the special advantage 


reliable features to be f 
just mentioned. 





RIVAL HONLBA KABLE—Perfect fitting, air-tight joints form a per- 
py absolute! n-leaking writing iastrument. Can be carried in any posi- 


thom without leaking . 


RIVAL DROPPER FILLER—From No. 1 to No. 8 plain, chased, gold 
mounted with bands and sterling silver and gold Oiled filigree mountings. 


Very appropriate for Holiday trade. 
SPECIAL FACILITIES FOR REPAIR WORK. 


Catalog {llustrating our ful! line ont giving Prices and Discounts will be 
Gent te dealers on request. WE FULLY GUARANTEE EVERY PEN. 


histablished 1884. 
D. W. BEAUMEL & CO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBION TRADE SOLICITED. 





















human note makes the other pages unusually readable 
* * * 

“Sirocco” blows a bold-typed message of service from 
the American Blower Company, including a capital illus- 
trated article on “Submarine Chasers,” and about the 
same time “The Roller Monthly” rolls in with its Christ- 
mas Cheer number from the Roller Printing & Paper 
Company, Inc., of Canton, Ohio. Both breezes registered. 
The Underwood Teacher is a little magazine published 


every other month by the Educational Department of the 


Underwood Typewriter Company, Lt at Toronto, On 


tario. The current number for November and December 
features an interesting leading article entitled, “The Lim- 
ited Train’s Stenographer,” by Thaddeus S. Drayton. The 
article discloses many interesting things about the work 
required of a man in such a position, and the conclusion is 
that while the position is a gilt-edged job, it requires a 
gilt-edged man to hold it. Other articles include a re- 
port of the World’s Typewriting Championship Contest, 
a discussion of the “how” of correct punctuation, the rela- 
tion of typewriting speed to the work of the business 


office, etc. 


Guertin Vice-President of Wietthnehen Concern. 


E. F. Guertin, who is one of the well-known men in the 
office equipment field, is now the vice-president and gen- 


eral manager of the Mercury Manufacturing Company of 











E. F. Guertin. 


Rochester, N. Y., makers of typewriter ribbons and car- 
bon papers. Mr. Guertin joined the company about six 
months ago, and came to them with a ripe experience of 
many years in the ribbon and carbon industry 

Since taking up his present work, Mr. Guertin has ef- 
fected a practical reorganization of the company, with a 
considerable increase in the capital invested. Much new 
machinery has been bought and installed and the floor 
space of the factory at its present address has been con- 
siderably enlarged \ll these changes !ave been in the 


line of increased production, greater economy, and better 
service. 


Besides its regular staple lines the company is now 


taking up several specialties which promise to be of in- 
terest to the office equipment field. 

For the last six months Mr. Guertin has put in all his 
time at the factory making those changes in methods 
which his ripe knowledge of the business dictated as ex- 
pedient, and he therefore has been forced to defer a per- 
sonal trip over the field. He expects, however, soon to 
make a trip westward, when he hopes to visit many of the 


friends he has made in the past. 
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“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 
= Made in several styles. ‘*Pelouze’’ Postal 
: Scales are ready sellers. All the best dealers sell 

them. Write today for catalog. 
Mail and Express. . 16 Ibs. National. 


Commersial.......121%% PELOUZE MANUFACTURING CO. (3ictsian-: 21 


U.S 4 lbs. 


ipibs. 232-242 E. Ohio Street, Chicago, Il. roe +: a i. 





Victor 











The Eraser Used by ; 
the U.S.Goverment KENDALL 


Envelope Sealer 










You Don’t Want 
An Eraser That 


Smears and Smudges 
—that makes you lose time and Your Share Patents Pendin>) 


patience in making ordinary of this Special Loose Leaf Business? Your ONE MOTION 


erasures and that won't do fine, own city council does or should keep their 


thorough, clean work. Poor records in the MOISTENS AND 


erasures, rough, marred gp B A R R E T T ps 


surfaces rubber, acid 


blades disappear when you use Congressional Binder 50 ENVELOPES 


the It is used by legislatures, city councils, and A MINUTE | 


ther deliberative bodies f li scord 
RUSH ERASER cf erocestings actly sod in seabiy-ao sade of bene. pase 


cessible form. — 


| 
| 





A gentle stroke of the flexible brush F a 
a P | ited 
of 10,000 diamond points and the Many attorneys keep the records of their 
finest, most delicate erasures are a : he B; tt Con- . . 
aan > san ome oad: more important cases in the B arre t Con Automatic Moisture FEED 
ade asts inde ely—renewals ressional Binder. Its open back gives un- > “ 
cust Metle. § Giptanwacte neh aele imited capacity. SIMPLE - PERFECT - PRACTICAL 
plated, sterling silver, 14Kt. gold Th : : 
- e Barrett Congressional Binder has . 

plated sample sent prepaid for 50c, unlimited capacity and is furnished in all Price $2.00 
and dealer’s name. sizes and finishes. The trade discount on “—_ . 

this binder makes selling it well worth We have : ttractive dealer prop- 


tx? 
t Wr 


AGENTS, DEALERS—Our quick Sales your while. Our free bulletin will tell you posi 
Plan means big returns. Write for it. more. Send for it. 


t10Nn riive— 
RUSH ERASER COMPANY THE BARRETT BINDERY CO. ENDALL MFG. CO., INC. 
S A & K Building Semoun 0 a 726 Federal St., Chicago, Ill. 79 Sudbury St., Boston, Mass. 









































NEW PRICES ON 
CUSPIDORS 


Our net price list will be ready for 


distribution January 15th. We have 
made big reductions. 





Beard Ave. and West Fort St. ERNEST WALLAG | | a oo sse os 
| The Ireland & Matthews Mig. Co. Detroit - Michigan 
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Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 





Evanston, Ill, assignor to William R. Heath, Buffalo, 
New York. 

1,237,641. Combined Type-Writing and Computing Ma 
chine. Frederick A. Hart, Jersey City, N. J., assignor to 
Underwood Computing Machine Company, New York, 
oe 

1,237,703. Calculating Machine. Leon W. Rosenthal, 
New York, N. Y., and Marcus C. Hopkins, Jersey City, 
N. J.; said Hopkins assignor to said Rosenthal. 

1,237,716. Type-Writing Machine. Jesse A. B. Smith 
grooklyn, N. Y., assignor to Underwood Typewriter 
Company, New York, N. Y. 

1,237,819. Type-Writer Line-Binder. Alvah C. Roe 
buck, Park Ridge, IIl., assignor to Woodstock Typewriter 
Company, Woodstock, III 








1,237,821. Calculating Machine. Leon W. Rosenthal 

New York, N. Y. 
1,237,822. Calculating Machine Leon W. Rosenthal, 

New York, N. Y. 
Copies of any one of these patents can be obtained by 1,237,824. Follower for Filing-Cabinets. Charles E 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, Roycroft, Covington, Ky., assignor to the Globe-Wer- 
Suite 33, N. U. Building, Washington, D. C., and mention- 1,237,895. Combined Typewriting and Computing Ma- 


ing Office Appliances 


1,237,572. Combined Type-Writing and Computing Ma- 
chine. Burnham C, Stickney, Elizabeth, N. J., assignor to 
Underwood Computing Machine Company, New York, 


N. Y. 


1,237,583. Letter-Folder. Roland Baxter Taylor, Mel- 
ville, Saskatchewan, Canada, assignor to Lucinda Taylor, 


Melville, Saskatchewan, Canada. 


nicke Company, Cincinnati, Ohio. 
chine. William 1. Gumprecht, Brooklyn, N. Y., assignor 
by means of assignments to Underwood Computing Ma- 
chine Company, New York, N. Y. 

1,237,899. Combined Typewriting and Computing Ma 
chine. Frederick A. Hart, Jersey City, N. J., assignor to 
Underwood Computing Machine Company, New York 
eg 


1,237,900. Combined Type-Writing and Computing M: 


1,237,619. Fountain Pen. Harvey Green Craig, Kansas’ chine. Frederick A. Hart, Jersey City, N. J., assignor to 
City, Mo., assignor to Kraker Pen Co., Kansas City, Mo. 
1,237,620. Accounting System. William J. Crumpton, 


Underwood Computing Machine Company, New York, 
a: = 


iE ea ns 2,9 t | 


a 


—— 

















1,248,963. 


No. 1,248,836.—Typewriting machine; patented December 4, 1917, 
by Jacob Feibel of New York, N. Y., assignor to Remington 
Typewriter Company of Ilion, N. Y. 

No. 1,246,398.—Typewriting machine; patented November 13, 
1917, by Adolphus S. Denn's of Lakewood, O., assignor to 
Underwood Typewriter Company of New York, N. Y. 

No. 1,246,739.—Pencil; patented November 6, 1917, by William 
H. Krell of Chicago, Ill. 

No. 1,248,567.—Book-marking device; patented December 4, 1917, 
by Alice Smith of New York, V. 


= 


i 


phy 
1,246,221 i 











1,245,739 


No. 1,246,419.—Pencil sharpener; patented November 13, 1917, 
by John Guzy of Garfield, N. J. 

No. 1,246,221.—Touch typewriting shield; patented November 13, 
1917, by William Andrew Baumgartner of Billings, Mont., 
assignor of one-half to Everett E. Lofgren of the same 
place. 

No. 1,247,033.—Document holder; patented November 20, 1917, 
by George Edward Swartz of York, Pa. 

No. 1,248,988.—Eraser-holder for pencils; patented December 4, 
1917, by John Antler of Harrison, Idaho. 
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“CLIMAX” 


Square-Top 


PAPER CLIPS 


= 








Are you using “CLI- 
MAX” Square-Top 
aper Clips? If not 
—let us send you sam- 
Pat, Dec.12,,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 

Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 
nomical. 

Send us your next order. It 
will receive our prompt and 
careful attention. 

Prices F. O. B. Buffalo 
Packed 10,000 to the Box 


SQUSS occ ccusnes 15 c per 1,000 
Pa 10 c per 1,000 
100,000 ...... .- 8ic per 1,000 
500,000 .......00: 8 c per 1,000 
D BGRSGO sc ccccesee 74$c per 1,000 


Packed 1,000 to the Box 


Pi cacob eens 17 c per 1,000 
re 12 c per 1,000 
100,000 . .....104e per 1,000 
500,000 : ...10 c per 1,000 
DMGO BGO. .ccccsces 9c per 1,000 


Buffalo Automatic Mfg. 


460 Washington St. BUFFALO, N. Y. 











TYPEWRITER 


TV PSs. 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 
2—Perfect Type, accurate in 
motion, stems and slots! 
3—Fair prices based on quan- 

tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000 

We ask the Typewriter Dealer 
to support us in this under- 
taking. 


TwoRrP & Marry 


tYPEMPITER CO 





BOSTON 
Mass., U. 8. A. 


79 Queen &St., 
LONDON, E. C. 


FEATHER WEIGHT EYESHADE 


The shade that takes your eye 

and keeps it in good health. 
Aght Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 
bind the head. Opaque for artificial light. 
Transparent for natu- 
rallight. Lies flat when 
not in use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades. 
We recommend the 
opaque for those wear- 
ing glasses. 








The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 

















WRITE US FOR PRICES 


On adding, listing and calculating ma- 
chines, typewriters, multigraphs, dicta- 
phones checkwriters, duplicating ma- 
chines, mail-om-eters, time clocks, safes 
and steel lockers, new and second-hand 
office furniture, and all office devices 
We are the argest dealers of the kind 
east of the Rocky Mountains and will 
save you half on your office needs 
Everything rst-class; nothing cheap 
but the price 


Write Today and Save Money. 


Chicago Safe & Merchandise Co. 


73 and 75 West Lake Street, Chicago, Il. 








Hotel 


Charlevoix 
Detroit, Mich. 


A 200 room hotel, 
completely furnished 
ang equipped. 150 
rooms wit vate 
bath. An Idea} Loca- 
_. Absolutely Fire 


‘oor. 

Rates, $1 and $1.50 
without bath, $1.50 
up with bath. 


























) 


“FAULTLESS” } 
Pen and Pencil Clips 


GUARANTEED 








Made in three sizes—Pencil, Medium and Large 
Pen sizes. Mounted three dozen on a card in any 
assortment desired 

Finished in Ebony black, which is new and ex- 
ceedingiy durable. Heavy bright nickel Electro 
gold plate. For neatness and practicability this 
clip has no equal. 


; L. D. VAN VALKENBURG, Manutacturer 
HOLYOKE, MASS., U. S. A. 









Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active prac- 
tice. Experienced, personal, conscientious 
service. rite for terms. Book free. Address 


Specialty:—Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 








Your Business 
Representative 


mus st bear the cold, critical scrutiny 
a busy man. If a Peerless Patent 
Book Form Card has been sent in as 
your representative, you have sub- 
mitted to nie. attention a card that 
will command his admiration, com- 
pe 1 his acknowledgment that a man 
f quality waits for an audience, and 
ates an impression that the man 
ho sent in that card is worth see- 
ng and s business worth hearing. 


Wassiints Patent 
Book Form Card 


stands out as the one great card 
improvement of the century. The 
marvel of it is that when the cards 
are detached all edges are absolutely 
smooth Your cards are always to- 
gether, always clean, unmarred, per- 
fectly flat, and elegant. You cannot 
appreciate their uniqueness without 
actually seeing them Send for a 
sample book today and detach them 
one by one 






Appearance of 
our Neat Cards 
in Case. 





The John B. Wiggins Co. 


Established 1857 
Engravers Plate Printers Die Embossers 


1104 So. Wabash Ave., CHICAGO 











MORE THAN 2,000,000 
SOLD LAST MONTH 


Elsinore Quality Folders 


Letter Size 9}x11}) 


Per 1,000 
$41.25 No. 2021 


Medium Weight 


$G-00 ne soar 


Heavy Weight 


$63.00 Feri" 


Extra Heavy Weight 


rerms: Less 2%—3O days, Net 

o. b. New York. Tabbed any 
position 75c per M extra. Ad- 
ditional bottom fold 60c per M 
extra. Wrapped dust proof 100 
Folded for im- 


Oo a package 


mediate use 


Elsinore Quality Folders 
are made from strong ma- 
nila stock that will not 
break at fold or curl at cor- 
ners. Made to Wear, not 
to Tear. 


We also carry a complete line 
of Typewriter papers, Index 
and Guide Cards. 


ELSINORE PAPER CO., Inc. 


131 W. 24th Street New York City 
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-POPULAR 








e— — 


‘af LETTER and CAP SIZE 
mpert DESK TRAYS 


FIVE FINISHES--TWO SIZES 


ANTIQUE 
GOLDEN 
WEATHERED 
BIRCH-MAHOGANY 
GENUINE MAHOGANY 


Each Tray Individually 
Boxed, Neatly Labeled 


Sectional Posts Permit These Trays to Be Set Up 
in Tiers Any Height 


LET US SEND CATALOG, DEALERS’ LIST AND SAMPLES TODAY 

















FILING 
CABINETS 


hod oO WEST macesom STREET 








ii-— — — — 2 


CRAB SLAUN ALLAH ae 


WANT ADVERTISEMENTS 


TMP 


aannnintat 


SITUATIONS WANTED 


PPRENTICE REPAIRMAN—Young man, with rebuilding ex- 
perience on Underwoods and Olivers, and a knowledge of 
other makes, desires a position which will give him an oppor- 
tunity to work on all standard makes; Chicago or vicinity pre- 
ferred. Address H. T. Whitney, 504 South Jefferson Street, 
Dayton, Ohio 


YOUNG MARRIED MAN—Successful, thoroughly experienced 
in printing, binding and stationery, ten years with rapidly 
growing concern, four years an executive wants to make a 
change. Can I work for you? Address AAA, care Office Appli- 
ances, Chicago. 


ALESMAN—Thoroughly experienced in all branches of print- 


ing and manufactured stationery-system supplies, and large 
printing, is open for engagement with a live concern in any part 
of the United States. Address N 13, Office Appliances, Chicago 





HELP WANTED 


WANTED CITY SALESMEN—Two city salesmen to sell our 
lines in the city of Atlanta We carry the largest stock 


South, of conmercial stationery and every known office appli- 


ances, bank, court house, public building furniture; filing cabi- 


nets in wood and steel; drawing instruments and supplies; 
no printing or 


safes 
and vaults; loose-leaf and card systems We sell 
lithographing, bec are strictly office outfitters 
We want men who have for several vears at least 
similar positions in some city about the s'ze of Atlanta 
and who are able to build 


held down 
and 
who are experienced in these lines 
up and take care of our city trade outside of the store, on a 
flat salary basis 

Atlanta is the leading office city of the 
a living in. We do not want 


Southeast It is a 
good city to live in and to make 
to correspond with chronic job-seekers, but have a 
for a man who is able to fill it. Write us fully and confiden- 
tally Fielder & Allen Company, Fielder & Allen Building, 
Atlanta, Ga. 


position 


ETAIL FLOOR MANAGER wanted at once by one of the 
largest book and stationery stores in the Middle West. Must 
be beyond draft age. Address in own handwriting, stating salary 
and full particulars as to experience. Send photograph if pos- 
sible. Address © 18, care Office Appliances, Chicago 


Imperiol Methods Co 








FILING 
SUPPLIES 







ALESMEN WANTED—Local and travelir for Transo (trans- 


parent face) envelopes; every business | se a possible cus 
tomer exclusive agency Liven; commissior isis; preter men 
now selling office supplies, or labor-saving devices Transo 
Knvelope Co., Chicago 

ALESMEN to sell on commission ‘“‘Nappanee Tanles’ for the 

office. A comprehensive and moderatel priced line, may be 
seen at the Chicago January market State full particulars 
regarding territory, lines you now handle references, et« 


Mutschler Brothers Co., Nappanee, Ind 


ANTED—SALESMEN calling on stationers or dealers in 
office supplies to carry as side line a filing devies Good 
commissions on first order and repeat \ddress Unifile System 
Co., Not Incorporated, 263 N. Wildwood A Kankakee, Ill 


FOR SALE 


MULTIGRAPHS for $100 that cost $300 Also $600 Multigrapl 
for $280. Guaranteed two years Rare argains Russel 
Ernest Baum, Philadelphia Bourse, Philadelphia 


ULTIGRAPHS, dictaphenes, addressogray . dictating ma 
chines, mimeographs, like new, sent or pprova (;uaran- 
teed for one year. Price, In« 140 S. Dearborn street, Chicag 


TELEPHONE HOLDER, ‘phone hands fre convenient and 


efficient method, farewell tiresome way rice $3.00, 
Kallajian Hand Appliances, Boston, Mass 


FOR SALE—Typewriters, all makes \ large stock always 

on hand. Call when in New York and select your own 
iaachines. Special prices to those who will act as our agents 
Phone 3436 Bedford A. R. Bean, 561 Gate \ve., Brooklyn 
a 


BUSINESS OPPORTUNITIES 


TATIONERY, office fixtures, printing and binding business 

located close to Richmond, Va own building and lot, busi- 
ness incorporated $50,000 in Virginia, half stock is offered for 
sale. Physical assets, etc., will more than cover price asked for 
property. An investigation of this proposition is invited by 
anyone. Write for particulars Address J ire Office Appli- 
ances, Chicago 
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CONTROLLED-KEY 





Adding and 
Calculating Machine 


Saves Time 
Reduces Expense 
Eliminates Errors 


The Rapid-Fire Machine 

for all Figure Work 

Addition— Multiplication 
Division —Subtraction 


Let us show you how the 
Controlled-key prevents 


mistakes. 


Felt & Tarrant Mfg. Co. he Controlled-key is 
1719 N. PAULINA STREET 
CHICAGO - ILLINOIS 


rclusive feature 


the Comptometer 





LIGHT—COMPA 





FOX TYPEWRITER CO. 


GRAND RAPIDS. MICH. 


APT <A a iad . ete £6 AGERE: cme 






















Direct From 


The Factory 
To Save You $51 


Brand New Oliver Typewriters for Half What They Used to Cost. Latest 
and Best Model. Sold Under a New Money-Saving Plan. Five Days’ 
Free Trial. No Money Down-—-No C.O.D. Over a Year to Pay. 


OLIVER 


Over 600,000 Sold 
































This is the offer of The Oliver Typewriter Company — 
° P in ! fact } 
itselfi—a $2,000,000 concern. ee 
ris . — ° : ° ° ! riter ve fore 
he Oliver Typewriter Company gives this guaran s Oliver N 
tee. The Oliver Nine we now sell direct is the exact ma r built. If any typewriter 
’ on t i= rT? = Tri | 
chine—our Model No. 9—which was formerly priced reatest O p! 
“ gardless of pr o 
at $100. . = a 
econ hand rebdu ao n 
ent a machir t ou have 
We do not offer a second-hand By ending all these wastes and tigated thoroug! ir propos 
nor rebuilt machine. So do not adopting a new plan we save th 7. waste, BOG ther unpat 
confuse this new $49 Oliver with American public millions of dol ndard typewrit 
| oa 
other offers. lars |The Oliver Type ‘Compan 
The $51 you now save is the re- "is daniels "a P culate os ert 
sult of new and efficient sales How to Save , en 
methods. AB 5 le < aap — “om: 
Formerly there were over 15,- [his is our plan: You may have tart ook entitled “The Hig! - 
“ . » £ » & eee 1 r f ter ry ’ 7 } 
OOO Oliver salesmen and agents. an Oliver for free trial by answe ; i essen ' 
We had to maintain expensive mg thts advertisement. 
ofhces in 50 cities Other costly Or 7 you wish further intorma . ne , — , . a 
and roundabout sales methods tion, check the coupon With ser oe “4 - 
kept the price of typewriters We will send you an Ohi O Nine 
around $100 Nine direct to your office or home D 
for five days’ free trial; it does 
° not cost you a cent. Nor are you Canadian Price, $62.65 
Take Your Choice under the slightest obligation to The Oliver T 
the son e Oliver Typewriter Company 
Check the coupon 2 P _ : om . 
for the Free Trial We give you the opportunity to 1530 Oliver Typewriter Bldg., 
Oliver or for the be your own salesman and save Chicago, Ml. 
Rook. Mail to ace * - 5 Oh seca 
day. You are not $51 You are the sole judge. There 
obligated to buy ire no salesmen to influence you 
sn Gap Gun GuaD GED CUD GID GED — © It you decide to keep the Olive f Used By Big Business 
The Oliver Typewriter Company pay us at the rate of $3 per : 
| 1530 Oliver Typewriter Bidg., | month Se ene ; nal It is the same commercial machine 
onti ou do no sh to 
Chicago, lil. lee ' . 5 Ww F , used by U. S. Steel Corporation; Na- 
: ~ Oliver 1e for five keep 1 ve! re 1e , ; 
| [ Ene. tr aa tien ‘. t h > t. I | a io et a os tional City Bank of New Vork: Mont- 
days ee ine o I eep | f I< rtatio aroces « 
| will pay $49 at the rate of $3 per month gy seedy a That i gzgomery Ward & Co.: Curtis Publish- 
The title to remain in you until fully | a there 1s to our plan It is ing Co.: Pennsylvania Railroad: 
] paid for | simplicity itself Hart, Schaffner & Marx: Morris & 
| M) shipping point is i 4 Company: Baldwin Locomotive 
a By a Ore Sm, Re o.. ane | A Favorite Works: Ward Baking Company; 
| Oliver, I will ship it back at your ex srs aie Jones & Laughlin Steel Company; 
pense at the end of fi lays | oom tiie - ie wad Western Clock Company—“Big Ben;" 
| Do net send a ma mine aS = : | j n il oO er introduced is Encyclopedia Britannica; and a host 
| om of vypews ae The I —, + ween f ' . —_— of others. Over 600,000 have been 
th Remedy,” your ‘ Xe italog and | 2 sold. 
| further information | } rent 
| Name | _ RR cEMre oe SB dey > . 
sa 2 abe. 
| Street Address | ; Dav. —- A 2 
sibccwibssdt: mS ee 
City State { —_ 











